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MUCH BUSINESS IS MOW 
BEING REINSURED 


Increase in Practice Seen in Com- 
parison of Ten Years’ 


Figures 








LAST YEAR’S PREMIUMS 





In 1908 Companies Ceded 11 Percent of 
Their Business in Force; In 
1913 17 Percent 





Agency companies reporting to New 
York had reinsured in admitted compa- 
nies, both reinsurance and agency com- 
panies, 17.25 percent of the business in 
force as at the end of 1913, making 
present net retentions 82.75 percent. 

Ten years ago, in 1903, agency com- 
panies reporting to the same depart- 
ment had reinsured 11.16 percent of 
the business in force. * 

The increase in reinsurance, propor- 
tionate to the increase in business, has 
been 54 percent. 

The actual increase in business rein- 
sured has been 202 percent while the 
actual increase in total business writ- 
ten by agency companies has been 96 
percent. Put in a different way the 
amount of premiums on reinsured busi- 
ness has just about tripled in ten years 
while the total business of agency com- 
panies has not quite doubled. 


Reinsurance Premiums $104,862,205 


In 1913 agency companies had rein- 
sured $104,862,205 in premiums. Ten 
years before they had reinsured but 
$34,688,101, an increase of $70,174,104. 
Not all of the business was in rein- 
surance companies, of course. Some 
was peddled over the counter to other 
agency companies, some of it went to 
other agency companies via reinsurance 
bureaus and some went to other agency 
companies by treaties. 

The total premiums in force of agen- 
cy companies in 1913 were $608,034,801 
and in 1903 $310,940,401. 


Poreign and American Companies 


_ American agency companies had re- 
sured 16.28 percent of their premiums 
in 1913 and 10.56 percent in 1903. 

Agency companies of foreign coun- 
tries had reinsured 20.51 in 1913 as 
against 12.76- in 1903. 

American companies in 1913 had 
ceded $76,322,175 out of total premiums 


(CONTINUED ON PAGE 4) 








FEW DEVELOPMENTS 
IN EFFECTS OF WAR 


ALTNA INSURANCE COMPANY 
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Action of New York Department as to 





Transfer of Funds Has Quieting 





Influence 
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**An agent is known by the companies be keeps’ 


CONTINENTAL 


INSURANCE COMPANY 


OF NEW YORK 


EKERN’S STATEMENT 

Commenting on the situation of policy- 
holders in foreign fire insurance com- 
panies, Commissioner of Insurance Ekern 
of Wisconsin says: 

“The war in Europe will not affect the 
security of policyholders of foreign fire 
insurance companies doing business in 
this country. The United States branches 
of these companies are practically sepa- 
rate from the parent company. Under the 
law of New York, where the deposits of 
nearly all these companies are made, the 
assets in this country are to be held by 
trustees who are citizens of the United 
States, or deposited with a trust company, 
approved in either case by the New York 
superintendent of insurance for the gen- 
eral benefit and security of all the policy- 
holders of such company in the United 
States.” 





The best company for a policy-holder 
is the best company for an agent. 





There have been no new develop- 
ments in the war situation affecing fire 
insurance during the week, except that 


HENRY EVANS, President 





Home Office 
80 Maiden Lane, New York 


Western Office 
332 So. La Salle St., Chicago 


Pull particulars of the Minne- 
apolis convention of the National 
Association of Insurance Agents 
will be found in the Local Agents’ 
Convention Number, Part III of 
this issue. 




















some of the unlicensed surplus line 
companies have been unable to meet 
their loss claims because they cannot 
get money from their home offices. 
The Russian Transport and East India 
Fire & Marine are not able to meet 
their obligations, and it is also claimed 


Cash Capital, Three Million Dollars : t isa 
that the Savoy and El Dia have left 


Reinsurance Reserve - - $65,619,137.31 their losses maturing during the last 
Reserve for Outstanding Losses - 578,003.19 few days pass by, stating that they 
Reserve for all other Claims - - 210,000.00 were not able to get funds from the 
NET SURPLUS - a - 5,160,915.38 other side. 


This situation is not surprising in 
Total Assets, $14,568,055.88 , 


EDW. MILLIGAN, President 
GEORGE M. LOVEJOY, Vice-Pres. JOHN B. KNOX, Sec’y 


THOMAS C. TEMPLE, Sec'y 
Surplus to Policy-holders, $8,160,915.38 


Total Losses Paid, $76,000,760.74 








view of the present condition, but it 
will have a tendency to cause agents 








(CONTINUED ON PAGE 16) 





NORTH 


Total Assets - - - - 





UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 
United States Branch Statement January 1, 1914 


BRITISH & MERCANTILE 





HESE FUNDS are held solely for the protection of 











3 Te Sk on Mie 9? $6,787 ,206.07 policyholders and creditors in 
Net Surplus above all Liabilities in the the United States 
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ATTITUDE ON BROKERS 


WANT QUALIFICATIONS NOW 





Michigan Agents Impressed by Paper 
of O. A. Jenison at Grand Rapids 
Meeting Last Week 





Detroit, Aug. 18—(Special)—A note- 
worthy result of the convention last 
week of the Michigan Association of 
Insurance Agents is a change of atti- 
tude on the broker question, though 
there is no change in sentiment. The 
paper read by O. A. Jennison, of Lan- 
sing, is responsible for it. The local 
agents have been thinking it over. 
They are compelled to admit that large 
brokers can give better service than 
local agents, because the local agents 
cannot afford the facilities, and that 
the aggregate commissions of brokers 
in Michigan are a very small percent- 
age of the total garnered by all local 
agents. The point that sticks is that, 
no matter how much a local agent’s 
premium income may be, the loss of a 
single premium of $10,000 or so is a 
big enough item to cut a figure in his 
business. 


War to be Suspended 


It is admitted that any law which 
might prevent a business concern from 
taking advantage of the best service 
and lowest rate offered him would not 
be constitutional. In view of all these 
things, it is very probable that the 
war to keep the brokers out of the state 
will be suspended and efforts concen- 
trated toward the enactment of an 
agents’ qualifications law. As Com- 
missioner Winship, as well as the local 
agents and some of the special agents 
and company officials, desire such a 
law, the prospect of enactment of one 
at the session of the legislature next 
winter is very favorable. 

The local agents will try hard to 
have qualifications incorporated in the 
law which will protect them very fully 
against possible encroachments’ of 
brokers upon small local business, and 
some of them hope to obtain stipula- 
tions which will make brokers unable 
to qualify. 

Bar for Outside Companies 


The statute giving the insurance de- 
partment authority to exclude from the 
state any company or agency placing 
insurance with unauthorized compa- 
nies, is relied upon to afford relief. 
One brokerage company, it is said, has 
placed a good deal of Michigan busi- 
ness with unauthorized companies, and 
an effort will be made to obtain suffi- 
cient evidence of this to warrant the 
insurance commissioner in acting. 

The local agents will be well backed 
in their appearances before the next 
legislature. Several local agents are 
candidates for seats in the senate and 
house of representatives and many 
other candidates are personal friends 
of local agents. So it can’t all come 
out wrong. Besides, Commissioner 
Winship is believed to be pretty cer- 
tain of another term in office, and he 
advocates several propositions ad- 
vanced by the local agents. 

Winship Solid with Insurance Men 


Mr. Winship’s tenure in office de- 
pends upon the reelection of Governor 
Ferris. Political reports from out in 
the state indicate that the governor is 
stronger than ever. Commissioner 
Winship has made himself solid with 
insurance men of all kinds and degrees 
by his sincere desire to learn all he 
can of the insurance business and ad- 
minister his office with utmost fairness 
to everybody, and it is likely that Gov- 
ernor Ferris will get considerable sup- 
port from insurance men for this rea- 
son. 





Manager Carl Schreiner of the Munich 
Reinsurance arrived from Europe Monday 
in the steerage, minus much of his bag- 


gage and mad clear through for the first 
time in his life. 








FRED. S. JAMES 





“Two of the Oldest and Strongest Fire Insurance Companies of France” 


GENERAL FIRE ASSURANCE COMPANY 


OF PARIS, FRANCE 
ESTABLISHED 1819 


URBAINE FIRE INSURANCE COMPANY 


OF PARIS, FRANCE 
ESTABLISHED 1838 


Agencies Desired in the Principal Cities and Towns 


‘ FRED. S. JAMES & CO. 


United States Managers 
No. 123 Witt1aAM STREET ° 


NEW YORK CITY GEO. W. BLOSSOM 








PULL OUT OF SIOUX CITY 





Companies Take Drastic Action Owing 
to Unfavorable Rate Conditions 
and Heavy Losses 





Des Moines, Ia., Aug. 19—(Special)— 
The Phoenix of Hartford announces 
its withdrawal from Sioux City. It has 
reinsured its entire business there with 
the Home of New York. The Phoenix 
quits Sioux City because of deplorable 
conditions of rates in that city, the 
heavy fire losses and the inadequacy of 
the fire department. 

Agents are declared to be writing in- 
surance at cut rates and without re- 
gard to the best interests of their com- 
panies. The Equitable Fire & Marine 
has also quit Sioux City and has re- 
insured with the Home. The Connecti- 
cut has reinsured all of its business in 
Sioux City written through the Peters- 
Guiney-McNeil-Powell Agency in the 
Home, but has not quit the city. In 
April it transferred to McManus & 
Webb, which will be continued. The 
Scottish Union & National is said to 
be contemplating reinsurance. Other 
companies have ordered men to Sioux 
City and every risk will be carefully 
scrutinized. The recent fire in the Chi- 
cago hotel at Sioux City, which did 
damage to two nearby stocks and 
which was caused by storage of rub- 
bish, fireworks and matches in same 
basement, is the immediate cause of 


drastic action. 
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Liverpool & London & Globe 


Insurance Company, Ltd., of England 


Organized in 1836 Entered the United States in 1848 


It has passed through wars, conflagrations, financial panics and 
other catastrophies without harm. 


Its United States assets are $14,263,846.95. 


All its securities are American investments and subject to 
the strict supervision and control of the superintendent of 
the state insurance department. Of its assets $1,396,392.22 is 
real estate, $3,198,196.00 mortgage loans on real estate and 
$6,248,670.00 stocks and bonds, every dollar representing UNITED 
STATES INVESTMENTS: 


Its net surplus is $4,631,216.90. 


The funds of the company on this side are held 
for the sole benefit of United States policyholders 


New York Office, 80 William St. 
J. M. DE CAMP, General Agent 
Ohio, Indiana, Kentucky, Tennessee, 
West Virginia, at Cincinnati 


Western Department 


1144 Insurance Exchange, CHICAGO 
WILLIAM S. WARREN, Manager 
GEO. H. MOORE, Assistant Manager 
HUGH R. LOUDON, Deputy Asst. Mgr. 











Re-Insurance Only 


Not in Competition with Policy-Writing 
Companies 


Anglo-American Re-Insurance Co. 


Home Office: Chicago, Illinois 











POLICY 


LABEL 


Send for folder showing 


Lost Policy Certificate 


“E company and agent has more or 
less trouble and inconvenience regarding lost 
policies. A Cincinnati agency, having many 
— ractical experience in the matter, has 

a “Lost Policy Certificate,” which, 

on folded i is the same size and form as the 
policy, and can be issued promptly to the as- 

Snead t in case of the reported loss of the enainal 








policy, thus avoid all the expense and 
frouble incidental to eating VIMIMERMAN, an“elaborate assortment 
41 E. Fourth St., Cincinnati, at the following 
ae ee. abe $1.50 
_ _Paniehbeteereorsennerenent GRAND RAPIDS LABEL CO. 


Lauer lots at proportionately less rates. GRAND RAPIDS, MICH. 




















The Central Union Fire Insurance Co. 


KANSAS CITY, MISSOURI 


OHN G. EDWARDS, President E.R. DURHAM, Secy. and Treas. 
. H. YOUNG, Vice-President 


Producing Agents Wanted in Missouri, Kansas, Illinois and Indiana 
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RETURN COMMISSIONS 
ON FAILED COMPANIES 


Report Made on the Subject at 
National Local Agents’ 
Rally 


W. J. CAREY IS CHAIRMAN 


Local Agents Claim Receivers Should 
Not Hold Them Liable—Exhaust- 
ive Review Given 


SUN 





Founded A. D, 1710 





(PROM A STAPF CORRESPONDENT) 


Minneapolis, Minn., Aug. 17—At 
the National Local Agents meeting 
W. J. Carey of Cincinnati presented 
the report of the committee on re- 
turn commissions of unearned pre- 
miums in defunct companies, one of 
the most valuable reports made to this 
meeting. ‘It represented months of 
work and reams of correspondence. 
Mr. Carey has performed for the agents 
of the country a service that many of 
them do not appreciate and probably 
never will. His report was read in 
a manner to bring out its full value. 
Following its presentation George Y. 
Wilkinson of Milwaukee reported the 
resolution adopted at the meeting on 
Tuesday morning. 


Mr. Carey’s Report 


Mr. Carey’s report, somewhat 
abridged, is as follows: 

“We have been told that by the 
united cooperation of forces in this 
association the Yonkers decision was 
obtained, a decision which was the 
first great victory for not only the 
members of this organization, but for 
the advantage of every cross-roads 
agent in the country. 

“We have before us today a ques- 
tion of as great importance if not in- 
finitely more, than the very valuable 
Yonkers case: Return commissions on 
unearned premiums in defunct com- 
panies, one which has been a matter of 
considerable friction for many years 
between the liquidators of those com- 
panies which were unfortunate enough 
to hit against the rocks and the unlucky 
agents who had the misfortune to cast 
their lots with the ships that went 
down. 

American Union Fire 


“On account of fact that the name of 
the American Union has been so 
prominently connected with the pres- 
ent contest there may have arisen a 
thought that this is a matter of interest 
to American Union agents solely. In 
order to entirely dissipate any such 
passing idea, I will read to you a por- 
tion of a circular letter which has been 
issued to the creditors and debtors of 
the Guardian Fire, under date of May 
23, 1914, and also to the agents, where- 
in is contained the general conclusions 
of the auditors of that company, which 
conclusions were submitted to the 
court of common pleas of Dauphin 
county, Pa. 


Guardian Fire Case 


“Commissions paid to or retained by 
agents, subagents or brokers writing 
policies for the companies upon un- 
earned or return premiums are un- 
earned and are debts due from said 
agents of the same class as agency bal- 
ances and subject to the same principle 
ot set off. The receiver may deduct 
irom any dividend distributed to an 
agent, subagent or broker making claim 
against the receiver for unearned pre- 
miums assigned to him by the policy- 
holder after the appointment of a re- 
ceiver any amount due from said agent, 
Subagent or broker to the Guardian 
Fire on account of agency balances or 
unearned commissions or both at the 


Of London 


INSURANCE OFFICE 


OLDEST IN THE WORLD 
WESTERN DEPARTMENT CHICAGO 


The Sun, surpassing all revelations of its originators, was the keystone 
of present-day commercial credit. It has met influences that have de- 
stroyed many other companies, but has overcome all obstacles and crises 
with wisdom because of the high character of organization. Support the 
Oldest Insurance Company in the World, which has been loyal to your interests. 


F. M. JONES, 
Asst. Manager 











ROSSIA REPORT MADE PUBLIC 





At Time of Examination Deficit Exist- 
ed But Has Since Been Made 
Good—Errors in Records 





The report on the joint examination 
of the Rossia by the New York and 
Connecticut departments has just been 
published. The statement prepared in 
accordance with the laws of Connecti- 
cut shows that on Sept. 30, 1913, a defi- 
cit of $313,469 existed, but was made 
good by the transfer to United States 
trustees of cash and bonds in the 
amount of $608,216. The deficit in- 
cluded the $200,000 deposit capital, 
which is computed as a liability, mak- 
ing the actual deficit to policyholders 
$113,469. 

Statements prepared in accordance 
with the laws of New York show that 
the marine branch of the company had 
an impairment of capital in the sum of 
$27,997. The impairment has since been 
partially made good by a remittance of 
$25,000 from the home office. The ex- 
aminers increased the reserves for un- 
paid losses and for reinsurance. 

In the statement of Dec. 31, 1912, the 
company omitted to charge itself with 
a liability for the contingent commis- 
sions paid during 1913 on business of 
1912, amounting to $42,953. In Febru- 
ary, 1912, fire premiums approximating 
$120,000 were erroneously entered in 
the reserve book as canceled, expiring 
in 1913. These premiums actually ex- 
pired in 1912, and no credit should 
have been taken. In addition all pre- 
miums expiring in other years and can- 
celed during that month were entered 
in the reserve book as expiring one 
year later than the actual date of expi- 
ration. The correct entry of these can- 
cellations would have increased the 
unearned premium liability on Dec. 31, 
1912, in an approximate amount of 
$75,000. 

In the statement filed covering the 
marine branch the company charged a 
liability of $15,000 for losses unre- 
ported. The examiners were of the 
opinion that this item should have been 
more nearly $70,000, because of the 
delay in receiving loss reports. Speak- 
ing of the company’s treaties, the ex- 
aminers say that all contracts were in 
the usual form, but that one contract 
provides for the payment of a commis- 


sion on all net fire premiums to an in- 
termediary. The commission is paid 
monthly, and in 1912 amounted to $14,- 
887, and in 1913 to $10,295. The exam- 
ination brought out the fact that for 
the years 1909 and 1913 up to Sept. 30 
inclusive, the company received in its 
fire branch $254,825 from the home 
office, and remitted $1,390,031. The 
marine branch received $382,230 and 
remitted $132,230. 





Changes in the Field 








H. J. Vold and R. S. Turner 


H. J. Vold, of Fargo, special agent 
of the National Union Fire, has re- 
signed ‘and accepted a similar place 
with the Firemen’s, with North and 
South Dakota as his territory. His 
place with the National Union is taken 
by R. S. Turner, whose headquarters 
will be in Fargo. 





N. D. Burke 


Norman D. Burke on Sept. 1 suc- 
ceeds F. C, Calkins as special agent of 
the Northern of England in South Car- 
olina, Georgia, Florida, Alabama, Mis- 
sissippi and Louisiana. Mr. Burke has 
been general agent for the Caledonian 
Insurance Company in Georgia, Ken- 
tucky, Mississippi and Tennessee. 





Robert C. Clark 


Robert C. Clark has been appointed 
special for the Caledonian in New Eng- 
land, with headquarters at Boston. Mr. 
Clark has had local agency and home 
office experience and has represented 
the Newark Fire as special agent in 
New England for several years. 





H. RB. PAGE 


H. R. Page, formerly secretary-treas- 
urer of tne Western Canada Underwriters 
Association, and during the past year 
head of the Dominion Trust Company’s 
insurance department at Winnipeg, has 
been appointed special agent of the Aetna 
Fire for British Columbia, Alberta and 
Saskatchewan. 





A policy of insurance in a sound and 
reliable company is the only sure pro- 
tection against loss by fire—it is about 
the only thing that fire cannot destroy. 


ETHICS OF BUSINESS 


LITTLE COMPLAINT HEARD 
Vice-President Smith of National Re- 
plies to New Orleans “Item” on 
Advertising Solicitation 





The ethics of the fire insurance busi- 
ness are being very well observed dur- 
ing these days of European war. Com- 
paratively little complaint is heard of 
American companies taking advantage 
of the situation. The subjoined corre- 
spondence between the New Orleans 
“Item,” a daily paper, and Vice-Presi- 
dent H. A. Smith of the National of 
Hartford will be of interest: 


What the “Item” Said 


Business Manager A. G. Newmyer of 
the “Item,” said to the National: 


The question arose in our office today 
as to whether or not our insurance was 
safe when a great portion of it is placed 
in foreign companies, some of them with 
home offices directly in the war zone. We 
understand that they have certain Ameri- 
can securities, but we question whether 
they are sufficient to protect their Ameri- 
can risks plus their risks in other coun- 
tries. Can you give us confidentially any 
information on this point? Furthermore, 
could you tell us why this is not the 
greatest opportunity you ever had to ex- 
ploit American insurance in the American 
newspapers, and particularly in the one 
we operate? Wire us collect and accept 
thanks in anticipation, 


Reply of Vice-President Smith 


Vice-President H. A. Smith of the 
National replied: 

Most of the foreign companies admitted 
to do business here have made their de- 
posits in and complied with the require- 
ments of either Connecticut, New York or 
Massachusetts. The securities of such are 
in the hands of United States trustees, 
and the insurance departments would not 
permit the United States assets to be used 
except for the protection of United States 
policyholders. To all intents and pur- 


poses such foreign companies may be 
safely regarded as comparing in re- 
spect of financial strength with do- 
mestic companies according to their 
United States assets. Of course, care 
should be exercised in accepting the 
policy of a small company, whether 


foreign or American. As a practical prop- 
osition their foreign assets have never 
been subject to our legal demands, but 
simply as a matter of good business pol- 
icy and equity. We think their under- 
writing has been conservative and no un- 
easiness need be felt regarding the larger 
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DENVER 
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NEW YORK 
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300 Nicollet Ave. 
MINNEAPOLIS 


314 Superior St. 
DULUTH 


A LOCAL-NATIONAL SERVICE FOR AGENTS 


Our chain of offices gives you the best equipment and service for handling your accounts from any section 
of the country. Also, increase your business by placing with us your Surplus Lines of Insurance. We \ 
write for you as high as $150,000 on a single risk with immediate binders and 10 per cent commission. 


Marsh & McLennan Service Means Loyalty to You, Safety, Broad Treatment and Sound Advice. 


MARSH & MSLENNAN 
Insurance Exchange, CHICAGO 


Ford Bldg. 
DETROIT 


THESE OFFICES WILL GIVE YOU THE BEST THERE IS IN INSURANCE SERVICE 


We will 


17 St. John St. 


5 Bishopsgate 
MONTREAL 


LONDON 














THE WESTERN 


UNDERWRITER. 


August 20, 1914. 



























































: ; , e ’ AT} course, increased the proportion of 
Reinsurance In | 9] 3 and | 903 MUCH BUSINESS IS NOW business reinsured, but a few, including 
some of the more prominent, have de- 
creased the proportion. Practically all 
Prems. Prems. Pet. Prems. Prems, Pet. (CONTINUED FROM PAGE 1) h d th 1 
In Force Reinsured Reind {n force Reinsured Reind |. 7 ave increased the acutal amount of 
‘ in force of $468,936,722 and in 1903 | business reinsured. 
Aetna ..... sal 17,909,308 1,831,809 .10 9,163,211 1,220,828 .13 
Agricultural ....--.-- 4,487,186 842,760 .18 2,639,776 112,342 .04 ceded $33,897,340 out of $226,365,587. | The table herewith shows the total 
Albany | saeressecesers 9 ab a88 AL eT 285,755 28,832 .10 Foreign companies in 1913 ceded | nen prone in force by companies, the 
Allemannia ........ 1,850,968 303,815 .16 792,973 65,131 .08 $28,540,030 out of $139,098,079 and in : oe a mn in —s com- 
Amer. Central ....... 7,045,534 1,371,745 .19 2,790,777 199,854 .07 1903 ceded $10,790,761 out of $84,574. pantes “ f e os centage sf premiums 
Amer. Druggists .... 127,711 13,433.11 ce eeeese eeeeee 5 American Companies Gain |reinsured for the years of 1913 and 
American, Mass....... ssscsssess sete eeees oe 805, bil 90, 871 Th fi s% @ teble | 1903. 
American, N. J....... 10,740,433 1,413,610 .13 4,060, 829 $10, is 08 _The figures prepare : or : ~ 
AMOFICAN, PR. 2.0602  ccccegece A 642, give an opportunity to show how the Would Boost Marine Busin 
iat aca 164119 ees ae: teceseetss eens . race between American and foreign ibaa =m meer ores = 
APHngten ....--sseeee , 15,582.29 ......... eeccccees : rogressed in reste 
Assur. Co, Amer..... 235,228 39,207 112 914,688 48,924.05 ges A gay peso has Th wee in the proposal that the United States 
RE snk caanhe hese 443,344 SEO ae nes,  Stweseeee rca the past ten years. e American tablish ar Ted 
Automobile, Ct. ...... SIGE. ccdeisioese dh sina ceeds ewacgctey wd companies in 1913 had in force 207 government establish a war ris un 
ere 4,043,988 944,105.23 1,164,108 171,298 15 percent of the business’ they carried in | of ape anger Bas benefit of Ameri- 
Mritieohn Amer., NN. VY... ccovcccces  cesevessce es . . 1903. Foreign companies had 164 per- | can ships and shippers. 
ie ~ ee 1,438,739 125,261 “09 908375 5/986 107 | Cent in 1913 of their 1903 business. Hendon Chubb of Chubb & Sons of 
Caledonian-Amer. 207,170 180,581 .87 176,439 157,426 .90 Individual Company Records renal — is a en) ee 
Saree eee 1,523,954 821,795 .54 ........ ee es The individual showings of the vari- | Pointed to confer with representatives 
CRG vvccdccctcevcs %,081,710 395,055 .13 647,481 "921588 03 : gs 1 int t- of the government on the matter. 
RE a 464,878 99,987 .21 395,311 50,715 .13 ous companies are extremely interes Should ‘gop ery tablished 4 
Central Natl .......- 712,746 ee eee eeeatek: san ing. Some companies show large vol- ould such a fund be established an 
Citizens, Mo. .......- 2,398,544 1,627,895 .68 2,031, 203 1,452,812 .71 umes of business reinsured. Among the various other laws tending to the 
Citizens, W. Va. ..... 1,010,689 212,780 .21 seceseeds . eetecadee 09 these are medium sized or small com- upbuilding of the American merchant 
Commerce pikes 558,070 87108 t6 "277,158 14366 .0§ | panies controlled by larger institutions | marine be adopted by congress, the 
Coml, Union, N. Y..... 1,077,973 263,832 .25 329,582 101,067 .31 or interests back of larger companies. | position of American we oo ar 
Commonwealth, N. Y. 2,069,874 443,775.21 395,122 6,106 .02 The majority of companies have, of interests will be greatly strengthened 
Commonwealth, Tex... 458,380 SARSO 598. wen ccse ied hod és 
Concordia 2,808,964 653,813 .23 1,412,558 262,334 .19 1913 1903 
Connecticut 9,047,071 1,043,767 .12 5,080,749 251,022 .05 Prems. Prems. Pct. Prems. Prems. Pet. 
Continental 19,398,535 1,765,334 .09 11,171,307 322,970 .03 In Force Reinsured Reind. InForce Reinsured Reind 
pacer tat iggy steaare we stene Shoes wanes — i ie, Bi. Bicrnavss sci 1,011,367 176,160 .17 188,583 5,927 .03 
Colonial, D. C. ....6..  sencneess  ceeeeeese .: 136,608 10,301 = * DUMREOMA 4% cpscvccccses 678,613 169,399 .25 394,657 64,378 116 
Oolonial, N. ¥. ....... "95.413 "20, $57 li 531,918 19,683 .04 Peoples Natl. ......... 1,527,353 ee ern Ree ae Pet “a 
Columbian Natl. ..... 96,458 23,515 1250 +... sess Stee see og Penna. Fire ......... 7,671,723 $12,865.11 4,980,817 582,473 12 
Rea eeheeescees tsecesess §€©66 00 eeanes ., 1,549,190 EEE ae: PEE pnc0nbass “senstieie © Weblenaagss + 157,993 939° «* 
» anor gp hd Sagal alata yng een 182,767.13 wa tSs a a See 12,213,598 1, 401, 074 11 5,664,964 264,263 .05 
Detroit Natl. ........ 159,613 BEES cee” cweccececs ° Cocccesce ee Pitteburgh ..........- 373,844 Re Re i os eR a ie ‘ 
DAX1E wee seescereeees 961,819 284,007 .30 oe seers ee wee eee . i RI I RE SI ihe ES Ne 2 419,811 39,707 * 
Dubuque «......+.6+, + 1,877,169 176,366 .09 wes tet eens ‘; Prov. Wash. ......... 5,172,112 1,131,331 .22 2,637,372 470,504 .18 
DE (sasecocncccs veeshiecs TTT re -. 853,980 51,443 ° MER Sc shi c dcctts ss 9,128,770 924,036 10 4,857,421 360,330 .07 
Sees 2658 0ees ; — CAee =e preney  S**atngs) “ee MONARO 2.0 0006000000 2,016,782 508,998 .25 964,681 5,244 .09 
Eastern, N. J, ....+ vee 31,146 B735 UZ eeeew encase ee enne tse ts Rhode Island ........ 1,210,599 SE SE assctes ete sahaaree 
Empire City ..--eseee  ssanesess cere Wels the +. 130,5 27,527 = * stichmond ........... 277,473 MEOUR 20) «| icvcadsede 2cadhousa 
Equitable F. & M.. 1,708,881 1,285,439  .75 1,152,337 42,378 .04 NERS CRUNON. 55. Gciencacs - dewdesabes 1,657,649 229,908 * 
barmers, Pa. .... 1,090,260 57,545 05 66,922 7,613.01 Security, Ct. ...... 4,828,701 931,023 .19 1,569,479 195,193 .12 
Fidelity Phenix 15,024,521 1,656,342 .11 8,999,384 521,616 .06 x ntl ana 7 Zac CSG $7,643 1385 ° 
Hire ASSN... ss eeeee 8,274,798 772,044 = .09 5,837,032 498,460 .09 Springfield .........5. 11,590,420 1,519,689 .13 5,459,952 699.978 .13 
Hiremens, D. C. ...-.. 127,468 34,5138 27 ose sane tess es EMME ii ti5 xceneaeh  2hc<k tobkis 7 1,331,269 242,274 .18 
Ce Mi checces G200eerek ocvedecses oe 1,030,067 194,722 Standard, Ct. .. 984,286 NE MR ns onateee se eae 
Firemens, N. J. ...... 6,364,106 851,862 .13 1,351,431 69,593 .05 Standard, N. J 802,384 SBEGOO. BD kaucsdian ee SOE 4 : 
= eee. sng, gata . Senos Ameeres Be 4,389,943 641.202 .14 IE waka : 597,444 SR TS SS <a 2 2 
Franklin, Pa. ....+.+.. 2,822,106 280,302 .10 1,284,528 59,565 05 St. Paul F. & M....... 9,861,976 757,029 .08 "3, 700, 589 210,568 .06 
Georgia Home «..+-+.  sseesssss  ceeeeeness .: 645,883 55,874 = Stuyvesant .......... 27112041 798,287 .38 6,722 18,829 .06 
Gene POM jh owwscccce 5,196,858 "640, 232 .12 2, 7655, 105 305,287 .11 RN ne en ee : aon 373 69,630 * 
Globe & Rutgers ..... 7,056,548 709,803 .10 1,943,003 12,503 .01 Teutonia, UO. .......... 297,471 31,593.11 ech” -saeioas ma 
German Alliance 4,675,591 3,749,732 .80 1,096,784 502,635 .46 Yeutonia, Pa. ......... 1,443,375 ats abe sete 
German Amer., Md... 575,031 87,848 .15 204,703 11,193.05 OS ER ee SY aaa Seeusees 2,248,981 232,535 * 
German Amer., N. Y.. 22,763,287 4,481,162 .20 9,655,646 1,789,554 .19 NE BOE Mire cured dc’ 130,291 11,820 .09 39.4 2;315 .06 
German Amer, Pa..... 620,636 $2,340 10 eee e ne en se — cereces os 8 i, Mi ntuscesess Vopthetes  soragalo’ 521,484 24,140 * 
German, #reeport .... ........ : oo nee ees -s 5,731,679 61,906 United Firemen’s .... 767,237 127,137 .17 724,089 57,911 .08 
German, i n. Slav sanes 1,325,663 108,156 .08 518,421 3,673 .01 United States ........ 1,312,682 343,240 .26 849,996 187,789 .22 
ee ae goess oes a ttittt EE err peey punernhlons ot ote eee rg. ee : 157.534 nee 
Germania ........... 7,437,417 876,874 .11 4,564,038. 401,985 .09 Vinee as ee Sees 18 t97'403 sas 8 
EG a Fs ceccares 2,345,079 496,726 .21 2,214 67,194 .07 eee lee Pe 1 v6. 361 << oe. 261 Oe lees ee, Te. See nee 
Granite State ....... 1,411,091 264,640 .19 767,008 206,620 .27 Valen. Guu" 135414 27'431 20 ries, er pin noe . 
secu eeke CAS. oTebeseeekee iis 3,186,248 487,059 * a Sect age ‘ 7 4 10 
Hamilton 22.0.2... gi20228 = OTS 4 FUEOEE SAB Ol | Western, Pa. ........«12l8ags | 167936 1d 'B1T'S0T a71.940 39 
Hartford “vee22...221. 30,209%614 2,498,099 08 16,108,207 190,082 = eee ee ae ee Laeeabe 131-398 po 
NS oii eyec - siptdiice se Pitre 5893 i 1; 539, 300 199,187 * steeees 143, 086, 18 1859, 2, pad 
EI ii cictsienes” aqublartes © sksinnekbas o4 £9,208 27,382 © WOM i sc2in eh 468,936,722 76,322,175 .16 $226,365,587 $23,897,340 .11 
oh a Sere : 28, 36%, 988 8,917,108 14 uy, é 28.934 2,225,493 .15 $ amma opnmbasmes 
EE idk whoans ssc 3 GE. -saitashis - uaeceess i 
ote 2S eer ia eee ‘alate a 406,835 86,335 * Aachen & Munich..... 2,838,692 443,625 16 1,268,261 112,291 .09 
1 9, eRe iiss 233 Gand wietteehs ia IN 35:0 45 53> wands 00,64 oe QE. lsd <n vceckde fe 
so oa ee i aa KWAI eis 323,603 cette (RE MD 2ccknds Steeeeane orbuampahs Mn 492,807 37,076 * 
ae og «Oa acigaat “isesew 23 S077 , Bea & — ipeetinpyetenpegen 3,809,530 687,717.18 1,368,064 118,530 .09 
Kin, eS tisaats “Regge <p RE ene re 211.720 29.254 ° 8 Brit. America ....... 2,403,255 450,386 .18 1,869,632 89,521 .05 
Eniserbocer....... 24,928 SMOG 396 cctdeaa OR gi te its et Caledonian ........-++- 3,411,188 628,571 .18 1,960,659 314,867 .16 
gS a RA oie 2, fa avait. ‘% 476,052 35,375 ® UMRNNN cbs 5 cvnced 0005 425,713 SCM —-gictaekea! aadbgueas 
>, N. ¥ 987.536 489,647 50 357,996 87.493 24 Coml. Union, Eng..... 8,895,379 1,028,224 .12 4 801,438 "'349, 880 07 
pte ae alae egammme Hoy 577438 83 ’ Genl. Fire, France.... 848,142 <a Sanenteets “snnane + 
lambermens, Fa... 649,837 119001 (18 °° 393,847 °° 36480 .09 | Hamburg-Bremen .... 3,282,339 910,552 .28 "2,628,243 90,984 .03 
Md. Motor Car........ 147,118 ES ey | ke eay Law Union & Rock... 995,459 110,048 .11 519,025 53,787 .10 
Mass. F. & M......... $12,198 ER et acest | xe secnscs bad L. & L. & G., Eng..... 20,624,708 5 416,001 26 12,497,666 2,323,599 18 
Mercantile F& M..... ..ccseie. eves kesees 2s 881,515 518,794 ia hion  . aaa 1,379,072 121 3°712°582 468392 13 
eg a sesee8 og ceria Settk Sf MN We ukccccss Sscuaseas- ssanpaccer 2,315,539 268,796 
ain tae |... ee 841 M1028 114 eae ite. Nationale, France 807,747 Me ‘deciciBate’ . 4xeviease 
Merchant N.Y. 22.2. 608.530 (Ts beet anaes | Sgro :] | 359/899 100,423 (28 "186,460 17,957 .i0 
5s oon a haailied 1.410.822 892.230 .68 Nord Deutsche ....... 1,062,958 Se SE cgi ae). ceciehaees = 
ny te RS Yt 201868 (14 °° 666176 «0 670i ~ig | N- B. @& M., Eng... 2... 11,020,532 1,577,860 :14 ‘6,180,750 443,668 .07 
tg RS i anerete siete ‘is , ' Northern, Eng. ...... - 6,781,770 1,488,490 22 3,718,865 188,870 .05 
= "a a aaa ae oc. a ‘ep Ee “458,842 “"' 41,828 ‘* Norwich Union ...... 4,118,910 923,242 .22 3,326,854 307,515.09 
Milwaukee Mech...... 5,177,900 719,052 .14 2,564,736 312,104 .12 Sea iy ed det ee aet o3e-138 as —_—— pe bet pashan - 
seecepets 5. & XS. 256,870 Be TR SR re a een 38 Phoenix, Eng. > 5.494.684 1,454,585 26 4,524,587 889,550 .20 
eee. Ben. Franalin, . ab ttt "eaat te a ane Prussian Natl. .....: 3,875,835 1,095,510 32 1,136,574 110,443 ~ 
‘ _ pe tee a : 3,507,077 (18 7,506,361 — 1,246,06 i Moyal ..s.-ersrercees 18,872,490 2,853,977 .16 9,756,987 1,430,684 .1 
Nath Lor. bake itanpe sie, 343, 163 art ate 100 7,506,361 ia er , Royal Exchange ..... 3,580,304 774,047 .22 2,252,247 468,044 .21 
wn tie . . ‘. @: 31 .05 Scot. U. & Natl....... 5,957,692 1,611,003 27 4,531,615 1,172,057 .26 
Natl Union ......+... 6,961,852 1,614,581 .23 pes 0 le State, Eng. «......... 367,127 2h. picutibbtnas siete sea 66 
BERR cee eens e sents) acnepses) 8 6=©6(cenemewens os 68% ,652 +f 3 211, . 
BREE Saks ulvavcveun o's 1,625,676 244,995 .15 286,680 13,344 .05 BUN eee eeeceseeeeees 6,653,310 879,573 .18 3,613,897 73 
: 2 eoag Ee Sie weeeb-oe 1,610,479 172,748.11 853,916 98,180 . 
New Brunswick ...... 1,050,020 161,561 +15 tniosians’  eansaeaen | ten ° » ’ 1.629716 163360 > 
a ee a a | ee } ore. a be cos. Skee yes Sepa e ae es 551,408 100,469 * 
New Jersey .......... 1,243,863 OTSA 84... msc, a. ain Serre an ta 170.707 sesi0 id 1,615°976 298456 .14 
New York Vire.......  « Stay dag oS awe ags : merece arias 32 Union, France ....... 716.797 WE, CN ~ acctat nace amc esa 
ay ~ ahaa 13658 593 VaTeeis NY $ 369,780 s0L796 106 Urbaine 437,011 MEE, ie oetilaee —\egititned ; 
No, America ......... 478, : 269, a . yt Rt ead dad boty ’! > é 
Northern, N. Y........ 1,459,992 194,951 .13 422,125 24,360 .06 Mien aon tl Canada..... ete pat = 2,917, ens . * 
ee © eS Re AB 1,233,645 261,968 .21 261,026 Saee 36g) Sm sr eeise s+ ss , — je RN ok 24 ao 
No, German, N. YX... seeeeee es oes enone se 358,306 16,896 © WE i ei scans $139,098,079 $28,540,080 .21 $84,574,814 $10,790,761 .13 
North River ...... oe 4,080,132 1,833,356 33 1,004,754 144,798 .14 ’ = a ee 
Northwestern F. & M.. 166, 9, a ~ ¢6eaaaneeees — 66S eaaia oe jrand totals ..... 034,801 104,862,205 17 310,940, i 4 
Northwestern Natl... 6,891,801 495,174 107 "3,199,000 175,223 .05 Grand totais $608,038 $ $ 
Geir eermere rac alae sean ett ty aries aS A aah dr oe Oe ace  5 ei +1903 figures are for National Insurance Company of Pittsburgh. ™ 
ta Sete. 3,457,700 688,403 .20 1,823,699 170,619 .09 *Ratios not calculated, as companies have either reinsured or retired from state. 

















August 20, 1914. 





THE WESTERN 


UNDERWRITER. 




















AFTER NON RESIDENTS | br commission and that ‘the assured can 


—_—_ 


SUPERIOR AGENTS 


Want to Prohibit the Outside Big City 
Brokers from Taking the 
Local Business 


The agents at Superior, Wis., are en- 
deavoring to deal with the big city, 
nonresident broker question. They 
have passed resolutions denouncing the 
big city broker and pledge themselves 
not to cooperate with such in handling 
Superior business. They have ad- 
dressed the companies on the subject to 
seek their good offices. Commissioner 
Ekern of Wisconsin states that in case 
of nonresident ownership it will be 
dificult to do anything with such risks. 
The domicile of the corporation gov- 
erns. Where the stockholders reside 
does not matter. He holds that in 
case of a Wrisconsin corporation no 
commission can be paid to nonresidents 
for handling it. The resident agent 
must get the full commission. 


Resolution Passed by Agents 


The resolution passed by the Supe- 
rior agents 1s: 

Whereas, the fire insurance premiums 
from Superior as shown by the records 
in the office of the stamping clerk for 
the year 1913 amounted to $432,000, and 

Whereas, it is estimated that 60 percent 
of this, including nearly every large risk 
in Superior, is controlled by brokers out- 
side of the state, who take from $25,000 
to $30,000 of commission from Superior 
every year. 

Whereas, this business is largely sent 
to Superior to be written, the outside 
broker receiving 10 percent commission 
and the local agent 5 percent, and, 

Whereas, investigation has shown that 
the expense of conducting a local office 
is greater than 5 percent, so that at the 
end of the year the local agent finds 
he is using the profits from his direct 
business to cover the losses on the busi- 
ness brokered to him. 


Will Keep the Money at Home 


Now, therefore, we, the undersigned 
fire insurance agents of the city of Su- 
perior, believing that we are better off 
without business that cannot be handled 
at a profit, hereby agree between our- 
selves and promise each other that after 
July 31, 1914, we will write no fire insur- 
ance business that comes to Superior from 
an outside broker for anything less than 
the full premium, allowing no commission 
or brokerage, whether placed with us by 
the outside broker, through any local 
agent or broker, or from any insurance 
company. 

That we will write no fire insurance 
business for any agency establishing itself 
in Superior or combining with any local 
agent for the purpose of defeating the 
object of this agreement, for less than 
the full premium. 

Binding ourselves and each of us by 
this agreement faithfully to keep and per- 
form the same in letter and in spirit until 
this agreement is dissolved by a majority 
vote of all the members of the Superior 
Board of Underwriters, or a majority of 
those signing this agreement. 


Letter to the Companies 


The Superior Board, through Presi- 
dent Harris Rogers, says to the com- 
panies: 

In reply, the reply of the companies 
to the letter recently sent by this board 
is favorable and enthusiastic. Relying 
upon the promised support of the com- 
panies the board has passed, almost unani- 
mously, the enclosed resolution. 

Any method by which an insurance com- 
pany secures business in the territory of 
its local agent, without paying him com- 
mission, is “overhead bhi a 

This board has a reputation for good 
practice, its membership includes conser- 
vative, capable and energetic men and it 
will resort to every honorable influence 
to induce direct business, maintaining as 
heretofore the same fair treatment of 
company, assured and agent; to the com- 
Pany loyal effort to preserve and increase 
its business, to the assured the greatest 
possible service, to the agent who puts 
the mixed and preferred business on the 
company’s books, a fair compensation. 


Do Business with Local Agents 


We now enclose a list of Superior prop- 
erty, the insurance on which is, in whole 
or in part, placed through brokers located 
outside of this state, and respectfully 


ask that you decline this business, except | the sole supply; the gravity tank was 


through your local agent. 
€ are well aware that some of this 


business may not be secured direct, we | way, one wall being already crushed. Work 
= equally aware that a number of risks| has been started on new supports for 
i —_ already been secured and more prom- 


ACTIVE and thirty friendly agents. 





see better all around service through a 
competent local board with its engineer 


Remember the prayer of the woodsman 
who met the bear in the narrow pass, “Oh, 
Lord, if you ain’t for me don’t be for the 
bear. Just keep your hands off and I'll 
show you the prettiest fight you ever saw 
in your life.” 


Risks That Go to Outsiders 


The list of risks located in Superior 
controlled by nonresident brokers is: 
Elevators and Grain 
Chicago, St. Paul, Minneapolis & Omaha 
Ry. Co—Itasca Elevator (buildings and 

machinery and grain). 

Great Northern Ry. Co.—Steel Elevator 
“S,” concrete Annex to “S” and frame Ele- 
vator “X” (buildings and machinery and 
grain). 

Globe Elevator Co.—Elevators No. 1, 
No. 2 and No. 3 (buildings and machinery 
and grain). 

Superior Terminal Elevator Co.—Eleva- 
tors “K” and “L” (buildings and machin- 
ery and grain). 

Superior Elevator Co.—Elevators “M” 
and “N” (building and machinery and 


Grain 


A. D. Thompson Co., Cargill Elevator 
Co., Globe Elevator Co., Ames-Brooks Co., 
Standard Grain Co., McCarthy Bros., Spen- 
cer-Moore & Co., Consolidated BPlevator 
Co., MeCabe Bros., Van Dusen-Harrington 
Co., American Linseed Co., National Lead 
Co. (any other assured in above eleva- 


tors). 
Coal Docks and Coal 


Berwind Fuel Co. (dock and superstruc- 
ture and coal thereon). 

Carnegie Dock & Fuel Co. (formerly 
Great Northern Ry. Co. Dock No. 5), (dock 
and superstructure and coal thereon). 
Great Northern Ry. Co. (docks and 
superstructures only). 

Great Lakes Coal & Dock Co. (dock and 
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USE AND OCCUPANCY—TORNADO—SPRINKLER LEAKAGE 


United States Branch Statement, December 31, 1913 


ASSETS 
State, Municipal, Railroad and other Bonds....... $3,000,986 .00 
Cash in Banks, Trust Companies and Offices...... 324,914.82 
Premiums in Course of Collection and other Assets 565,064.97 


Held in the U. S. for the Special Protection of 
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superstructure and coal thereon). 

M Hanna Dock Co. (dock and super- 
structure and coal thereon). 
Island Creek Coal Co. (known as Dock 
No. 6), (dock and superstructure and coal 
thereon). 
Lehigh Valley Coal Co. (dock and super- 
structure and coal thereon). 
Northern Coal & Dock Co. (dock and 
superstructure and coal thereon). 
Northwestern Fuel Co., Docks No. 1, 
No. 2 and No. 3 (docks and superstruc- 
tures and coal thereon). 
Philadelphia & Reading Coal & Iron Co. 
— and superstructure and coal there- 
on). 
C. Reiss Coal Co., Dock No. 3 (formerly 
Pittsburgh Coal Co. Dock No. 3), Dock No. 
4 (formerly Pittsburgh Coal Co., Dock No. 
4), (docks and superstructures and coal 
thereon). 
St. Paul & Western Coal & Iron Co. 
(dock and superstructure and _ coal 


thereon). 
Flouring Mills 


Standard Milling Co. “Lake Superior” 
Mill and levator, “Listman” Mill and Ele- 


vator, “Listman’” warehouse, “Anchor” 
Mill (used as warehouse). (Buildings 
only.) (Stock in the above buildings.) 


Ore Docks 

Great Northern Ry. Co., Docks Nos. 1, 
2, 3 and 4 (structures and ore thereon). 
Minneapolis, St. Paul & S. Ste. Marie 
Ry. Co. (structure and ore thereon). 
Northern Pacific Ry. Co. (structure and 
ore thereon). 

Warehouses 


Chicago, St. Paul, Minneapolis & Omaha 
Ry. Co., Terminal Merchandise Warehouse 
(building and merchandise therein). 

Great Northern Ry. Co., Terminal Mer- 
chandise Warehouse (building and mer- 
chandise therein). 
Minneapolis, St. Paul & §. Ste. Marie 
Ry. Co., Terminal Merchandise Warehouse 
(building and merchandise therein). 


Miscellaneous 


American Milling Co. (mills, elevators, 
tanks, grain and stock). 
ae i ae Linseed Co. (all prop- 
erty). 
American Ship Building Co. (all prop- 


erty). 
— Street Railway Co. (all prop- 
er 


y). 

Duplex Manufacturing Co. (Sixty-fourth 
street plant, wood and metal working; all 
property). 

Lake Superior Terminal & Transfer Ry. 
Co. (all property). 

Morton Salt Co. (all property). 

Standard Oil Co. (all property). 

Wisconsin Telephone Co. (all property). 

United States Gypsum Co. (all prop- 


erty). 
United States Cast Iron Pipe & Foundry 
Co. (all property). 





CITY WATER SOLE SUPPLY 


A recent inspection of the plant of the 
National Casket Co., northwest corner of 
North Capitol avenue and West Pratt 
street, Indianapolis, found the sprinkler 
equipment operative with city water as 


.drained some time ago because the build- 
ing wall supporting thé tank was giving 


gravity tank and same may be in service 
by Sept. 1. A protection credit of 70 per- 





We have found that brokers’ promises 


cent is recommended in the meanwhile. 


As Seen From the Valley 








T is pleasant to the sojourner in the 
| east to turn from the complexities 

of insurance in the large centers 
and work for a while in a different field 
where the problems are perhaps as 
great but of another kind. 
Not to more than mention the splen- 
did Springfield Fire & Marine, which 
is New England’s leading fire company 
outside of Hartford, there are a number 
of other New England companies 
which are going it alone in the sense 
that they are off by themselves and 
have had to develop a sturdy independ- 
ence and self-reliance to take the place 
of the interdependence of the com- 
panies and departments in the large 
cities. 

* * &* 

Manchester, N. H., is one of the 
most thriving and prosperous medium- 
sized cities in the east and an insurance 
man going up the street from the sta- 
tion looking for the home office of 
the New Hampshire Fire naturally 
directs his steps to one or two large 
office buildings first, thinking that one 
of them may be the home office build- 
ing of the company. Failing that, he 
looks for some prominent corner on 
which may be a remodeled dwelling 
of the old type or possibly a two or 


three-story building erected especially 
for the company’s purposes. 
* * * 


But the seeker for the New Hamp- 
shire’s home office may pass it half 
a dozen times without locating it. It 
is “upstairs” in a nondescript row of 
business blocks such as line the prin- 
cipal street of a city of the size of 
Manchester. After one gets “up-stairs” 
the situation is not much more im- 
pressive. The officers and clerks are 
crowded together in a way which indi- 
cates a good business, but also that is 
transacted under difficulties. It was 
a relief to learn that ground has been 
broken for a fine home office of the 
“two-story and mezzanine” type which 
will be ready for occupancy in the 
spring. 

The New Hampshire is one of the 
staunch institutions upholding the best 
traditions of American underwriting. 
It is reassuring and a pleasure to know 
that conditions in the insurance world 
are such that companies like the New 
Hampshire have been able to develop 
in an environment created by them- 
selves, that they are able to stand on 
their own bottom, are without en- 
tangling alliances of any kind, and 
these are a distinct credit and asset 
to their city, state and the insurance 
business of the entire country. 








Heavy Mortality List 








The mortality list of the Fire Under- 
writers Association of the Northwest 
for this year is quite long. Up to this 
time President D. W. Andrews has ap- 
pointed memorial committees for the 
following: 

Frank A. Vernor, Michigan state 
agent of the Queen; Dr. J. F. Mc- 
Sween of Louisville, special agent of 
the Franklin; John P. Furlong of Chi- 
cago, chief clerk in the western depart- 
ment of Niagara; N. B. Jones of De- 
troit, state agent emeritus of the State 
of Pennsylvania; R. L. Klum, formerly 
assistant secretary of the German 
American; J. J. McDonald of Chicago, 
manager of the Connecticut; Robert E. 
Gooch of New York, special agent of 
the London Assurance, and formerly 
secretary of the Western Reserve; H. 
S. Tiffany of Chicago, publisher and 
life member; S. F. Campbell of Chi- 
cago, special agent of the Glens 
Falls; N. S. Head of Minneapolis, state 











agent of the Fire Association; F. H. 
McElhone of Chicago, joint manager 
of the Fireman’s Fund; E. L. Colburn 
of Minneapolis, state agent of the Fire 
Association; N. S. King of Cincinnati, 
general adjuster of the Hartford; Con- 
rad Witkowsky of Chicago, western 
manager of the Hamburg-Bremen; H. 
W. Bush of Chicago, former joint 
manager of the Fire Association; H. 
W. Crandall, northwest special agent 
of the Northern of New York; F. T. 
M. Wenie of Kansas City, special agent 
of the Williamsburg City; W. H. Kin- 
ney, Chicago, adjuster of the Fidelity- 
Phenix; J. H. Maxwell of Port Huron, 
special agent of the North America; 
R. S. Odell of Chicago, former state 
agent of the Fidelity-Phenix; George 
P. McMahon of Detroit, formerly with 
the Michigan Fire & Marine; Fred 
Wise of Chicago, Illinois state agent 
of the Home, and C. B. Coett of Bur- 
lington, Iowa, special agent of the 


Hamburg-Bremen. 
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AS VIEWED FROM CHICAGO 


Question—We have noticed some 
comment in your paper regarding the 
effect the European war would have 
on foreign fire companies. We would 
like to propound the fpllowing query 
to you: Is it required by the New 
York commissioner that foreign com- 
panies shall; in addition to maintaining 
the required deposit, maintain a reserve 
on all business written, and is it pos- 
sible for the home offices to withdraw 
their United States assets to such an 
extent that this reserve may becorhe 
impaired? What are the requirements 
as to the maintenance of assets in the 
United States for the protection oi 
United States policyholders? 

If you can give us any further in- 
formation on the subject, which seems 
to be of vital interest to United States 
policyholders and agents, we would 
much appreciate the favor. 

Answer—Foreign companies operat- 
ing in this country are required to put 
up a deposit capital of at least $200,000, 
which shall be held in the hands of 
trustees. This deposit capital is re- 
garded the same as the capital of a do- 
mestic company. The foreign company 
is practically an American company on 
this side, so far as its funds are con- 
cerned. Each foreign company is re- 
quired to maintain the same reinsurance 
reserve and carry the same items as 
liabilities as the domestic companies. 
Naturally a foreign company must 
keep on this side enough money to 
cover all its liabilities. 

For business reasons foreign com- 
panies also see the necessity of pro- 
viding for ample surplus. If the de- 
posit capital of a foreign company be- 
comes impaired, it has the same effect 
as the capital of a domestic company 
becoming impaired. If the foreign 
companies attempted to transfer to 
their home offices sufficient funds so 
that there would be a deficit, the state 
departments would immediately shut 
down on them. In fact, the New York 
department has suggested to all foreign 
companies that no further funds be 
transmitted to the other side during 
the war period. The foreign companies 
could legally call on their surplus 
funds over and above liabilities. 

The New York department simply 
suggests that in order to maintain con- 
fidence and to keep their business well 
fortified, no further funds should be 
transferred to home offices. The de- 
partment has asked United States man- 
agers of foreign companies to inform 
it of their position as to this request. 











ro A. PALM 


N. C. 
D. ANDRUS. Vice- 


Initial Capital and Surplus, $500,000.00 


for it in your home city. 


fet and Managing Underwriter 


THE INTER STATE FIRE INSURANCE CO., Organized 1913 


The Inter-State is now in full operation, having been licensed by the Michigan Insurance Department 
permitting the Company to begin business, July 15, 1914. 

Its agents in Michigan, over 100 in number, all stockholders, are already doing a most satisfactory business. 
Agents in Ohio, Indiana, Illinois, Wisconsin, Minnesota, Iowa, Nebraska and Colorado should join their friends and 
co-workers in Michigan and assist them in making Th 
Insurance Company. This can be done by becoming a subscriber to its Capital Stock and thus secure the agency 


No other organization like The Inter-State in the United States, because its agents are all stockholders. 
operated as The Inter-State is, is beyond all computation. 


WRITE FOR OUR BOOKLET AND OTHER INFORMATION 


C. O. DAVIS, Vice-President .. ELDRIDGE, Secretary 
F. H. ALDRICH, Counsel Le HENNE Fee 


of DETROIT, MICHIGAN Final Capital and Surplus, $2,000,000,00 


e Inter-State a great Union Local Agents’ Fire 


The possibilities of a company 











No Red Tape and 
No Delay 





Sllinois Surety Company 


HOME OFFICE, 134 S. La Salle Street, CHICAGO 


“WE ISSUE SURETY BONDS” {ibes! Commissions 
Local Agents Wanted Everywhere 


INCORPORATED APRIL, 1905 


Attractive Contracts 
WRITE TODAY 











leave Chicago on the 10:02 train over 
the Northwestern Railroad, and imme- 
diately upon arrival at Ravinia jump 
into a program of athletics, including 
a four-inning baseball game and foot 
races. Luncheon will be served at the 
grounds, and the afternoon’s program 
will be the usual concert given at Ra- 
vinia. The club expects a rather full 
turnout of its membership, and a large 
number of friends of members. 

The outing will serve as the cocktail 
to a menu of many business meetings 
that start in September. 

The committee in charge consists of 
Harold Hilton of Critchell, Miller, 
Whitney & Barbour; W. G. Hall of the 
North British; J. B. White of the Glens 
Falls; Everett Rogers of the Continen- 
tal and E. B. Vickery of the Niagara. 

- oe 7 
CHICAGO PREMIUM RETURNS 


Companies that have paid their fire 
department tax to the city of Chicago 
during the past week show premiums in 
the city limits for the years ending 
June 30, 1914 and 1913, as follows: 


1914 1913 
oo Agricultural ...... $ 104,821 $ 115,535 
COHN ENTERS AGENCY FIELD Amer. Druggist.... 13,965 12,550 
2 NON ws pradde-d-eoe 39,618 41,071 
_ Charles Cohn, one of the most prom-| Cent, Mfrs. Mut.... 8,784 8,204 
inent brokers in Chicago, formerly onan gat N. ¥ nae + aes 

treasurer of the Insurance Brokerage pebatene yea sini 

Association and a present member of Kralovec) ....... 28,659 26,343 
the trustees, has decided to cast his | Ger.-Amer., Pa. .... 17,784 17,446 
lot in the agency field, and will become | H@mover --..------ 107,025 116,580 
a eee 93,263 108,606 
a member of the firm of George Herr-| Lpr. Mut., Mass 5,718 3,230 
mann & Co., Sept. 1. Mr. Cohn now — —— codecs eight} eet 

ox oan: . re etherlands ....... a 5 
has my headquarters — a Pas a N. B. & M., Eng.:.. 170,849 194,307 
mer & Co., and is one of the first-class | y’ B @ MN. Y.. 39,442 42.907 
men in the business. He has devel-| N: W. Natl......... 56,730 62,589 
oped a good all-around clientele in| Pelican... -...- 3 -- eats ieee 
many lines, and in his new connection Saesaie tam... 128'795 122°326 
will have an opportunity to spread him- | Prussian Natl. ..... 88,027 93,784 
self. Security, Ia........ 6,815 7,905 
* * * Springfield aT 200,590 185,036 
a. Sra ae . 58,795 50,456 
FIELD CLUB OUTING Ch Mie wet aces a 4,142 6,532 
| United Firemens ... 19,200 19,953 


Arrangements for the rest day of the 
Cook County Field Club have been | 
completed. Thursday ,Aug. 27, has | 
been selected as the date and Ravinia | 
Park as the scene for the outing, which | 
it is expected will be an annual event 
with the organization. The party will | 


* * « 
PRANK BROWN ON WESTERN TEIP 


Frank N. Brown of New York, gen- 
eral agent of the Caledonian, has been 
on a western trip for some days. He 
is a former western field man, having 





C.W. PIER Cc . Independent Inspector and 


Fire Prevention Counselor 


1568 INSURANCE EXCHANGE, CHICAGO 
Telephone Wabash 3033 


Fifteen years’ experience in Cook county inspection. 


Prompt personal attention given to all commitments 





NORD-DEUTSCHE 


INSURANCE COMPANY 


Established 1857 Hamburg, Germany 
UNITED STATES BRANCH: 123 William St., New York 


Assets $1,439,399.53 Surplus $859,768.41 Liabilities $579,631.12 





J. H. LENEHAN, United States Manager 


FIRE AUTOMOBILE TORNADO 


Incompetent Book- 


Insurance Systems and Audits «::cite. Facts 


System and Incom- 
plete Statistics are indirectly the cause of a great many losses ial some failures. 





faves" TRA J. SMITH & CO. exchanse, Chicace 
Terms Reasonable Accountants and Auditors Wabusk 3618 





NATIONAL INSPECTION CO. 


UNDERWRITING REPORTS FOR COMPANIES 
SPECIAL INSPECTION FOR AGENTS AND BROKERS 
FIRE HAZARD EXAMINATIONS FOR OWNERS 


JOSEPH G. HUBBELL, Manager 108 S. La Salle St., CHICAGO 


NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
DECEMBER 3ist, 1913 








Total Assets $1,143,209.94 Capital $300,000 
Net Surplus $341,545.67 
OFFICERS 
eR og oincint s Sel oneeteemedawenssaseesed President and Manager 
EINE © G8 brid clo Wied 6 ob sis 6nabbadsled ewekgd ese R eee Vice-President 
pe BO ef, rrr rere rere ee : gesipe kad a eead Vice-President 
LS «<5 oie BALES aL We 6.0-Six daa cdlee wémee ee ee eeanea ea Vice-President 
EE I, 5a ic gS ab ob ad SLEW Widiele sae Vice-President and Treasurer 
PE Es SREPEED seis 5 0skes sscceweces ons Fesvotonesevuceedcacone Secretary 

















The Reisch Indemnity Company 


(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Chicago Office, 1560-1564 Insurance Exchange 


Resources Exceed $4,000,000 Dram-Shop Indemnity 
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traveled in Michigan, and has made 
good at the head office. 

A few weeks ago Mr. Brown’s only 
child, a son 16 years of age, was 
drowned in the Hoosatonic River, in 
Connecticut. He was visiting relatives 
and is supposed to have gone in swim- 
ming to cool off while on a bicycle 
trip. He did not return to his stopping 
place one afternoon, and the whole 
community scoured the district for him. 
He was not found until a few days after 
when divers were secured who brought 
his body up from a depth of thirty-five 


feet. . 
* * * 


TO REPORT ON THE PROGEAM 


President D. W. Andrews, of the 
Fire Underwriters Association of the 
Northwest, was in Chicago last week, 
and in addition to attending the field 
conference of the Fireman’s Fund, 
looked after some of the details of the 
coming convention. Mr. Andrews has 
called a meeting of the directors for 
Sept. 8. The finished program will 
then be presented and finally passed 
on, 

* = > 
COMMITTEE IS APPOINTED 

Vice-President John Marshall of the 
Western Union has appointed as com- 
mittee on order of business for the an- 
nual meeting: P. D. McGregor, Queen; 
H. N. Kelsey, Hamburg - Bremen; 
George M. Lovejoy, Phoenix of Hart- 
ford; W. H. Sage, German American; 
A. H. Wray, Commercial Union; C. W. 
Higley, Hanover; Dugan & Carr, Hart- 
ford. 

* * * 


GOOD TIMES SIDETRACEKED 


Fire insurance in the west showed 
every sign of picking up and an era of 
good times apparently was at hand. 
While losses have been severe the early 
part of the year, underwriters felt that 
the great crop throughout the west 
would mean prosperity in the rural sec- 
tions, and that the financial -situation 
was brighter. Business men seemingly 
were getting more courage. The Euro- 
pean war, however, has unsettled busi- 
ness, and undoubtedly will have an 
effect on the rest of the year in fire 
insurance. With the banks adopting an 
air tight policy as to loans, building 
and other business operations will be 
handicapped. 


* ” 
SOME LOCAL EVENTS 
H. de Roode & Co. of Chicago have taken 


an agency for the Keystone Underwriters 
of Pittsburgh. 

Thrasher Hall of Chicago, well known 
as an adjuster and writer on adjustment 
problems, arrived in Chicago this week 
from Germany. He had gone to Berlin 
to meet his wife and son who went abroad 
Several months ago. They succeeded in 
getting out of the country without a great 
deal of difficulty and while their baggage 
has been delayed in reaching its destina- 
tion he expects it to be along shortly. 


Burchell’s Golden Jubilee 


George W. Burchell, vice-president 
of the Queen, celebrated his fiftieth an- 
Niversary of entrance into the insur- 
ance business Tuesday. He began with 
the Niagara Fire when fourteen years 
old, and later was with the old 
Phenix of Brooklyn as special agent, 
then general agent of the Queen of 
Liverpool under James A. Macdonald, 
and afterwards deputy manager. When 
the Royal took over the Queen and es- 
tablished the Queen of America in 1891 
Mr. Burchell was made secretary and 


The Chattel Mortgage Reporter 


(Established April 5, 1901) 
1011-127 N. Dearborn St Chicago, Ill 


We have a complete index in our office, 
Which enables us to give an accurate chattel 
mortgage report in three minutes on any 
Person in Chicago. 


Our commercial report includes financial 
resources, past business record, all chattel 
mortgages, suits, judgments, etc. 
Inspections for Insurance Companies 
Correspondence Invited 
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The Leading Fire 
Company of the World 





E. STANBERY, Asst. Mgr. 





ROY A L. ‘ae aie 


Assets in United States $12,599,303.00 
Held for Exclusive Protection of United States Policyholders 


Investments in the highest grade of American Securities and held in trust for sole pro- 
tection of American Policy Holders by United States Insurance Departments and United 
States Trustees who “have not the right or power to reduce the aggregate of the deposit 


so in trust with them, without the previous consent in each case of the Superintendent 
of the Insurance Department.” 


The Royal owns and occupies its own magnificent Office Buildings in the Cities of 
New York, Philadelphia, Chicago and San Francisco. 


WESTERN DEPARTMENT ROYAL INSURANCE BUILDING, CHICAGO 





INSURANCE COMPANY, Limited 


(Quotation from Deed of Trust.) 





GEORGE W. LAW, Manager P. W. CADMAN, Asst. Mgr. 

















in 1900, when Mr. Macdonald retired, Wm. F. Rollo W. Dix Webster Si t Y f 
he was elected vice-president. He was wn ot», 1X y ears rt] 
elected president of the National Board dl 


in 1906 and 1907, vice-president of the 
New York Board in 1906, and is presi- 
dent of the Underwriters Salvage Com- 
pany. He is also vice-president and 
director of the Royal Indemnity. 





| With Chicago Brokers 





The trustees of the Insurance Bro- 
kerage Association of Chicago met last 
Friday and appointed a special com- 
mittee to deal with the peace commit- 
tee of the Chicago Board on the bro- 
kerage side of the compensation ques- 
tion. The committee consists of T. J. 
Farrell, chairman; George M. Eddy, D. 

Carpenter, . R. Barnard, Paul 
Hawxhurst and F. D. Wallace. This 
committee will present to the local 
board committee arguments for in- 
creasing brokerage to 15, 20 and 25 
percent, as well as making some chang- 
es in the present classification. 

. * > 

The Insurance Brokerage Association 
will hold its annual outing this year 
at the Belmont Country Club, near 
Downers Grove. It is the plan now to 
have the entire day given to golf and 
other sports. T. J. Farrell has been 
appointed chairman of the entertain- 
ment committee. The date and details 
will not be decided until William 
Bartholomay returns from Europe. He 
is one of the foreign tourists who are 
temporarily held on the other side 
awaiting transportation home. 

oa 


Martin A Johnson, treasurer of the 
Insurance Brokerage Association, is in 
delicate health and has gone away for 
six months to recuperate. Mr. John- 
son has been a hard worker and has 
broken down. Vice-President D. F. 
Carpenter has been chosen treasurer to 
fill out Mr. Johnson’s unexpired term. 





War Prevents Deal 
The " projected deal between the 
Acadia Fire of Nova Scotia and the 
Phoenix of London is off on account 
of the war. 





Ben Chambliss and Ben Gofforth pleaded 
guilty to a charge of arson in court at 
Sikeston, Mo., last week and were sen- 
tenced to two years in the penitentiary. 
Local Agent Gresham, who wrote the in- 
surance involved in the loss, started the 
— that resulted in the convic- 

on. 





Frank Lewis has purchased the inter- 
ests of his partner, C. L. Palmer, in the 
local agency of Palmer & Lewis at Kala- 
mazoo, Mich. 






Splendid Service 


The old Girard has been in continuous ex: 
istence since 1853. It has seen many com: 
panies come and go but it stands in a more 
impregnable position than ever. 


mE-Rotto & 
ERolo doy 
2021 Insurance Exchange 


FIRE—TORNADO 
AGENTS WANTED Cor italine Sutbn tate 


STATES OF PONS ADVANI 


308-310 WALNUT ST., PHILADELPHIA, PA. 


The Girard is seeking agency connection: 
where the rights of the agent are respectec 
and protected. 





GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


JOHN J. P. RODGERS, Secy. & Treas 
SAM'L P. RODGERS, Aast. Secy. 





CASH CAPITAL $1,000,000 
TOTAL ASSETS, SURPLUS TO POLICYHOLDERS, 
$ 4,006,653.09 $1,347,774.40 
FIRE—TORNADO—AUTOMOBILE—LIGHTNING—RENT—RENTAL VALUE—PERPETUAL INSURANCE 
AGENTS WANTED WHERE NOT REPRESENTED 





P 6ist ANNUAL STATEMENT 
wy Capital - = = = = = = § 800,000.00 
Assets (to protect policy holders) - - 4,302,768.37 
Swawrance Compamy Net Surplus to policy holders ae 2,260,636.90 
of WatartouncT.¥: Net Surplus to stockholders - - - 1,750,636.90 


STUART MORGAN, State Agent, Michigan, Howell 
CASHMAN & EVANS, Gen’l Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P.O. Box 225, Chicago 
H. F. WATERMAN , State Agt., Missouri Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 





KEYSTONE UNDERWRITERS 


OF PITTSBURG, PA. 
Underwritten by the following companies: 
German Fire Insurance Co. Union Insurance Co. 


German American Insurance Co. Western Insurance Co. 
All of Pittsburg, Pa. 





ohn bs sicacctensaccs sed evet Gpacsedteeas $ 900,000.00 
PB Pi sn cs wenn wind ddas EéMee Se REs SUCRSCEA 3,178,322.00 
Surplus to Policyholders ..............0000.0005 1,770,448.00 
ROBERT L. MOUK HENRY WACHTER 
Special Agent ‘ ro onto t fous Wot Manager 
Dayton, Ohio 


218 Fourth Ave., Pittsburg 
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OHIO AND WEST VIRGINIA 


OHIO ISSUE ON RECIPROCALS 











Bruce Dodson Writes to Policyholders | 
in Answer to Superintendent | 
Small, Who Makes Reply 


Superintendent Small of the Ohio | 
department has been highly commended | 
by insurance men for his stand against | 
interinsurance and unauthorized com- | 
panies. Since he started the campaign 
in Ohio, Bruce Dodson, manager of | 
the Reciprocal E xchange, Kansas City, | 
has sent to Ohio policyholders a cir- | 
cular in answer to the department's | 
warning to policyholders. He declares | 
that reciprocal insurance is the “only | 
scientific and equitable” method of | 
protection, and asserts that the laws | 
of Ohio not only permit that form of | 
indemnity, but specifically recognize its | 
benefits by exempting it from the tax | 
on premiums. In another letter to | 
Cincinnati policyholders he quotes the | 
statute, which provides “No provision 
of this act shall be construed as ex- | 
tending to private citizens, firms or 
corporations, residents of this state, 
who seek to provide indemnity among 
themselves,” etc. Dodson also states 
that the Reciprocal Exchange has 
$1,000,000 of assets and has been in 
business fifteen years. 

In reply Superintendent Small says 
that if the concern has such assets no 
insurance department in the United 
States has been able to learn the fact. 
The Ohio department has repeatedly 
asked the reciprocals for financial state- 
ments, but so far has not received a 
single one. He declares that the Ohio 
statute quoted applies only to residents 
of Ohio. Mr. Small concludes: 

“The advice of this department to 
any citizen of Ohio holding a policy 
issued by any association of the char- 
acter of the Reciprocal Exchange of 
Kansas City is that he sever his busi- 
ness relations therewith at once.’ 


Postpone Automobile Trip 


Officers of the Insurance Federation 
of Ohio have decided to make their au- 
tomobile trip through the state a lit- 
tle later, when agents have returned 
from their vacations and the lethargy 
of the midsummer has worn off. They 
had intended to make the trip some 
time ago, but some other things inter- 
fered with the plans. 

It is understood that the organiza- 
tion’s work has been proceeding very 
satisfactorily and that the membership 
has been gradually increasing. New 
subjects will probably come up for con- 
sideration this fall and the actual work 
will become more interesting to those 
engaged in all branches of the business. 





Warns Against Mutual 


The Safe Insurance Company of Har- 
risonville, W. Va., has been circulating 
an opinion from its attorney to the ef- 
fect that policyholders are not liable 
to assessment beyond the premium note 
given at the time the insurance was 
written, This is contrary to an opinion 
of the insurance department, and to a 
specific clause in the policy of the com- 
pany. 

Commissioner Darst calle attention 


If you want service let us handle your 
Cincinnati business. Our Companies are 
the largest and best. 


Fire—Surety Bonds—Automobile Liability. 
EARLS & JOHANSING 








CASH CAPITAL 


SURPLUS TO POLICY HOLDERS 


F. C. VAN DUSEN, Prest. 


Minneapolis Fire and Marine 
Insurance Company 


CONDITION DEC. 31, 1913 


SERRE EHH EERE EEE HHH EERE EEE EEEE 


WRITE US ABOUT AGENCY FOR YOUR TOWN 
We desire agents in all good towns where we are not now represented. 
JOHN D. McMILLAN, Vice-Prest. 





$200,000.00 
228,203. il 
$428,203.11 


ALFRED STINSON, See’y. 


CASH 


CAPITAL / su \ SURPLUS 
1902 
igve | $107942 
1910 | $153,580 


NET 







$172,981 
$200,570 


1913}$228,203 

















Phone Main 327 1404 ist Nat. Bank Bldg. 











F. H. HAWLEY, President 


mobile Insurance 
Net Surplus 





Fire, Lightning, Tornado “ a 
Windstorm and Auto- cart § 


$1,112,608 


OHIO FARMERS INSURANCE COMPANY 


Organized 1848 






LE 


Insur 


No Annexes. 


W. E. HAINES, Secretary 


ROY, OHIO 


No Overhead Writing 
An Agents’ Company 
Western Department 


ance Exchange CHICAGO, ILL. 
c. L. HECOX, Manager 











: BPRS | 
to this and warns West Virginians not 


to be misled. He says that he believes 
firmly in farmers mutuals, but holds 
that the system requires that policy- | 
holders be subject to unlimited assess- | 
ment, and that companies be given a | 
lien on the property of all policyhold- | 
ers for the payment of such assess- 
ments. 





LATE BULLETINS RECEIVED 





German Warship Captures Two 
Prizes 





WAR BULLETINS 
Cedar Point, Ohio—(Delayed in 
transmission)—Aug. (here the trans- 
former is sputtering so that the date 
cannot be made out.) The German 
battleship Pete Deatrick has captured 


two prizes and has towed them into | 
the | 


With Admiral Pete at 
“wheel” (of fortune) the captures 
were easy. One is a trim covert named 
Athletic Girl. The other, deeply laden 
with “balls,” is John McGraw, a ball 
player doll. The two (doll babies won 
by Pete at the “wheel”) will go to 
Pete’s grand-children. 


port. 


Bulletin—The torpedo boat destroyer 
Aaron Jones has just limped into port. 
Too many Germans in the offing for 
one Welshman. 


Bulletin. the 


reaches 


In bay: —A_ report 


| GEO. R. 


PITTSBURG U 


DAVIES, Manager 


NDERWRITERS 


Commonwealth Bldg., Pittsburg, Pa. 


UNDERWRITTEN BY 


Allemannia Fire Insurance Co. 
National-Ben Franklin Insurance Co. 


Humboldt Fire Insurance Co. 
Teutonia Fire Insurance Co 


all of Pittsburg, Pa. 
| Capital, $1,700, O00, Aasote. $7.732.467.27. Surplus to Folevheldere $3,449,769.69 


estmeyer, Toledo, Ohio, Special 
. P. Oc 


kenga, Peoria, Ill. 
| New Agents Solicited Fish & 


mt for Indiana and 
Genera] Agent for Illinois 


Schulkamp, Madison, Wis., General Agents for Wisconsin 





GERMAN FIRE 


INsURANCE COMPANY 


News from the Front at Cedar Point— | 


OF WHEELING, W. VA. 
Organized in 1867 


| Cash Capital $200,000. Net Surplus $156,431.83 





the allied forces that John | 


Gray’s division has been wiped out— | 


with a towel. John umpired (?) the 
water polo game. 


Shadyporch, 9 p. 


m. The auxiliary | 


fleet (the ladies, God bless 7em) have | 


just gone into action. 
wounded! 
was also engaged. Later—i1 p. m. It 
is understood that the Boobs probably 
“fourflushed” when they said they could 
not play the game, 
were sighted bringing prizes into port. 


Sandusky, via grape vine—The Teu- | 


tonic fleet, commanded by Buerkle & 
Lermann of this port, captured an en- 
tire division of field men who were 
scouting, and have sailed out into the 





SPECIAL HAZARD SERVICE 


q Having now splendid facilities for handling special hazards and surplus lines for agents anywhere in 
this country and Canada, the undersigned firm will pay liberal commissions, and place business in reliable 


companies. The mem 


Correspondence is respectfully solicited 


Wilmer D. Lewis & Company 
707-8 Reibold Building, DAYTON, OHIO 


WILMER D. LEWIS 





“Five hundred” | 
The Booby mosquito fleet | 


since the majority | 


s of the firm are experienced underwriters, both in the office and field. | 


WILLIAM E, LANDERS | 


WM. F. STIFEL, 7 resident 
F. RIESTER, Descetney 
S. W.RICE, Supt. of Agencies 


E. A. KEELER 
14 Hippodrome Bldg., 
Special Agent for Ohio and Indiana 


Cleveland, Ohio | 


Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co, Security Ins. Co. 
Organized 1864 Organized 188% 





COMBINED STATEMENT 


Capital i i $250,000 
Assets - ., @" @ eo “FER STs 
Surplus to Policy Holders « 455,360 








f.A. ROTHIER, Prest. ADAM BENTS, Secy. 
| B.C. BARTON: Asst-Secy. R.B. HEATON, State Agt 








FIRST N 


Capita! 


FIRE INSURANCE COMPANY 


of the United States 
WASHINGTON, 
STATEMENT DECEMBER 31, 1913 


eer He Agents wanted in Cities and Towns where Company is not now represented 


ATIONAL 


D. Cc. 

PPTTTITITITITTL TT TTTTT TTT ieee ee, 842,967.50 
1,391,550.28 
1,630,979.86 











Commercial Fire I 


Full Paid Capital 


Surplus to Policyholders 


Address applications for agencies to the Company 


SOUTHERN BUILDING, WASHINGTON, D. C. 


nsurance Company 


$466,338 
575,227 











Authorized Capital a 


Good Stock 





Merchants National Fire Insurance Co. 


IN PROCESS OF ORGANIZATION 
29 South La Salle Street, Chicago 





Plan Unique and secures for the General and Local Agent Co-operation 
from our large number of stockholders and banks in every state. 


nd Surplus, $2,500,000 


Salesmen Wanted 
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bay. An incoming motor-plane from 
Catawba Island reports the whole 
bunch now fishing. No casualties. 





Omit Three-Fourths Clause 


Complaint has been made that many 
Ohio agents are writing frame cross- 
roads or country stores in small towns 
and villages without fire protection, 
and omitting to use the three-fourths 
value clause which is applicable. Com- 
panies have been asked to enforce the 
country store requirement. 





NEWBURGER REACHES HOME 


E. N. Newburger, local agent at Cleve- 
land, and his wife landed in New York 
last week after a tempestuous trip from 
Hamburg. They were making a leisurely 
trip across the continent, but the war 
clouds became ominous when they reached 
Hamburg. The trip from there to Rotter- 
dam was an exciting one. The return 
trip across the Atlantic was made on the 
Philadelphia, which was packed to the 
guards with people anxious to get home. 





Ohio Agency Appointments 


Northern, N. Y.—E. L. Coen & Co., Ver- 
milion; A. C. Sheets, Van Wert. 

Orient—Wagoner & Emmons, Akron; A. D. 
Smith, Akron. 

Potomac—G. D. McGwinn, Cleveland. 

Pruss. Natl—W. M. Evans, Salem. 

Queen—A. F. Creager, Loveland; A. D. 
Shockley, Cincinnati; P. J. Codding, Prospect. 

Richmond— Hansen Realty Co., Canton. 

Royal Exch.—M. L. Cohn, Cleveland. 

Royal—Hoffman & Hunt, Cleveland; J. O. 
McCloskey and Matthew Nelson, Cincinnati. 

Scott. Union—J. E. Zeller, Nelsonville. 

Standard, Ct.—Hansen Realty Co., Canton. 

Stuyvesant—Ashley & Co., Toledo. 

Teutonia, Pa.—N. C. Bakerman, Napoleon; J. 
L. Selby, Greenville; C. H. Barr, Bowling 
Green; Lupton’s Ins. Agency, Martins Ferry 
and Emmet E. Brannon, Crooksville. 

Union, Pa.—A. H. Streithorst, Cincinnati; 
Stanley Kronowski, Cleveland; H. C. Watt, To- 
ronto; W. A. Sherrer, Toledo; J. W. Frazier, 
Zanesville. 

Western, Pa.—Stanley Klonowski, Cleveland; 
H. C. Watt, Toronto; W. A. Sherrer, Toledo; 
J. W. Frazier, Zanesville; Joseph Soinski, To- 
ledo. 

Westchester—H. J. King, Batavia; G. A. 
Katzenberger, Greenville; C. A. Ingersoll, Green- 
w.ch. 

Arizona—Daisy W. Lybarger, Gambier. 

Boston—Colmery & Kaminsky, Salem. 

Continental—Ranck & Fleming, Westerville. 

Fid.-Phenix—Frankel Bros. and Stone Bros., 
Cleveland; David McCleary, Huntsville. 

Farmers, Pa.—W. D. Lewis & Co., Dayton. 

Fire Assn.—Hess & Shepherd, Amsterdam. 

Girard—F. R. Blakeslee, Cleveland. 

Hartford—J. G. Young, Belle Center; Nich- 
olas Gump, Miller City. 

Humboldt—C. H. Barr, Bowling Green; J. L. 
—, Greenville. 

eg 5 ey G., Eng.—W. C. Lovett, Cleveland; 

‘A. Lorimer, Zanesville. 

ag ne Ct.—Dock & Adams, Springfield; 
C. W. Fishinger, Hilliards; G. B. Brown & Son, 
Payne; A. V. Kersting Co., Ottawa. 

Natl.-Ben Frank.—A. W. Weir, Cleveland; 
J. L. Selby, Greenville; James McGrath and 
M. A. Seymour, Toledo; C. H. Barr, Bowling 
Green; Calmery & Kaminsky, Salem. 

Natl. Union—Realty Benefit Agency Co., Ak- 
Tron 

Nord-Deutsche—William Strasburg, Galion. 

orw. Union—H. J. King, Batavia; W. 
McGuffin, Proctorville. 

Pa. Fire—W. L. Wilson, Cambridge. 





OHIO NOTES 


Oscar G. Dunn, local agent at Elyria, has 
been nominated for county commissioner. 

Frank Blakeslee has been appointed a 
second agent for the Girard F. & M. at 
Cleveland. 


John F. Bushong of Lima is alleged to 
have made a confession to Deputy State 
Fire Marshal Charles Miller to the effect 
that he had set fire to his house, after 
sending his family away, in order to ob- 
tain the insurance. 





Fire losses in West Virginia during 
June amounted to but $39,252. The prop- 
erty values involved amounted to $1,592,- 


°25 and insurance to $738,550. 


MICHIGAN AND INDIANA 


MAKE DETROIT INSPECTION 











Eight Deputy Fire Marshals Will Take 
Up Work and Cover City 
Thoroughly 





As a result of the inspection of De- 
troit last winter and spring by the 
Michigan State Fire Prevention Asso- 
ciation, the state fire marshal’s depart- 
ment will send eight inspectors into 
Detroit in September for a two weeks’ 
supplementary inspection. 
be under the direction of Deputy Mar- 
shal Frank L. Rivard, who represents 
the department in that city. 

Particular effort will be devoted 
against the careless storage of gaso- 
lene, of which enormous quantities are 
now used in Detroit. Especial atten- 
tion also will be given to the examina- 
tion of fire hose in all buildings which 
are large enough to warrant carrying 
their own hose. Work has been going 
on in a quiet way for some time, and 
Mr. Rivard says that he has very little 
trouble from citizens. Most of them 
are glad to assist. Several of the places 
which the Michigan Fire Prevention 
Association had notified to clean up 
had complied with the notice before 
the deputy arrived with the formal state 
order to do so. 

The fire prevention association will 
not assist in this inspection, as it has 
an inspection of its own planned for 
September, Alpena, Cheboygan and 
Saulte Ste. Marie being the cities due 
for the looking over. 





MICHIGAN BUREAU’S ACTIVITIES 
The Michigan Inspection Bureau has is- 


sued special hazard reports upon the fol- 


lowing risks: G. A. Alderton & Co., Sagi- 


naw; Benton Harbor Malleable Foundry 


Co., Benton Harbor; E. R. Clarke & Co., 
Coldwater; Cobbs & Mitchell, Inc., Boyne 
Falls; Colwell Lead Co. and Dunbar & 
Sullivan Dredging Co., Detroit; Durant- 
Dort Carriage Co., Flint; Gardner, Peter- 
man & Co., Onaway; L. J. & S. D. Hoar 
Stave Mill, Levering; Humphrey Manu- 
facturing Co., Kalamazoo; Imperial Wheel 
Co., Flint; H. C. Johnson Co., Drummond 
Island; C. B. Kelsey building, Grand 
Rapids; Kings Mill Elevator Co., Kings 
Mill; Kirsch Manufacturing Co., Sturgis; 
National Can Co. and Schwanbeck Bros., 
Detroit; W. E. Stewart, Flint; Sturgis 
Steel Go-Cart Co., Sturgis; West Michigan 
Flooring Co. and Wisconsin Land & Lum- 
ber Co., Menominee; Ypsilanti Reed Furni- 
ture Co., Ionia. 

New books of estimates have been pub- 
lished for Au Train, Lathrop and Naubin- 
way. 

The bureau has printed a map of Red- 
ford. 





Indiana Agency Appointments 


American—C. F. Airgood & Co., Servia; C. 
J. Manley, Laurel. 

Connecticut—H. M. Binkley, Bourbon. 

Cleveland Natl.—E. E. Kurtzman, Lawrence- 
burg; J. Schuler, Aurora, Ill; W. L. Ewing, 
Evansville; W. Fitzgerald, North Vernon; 

E. Combs, Bloomfield; T. W. Cullen, Prince- 
ton; F. Givin, New Albany; O. Smith, Jeffer- 
sonville; Talbott & Roland, French Lick. 

Coml. Union, Eng. —Lafayette Sales & Trading 
Co., Lafayette; J. Lenox, Hartford City; J. A. 
Jaqua, Portland. 

Caledonian—W,. L. Van Clive, Hartford City; 
D. T. Brinneman, Bluffton. 

Equitable—Mehl & Mehl, Goshen. 

Firemens—W. A. Thomas, Portland. 

Fid.-Phenix—W. H. Wiatt, Browns Valley; 
J. Gray, Edwards; E. H. Suddoth, Lake; Hei- 
ny’s Ins. Agency, Monticello; Smith-Bader-Da- 
vidson Co., Whiting; G. W. Casey, Lowell. 

German—L. B. Allison, Jeffersonville; Toelle 
& Son, Vincennes. 

Ger. Amer.—G. B. Howren, Liberty; Holme 

First NatlL—L. R. Browning, Bedford; W. L. 


They will | 


I. S. Myers, Treas. Joseph Winum, Secy. 


Industrial Fire Insurance Co. 


AKRON, OHIO 
Authorized Capital $200,000 Cash Capital $100,000 


An Ohio company writing business through Ohio agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 


TOTAL ASSETS - - - - - = $2,446,497.63 
. CUMMINS, President BUSINESS CONFINED TO OHIO 


| F. R. Ormsby, President 
| 








R. SMITH, Secretary 





The Central Manufacturers’ Mutual Insurance Company 


VAN WERT, OHIO ORGANIZED 1876 
Cash Assets—$607,866.93 Cash Surplus $364,117.46 


H. V. OLNEY, President Cc. A. L. PURMORT, Secretary 














In Seventy 
years of 
business 

this Com- 
pany has 
never con- 
tested a loss 





Daywtonr, oO. 





E. J. Forney, Pres. J. M. Cook, Sec’y 
pe 1873 


‘Mansfield Mutual 


Fire Insurance Company 


| OF MANSFIELD, OHIO 


Conservative and Careful Management 
| Insurance - 


AGENTS WANTED | Total Assets - 


Address 1 Home Office. 


Dayton Mutual Fire 
Insurance Co.,°ss0"" 


B. C. COLEMAN, Secy. 
Assets Jan. 1, 1913. $134,429.77 





$5 ,284,283.00 
543,339.46 





An Agency Company 


GEO. M. COBB © CO. 


Hume-Mansur Bldg., Indianapolis Organized, 1895 
Insurance Specialists 


HOTEL HARTMAN 


COLUMBUS, OHIO 
THE OFFICIAL INSURANCE MEN’S HOTEL 
COMFORT AND LUXURY 


European Plan, $1.50 and Upward © 





J. A. HADLEY 
Manager 








Retailers Indemnity Company 
GRAND RAPIDS, MICH. 


DRUG AND LIQUOR INDEMNITY 








ORGANIZED 1851 
63rd Annual Statement 


Pittsburgh Fire 


instars COMPANY 
Pittsburgh, Pa. 


ym January 1, 1914 r sty trr4 
ssets, Jam » 19 ao o 

Net Surplus - - 119/090.08 
Surplus to Pollholders, - - 319,090.06 
Licensed to do business in Illinois, Michigan, 


Ohio, Wisconsin, New York, = oa 
Good Agents Wanted in rs gas ne 
J. Wuson, 


R. J. Presiden’ 
D. ©. Saaw Vice-President W.J.R. ‘Maan, Acst. Bee, 
Agencies 


Wu. 8 Jounston, Supt. of 











The Ohio Commonwealth Fire 


Engineers Building, CLEVELAND, OHIO 


General Agents Wanted in States of 
Indiana, Illinois, Ohio, Kentucky 
and Pennsylvania 


Insurance Company 


Authorized Capital 
and Surplus $500,000 
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Slinkard, Bloomfield; W. -L. Closson, Logans- 
port; M. Garrison, Portland. , 
& Russell, Tipton; Niereiter-Gumpper-Willson 
Agency, Ft. Wayne; E. A. Remy, Seymour. 

Ger. Alli-—-E. A. Remy, Seymour. 

Gran. State—C. L. V. Tucker, Vincennes. 

Hanover—R. A. Johnston, Ossean; 

Remy, Seymour; P. Dellinger, Winnamac. 

North Amer.—Elizabeth Waldschmidt, Cannel- 
ton; Homer McPike, Rosedale; T. J. Fox, Farm- 
ersburg; S. E. Low & Son, Medaryville; J. D. 
McConnell, Terre Haute. ’ 

Lon. & Lanc.—P. Dellinger, Winamac. 

Milw. Mech.—N. Ficken, Huntingburg. 

Newark—J. Kayser & Son, Worthington; E. 
O. Tulley, Greenfield; S. G. Purnell, Veeders- 
burg; J. p, Snodgrass, Danville; G. M. Baratt, 
Cambridge City; T. Van Buskirk, Bloomfield. 

Northern—Helen Bruce, Edenburg. 

Netherlands—H. P. Long, Anderson. — 

N. W. Natl.—G. H. Coleman, Jeffersonville. 

Nord-Deutsche—H. N. Grant, Bloomington. 

. B. & M.—Clark & Bartholomew, Tipton. 

National, Ct.—D. M. Whitcomb, Akron; C. W. 
ensen, Chesterton; fi E. Courtney, Elnora; R. 

. Irwin, Kirklin; H. N. Asterday and P. V. 
Ruch, Mulberry; A. T. Place, Pennville; R. B. 
Harris, Benecsiacrs Mrs. M. B. Lombard, Spen- 
cer; W. Eldredge, Summittville; C. W. Scott, 
Warsaw. 

Old Colony—E. S. Hockett, Kokomo. | 

Peoples Natl.—J. H. Haymond, Muncie. 

Pelican—Haymond & Haymond, Muncie; Da- 
vis Realty Co., Gary. f 

Qusee—Y: Wadsworth, Worthingtou. 

oyal—M. Murphy, Bunker Hill. : 

Rhode Isl.—J. g Powell, Indianapolis. 

Security—R. E. Martin, Heltonville; J. W. 
Brown, Kewanna; J. F. Bowman, Mentone; Ar- 
nott & Rickert, Nappanee; G Tarman, New 
Paris; H. A. Fenton, Orestes; Luther Fieids, 
Owensburg; J. M. Blocher, Wakarusa. 

Seadet—t. T. Ellis, Greenfield. : 

Sun—Morgan & Rosenbower, Crown Point. — 

Concordia—W. E. Hottel, Bloomington; Nei- 
reiter-Gumpper-Willson Agency, Ft. Wayne. 

Franklin—L. C. Phillips, Carbon. 

Ohio Mut.—Mutual Ins. Bureau and Lumber 
Ins. Agency, Indianapolis. 

é L. & G.—O. R. Legner, Bremen. 

Commonwealth—McNary Real Estate Loan & 
Inv. Co., Logansport. k 

Continental—E. M. Blessing, Danville; L. N. 
Earle, Dugger; G. W. Casey, Lowell. 

United States—N. M. Clutter, Ft. Wayne. 

Westchester—W. L. Closon, Logansport; E. S. 
Sale, Dillsboro. 

Western, Ont.—Andrews-Newton Realty Co., 
Terre Haute. 

Wmsburgh City—Neireiter, Gumpper & Will- 
son, Ft. Wayne; F. Howard, Marion; Moorland 
& Hiatt, Winchester; Clifford & Mathewson, 
Connnersville. 

Amer. Cent.—C. V. Brooks, 
Agency, Mohawk. 

Aetna—A, W. Inman, Fillmore; Moser & Mc- 
Farland, Vincennes; L. O. Steening, Indian- 
- apolis. 

Agricultural—J. F. Irish, Hammond. 

Arizona—Bosson & Bangs, Indianapolis. 

Fidel. Und.—Miss B. R. Eldredge, Delphi. 

Coml. Union—O. A. House, Alexandria; J. 
W. Barrett, Elwood. 

Camden—V. W. Frederick, Elkhart. 

Detroit F. & M.—F. E. Field, Kendallville. 

First Natl—W. R. Hancock, Indianapolis; E. 
E. Long, Mishawaka. 

Fid.-Phenix—-H. D. Alldredge, Vallonia; F. J. 
Birdsell, Waynetown; P. Dellneger, Winamac. 
Fire Assn.—E. A. Remy, Seymour; W. 

Denman & Son, Greencastle. 

Globe & Rut.—M. W. Grills, Hagerstown; 
L. C. Phillips, Carbon; A. C. McCormick, Ko- 
komo. 

Ger. Amer.—W. H. Fuller, Hobart; Martins- 


Heiny’s Ine. 


ville Brokerage Co., Martinsville; Mason 
Reese, Cambridge City. 
Germania—W. M. Forkner, Logansport; C. H. 


Kuester, North Judson 

Home—Eschbach & 
Slinkard, Newberry. 

Hartford—C. A. Hedworth, Clarks Hil; A. 
M. Casper, De Long; W. S. Huntington, Hol- 
ton; H. D. Alldredge, Vallonia. 

North Amer.—E, A. Remy, Seymour. 

Ohio Farmers—G. G. Watson, Jeffersonville. 

Law Union—Knotts & McRoberts, Gary; D 
B. Cooper & Son, Greenfield; Casteel & Casteel, 
Brazil; R. D. Moon & Co., Boonville 

. & L. & G—E. E. Ensley, South Whitney. 

Royal—Fowler & Son, Indiana Harbor. 

Natl. Union—M. W. Gulls, Hagerstown; Nei- 
reiter-Gumpper-Willson Agency, Ft. Wayne; S. 
C. Miller, Terre Haute. 

Northern—W. R. McDanial, Walkerton. 

Pa. Fire—E. A. Remy, Seymour; ‘ 
Johnson, Oxford; Knight Bros., Crown Point. 

Security—W. j eaver, Bloomington; N. 
Ficken, Huntingburg. 

Westchester—M. A. Healy, Loogootee; L. R. 
Crull, Noblesville; S. J. Wilton, Rockville. 

National, Ct.—A. C. Austin and J. A. Wan- 
baugh, Rolling Prairie; W. T. Marquardt, La 


Sloane, Warsaw; S. W. 


-rowski, 





Crosse; G. Dexter, Bourbon; A. A. and R. A. 
Tripp, North Vernon; F. Miller, Ridgeville. 





Michigan Agency Appointments 
Buff. Ger.—F. G. Bromm, Mt. Clemens. 
City of N. Y.—H. F. Burtch, Grand Rapids. 
Columb. Natl—A. S. Kudron, Detroit. 
Union, Eng.—General Ins. & Realty Co., De- 

troit; M. Curry, Bay City; R. P. Bigelow, 

Owosso. : 
Concordia—Crohn & Ely Co., Pontiac; Case 

& Carlson, Marquette. 
Connecticut—Burhans & Hopkins, 

A. Pushinsky, Minden City. 

Fidel. Und.—W. F. Steinhoff, Tecumseh. 

Detroit F. & M.—L. W. Weber, Detroit. 

Eagle—Andrus & Palmer Fire Ins, Agency, 
Detroit. 

Equitable—G. N. Gould, Harbor Springs. 

Farmers, Pa.—Wachtel & Galster Co., 
toskey. ~ 

Fid.-Phenix—B. Miller, Cement City. 

Fire Assn.—Rowland & Johnson, Alma. 

Franklin—Rowland & Johnson, Alma. 

General—Roiser & Meisenheimer, Detroit; 
General Ins. & Realty Co., J. B. Moran, G. W. 
Talkes, C. H. Mitchell, Jr., and H. A. VanDyke, 


Detroit. 
Ger. Amer., N. Y.—Fred Schroeder, Detroit; 
Murphy, 


Lansing; 


Pe- 


N. B. McNaughton, Cadmus; A. M. 
Lansing. 
Girard—Edward Beattie, Wyandotte; Case & 
Carlson, Marquette. : 
Hartford—W. M. Brown, Detroit; F. J. 
Fisher, Grand Rapids; H. C. Gillies, Port Aus- 
tin; J. D. Strachan, Muir. 
Home—Lawton & Onellette, Thos. Hook, G. L. 
Hartley, Stanislaus Gazdecki and August Cy- 
Detroit. ‘ 

Inter-State—E. H. Hotchkiss, St. 
C. E. L. Thomas, Calumet. 

Lon. & Lanc.—E. S. Douglas, Lawrence. 

Mass. F. & M.—General Ins. & Realty Co., 
. B. Moran, G. W. Talkes, C. H. Mitchell, Jr., 
. A. VanDyke and K. I. Matgen, Detroit. 

Mich. Coml.—C. A. ulse, St. Johns; W. E. 
Carr, Kalamazoo; Fred Coats, Comstock; G. A. 
Coats, Kalamazoo. 

National, Ct.—C. E. Leach, Atlas; P. C. Miles, 
my; L. Laing, Otisville; A. S. Ames, Iron 
River; D. E. Alward, Clare; Andrus & Palmer 


Ignace; 


Lansing. 
Natl. Union, Pa.—Backus & Wolf, Banfill & 
Hebbert, and C. H. Loomis, Detroit; Wachtel 


& Galster Co., Petoskey; Rowland & Johnson, 
Alma; Hanson, Hart. 

Netherlands—R. W. Kane, Charlevoix. 

Northern, Eng.—Rowland & Johnson, Alma; 
Manufacturers Ins. Agency Co., Detroit. 

North River—General Ins. & Realty Co., De- 
troit. 

Norw. Union—E. Druckenmiller and Amelia 
S. Hook, Detroit. 

Ohio Farmers—R. D. Stocking, Lowell; Jor- 
dan & Hayward, Middleville; Graff & Hardke, 
St. Joseph; C. B. Benham, Hastings; Crohn & 
Ely Co., Pontiac; T. S. Leith, Ypsilanti; Backus 
& Wolf and G. B. Stevens Co., Detroit. 

Palatine—General Ins. & Realty Co., J. B. 
Moran, Talkes, C. H. Mitchell, Jr., and 
H. A. VanDyke, Detroit; T. P. Gilmet, Garden. 

Pa. aa Lindsay, Saginaw, 

Phoenix, Ct.—W. O. Miller & Son, Shep- 


herd. 

Royal—H. W. Ehlers, Decker; O. A. Munn, 
Snover. 

Royal Exch.—W. F. Steinhoff, Tecumseh. 

Union, Eng.—General Ins. & Realty Co., De- 
troit; M. A. Hagerman, Bessemer. 

Caledonian—G. W. Warren, Ann Arbor. 

Columb. Natl.—J. L. Brennan, Harbor Beach. 

oml. Union, Eng.—C. A. Hulse, St. Johns. 

Detroit F. & M.—G. K. March, Hillsdale. 

Detroit Natl.—L. J. Giradot, R. W. Fixel and 
G. E. Flowers, Detroit; L. S. Snyder, Dowagiac. 

Dubuque—Rowland & Johnson, Alma. 

Fid.-Phenix—R. G. Schmuck, Unionville. 

Fire Assn.—Joseph Courtney, Marquette; A. 
S. Ames, Iron River. 

General—Row-Chafey-Ackerman Co. and W. 
I. Bowerman, Lansing. 

Fireman’s Fund—W. A. Prince, Spruce. 

Germania—Crohn & Ely Co., Pontiac; C. A. 
Hulse, St. John; Rowland & Johnson. Alma. 

Girard—Rowland & Johnson, Alma. 

Globe & Rut.—J. P. Spencer, Iron Mountain; 
McCuen, Reynolds Co., Jackson; P. V. Gadole, 
Owosso; Charles Walzohn, Saginaw; R. B. 
Hague, Pontiac; Algoe & Stone, Flint; Edmund 
Hewitt, Ypsilanti. 

Hartford—John Yackimovich, Bay City; L. 
A. Steele and Donaldson Bros., Detroit. 

Humboldt—A. G. Grezezinski, Detroit. 

Inter-State—D. C. McDonald, Pigeon; A. E. 
Patton, Cloverdale. 

L. & L. & G., Eng.—R. P. Kenyon, Freeport. 

Mass. F. & M.—General Ins. & Realty Co., 
. B. Moran, G. W. Falkes, C. H. Michell, 
H. A. Van Duyke and K. I. Matgen, Detroit. 

Mich. F. & M.—G. J. Wideman, Erie Town- 








DETROIT, MICH. 
HAS BEEN 


pS a ee $1,549,823.67 
D. M. FERRY, JR. E. J. BOOTH 
President Vice-President 





THE MICHIGAN 


Fire and Marine Insurance Company 


FURNISHING HONORABLE FIRE IN- 
SURANCE INDEMNITY FOR THIRTY-THREE YEARS 


lt has paid $7,241,000 in losses 


IT 18 ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


Es. i tacwseas «+ +++ -$400,000.06 


H. E. EVERETT E. P. WEBB 
Seeretary Asst 











ship; Alice M. Safford, Plymouth; H. T. East- 
ham, Detroit. 

Nat.-Ben Frank.—T. F. Lee, Detroit; F. J. 
Wooton, Milford. ¢ 

Netherlands—J. J. Martinek, Menominee; 
Peninsular Ins. Co., Escanaba; J. W. Waller, 
Cheboygan. 

Newark—Rowland & Johnson, Alma; G. E. 
Hoyt, Detroit; O. H. Fox, Battle Creek. 

Nord-Deutsche—Manufacturers Ins. Co., De- 
troit. 

Orient—Washtenaw Agency, Ann Arbor. 

Palatine—P. D. Wright, Albion. | 

Pruss. Natl—H. F. Heyn, Ishpeming. 

Royal—P. R. Dinsmore, Linwood; S. S. Post, 
Detroit. 

Royal Exch.—Row-Chafey-Ackerman Co., Lan- 
sing; Washtenaw Agency, Ann Arbor; W. W. 
Barcus, Muskegon, 

Scott. Union—F. M. Champlin, Grand Rapids. 

Security, Ct.—Peninsular Ins. Co., Escanaba; 

r. T. W. Robson, Whitehall. 

Sun—Albert Yonson, Holden & 


Detroit; 
Hardy, Grand Rapids. 





INDIANA NOTES. 


W. E. Davidson, an Indianapolis in- 
surance man, has disappeared. 


The S. W. Newberger & Co. department 
store, at New Albany, Ind., a sprinklered 
risk, has been rated at 42 cents building 
and 62 cents contents. 


It is reported the Colonial Hotel and 
Theatre, 234-242 Illinois street, Indianapo- 
lis, is entirely closed and locked. Water 
has been turned off the sprinkler equip- 
ment and no protection credit is allowed. 


Indianapolis agents have attached an 
improper 5 percent waiver of inventory or 
appraisement clause to policies covering 
the general stock of Kipp Bros., 37-39 
South Meridian street. Correct form has 
been asked for. 


It is reported the plant of the C. L. 
Cantlivre Brewing Co., at Fort Wayne, 
Ind., has been written blanket with only 
the 80 percent coinsurance clause. Com- 
panies are asking for substitution of the 
90 percent clause. 


An original report has been made on 
the sprinklered veneer works of the Rob- 
erts & Connor Company, at New Albany, 
Ind. Risk is provided with Lapham 1914 
dry pipe system classed a compromise or 
worth 60 percent protection credit. 

James Braddick, whose store at Frank- 
ton, Ind., was burned Aug. 12, declares 
that it was set on fire. There was $7,000 
loss _on_ building, with $4,500 insurance, 
and $6,000 loss on merchandise, with $4,400 
insurance. Other tenants lost $1,000. The 
Elwood department sent a hose wagon on 
a special train to help save adjoining 
property. 

Report has been made on the J. H. 
Holliday building, 229-231 N. Pennsylvania 
street, Indianapolis, now vacant and for- 
merly occupied by the Wulschner-Stewart 
Music Company. The sprinkler system is 
out of service, city water shut off inside 
of building and gravity tank drained. The 
equipment may not be put back into serv- 
ice again until a tenant is found and no 
credit protection is recommended under 
present conditions. 


oe 


MICHIGAN NOTES 


George Hodgkins has sold his fire in- 
surance business at Marquette, Mich., to 
the Marquette County Savings Bank 
Agency, and will give all of his attention 
in the future to the life insurance busi- 
ness. 

The Andrus & Palmer Insurance 
Agency, of Detroit, has added the Sterling 
to its list of companies, Vice-President 
James F. Joseph, of the company, making 
the necessary arrangements when in the 
city last week. The agency was organ- 
ized to care for the surplus lines of the 
Inter-State Fire. The other companies 
in the agency are the Commonwealth of 
New York and the National of Hartford. 





Attention of 


Wisconsin and Illinois 
Field Men 


Always located p *Phone—Western 
Union—Postal Telegraph 
LEE W. BORT, Adjuster 
Beloit, Wis. 


IN ILLINOIS AND WISCONSIN 


COMMENT ON DWELLING RATE 








George H. Russell of Milwaukee Gives 
Some Excellent Advice as to 
Further Reductions 


George H. Russell, a local agent at 
Milwaukee, in commenting on the local 
board of his city reducing dwelling 
rates, and the interview given out by 
Commissioner Ekern on the subject, in 
which the latter advocates a still fur- 
ther reduction, says that his agency has 
for over three years strongly urged a 
decrease in dwelling rates, and is in 
favor of still further reduction when 
conditions warrant. He declares that 
a great many underwriters feel that it 
will be better and fair to the public to 
have rates reduced gradually. 

Mr. Russell calls attention to the 
fact that rates cannot be safely based 
upon an experience of any one state or 
locality for a limited period. 

Concerning the comment of Commis- 
sioner Ekern, Mr. Russell calls atten- 
tion to the shingle roof hazard in the 
congested dwelling districts of large 
cities where considerable values are in- 
volved, and he says that a rate of 37% 
cents per hundred dollars would not 
seem too high. One shingle roof 
dwelling in a block is a distinct hazard. 
The conflagration at Salem, Mass., 
shows the danger of shingle roof dwell- 
ings and what they may lead to. 

Mr. Russell states that further re- 
ductions in the dwelling house rates 
should be due to credits for superior 
construction and freedom from ex- 
posure. He thinks that any further re- 
duction should be given to risks that 
deserve it, rather than applying a flat 
reduction to all dwellings. Induce- 
ments, he says, should be granted to 
dwellings of superior construction, 
which are free from exposure hazards. 





Illinois Blue Goose Meeting 


The Illinois pond of the Blue Goose 
will hold its annual meeting and elec- 
tion of officers at noon, Sept. 14, in 
the La Salle hotel, Chicago. A lunch- 
eon will be served. Manager H. C. 
Eddy of the Commercial Union will be 
charge. 


Getting Illinois Speakers 


President Shirley E. Moisant and 
Secretary J. A. Giberson of the Illinois 
Local Agents Association were in Chi- 
cago last week arranging for speakers 
at the annual banquet and meeting to 
be held in Springfield, Sept. 10. Super- 
intendent Potts, of the Illinois depart- 
ment, will speak at the afternoon 
meeting. The committee expects to 
present a strong speaking program for 
the banquet. 





Probes Fire Department 


Acting Mayor Hugo Peters of Wau- 
sau, Wis., has ordered an investigation 
of the fire department with regard to 
the fire which burned the waterworks 
plant and crippled the water supply in 
the city last Saturday morning. Ru- 
mors that the fire fighters did not per- 
form the proper functions in endeavor- 
ing to put out the fire is the explanation 





Hotel Wisconsin 


MILWAUKEE 





ARTHUR M. GRANT 


President and General Manager 
(Formerly, Manager of the Brevoort, Chicago) 


Insurance men will find the Wiscon- 
sin has superior facilities and will 
havespecial regard for their comfort. 
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Chicago, Hlinois 
On Madison St., near La Salia 
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offered by the acting mayor in demand- 
ing the commission to investigate the 
alleged changes. 


DISCUSSES LIGHTNING RODS 





University of Wisconsin Engineer Says 
They Cut Down Danger 75 to 
85 Percent 





Good as they are when properly in- 
stalled, lightning rod conductors 
should never take the place of a fire 
insurance policy. 

This is the gist of a number of let- 
ters that are now being sent out by the 
department of agricultural engineering 
of the University of Wisconsin, in re- 
ply to inquiries by farmers as to the 
best method of placing lightning rods 
on their buildings. Tests have con- 
vinced the department that the best 
that can be hoped for is a reduction by 
75 to 80 percent of the danger from 
lightning. This leaves a margin of 
danger which can only be protected by 
an insurance policy. 

“Tt would be a very expensive device 
to supplement a fire insurance policy 
and therefore I would not recommend 
an elaborate system of conductors with 
many points or grounds,” says Frank 
M. White, head of the department. 
“The question of the number of con- 
ductors to be erected on a building de- 
pends largely upon the shape of the 
building. It is the usual practice to 
place one rod at each of the important 
corners and points on the building. I 
would place the points on such promi- 
nent projections as the cupolas and 
ventilators. The ‘grounds’ should be 
placed where they will be sure to have 
a good connection between the con- 
ductors or cables and moist earth. The 
rods should be taken down the side of 
the building which is most exposed to 
rain. This will insure that they are in 
moist ground.” 


Bad Fire at Dongola 


A bad fire struck Dongola, IIil., last 
Friday. This is a mining town, and the 
loss is estimated at $200,000. The fire 
wiped out the business section and 
spread to the residence part. 





Postpones Deposition Taking 


Because Sept. 9 is primary day, the 
taking of depositions on underwriters 
agencies in New York by the Illinois 
department has been postponed until 
Sept. 14. The men interested outside 
of the state will have to be in Illinois 
on primary day, and it was thought 
best to defer the taking of depositions 
until it could proceed without interrup- 
tion. 





Wisconsin Agency Appointments 


Phoenix, Ct.—G. A. Leutscher, Madison; P. H. 
Knutson, La Farge. 

Royal Exch.—C. H. Sunderland, H. B. Evans 
and G. B. Wilkinson, Superior. , 

—- Ia—Ida M. Manning, Ladysmith; 
c. Peterson, Mellen. 

Pt Ct.—C. W. Hitchcock, Berlin; C. F. 
Kilian, ugar Bush; Samuel Jansch, Forest 
Junction; Ernest Eichorn, Welcome. 

Springfeld—H. of Riley, Winneconne; Wil- 
liam Mills, Loyal; L. H. Anderson, Fairchild; 
2. G. Hilstad, Woodville; J. L. Hayward, Ken- 
ei L. 'G, Wheeler, Lancaster; F. J. Wolff, 

Fond du Lac; O. A. Olson, Dousman. 

Sterling—J. W. Summers, Burlington. 

Twin City—E. Anderson, Loyal; T. C. 
Ronzer, Prairie du Chien; J. G. Bakula, Wilson; 
i Gwattney, Hersey. 

Union, Paris—August Rebhan, Edward Phil- 
lips, Jacob Kramer, R. J. Rebhan and Paul 
Kubicek, Milwaukee. 

United States—Henry Johnson, Edgerton. 

Western, Pa.—R. elson, Racine; William 
Fehlandt, Madison. 

Westchester—O. G. Jensen, Rice ite: F : i. 
Chase, De Pere; J. S., F. and S. Kraft, 
Menomonie; W. A. Nesemann, iene: WwW. M. 
Allen, Trempealeau; Solomon! | Levitan, Madison; 
V._H. John, Laona. 

t? msburgh. City—W. O. Faist, Milwaukee; 
I: - F. Croak, New London; Andrew Kahn, Sauk 
ity. 

American—H. J. Boyd, Columbus. 

Arizona—John Shepeck, Green Bay; Walter 

Schroeder, Milwaukee; R. E. Chartier, Wausau. 
Auto. of Htfd.—Max Bach, Medford. 
Cleveland Natl.—C. S. Barr, Kenosha; W..C. 
Bratz, West Bend; A. W. Ramm, Shebo gn; 
; ca Zentner, Manitowoc; J. W. Bovee, ° 
1 

Coml. Union—G. N. Olmstead, Gone a om 

Continental—H. B. Terlaak and J ris- 





coll, West Allis; E. J. Battles, Baraboo; A. E. 
White, Madison; W. M. Workman, De Pere. 

Commonwealth—E. E. Brain and P. J. Laub, 
New London. 

Concordia—A. R. Setz, Waterloo. 

County—J. W. Henderson, Chetek; Mar- 
garet True, Portage; G. H. Beckley, Appleton. 

Fid.-Phenix—W. P. Simon, Baraboo; George 
Meyer, Hamilton; L. H. Stevens, Lancaster; 
F. D. Scobil, Neshkoro; H. B. St, West 
Allis; W. M. Workman, West De Per 

Firemens—Frank Gerlach, Shuilsburg; Maud 
V. Reynolds, Mineral Point. 

General—William oem, Jr., Wausau. 

Ger. Amer., Pa.—A. J. Beichler and G. E. 
Stoddart, Beaver Dam; erman Stehn, Mishicot. 

Hanover—L. F. Silverthorn, Footville; 5 
Conroy and W. B. Bowen, Oshkosh; F. 
Raniszerski, Pulaski; Ethel F. Fisher, ‘Bavhield 

Minneapolis—George Troeller, Rubicon. 

Natl.-Ben Frank.—C. B. Drowatzky, Tomah. 

New Hamp.—E. J. Battles, Baraboo. 

New Jersey—R. Gordon, La Crosse. 

—. — C Knaak, Watertown. 

N. atl—C. C. Johnstone, Chippewa 
Falls; y ‘yy ‘Woueas, Linden; Erwin Graves, 
Albany. 

Ohio Farmers—P. F. Lynch, Williemsbers; 
Julius Heisinger, Oconto; Fred Hoefer, 
Shawano. 

Old Colony—H. B. Smith, Janesville. 

Palatine—J. A. Michaelson and F. I. Hughes, 
Ladysmith. 

Phoenix, Eng.—F. A. Bandlow, Kiel. 

Aetna—P. F. Kibucek, Milwaukee; C. W. Carl- 
son, Oconto Falls. 

American—H. H. Hutchinson, Weyauwega. 

Boston—John Krogan, Viroqua. 

uff. Ger.—O. H. Atherton, Monroe. 

Caledonian—R. E. and M. Chartier, 
Wausau. 

Cleveland Natl—H. M. Elliott, Eau Claire; 

E. Sorensen, Chippewa Falls; W. A. and 
C. L. Clark, Menomine. 

Columb. Natl.—E. J. Zingen and J. I. Braun, 
Milwaukee. 

Concordia—C. Johnstone, Chippewa Falls; 
Phillip Cress, Phillips 

Ger. Amer., N. Y.—L. H. Anderson. Fair- 
child; A. W. and C. S. Greenwood, Lake Miils. 

North Amer.—F. C. Reuter, Milwaukee. 

Mech. & Trad.—F. A. Bunlow, Kiel. 

Northern, N. Y.—Thomas Doar and M. A. 
McNally, New Richmond. 

Pa. Fire—Emil Maurer and O. B. Strause, 
Arcadia. 

Royal Exch.—W. J. Fitzgerald, Milwaukee. 

Security, Ct.—William Smolenski, Racine; L. 
M. Pankratz, Valders. 

Standard, Ct.—D. D. Usher, Stoughton. 

Westchester—A. H. Fortnum, Ripon; 
Sorensen, Chippewa Falls. 





Illinois Agency Appointments 


Northern, N. Y.—Bransfield & McFarland and 
Ls & Calek, Chicago. 

Natl.-Ben Frank.—C. W. Mecker and Harry 
Fox, Chicago. 

Nord-Deutsche—John Bortak, Jr., and J. F. 
Hansen, Chicago Heights; B. O. Kriewitz, Chi- 
cago; C. V. Browell, Woodlawn. 

N. W. Natl.—Diesterweg & Benson, La Salle; 
W. T. Davis, Homer; J. P. Melchi, Le Roy; 
S. B. McNeill, Murphysboro; W. J. King, Litch- 
field; Maude Cossitt and L. W. Glossinger, 


Niagara—F. M. Rice, G. R. Whitmore, C. J. 
Holland and Woodrich Bros., Chicago; Mrs. 
Fan E. Warfel, Gilman; F. H. Hurless, Mt. 
Carmel; John Rice, Naperville. 

Old Col lony—S. V. Bergstrom, Moline; Mack 
. Cady, Waukegan; E. E. Clark, Mt. Sterling; 

E. Garrett. Danville. 

ge mere Nathan & Co., Chicago. 

Palatine—Rochelle Ins. Agency, Rochelle. 

: ye Natl.—S. E. Van Noorden, Rock Is- 
an 

Phoenix, Eng.—Robert Hoierman, Mattoon. 

Rhode Isl.—A. C. Shepley, Canton. 

Royal Exch. 4, c. —-~ Chicago. 

Royal—E. E. Fraim, Belknap; A. O. Fosse, 
Sendwich; L. B. Harned, Macomb; F. N. 
Shelds, Bluford; ) A Quinn, Palmer: Citizens 
Tr. & Sav. Bank, Chicago. 

Sun, Eng.—F. Corcoran, Maywood; J. 
Diefenbach, Dwight. 

Springfield—C. W - Bates, Athens; Reid-Baum- 
berger, Greenville; “Hawley & Sexton, Alpha; 
D. M. Stump, Avon; William Wylde, Greenup; 
O. E. Ray, Poplar Grove; O. L. Weis, Red- 
dick; J. R. Marshall, Stronghurst; W. E. Cur- 
tis, Albion; 2. Hoy, McHenry; C. V. Groat, 
Lewistown; J. E. Mc ann, Buffalo. 

Security, Ct.—W. M. Elliott, Albion; H. F. 
Hollowell, Charleston; Hansen & Raymond, 
Chicago; "Goldsby & Riggle, Flora; J. W. High- 
ton, New Berlin. 

St. Paul—G. A. Gilbert, C. —, Gilbert and 
William Rulet, Chicago; F. A. Hill, B. S. Bell, 
A. C. Berzelins and F. L. Be Pang Moline. 

Standard, Ct.—F. £ McDermott, Chicago. 

Teutonia, Pa.—J. ee a 

United Bisemere—W. J. Bennett, C. T. Chan- 
dler and F. C. Waller, Chicago. 

United States—J. L. Drake, Decatur. 

Wmsburgh. City—C. J. Eichhorn, Du Quoin; 
C. M. Berdine, Farmington; F. L. Davis, Lo- 
max; W. H. Clare, Joliet; J. V. Wells, ’Mur- 
physboro. 

Aachen & M.—J. B. Watson and J. T. Kelly, 
Chicago. 





ILLINOIS NOTES 


Oo. J. Christman has entered the local 
business at Ottawa, Il. 


Cc. V. Groat of Lewistown, Ill., has pur- 
chased the agency of R. E. G riffin. This 
gives Mr. Groat twenty-one fire companies. 


It is reported Quincy, Ill., agents have 
written the = and furniture and fix- 
tures of J. J. Flynn & Co., 200-208 Main 
street, under blanket form with 80 percent 
insurance. Substitution of the 90 ~ i 
coinsurance clause is being asked 





PRINGHIELD Etve INS (0 


WESTERN DEPT. ‘ CHICAGO AF. DEAN, MGR. 


The Springfield’s standing and character are too 

well known to need advertising. It has always 

stood for sound underwriting practices and its 

record is unsmirched by any sort of dalliance 

with annexes. 

published sixteen years ago, January, 1808) 

“Tf the annex is impracticable, illegal and unjust, certainly no 
agent can afford to build up its business when it is likely to be 
closed out by the strong arm of the law. No sane agent can afford 
to place his expiratiors where he may find them some day in the 
hands of a business rival, making it necessary for him to fight for 
the renewal of every risk.” 











Arizona Fire Insurance Company 


PHOENIX, ARIZONA 


Capital - - - $200,000 
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IN THE GREAT NORTHWEST 


IOWA, NEBRASKA, MINNESOTA, 
NORTH AND SOUTH DAKOTA 


CROP CONDITIONS ARE FAIR 











Reports from South Dakota Indicate 
That Yield Has Been Reduced 
by the Rust 





Watertown, S. Dak., Aug. 18—(Spe- 
cial)—From reports received over the 
state, crop conditions are found to be 
fair, not bumper by any means, but 
there are good prospects. 

Rust and hot weather coming soon 
after heavy rains have reduced the 
yield here very materially. One ele- 
vator man estimates that the wheat 
crop will be about 50 percent of what 
was originally anticipated; oats, 25 
percent; barley, 50 percent; corn, a 
good crop; flax, good, but little planted 
this year. The wheat grades will be 
No. 2 and with but little No. 1. In 
speaking of the state’s crop, one stu- 
dent of agricultural conditions says 
that “while the crop will not be a 
bumper in all things it will be a real 
and veritable bumper when figured in 
dollars and cents.” 





WOULD LIMIT RATES ON HAIL 





Commissioner of North Dakota Says 
Companies Made Profit and 
Wants Maximum Fixed 





Ignorant citizens of the middle west 
think of the farmers of the Dakotas 
as hardy pioneers, conquering raw 
nature and capable generally of look- 
ing after themselves. Sut not so. 
These delicately nurtured citizens must 
be fed with a spoon, according to Com- 
missioner W. C. Taylor. Not content 
with a state hail insurance fund, which 
furnishes insurance (such as it is) to 
anyone who cares to ask for it, Mr. 
Taylor would have a state law fixing 
a maximum rate to be charged by pri- 
vate hail insurance companies. 

In other words, these dainty citizens, 
instead of being compelled to exert 
themselves to get the coarse and un- 
satisfactory home product, are to have 
the choicest indemnity on the market 
brought to their doors at their own 
price, if Mr. Taylor has his way. It 
is not surprising that they turn up 
their noses at the home product, con- 
sidering past experience with it, but 
Mr. Taylor’s attitude is amazing, even 
though the reason for it is shown in 
his newspaper interviews. The hail 
companies made a profit last year, 
which is commonly accepted as reason 
enough for regulating rates. Never- 
theless, it is hard to see why the state 
should concern itself with the price of 
a commodity when it pretends to fur- 
nish a similar commodity at a lower 
price to all comers. 





Threshers Must File Bond 


In order to afford full protection 
against fires the South Dakota insur- 
ance department is insisting on com- 
pliance with the provisions of chapter 
237, laws of 1911, requiring threshers 








Absolutely Fireproof 


Martin Hotel 


SIOUX CITY, IOWA 





CAPITAL $850,000.00 SURPLUS TO POLICY HOLDERS $1,241,292.04 


Poor & Van Ness TEBERIIN The Wm. H. Kenzel Co. 


AGERS Metropolitan Agents 
esrean DEPARTMENT —— ae 
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HOME OFFICE: 23 Liberty St. 
Abell Bidg., BALTIMORE 115 N. Pennsylvania St., INDIANAPOLIS NEW YORK CITY 


JAMES F. JOSEPH, Vice-Pres. and Underwriting Mgr. 














So See A beeen oF ourety, ape of | Tc K.BRADLEY ALEXANDER MITCHEL H. H. HAND CARL FISCHER 
$500 against fire losses caused by them. : : 
Last year many failed to comply with President Vice-President Semstary and Goal. Mer. ee 


egy NORTHERN FIRE & 
MARINE. INS. CO. 


the law this season and to prosecute 
those failing to comply. The hazard 
will be exceptionally great this year on 
GRAND FORKS, NORTH DAKOTA 
AGE SS CY Tae SURPLUS TO POLICY HOLDERS 
OVER TWO HUNDRED AND FIFTY THOUSAND DOLLARS 






account of the heavy straw and grass 
caused by early abundant rains and the 
present dry weather. 





Typical Conditions in Chicago “oad 
Have Usual Result—Fire Mar- 


iy cok pea Ss BCU RIT WY 
Sioux City had another fire one at 
last 1 fire department Insurance Company of Davenport, Ia. 
Sork and the damage was not heavy. | @+ ¥+ GILMAN, Pres’t M. C. HINSCH, Seo’s 
The blaze was in the Chicago house, | CASH CAPITAL $200,000 


near Fourth and Jones streets, and ap- | This Company has had 31 years of successful business experience, and is now doing 
parently started from waste paper | business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
which had accumulated beneath the | agent, nomen’ in addition to writing a general business, it accepts practically all classes 
building together with matches and a | of farm We want agents in the above states, and would appreciate 


quantity of fireworks. th from agents desiring to represent us. Address the Secretary, 
It is evident that the new fire mar- _ 


shal is going to be the busiest little fire 

shal is going to be the busiest little ore |"The Equity Mutual Fire Insurance Association 
ance men who have inspected risks at SIOUX CITY, Pe IOWA 

Sioux City have always censured busi- ORGANIZED 1898 

ness men there for carelessness in per- 





























mitting rubbish of a combustible na- A Full Reserve Mutual Organized Under the 
ture such as this to accumulate in base- ° 
ments. Apparently this condition has Strict Laws of Iowa 





not as yet been entirely eliminated. ” 
Firemen reported that the fire was GOOD LIVE AGENTS in all unoc 
particularly hard to fight because of [ —_— territory in Kansas to write 


the old paper and rubbish in the base- 





ment. Stock owned by the Krueger & ail Insurance. Company fourteen 
Moscow cigar store and clothing in the | years old. New Policies. pod Rates. Good Commissions. 
ee Company store was Address ELMER F. BAGLEY, Secretary 
damaged. “ 


Columbian Building, TOPEKA, KANSAS 


One Hundred Thousand Dol- 


lars deposited to secure 








Iowans Are Safe 


“Ici indefinement saufs,” was the 
cablegram received from Lucerne from 
H. R. Howell, who has been touring ° 
Europe with his wife and daughter. It policy holders. 
was the first word received from the 
party since the war and interpreted GOOD AGENTS WANTED IN NORTH DAKOTA; 
means that they are safe at Lucerne. | © SIOUX FALLS, SOUTH DAKOTA SOUTH DAKOTA AND IOWA 
Mr. Howell is head of the Hawkeye & 
Des Moines department of the Fire- 
man’s Fund and .was formerly presi- 


dent of the Hawkeye & Des Moines New Jersey~ Fire Insurance Company~ 











Fire. Word has already been received NEWARK, NEW JERSEY 

by State Fire Marshal Ole O. Roe that STATEMENT 

his two daughters, Hannah and Grace, Cash Capital... $1,000,000.00 

whe wees Mieisink suaic and art in Sonptas te Dothavhsidace oNnd dees eM OTRAS REN Dien weehanewkstes vit 1'490/218-88 

Germany, sailed from London Aug. 12. |] Agssets......... De ee eae 
SECOND FIRE AT MT. PLEASANT J. W. ROBERTSON, Western General Agent 

Frit Pleasant, Towa, had a $40,000 fire | | 1039 Insurance Exchange CHICAGO, ILL. 

*riday night. The Daily News office was 
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destroyed and other business houses dam- 
aged. This is the second bad fire at Mt. 
Pleasant in recent weeks. A boy confessed 
to starting the first entailing a loss of 
$140,000 and was sent to the state indus- 
trial school. The cause of the latest fire 
is unknown. 





Minnesota Agency Appointments 


Germania—W. R. Spensley, Hibbing; W. W. 
Barron, Albany; J. Pederson, St. Paul; J. L. 
Marsden, Fairmont. 

Continental—C. H. McLennan, Duluth; F. J. 
Conway, Waseca. 

Phoenix—P. A. Gaffney, Belle Plaine; K. K. 
Klammer, Chaska. 

Home—P. F. Nolan, South St. Paul; Theo- 
dore Oefstedal, Minneapolis. 

Fid.-Phenix—H. M. Gallagher and F. J. Con- 
way, Waseca; A. B. Heinen, Hastings. 

Standard—E. G. Kreidler and M. J. Doyle, 
Duluth. 

Mich. F. & M.—Harry de Chambeau, Hibbing; 
A. R. Syme, Chisholm. 

Natl Union—P. M. Stone, Keewatin; J. C. 
Lewis, Nashwauk. 

Northern, Eng.—C. H. McLennan, Duluth. 

Ham.-Brem.—C. H. McLennan, Duluth. 

Rhode Isl.—C. Leigh, Winona. 

General—C. H. McLennan, Duluth; C. J. Lar- 
son, Bemidji. 7 

Equitable—F. A. McVicar, Grand Rapids. 

Boston—G. B. Biron, Virginia. 

Mich. Coml.—G. B. Biron, Virgrinia. 

North Amer.—J. H. Spieker, Holdingford. 

Royal—M. Z. Daily, Bovey. 

Bankers & Mer.—W. A. Yahnka, Winona. 

Orient—E. G. Heins, Olivia. 

Pruss. Natl—G. B. Biron, Virginia. 

Law Union—E. F. Jackson, St. Paul. 

Minneapolis—S. W. Anderson, Hector. 

Minneapolis—A. L. Leraas, Barrett; R. G. 
Kern, Lake Elmo; G. S. and F. M. Miller, Park 
Rapids; S. W. Anderson, Hector; John Mettel, 
Wadena. 

Northern, N. Y.—O. M..Levang, Lanesboro; 
C. R. Swenson, Kasota; Lyle Hamlin, Spring 
Valley; A. W. Thompson, Preston. 

Hartford—A. I. Swenson, Whalan; W. P. 
Graf, Prosper; N.-A. Gaida, Holdingford; F. 


H. Koenecke, Ceylon. 

Fid.-Phenix—L. A. Mason, Bertha; A. T. 
Westrom, Grasston; W. J. Von der Weyer, 
North Minneapolis; W. D. Fargo, North Min- 
neapolis; W. R. Kleven, Sebeka. 

Ger. Amer.—J. P. Langmack, Canby; Joseph 
Evenson, Ihlen; T. R. Foley, Jr., Aitkin; C. H. 
McLennan, Duluth. 

Twin City—W. P. Cobb, Lake Crystal; F. L. 
Warrant, Kasota; Heike Rust, Adrian; George 
Sainsbury, Lamoille; B. J. Shimota, Veseli; 
Bazel Hunter, St. Francis. 

National, Ct.—H. D. Peterson, Albert Lea; 
H. F. Brandt and R. F. Darow, Austin. 

Security, Ct.—W. W. Barron, Albany; D. J. 
Moore, Bemidji; G. B. Bixon, Virginia. 

Svea—Andrew Helegeson and C. H. Dart, 
Litchfield. 

Bankers & Merch.—R. L. Reed, Slayton; F. 
J. Eppen, Goodhue. 

Boston—J. T. Rose, Duluth; A. Mathews, 
Two Harbors. 

L. & L. & G—C. H. McLennan, Duluth; 
M. M. McNair, Pillager. 

_Franklin—W. J. Von der Weyer and W. D. 
Fargo, North Minneapolis. 

Citizens, Mo.—W. A. Lanctot, Crookston; 
M. Z. Daily, Bovey. 

Newark—W. J. Von der Weyer and W. D. 
Fargo, _North Minneapolis. 

Sterling—F. J. McCracken and Frank Little, 
Worthington. 

N. W. Natl—O. S. Nelson, Barrett; P. R. 
Plank, Elysian. 

Reliance—A. B. Heinen, Hastings. 

Fire Assn.—H. P. Reed, Hibbing. 

Westchester—Jens Jensen, Henning. 

Western, Ont.—H. E. Morrow, Detroit. 


DAKOTA NOTES 


Fairmount and Tower City, N. Dak., 
have been rerated. 
_A new book of estimates has been pub- 
lished for Conistata, S. Dak. Owing to 
favorable loss record, 33% percent re- 


duction from published rates is recom- 
mended. 





MINNESOTA NOTES 


At Red Wing, Minn., the wholesale 
grocery of the Friedrich & Kemp Co., 223- 
229 Plum street, has been inspected and 
the Grinnell 1914 drypipe sprinkler sys- 
tem found fairly good. Insurance, $20,000 
on building and $115,000 on stock. Inspec- 
tion has been made of the factory of the 
Red Wing Shoe Co., northeast corner of 
Main and Potter streets. Risk is equipped 
with a Grinnell 1914 wet pipe system, 
pronounced good. 


Local Agency for Sale 


Exceptional Opportunity for 
Live Insurance Man. 





On account of owner's duties as a State Agent, 
he offers his Local Agency in alive Nebraska town 
of 1400 people at a bargain. Agency has 10 Fire 
companies, one Life and Accident company, all with 
big renewals; agency established 1893, pays com- 
Missions of $1200 to $1500 per year; only up-to-date 
agency in town where rates are not cut. Will ex- 
tend purchaser every assistance in establishing him 
i the business. Address 35-P, care The Western 


THE WEST AND SOUTHWEST 


MISSOURI, KANSAS, ARKANSAS, 
OKLAHOMA, TEXAS 








COTTON PROVES BIG PROBLEM 


Agents Flood Texas Department With 
Inquiry—Legislature Called to Re- 
lieve Financial Difficulties 


Austin, Texas, Aug. 18.—(Special.)— 
The Texas insurance commissioner is 
flooded with inquiries relative to writ- 
ing cotton. The staple is not moving 
and a large crop is coming on. Banks 
will not advance and agents want to 
know the price for a settlement basis 
in losses. 

Cotton on skids, in fields covered 
_with tarpaulins and bales on end in 
approved warehouses. will have ample 
insurance protection, but lines will be 
limited where cotton is stacked to the 
roof in warehouses. 

A meeting was held Tuesday in Dal- 
las of representatives of all companies 
carrying cotton to discuss the situa- 
tion. 

Governor Colquitt has convened the 
legislature in special session, com- 





mencing Monday, Aug. 24. Only one 
subject is submitted, that of a compre- 
hensive law for a bonded warehouse 
system to take care of the cotton crop, 
which banks cannot carry. No insur- 
ance legislation will be brought up, 
though the state banking laws may be 
amended to put state banks on a parity 
with national banks in securing bene- 
fits of the federal reserve act. 


MORAL HAZARD IS PEARED 


Much fear as to the moral hazard 
that may develop was expressed at the 
meeting of the Cotton Insurance Asso- 
ciation in New York last week. The as- 
sociation, however, will have its usual 
reinsurance facilities for the second 


ing for itself the first and third half 
millions. The usual conference with 
marine companies on cooperation in 


chief topic discussed was forms and 
rates. 





Sun Changes in Arkansas 


The Sun has retired from the general 
agency of Adams & Boyle at Little 
Rock, Ark., and turned the state of 
Arkansas over to John C. Dulany of 
Oklahoma City, state agent and adjust- 
er for Oklahoma. Mr. Dulany will be 
given an assistant to help care for the 
additional work. A number of appli- 
cations have been received for the po- 
sition, but no steps taken toward an 
appointment. 





Cleveland National Licensed 


The Cleveland National Fire has re- 
ceived its license in Missouri. It. will 
not plant generally in the state, but will 
be represented at first only in the lead- 
-ing cities, such as St. Louis, Kansas 
City and others. 





HAD TO EXPLAIN SETTLEMENT 


Commissioner Collier of Texas last week 
called on the carpet the American Drug- 
gists Fire of Cincinnati because it had 


half million of each line it writes, keep- | 


handling lines on docks was held. The | 


compromised a claim while the assured 
was under indictment for arson, The com- 
pany suffered a loss at Calvert, on which 
suit was brought for $2,500. Subsequently Citizens—Caffee & Caffee, Carthage. 
the assured indicated that he would settle Fid.-Phenix—Chaffee Trust Co., Chaffee; M. 
for $500 and the settlement was made. It] B. Summers, Ethel; Fuller & Dye, Oronogo. 
was claimed by the department that this Ger. Amer.—Meffert Bros., Centralia; G. C 
action was prejudicial to the case against | Bond, Festus; Harrington & Hall, Grain Valley; 
the assured and asked the company to] B. H. Lammers, Lockwood. 
explain its action. Hartford—Ozark Land Co., Aurora; Wyatt & 
Maring, Carthage; H. H. Robinson, Elsberry; 
Hilton & Barnes, Harris; Mrs. G. Eaton, 
Lockwood; Todd Bros., Liberal; G. V. Raker, 
Magnolia; L. H. Recker, New Madrid; Eherman 
Robertson, Republic; J. E. Bertram, Rutledge. 
Home—J. H. McQuarry, Palmyra. 
Ham.-Brem.—C. D. Stowell, Kansas City. 


Hauschulte & Hauschulte, Holte & Willman and 
O. R. Lampertz, St. Louis; Lucile Cason, Ew- 
ing; Fuller & Dye, Oronogo. 





TWO BIG TEXAS FIRES 


The heaviest fire loss in Texas for sev- 
eral weeks was experienced at Waxa- 
hachie, when a two-story brick store build- 
ing was destroyed and other buildings 
slightly damaged, with $43,000 estimated Iowa State—J. J. Mackay, Rolla. 
loss and insurance to about half that North Amer.—R. G. and W. G. Hine, Savan 
amount. nah; A. J. Jones, Pleasant Hill; J. A. Riley, 

Hi-Mount, a Fort Worth suburb, had a] Webb City; G. T. Hayes, Pilot Grove. 
loss of nearly $40,000 through the burn- Lon. & Lanc.—K. F. Wiseman, Louisiana. 
ing of nine residences. The fire swept National—Steis & Jerabek, St. Louis; H. H 
an entire block unchecked, as the district | Robinson, Ellsberry. 
is outside the city water limits and there Orient—Kennett Ins. Agency, Kennett. 
was no way of fighting it except with the Security—H. E. C. Tucker, Mexico. 
chemical engines. | ; 








Mi iA _— Kansas Agency Appointments 
issour! gency ppointments Aetna—M. F. Teasure, LaCygne; William 


Brit. Amer.—Christ Ruehl, Clayton; W. F. | Brook, LaFountaine; F. S. Benedict, Benedict; 
Potts, Fayette; H. W. Belding, Webster Groves; | C. L. Straum, Pittsburg; J. A. Holstrom, Ran 
C. N. Cook, Kirksville. dolph; R. D. Thomas, Emporia; J. W. Hag- 

New Hamp.—E. W. Cook, Lebanon. gard, Pleasanton; B. L. Atwater, Elk Falls; H. 

Springfield—W. T. Hill, Latham; Theodore | S. Stahm and J. W. Andrews, Corning; J. C. 
Schelp, Emma. Rapp and C, J. Renstrom, Osage City; Andrew 

Nord-Deutsche—J. H. Watkins, Memphis. Smith, DeSoto; P. M. Labaugh, Harper. 

Westchester—Ellis, Wallace & Theon, Moun- | Agricultural—Columbus Lytal, Arkansas City. 
tain Grove; J. P. Rafter, North Springfield. Amer. Cent.—C. E. Ernick, Miltonvale; C. E. 

Connecticut—Hatten & Todd, Webb City. Kiblinger,: Oswego; Louis Gerteis, Argonia; C. 

Agricultural—A. D. Hatten and J. F. Todd, | A. Williams, Kansas City; J. H. Smith, Leaven 
Webb City. worth; H. E. Harlan, Manhattan. 

Amer. Cent.—Pilinski & Lewandowski and American—A. W. Pugh, Stark; A. C. Mai, 
H. M. Matthews. St. Louis; W. F. Keeney, | Russell; C. W. Lott, Severy. 

Dover. | Anchor, Ia.—R. S. Harrington, Emporia; H. 
Concordia—Long & Stowell, Kansas City. L. Christman, Independence; Myrtle Youngberg, 
Coml. Union, Eng.—F. A. Benson, Excelsior | Anthony; Sam Frazee, Columbus; E. J. Maal, 

Springs. Eudora; C. H. Knight, Wichita. 

Aetna—Louis Dierker, Emma; V. G. Hines, Concordia—V. A. Smith, Pittsburg. 

Kansas City; B. E. W. Ruler, H. B. Surkamp, Boston—L. E. Geyer, Wetmore; A, F. Dun 


L Exceptional facilities for handling Surplus and difficult 
Ss U R P U S lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 
LINES anpb 


YOUR BUSINESS SOLICITED ; PROMPT ATTENTION 
FLOATERS 


F. R. THOMPSON 
Kaskaskia Live Stock Insurance Company 


Insurance Exchange, Chicago, Ill. 
Incorporated Under the Laws of Illinois 








Desires applications for agencies in Ohio and unoccupied territory in Illi- 
nois. Must be men of excellent standing, who can produce results. 


| We have a clean, profitable proposition for the right men. 
KASKASKIA LIVE STOCK INSURANCE COMPANY 
Kaskaskia Building, SHELBYVILLE, ILLINOIS 


Granite Live Stock Insurance Company 


C. A. LAFFERTY, Pres. BLOOMINGTON, ILLINOIS JOHN B. RICE, Secy. 








The Best in the West. Our Special Policy 
Insures the Mare and unborn Colt 


Ask about our New Policy against Fire, Lightning and Tornado. Agents 
wanted in Illinois. 


Florida Fire and Casualty 


Insurance Company 
Home Office - - - - - - Jacksonville, Florida 
Assets - - - - $429,188.15 Capital Paid Up - $222,025.63 
Solicits Fire Reinsurance by treaty or otherwise 


| FIRE RISKS ON LEGITIMATE SURPLUS LINESONLY 


| afterlicensed Companies have been exhausted. ENCOURAGE HOME COMPANIES 











CAPITAL, $1,000,000.00 


We invite our agents to 





Underwriter. 





The Williamsburgh City Fire Insurance Co. 


AUTOMOBILE INSURANCE 


Fire, theft, collision and property damage. 
A simple rate card for automobile business. 


WESTERN DEPARTMENT—FREEPORT, ILL. 


NET SURPLUS, 1,010,557.10 ASSETS, $4,872,222.82 


avail themselves of all facilities which our agency offers 
FRED M. GUND, Manager 
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ton, Lebanon; F. A. Adams, Maple Hill; Broe 
Rosenquist and Charles Renstrom, Osage City. 

Cent. Union—W. P. Morris, Marion; G. B. 
Munson, Hill Cit id. L. Musgrove, Sabetha. 

Citizens, MoI. . Brownson, J. L. Falconer 
and C., L. Edwards, Kansas City. 

Coml. Union, Y.—L. F. Garlinghouse and 
F. N. Short, Topeka; G. C. Pohlman, Wichita. 
Connecticut—L. T. Hussey, Lyndon; G 
Jones, Cunningham; E. E. Smith, Great Bend 
Continental—W. C. Pearce, Garden City; W 
C. Smith, Ashland; W. A. Reinische, Heizer; 
A. L. Clem, Atchison; P. M. Lobaugh, Harper; 
B. L. Robinson, Murdock; C. A. Hall, Nashville; 
Isaac Baer, Beattie; J. S. Stephens, Bethel; 
Alonzo Vail, Angola. 
Equitable—C. G. Worthington, Galena; J. P. 

Otis, Clay Center. 

Fid.-Phenix—C. M. Burns, Castleton; G. F. 
Ravenkamp, Spearville; Rudolph Berg, Stilwell; 
H. J. Richardson, Adams; rol A. Witkin and 
Wood Griffin, Parsons; Dick Pepper, Peck; E. B 
Clark, Pratt; J Starr, Tonganoxie; J. A. 
Giebner and C. B. Wiard, DeSoto. 

Fidel. Und.—S. H. Reynolds, Kansas City; 
. W. Stan, Tonganoxie; H. J. Pankratz, Hills- 
oro; H. J. Woollen, Mankato. 

Fire Assn.—C. A. Wilkins and Wood Grif- 
fin, Parsons; J. A. Cassler, Canton; Will Van- 
damant, Columbus; J. C. Falconer and C. L. 
Edwards, Kansas City. 

Fireman’s Fund—M. R. McFarland, Ashland. 

Firemens—F, A. Guy, Wakefield; R. M. Stew- 
art, Zenith; L. S. Drake, Ada; E. L. Keckley, 


Agra; A. C. Reed, Barnes; J. H. Spaulding, 
Beardsley; J H Horry, Beverly; O. A. Hartley, 
Brownell; L. F. Maneval, Centralia; P. . 
Hunt, Clements; J. D. Buck, Coats; C. E. 
Hallberg, Courtland; Louis Merlanix, Denni- 
son; F. Schultz, Durham; E. F. Coleman, 


Edmond; J. A. Schumacher and J. F. Weisner, 
Ellis; F. A. Vance, Esbon; George Marak, Ever- 
est; Elmer Jackson, Glade; J. F.. Ayers, Green- 
leaf; J. E. Jarreway, Haddam; J. L. Gerstner, 
Hays City; D. O. Edwards, Hazelton; John Lan- 
ders, Hiawatha; J. L. Larabee, Isabel; F. W. 
Parsons, LaFontaine; W. A. Pfouts, Lancaster; 
. L. Swift, Lenexa; Joseph Pelischek, Leonard- 
ville; R. R. Chamberlain, Leoti; W Linn, 
a. i E. E. Stephenson, Little Rover; 


; Janssen, Dorrine; John Morlin, Mc- 
Cracken; W. O. Warner, Meriden; H. A. Strong, 
Mound City; L. H. Miller, Muscotah; C. 


Hugos, Norway; J. W. Severus, Richmond; W. 
B. Gulick, Scandia; C. S. Carleton, Edna; D. C. 
Wood and Mrs, Edith Townsend, Liberal; H. 
Steinbuchel, Fred Stockman and F, E. Dennis, 
Wichita. 

Franklin—J. M. Sewell and E. A. Chase, Hia- 
watha; F. W. Kidder, Norton; J. G. and W. H. 
Wayland, Girard; W. S. Wells, Sterling. 

Ger. Alli—W._C. Penfield, Arkansas City; 
W. P. Dorman, Girard. 

Ger. Amer., N. Y.—J. 
G. W. Tolle. Eldorado; P. 
er; 


N. Yates, Lansing; 
M. Lobaugh, Har- 
E. M. Roach, Plevna; C. C. Simpson, Hol- 
C. E. Emick, Miltonvale; C. S. Bales, South 
Mound; A. W. Jordon, Otego; J. A. Giebner 
and C. B. Wiard, DeSoto; B. W. Wiltrout, 
Logan; S. L. Austen, Lucas. 





ARKANSAS NOTES 


Mrs. Blanche Olive Butler, at Malvern, 
Ark., has purchased the insurance busi- 
ness of Henry McDonald, cashier of the 
puet petieant Bank, and will conduct it 

erself. 


M. M. Lavender has- purchased the in- 
terest of Arthur Watson in the Watson & 
Moore agency at Prairie Grove, Ark., and 
the firm name has been changed to Moore 
& Lavender. 





MISSOURI NOTES 


The second automobile, to replace a 
horse-drawn vehicle, has been purchased 
by the St. Louis Salvage Corps and will 
be placed in service shortly. 

The Caledonian has placed a _ direct 
reporting agency in St. Louis with Charles 
P. Whitbread & Co. The Markham office 
continues to represent the company. 


The Lawton-Byrne-Bruner agency of St. 
Louis gets the State of Pennsylvania. 
Vice-President Waite Bliven made the ap- 
pointment. 


A bowling league composed of insurance 
men was organized a few days ago at St. 
Louis, with Henley, president; 
Charles Woods, treasurer, and William J. 
Burke, secretary. It will be an eight-team 
league and hold its meetings at the De 
Soto alleys. Mr. Henley is chief inspector 
of the St. Louis Fire Prevention Bureau. 





KENTUCKY NOTES 


Harry Barrow and Eugene Stuart have 
organized a local agency at Elizabeth- 
town, Ky., under the name of Stuart & 
Barrow. 

The Louisville building department is 
insisting upon the enclosure of elevator 
shafts in hotel buildings which are not 
fireproof in wired class. 


Herman Breuer, 81 years old, a retired 
fire insurance agent of Louisville, died 
at the Deaconess hospital in that city 
this week after a long illness. His son, 
R. O. Breuer, is now conducting the 
agency under the name of Breuer & Co. 





M. C. List has become office manager of 
the Glen Walker & Co. local agency at 
Fort Worth, succeeding John C. Smith. 





Term policies have been issued by 
agents at Chattanooga, Tenn., on the bric 
building No. 7 William street, occupied 
as a grain and feed store with corn and 
feed mill. Owing to the mill hazard, com- 
panies are asking for annual contracts. 





KENTUCKY AND THE SOUTH 


COUNTRY STORES UNPOPULAR 








Companies Either Declining the Class 
or Putting on Restrictions— 
Georgia Home’s Action 





In view of the fact that companies in 
Kentucky are either declining country 
stores entirely or thrownig many re- 
strictions about writing business of this 
kind, it is certain that a good many 
stores will have to go without insur- 
ance. This in turn is pretty sure to 
cause enough pressure to be brought 
to bear on the state insurance board to 
cause it to permit charges to be made 
for defects or else a flat increase 1n 
rates added to enable the companies to 
break even on the class. With low 
rates and conditions against under- 
writing at a profit, the companies have 
posted a “danger” sign on the country 
store proposition. 

The Georgia Home is the latest 
company to take action regarding this 
class. The company has circularized 
its Kentucky agents stating that it does 
not care for any more business in this 
class, and that no country stores will 
be written as long as the situation is 
such that the iron safe clause cannot 
be enforced. The courts in Kentucky 
have held that this provision, though it 
is included in policy contracts, is not 
enforeable. 





License Not Denied 


Secretary Albur Smith of the Ohio 
Valley Fire & Marine of Paducah, Ky., 
states that an item to the effect that 
the Tennessee department had refused 
admission to the company because it 








did not have $100,000 paid up capital, 
is a mistake, as it has never applied to 
the Tennessee department or any other 
than Kentucky for a license. The Ohio 


Valley did write the Tennessee de- 


partment asking what steps were neces- 
sary for admission, but it made no 
formal application for a license. It 
simply was gathering information, and 
did not intend to apply for admission 
until it had sufficient capital to enable 
it to qualify. 


RESTORING STAMPING OFFICES 


Although the Fire Underwriters Associa- 
tion of Kentucky has been endeavoring to 
eliminate stamping offices in the state 
entirely, and restored but two offices since 
the resumption of business in Kentucky by 
the companies, the prospects are that it 
will be found necessary to increase the 
number to almost the former proportions 
on account of local agency conditions. 

It has already been decided to install 
the office at Hopkinsville, on Sept. 1, and 
announcement has been made of the ap- 
pointment of Miss Helen Royalty as 
stamping secretary. Henderson will prob- 
ably be given a stamping office also. 


PEACE REIGNS AT BIRMINGHAM 


The rate situation at Birmingham, Ala., 
seems to have assumed a more peaceable 
aspect. The agents have accepted the in- 
crease with good grace and are writing 
insurance at the new rates. They state 
that business is good, even above normal, 
although they have a few “kicks” on the 
increase in rates. 


TOBACCO SITUATION RELIEVED 


Owing to the fact that tobacco is to be 
considered a staple product by the United 
States government, and therefore subject 
to the consideration that is to be shown 
goods of that kind in providing bottoms 
for their transportation abroad and finan- 
cial accommodations for holding them at 
home meanwhile, Kentucky underwriters 
who have been worrying over the situa- 
tion brought about by the European war 
are greatly relieved. This will enable the 
business to be written by fire insurance 
men without hesitation, and will eliminate 
the moral hazard that might have been 
prominent otherwise. 
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MINNESOTA 


_ H. HARPER COMPANY 





GENERAL INSURANCE 


Fire Protection Engineering 


DULUTH, MINN. 


NEBRASKA 


Jay D. Fosrsr, Pres. Josera Barker, Sec’y 
OSTER-BARKER COMPANY 
Successors H. E. PALMER SON & CO. 
Oldest Agency in the City 
Representing: Home, N.Y.; Continental; Springfield 
F. & M.; Liverpool & London & Globe; New Hamp- 
shire; Phoenix of Hartford; Western Assurance, Ont.; 
Franklin; German Alliance. General Agents: The 
Fidelity & Casualty Co., N.Y. 500-4 Brandeis Bldg. 


OMAHA, NEB. 


OHIO 


Established 1894 


& ZIMMERMAN 


- Ppeees 
Suite 15, 41 E. 4th St. 
Hamilton County Managers Williamsburgh City, N.Y. 
( Phoenix, Conn. 
Resident Agents - Liv. & Lon. & Globe, Eng. 
| Caledonian, Scot. 


CINCINNATI, OHIO 


RAY, DOLLE & LATTA 


INSURANCE 
in all its branches. 


Representing: Home, N. B. & M., Royal Ex., 
Northern, Eng., New Hamp., Union of Pa., Fire- 
man’s Fund, N. Y. Undrs., Fid. & Cas. 


96 Ingalls Bldg. 
CINCINNATI, OHIO 


DWARD E. SHIPLEY 
GENERAL INSURANCE 
General Agents 
United States Fidelity & Guaranty Co. 
Surety Bonds 
603 ist National Bank Building 


CINCINNATI, OHIO 
































_—" J. MACKLIN 
FIRE INSURANCE 


Representing Springfield, Home, Aetna, Ins. Co. 
of North America, German Alliance, London, North 
British & Mercantile, Phoenix of London. 


3 35 North High Street 
COLUMBUS, OHIO 
HE BRUNER-GOODHAUE- 
COOKE Co. 
GENERAL INSURANCE 


Representing the Oldest and Largest 
American and Foreign Companies 


AKRON, OHIO 
: om oO. 








M. STAFFORD-GOSS.- 
BEDELL CO. 


INSURANCE 
601-7 Century Bldg. 
CLEVELAND, O. 
HE BINGHAM & DOUGLASS CO. 
Established 1870 


GENERAL INSURANCE 


We are equipped to handle all classes of Insurance 
in amounts large or small. 


The Cuyahoga Bldg. 
CLEVELAND, O. 


WISCONSIN 


EORGE HELLER INSU BANCE 
FIRE, CASUALTY, AU - 
AGENCY BILE, BONDING & MARINE 
Representing: Brit. Amer.; Citizens, Mo.; Fidelity- 
enix; Fire Ass’n; Fireman’s Fund; Home, N. Y.; 
North American; Mass. F. & M.; Mech. & Traders; 
Newark;New Hampshire; N.Y.Und.; Niagara; N.B.& 
M.; Pennsylvania; Phil. Und.; Phoenix, Eng.; Prov. 
Wash.; Queen; Royal; Sun, Eng.; Westchester. 
General Agts. Royal Indemnity. 


SHEBOYGAN, WIS. 
DWELLING HOUSE INVENTORIES 


Write for prices 
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MOUNTAIN AND COAST FIELD 


ACTION OF NATIONAL UNION 





Announces Uniform Commissions Will 
Be Paid After Sept. 1—Move 
by Others Expected 





Manager Dixwell Davenport of the 
Metropolitan department at’San Fran- 
cisco of the National Union Fire is- 
sued a letter to brokers stating that 
beginning Sept. 1, he will pay a uniform 
schedule of commissions. The Na- 
tional Union is operating in that field 
on a nonboard basis and is the first of 
these companies to make a_ stand 
against excessive commissions. It is 
generally known that companies writ- 
ing outside the jurisdiction of the board 
are paying 30 percent commission on 
preferred risks and 25 percent on frame 
buildings with mercantile occupan- 
cies and on unprotected “A” and “B” 
class buildings. Board companies pay 
25 percent on preferred risks, 20 per- 
cent, on “A” and “B” class buildings 
carrying a minimum 70 percent coinsur- 
ance clause and 15 percent on frame 
buildings with mercantile occupancies. 

The National Union writes the larg- 
est amount of nonboard business in the 
district, premiums in 1913 aggregating 
$119,745, and it is believed that other 
nonboard companies will get in line and 
reduce commissions uniformly to all 
brokers. 





HEAVY MILL LOSSES NOTED 


Rates May Be Increased In This Class 
In Washington Owing to Bad 
Experience 


On account of unusually heavy mill 
losses in the state of Washington, Pa- 
cific Coast fire managers are consid- 
ering the advisability of increasing fire 
insurance rates on saw mills in the Pa- 
cific northwest. Rates were lowered 
a few years ago to encourage better 
construction, but the companies be- 
lieve that the basis is now too low to 
permit of a reasonable underwriting 
profit. 

Following five years of abnormal 
losses on dwellings in Yakima county 
the companies two months ago decided 
to attach the three-quarter loss clause 
to all policies covering preferred risks. 
A similar unhealthy condition exists in 
northern Idaho and it is believed that 
Pacific Coast managers will find it nec- 
essary to insist on the same endorse- 
ment there. 

Washington, which a decade back 
was sparsely settled, is showing great 
growth, the new settlers being to a 
large extent foreigners. Premium in- 
come has increased in the last ten 
years from $3,300,000 to over $5,000,000 
annually. 


Colorado Brokerage Issue 


Colorado agents are considerably in- 
terested in the brokerage question in 
that state, especially in view of the 
issue over the licensing of Marsh & 
McLennan, which case has gone to the 
supreme court. 

The E. G. Middlecamp Agency at 
Pueblo has incorporated to take care of 
brokerage lines in much the same man- 
ner as Marsh & McLennan followed in 
connection with F. W. Standart of 
Denver. 


PACIFIC COAST NOTES 


The Pacific States Fire has appointed 
S. G. Gordon special agent for northern 


Idaho and eastern Washington, succeeding 
‘Ss 


. S. E. de Long. Headquarters will be 
maintained at Spokane. 

T. J. O’Brien of Spokane, special agent 
for the Royal and Queen, succeeds to the 


presidency of the Northwest Special 
Agents’ Association. W. H. Raymon@; 
president, recently died. Mr. Raymon 


was one of the adjusters in settling the 


losses following the burning of Spokane 
in 1899, and had anticipated taking part 
last week in the twenty-fifth anniversary 
celebration. 
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ASK SUPPORT OF COMPANIES 





Committees of Pennsylvania Federa- 
tion Visit the East—Large Mem- 
bership Is Expected 





Committees representing Pittsburgh 
and Philadelphia insurance men inter- 
ested in the Insurance Federation of 
Pennsylvania met in New York City 
on Monday to further the work of ar- 
ganization. In addition to completing 
the plans now under way they are tak- 
ing up with the home office officials of 
the eastern companies a proposal that 
the companies urge the benefits of the 
federation upon their representatives 
and agents in the state. The newly 
elected president, J. W. Henry, and 
Secretary Wallace M. Reid, both of 
Pittsburgh, will this week also consult 
the executives of the big casualty com- 
panies in New York in order to enlist 
their support. They will also visit Bal- 
timore, Boston and Hartford. It is 
expected that 50,000 of all kinds of 
insurance in Pennsylvania will con- 
stitute the membership roll of this new 
organization in a new field. Its forma- 
tion has been going on quietly since 
the movement was formally launched 
in May, but the results have been most 
gratifying to the workers. Evidence 
has been given that all the larger com- 
panies are heartily in favor of the 
movement. 


SHOWS PREMIUM SHRINKAGE 
New York Is About $1,000,000 Behind 


the First Six Months of This 
Year 








Fire premiums in New York City 
during the first six months of this 
year show a very material decrease, as 
compared with the figures for the first 
part of 1913. 

The Liverpool & London & Globe 
continues in the leading position, with 
premiums of $593,575. Even it shows 
a decrease of nearly $200,000. 

The Home of New York is the sec- 
ond company, the German American 
third and Royal fourth. The Commer- 
cial Union went up to fifth place and 
made a very decided gain this year. 
Its premiums for the first half of 1914 
were $302,293, as against $122,366 for 
the first six months of last year. 

The North British is No. 6 in the 
line, the Aetna comes next, the North 
River is eighth, Continental ninth, 
Niagara tenth and London & Lanca- 
shire eleventh. 

The premium shrinkage for the first 
six months amounts to about $1,000,000. 


Committee to Go to Chicago 


The Pennsylvania legislative commit- 
tee investigating fire insurance will be 
in Chicago Aug. 31, and will look over 
the Underwriters Laboratories, examine 
its scope and work and will also take 
depositions in the city from persons 
who can give any testimony bearing on 
insurance matters in Pennsylvania. 


SOARING CHEMICALS CREATE 


A coincidence in Monday’s news was the 
Story in one column of the cutting off of 
the supply of a chemical used in the man- 
ufacture of moving picture films and the 
resultant rise in price from $1 a pound to 
$4 and $5 a pound for the supply on hand, 
and the story in another column of the 
unknown cause of the burning of a scenic 
film studio in the Bronx with $48,000 loss, 
the same being covered by insurance. Un- 
derwriters expect to hear frequently from 
this class of risk. 


EASTERN NOTES 


H. C. Letson, formerly special agent of 
the Fidelity-Phenix in New York state, 
has been appointed special agent for the 
Peoples National and the United Fire- 
men's for the state of New York, succeed- 
ing W. M. Wakeman. 

Robert A. Osborne, formerly with John 
W. Mott as special agent in the suburban 
field of New York city, is now with Stark- 
Weather & Shepley, representing the 
Union and Phenix in’ the suburban terri- 
tory and all of their companies in northern 





The Pioneer German Fire Insurance Company in America 











PAID IN THE 


UNITED STATES $27,000,000 Organized in 1854 


Hamburg -Bremen 
Sire Insurance Company 


HAMBURG, GERMANY 





United States Branch: 123 William Street, New York | 
H. N. KELSEY, Manager 


Pacific Coast Department: 340 California St., San Francisco, Cal. 
McDONALD & MILES, Manager 


Entered United States in 1858 











AGENTS WANTED IN UNREPRESENTED POINTS 











ALL ARE GOOD FELLOWS 


FINE MINNEAPOLIS AGENTS 








Flour Is Not the Only Great Product 
of This Splendid and Hustling 
Northern City 





(PROM A STAFF CORRESPONDENT) 


Minneapolis, Aug. 17.—(Special.)— 
Flour is just one of the things they 
make good in Minneapolis. Underwrit- 
ers are another. Truly the excellence of 
the latter will balance that of the first. 

For years and years Minneapolis has 
been regarded by every company in the 
country as a shining exemplification of 
good practices. No other city can claim 
deeper fraternalism amongst its local 
agents or better cooperation or finer 
loyalty. Possibly all this is due in no 
small measure to the open democracy 
of the north country—to the fellow- 
ship of a land that still clings to many 
of the characteristics of the unhar- 
nessed frontier. 


Praternalism Is Seen 


This fraternalism finds expression in 
the Minneapolis Underwriters Associa- 
tion, an organization which for twenty 
years has been instrumental in uphold- 
ing the best ethics known to the insur- 
ance business. From a small begin- 
ning it has grown to a body of 125 
members; from an organization of a 
few members to one including a group 
of men whose strength and virility is 
legion in insurance circles. 


Cc. W. Sexton Is Dean 


Of this group of men Charles. W. 
Sexton is most often thought of as the 
dean. He is at the head of the recently 
organized Underwriters at Lloyds at 
Minneapolis. Also, he represents the 
largest Union agency in the city. Ask 
his associates as to the date of Mr. 
Sexton’s entry into the insurance busi- 
ness and the customary reply is “about 
10 B. C.” Over a score of years ago 
he was a clerk and solicitor in the W. 
A. Barnes agency, then one of the larg- 
est in the northwest. Since that time 
he has been building up a fire and cas- 
ualty organization second to none in 
this part of the country. 


F. H. Wagner 


F. H. Wagner is president of the 
largest Bureau agency in Minneapolis 
and a vice-president of the local board. 
Before coming to “The Flour City” he 
was connected with the old German of 
Freeport. His insurance experience 
spans a period of forty-two years, dur- 
ing which time he has given every 
ounce of energy to the business on 
which he has reflected so much credit 
and honor. i 

Then there is the Marsh & McLen- 
nan agency, which is close in the run- 
ning for first place as to the amount of 
annual premium income. F. S. Head 
and F. A. Mannen are its resident part- 
ners. For many years Mr. Mannen was 
state agent in Minnesota for the Fire- 
man’s Fund of San Francisco, in which 
capacity he acquired a wide prominence 





New Jersey. 


as a field man of an exceptional type. 





This agency includes a strong line of 
Union companies and one Bureau com- 
pany. 

Minneapolis Insurance Agency 


The Minneapolis Insurance Agency is 
another of the “big fellows.” It is a 
consolidation of five of the former 
prominent agencies—the Alexander 
Campbell agency, the A. L. Belknap 
agency, the insurance departments of 
the Minneapolis Trust Company and 
that of Thorpe Brothers & Armatage, 
and E. M. Christian of Christian & 
Wagner. 

Don E. McLennan 


Everybody in Minneapolis, most, 
knows Don E. McLennan of Conroy 
& McLennan. They didn’t know him 
fourteen years ago. He was then just 
over from Scotland—a school teacher 
from his. birthplace, the Island of 
Lewis—young in years and lean of 
money. Fourteen years have made a 
difference, and a $100,000 a year agency 
stands today as a testimonial to the 
executive ability and untiring effort of 
the former wielder of the professional 
gad. Incidentally, he is a cousin of 
Don R. McLennan of Marsh & Mc- 
Lennan. As for Mr. Conroy, his forte 
is politics, and his record as county 
commissioner, as alderman and as chief 
of police, pretty well bespeaks his ver- 
satility. 

Pride in Insurance Patrol 


If you would insult an Indianapolis- 
ian, fail to view the statue in the public 
square before leaving that city on your 
first visit. Likewise—if you’re one of 
the fraternity—you can injure the feel- 
ings of any fire insurance man in Min- 
neapolis equally as easy by failing to 
inspect the insurance patrol maintained 
by the fire insurance companies through 
taxes imposed by state law. There are 
three stations for the patrol in the 
city and all are equipped with the most 
modern automobile devices. The or- 
ganization is over twenty years old 
and at the present time has a pay roll 
of sixteen fire fighters. John T. Ruane, 
with the Chicago fire patrol for twenty- 
five years before coming to Minneapo- 
lis, is superintendent, and it is the 
unanimous opinion that Mr. Ruane need 
not take a back seat to anyone as a sal- 
vage expert, nor share his front seat 
with anyone with the possible excep- 
tion of Capt. J. J. Conway of the Cin- 
cinnati corps. 

Has Fine Organization 


The Minneapolis fire department will 
also attest to the efficiency of the 
patrol. In the old days, when only 
horses were used, it was always at ev- 
ery fire ahead of the regular depart- 
ment. And now in the days of the 
artificial horses, the same holds true. 
The patrol is yet to arrive at a fire sec- 
ond to the regular department auto 
trucks. Its buildings and apparatus 
will inventory at $40,000 or more, and 
its cost of maintenance is met by a 2 
percent tax on the premiums of all 
foreign insurance companies operating 
within Minnesota. The home compa- 


nies are exempt, although they have 
not been lax in paying their share of 
the expense. 

Although it has but four, Minneapo- 


lis is proud of each and every one of 
its home fire companies. They are the 
Twin City Fire, Northwestern Fire & 
Marine, Minneapolis Fire & Marine and 
the Bankers & Merchants. Over in its 
sister city is the St. Paul Fire & 
Marine, which is of the same wholesome 
sort. Of casualty companies Minneap- 
olis has three. There is the North 
American Life & Casualty of which Z. 
H. Austin is president and’ H. M. Little, 
secretary. R. B. Beson is president of 
the Bankers Casualty, which has just 
changed over from a mutual to a stock 
basis. Both of these companies are 
operating on a $100,000 capital basis, 
with equal surplus. The third company 
is the Merchants Life & Casualty, of 
which M. J. McMichael is president. 
The casualty branches of these compa- 
nies are entirely devoted to disability 
insurance on the industrial plan. The 
Twin City Life is the only home life 
company. 
One Time a Dumping Ground 


Various influences have combined to 
limit the number of companies domi- 
ciled in Minneapolis. For one thing, 
the city was at one time the dumping- 
ground for a lot of fraudulent mining 
stock propositions. As a result its pub- 
lic has become more or less skeptical 
of stocks of all kinds. Not so very 
long ago efforts were made to float the 
stock of the proposed Republic & 
Dominion Fire, but to no avail. How- 
ever, the companies already here are 
established on a splendid basis. Their 
growth has been rapid and substdntial. 
They are generaled by underwriters of 
wide experience and high ethics. Justly 
is the city proud of them, for they are 
much to its credit. Better by far a few 
companies of known quality and at- 
tested worth than many with no claim 
on such attributes. And all credit to 
a city which builds right or builds not 
at all! 





FP. W. Standart of Denver has secured 
the railroad schedule of the Denver and 
Rio Grande. The entire line will be writ- 
ten in the Liverpool & London & Globe, 
and reinsured through the railway syndi- 
cate. The premium amounts to about 
$40,000. 


Hotel Dyckman 


Minneapolis, Minn. 
Each of its 300 rooms 





THE - . 
is outside and has bath 
COMPLETE and circulating refrig- 
HOTEL _ erated artesian water. 


Appointments combine dignity with 
a familiar homelikeness rarely found in 
metropolitan hotels. 


Two splendid cafes for ladies and gen- 
tlemen, also a Club Grill—the daily 
mid-day meeting place of the repre- 
sentative business men of Minneapolis. 


A large number of the best lighted 
sample rooms in the Twin Cities 





Exclusively European Plan—$1.50 and upward _ 
WM. H. JONES, Manager 
formerly Kitchi-Gamms Club 
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FEW DEVELOPMENTS 
IN EFFECTS OF WAR 


(CONTINUED FROM PAGE 1) 
to scrutinize more carefully foreign 
surplus line companies that are not re- 
quired to keep a deposit over here. 
Some of these companies keep a vol- 
untary fund on hand, but it is not suf- 
ficient to meet any very great demand. 


Little Agitation is Seen 


There have been a number of in- 
stances where the regularly licensed 
companies have been shown every 
courtesy by their American competitors. 
While here and there there have been 
cancellations of some of the foreign 
company policies, and more or less 
questions have been asked, yet on the 
whole little criticism can be made by 
foreign companies, of the agency type, 
of the treatment they have received. 


Foreign Reinsurance Companies 


An opinion is expressed in many di- 
rections that there will be a clearing 
out after the war is over of foreign 
reinsurance companies. It is not 
thought nor desired that there be an 
entire embargo placed on foreign re- 
insurance companies, for some of them 
are large and thoroughly reliable, but 
it is thought that the foreign reinsur- 
ance practice will be greatly modified, 
and that the smaller and moderate 
sized companies operating in the 
agency field will derive a benefit, and 
that there will be a better distribution 
of business. 


Insurance Commissioners May Act 


It is stated that some of the insur- 
ance commissioners are now gathering 
data on this subject, and it is likely 
that some resolution may be intro- 
duced at the annual convention of the 
commissioners next month. Some of the 
commissioners state that the foreign 
reinsurance practice is at the bottom 
of jumbo lines, annexes and the retire- 
ment of most of the medium sized com- 
panies that have reinsured during the 
last few years. 

Danger of Conflagration 


It is realized that some of the com- 
panies have taken large lines in con- 
gested districts of big cities, relying on 
their foreign treaties to help them out, 
In case of conflagration and the in- 
ability of the foreign reinsurance com- 
panies to get money from their home 
offices, it would be very embarrassing 
for the original companies. Under- 
writers realize that the big danger of 
the day under existing financial condi- 
tions and the European war, is a large 
conflagration. The situation is much 
more serious because of the vast 
amount of reinsurance carried by treaty. 
companies located on the other side. 

Action Taken in New York 


The action of the New York depart- 
ment in suggesting to foreign compa- 
nies that no surplus funds be trans- 
ferred to the other side has had a good 
effect. Many of the companies had al- 
ready heard from their home offices, 
instructing that no funds be _ trans- 
ferred, but the New York department's 
action has had a quieting influence. 


ANTIFOREIGN FEELING WANES 

New York, Aug. 19—(Special)—It is 
believed that whatever tendency there 
may have been to discriminate against 
policies of German companies has been 
overcome during the past week by the 
assurances of the New York depart- 
ment and other official promulgations. 
Managers of United States branches of 
foreign companies are complying with 
the request of Superintendent Has- 
brouck not to transmit any money 
abroad whatever, and the disposition 
seems to be to do everything necessary 
to retain the good will of the public. 
Underwriters say that the feeling 


against foreign companies was strong- 
er than was admitted at the time, but 
that this is now believed to have been 
indicate 
insurance in the 


counteracted. Compilations 
that of all the fire 





United States, 75 percent of which is 
written by American companies, over 
65 percent is finally held by foreign di- 
rect writing and reinsurance companies 
and that of this amount 10 percent is in 
unlicensed foreign companies. 


CHECKING OHIO DEPOSITS 


Foreign companies in Ohio are re- 
quired to make a deposit of $100,000 
at present valuations. Because of 
queries coming to the department from 
bankers and policyholders Superinten- 
dent Small has issued a statement de- 
claring that the United States deposits 
and deposits with trustees are for the 
benefit of United States policyholders. 


Letter from New York Department 


Superintendent Frank Hasbrouck of 
New York has sent a letter to United 
States trustees of foreign companies 
and their United States managers, giv- 
ing suggestions as to their funds on 
this side. To the trustees he says: 

This department is in receipt of nu- 
merous inquiries in regard to the financial 
condition of foreign fire corporations gen- 
erally, how the assets and securities of 
United States branches are held under the 
law. and how the United States policy- 
holders are protected. Such inquiries are 
incident to the existing war situation in 
Europe. In every instance, this depart- 
ment has done everything in its power to 
reassure policyholders and other inter- 
ested inquirers. 

We, however, deem it advisable at this 
time to call your attention to the terms 
of the deed of trust relating to the se- 
curities deposited and held by the trustees 
for the protection of the United States 
policyholders of your company. 


Provision of Trust Agreement 


Under a provision of the trust instru- 
ment, you will note that no securities de- 
‘posited with trustees may be released or 
transferred to the company without first 
obtaining the consent of the superintend- 
ent of insurance. In this connection it 
seems desirable to advise that the depart- 
ment holds that the trustee or trustees 
eannot release any securities or cash, 
other than interest earnings, to the man- 
ager or managers for any purpose other 
than to meet United States loss claims. 
The releasing of any such funds to the 
manager Or managers so that same may 
be transmitted to home office will be held 
to be an evasion of the trust deed. You 
will further bear in mind the responsibil- 
ity of trustees for any and all breaches 
of trust. 

We deem it most advisable and in fact 
essential, that in view of the disturbed 
conditions existing at the present time, 
you take all necessary precautions to in- 
sure the financial stability of your com- 
pany, to the end that your business may 
not be disturbed and that the good will 
of the insuring public may be retained. 


Letter to United States Managers 


To United States managers he says: 
Says: 

In view of the general uneasiness ex- 
isting at the present time with referenc 
to foreign fire companies, incident to the 
European war situation, we deem it ad- 
visable to suggest to you that all funds 
of your company which may be in your 





possession as United States manager shall 
be held by the United States branch for 
the protection of the company’s United 
States policyholders. 

The department is in receipt of in- 
quiries from policyholders, loaning insti- 
tutions, agents and others, as to the man- 
ner of holding and the purposes for which 
the assets of the United States branches 
of foreign companies are held, and to re- 
assure such inquirers it would seem im- 
portant to make your financial position 
as strong as possible by the retention of 
all assets in your possession for the pro- 
tection of your assured. : 

In acknowledging this letter you will 
please inform the department of your in- 
tentions and of the position of your home 
office with regard to remittances at this 
time. 


—_ 


REINSURANCE AND SURPLUS LINES 


New York, Aug. 17—(Special.)— 
There is one thing the European war 
is likely to do and that is throw the 
spotlight on the reinsurance operations 
of the companies as well as the foreign 
surplus line business of some of the big 
brokers. This feature of the business 
has always been more or less of a mys- 
tery to the layman. There are over 100 
foreign companies operating in this 
country to a greater or less extent 
without being formally licensed and 
each of these has one or more corre- 
spondents. Some of these correspon- 
dents are in Chicago, St. Louis and 
other places in the west, while some 
are right here in New York. 


Big Firms Have Connections 


It is said that such firms as Johnson 
& Higgins, E. E. Hall & Co. and Will- 
cox, Peck & Hughes, have each a num- 
ber of these foreign connections. The 
tag end of many a large line goes into 
these foreign companies, in a great va- 
riety of ways. It is said to be a fa- 
vorite method to load up in the regular 
companies for 70 or 75 percent of the 
line and to slip the remaining 25 or 
30 percent in those foreign companies, 
not always with the assured’s full 
knowledge of just what he is getting. 
Of course in ordinary times these lines 
are apt to be safe enough, but under 
the war conditions the feeling about 
them is quite different. 


Still Another Contingent 


Besides these companies which have 
some kind of a connection on this side 
there is still another contingent of Eu- 
ropean companies that carry American 
risks that have never appeared in the 
open. These are the companies that 
are interested in American business 
through either the licensed or unli- 
censed companies and which help them 
carry it in case they have secured lines 
too large for them to carry net. For 
instance, London Lloyds will often ad- 
vise a broker that if he wishes they 
will take care of the balance of the 





line after they have enough with “good 
European companies,” which they can 
recommend. The broker will often take 
their advice and allow them to place 
the business. 


Go to Regular Companies 


Many offices that did much business for 
both London Lloyds and surplus line com- 
panies are turning away all offerings now. 
This has resulted in the exertion of pres- 
sure on regularly admitted companies to 
take lines that they never saw before. 
Some offices are also canceling what 
Lloyds and surplus line business they 
have whereever it is possible to secure by 
strenuous efforts policies of licensed cor- 
porations. 





POOR YEAR ON GREAT LAKES 





Shipping Has Been Slack and European 
War Has Tied Up Grain, the 
One Hope of Salvation 


Premiums from the great lakes ma- 
rine business have been lighter this 
season than for many years past, and 
now the European war has tied up the 
bumper grain crop that was expected 
to prove a salvation. Ore and ore 
carriers give to marine companies their 
largest income from the great lakes 
and very little has been moving this 
year. In fact about one-third of the 
ships have been tied up. The grain 
business is second largest, though it 
lasts but part of the season, and prac- 
tically none is now moving. Marine 
underwriters believe that Europe must 
have some grain and that part of the 
crop will be shipped, but how much 
and when they are only guessing. The 
lumber carrying has also been light 
and ships that usually bring lumber 
down and carry coal back have been 
losing money. The coal movement has 
been extremely light. Other products 
carried by water have all been “off” 
this year. 





Do not underrate anything because you 
do not possess it. 


STANDARD 


Fire Insurance Company of Hartford 
STATEMENT, JANUARY 1, 1914 





Capital . . . . . . $ 500,000.00 
Liabilities Except Capital 489,838.97 
Total Assets . , . . 1,221,742.56 


M. L. HEWES, President 
D. N. BARNEY, Vice-President 
H. B. ANTHONY, Secretary 








FIRE 





SIR WALTER SCOTT, BARONET, 
FIRST GOVERNOR AND PRESIDENT 


LIGHTNING 


FIELD ORGANIZATION 


nge, 


Scottish Union & National Insurance Company 


Scottish Union’s United States Strength: Assets, $5,941,134.51; 
Over 534 Millions United States Funds :: Over 34 Millions Free Surplus 


A Five Million Dollar Corporation, Forty-three per cent of Whose Assets Will Cover All of Its Liabilities 


UNITED STATES BRANCH—HARTFORD, CONN. 
JAMES H. BREWSTER, Manager. HENRY J. HOUGE, B. M. CULVER, Assistant Secretaries 


Sommers, State Agent COOK COUNTY—Munger, Vokoun, INDIANA—G J. Burke, State WISCONSIN—C. E. Comnany, State 
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MICHIGAN — W. C. Gerow, State 1755 Semen, me icago, Ill. KENTUCKY and TENNESSEE— MISSOURI, IOWA, NERA 
Agent, 1az00, Mich. ELD Frank W. Cole, State Agent,  F. J. Heffernan, State Agent, Mer- 
SSOTA“T.R Flade.tun “Ene An } L. Reams Soe Central Bank Bidg., Memphis, Fenn.” chants Exchange Bld., 4 
MINN . ms ane tate Ag dT Gn &  ILLINOIS—Chas. R.. McCabe, Jr. MONTANA—H.C. Edmundson, State 
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TORNADO 


Net Surplus, $3,408,911.37 
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NEWS OF FIRE PREVENTION 


Timely Comments on Hazards, 
Protective Devices and 


Kindred Topics 
DRAWS LESSONS FROM SALEM 


Secretary Wentworth of the National 
Fire Protection Association Com- 
ments on Recent Conflagration 


Secretary F. H. Wentworth of the 
National Fire Protection Association 
in commenting on the Salem conflagra- 
tion says: 


“Salem was of wood, and there is enough 
of it left for another conflagration. From 
the small cottage with its plot of ground 
to the crowded three and four deckers 
housing the mill workers she had her 
stage admirably set for the thing that 
happened. Wooden factory buildings with- 
out individual fire protection were strate- 
gically located to feed the fire where it 
needed such encouragement. It was a 
slow burning conflagration; the wind was 
light. If it had not been for this the busi- 
ness district also, with its unprotected 
window openings, would have been snuffed 
out along with the factories and dwell- 
ings. Federal street (which still has the 
fuel for it), would have led the fire to the 
city’s heart. The devastation would have 
been complete. 


Hose Streams and Conflagrations 


“Water from hose streams never yet 
stopped nor extinguished a conflagration. 
Conflagrations are stopped only by physi- 
cal barriers, otherwise they burn them- 
selves clear. The Atlantic Ocean stopped 
this one. The water thrown at Salem was 
over 10,000,000 gallons. Perhaps 10 per- 
cent of it was effective—in harassing the 
conflagration along its northern edges and 
in preventing it from taking a back track 
into the mercantile district at Derby street, 
where a few open spaces helped by the 
South River reduced the area of super- 
heated air and enabled the engine com- 
panies to make a stand at a point where 
the wind was not against them. Water 
was effective in preventing the second fire 
in North Salem from reaching conflagra- 
tion proportions. The cement lined water 
mains did not burst until after the fire 
had spent its force, but the constant fear 
of their known weakness paralyzed all 
effort to use water except by the steamers 
supplying their own pressure. 


Other Cities Render Help 


The abundant water supplies of Pea- 
body, Danvers and Beverly were gingerly 
tied into the Salem system in fear that 
the pressure they had to contribute would 
shatter Salem’s obsolete old mains and 
end the water throwing for good. The 
result of this necessary caution is shown 
in the pressure table; the water supplies 
of four cities contributed a combined hy- 
drant pressure of from ten to twenty 
pounds. With water enough to raft Salem 
out to sea her citizens on the borders of 
the fire zone threw away their garden 
hose and extinguished the sparks on their 
Shingle roofs with tree spraying outfits. 
The usual diverting American comedy of 
fire engines from neighboring cities un- 
able to couple their drafting lines to the 
hydrants because of non-standard, non- 
uniform, hose couplings and hydrant fit- 
tings was not lacking. Boston, Lawrence 
and Beverly have the Lowry flush hy- 
drant and their companies brought with 
their engines the chucks necessary to use 
them. The companies from the other 
towns and cities spent their time in look- 
ing for spare outlets on chucks already in 
use, or in preserving their engines from 
destruction Horse drawn apparatus was 
about half as mobile in dodging as the 
motor apparatus, and the steam engines 
exhausted their fuel and took to burning 
fences and box boards, while the gasoline 
consuming apparatus had fuel reserved and 
threw their water steadily at the heat. 


Agencies of Conservation 


“Modern fire departments are agencies 
of conservation They make inspections 
and remove the causes of fire The Salem 
fire department is not modern. The Salem 
conflagration should never have spread 
beyond the Korn factory A few thousand 
dollars spent there for automatic fire pro- 
tection would have saved fourteen millions. 
If the chief of the Salem department 
knew that hazardous processes were con- 
ducted in an unprotected wooden factory 
- a conflagration district he should have 
orbidden it. If he did not know it Salem’s 
confidence in him as the guardian of her 
tafety Was misplaced. If he had no au- 
thority to forbid it he should have pub- 
Mey told the Salem people of their danger. 
Modern fire departments extinguish un- 
eee eery fires with intelligence—before 
— occur. That the Salem and the twen- 
y-one companies of visiting firemen 
worked hard and bravely no one will gain- 
Say » no criticism,is directed at them. The 
work and the courage demanded by this 
conflagration were needed higher up be- 


fore it sta 
safety, tarted. A commissioner of public 


chief, w 


or a fire commissioner, or a fire 
ith modern ideas of responsibility 








and service would have located the hazard 
which started this fire and eliminated or 
safeguarded it. 


Warning to Others 


“The shortcomings emphasized in this 
report are not set down to shame Salem. 
They are assembled as a warning to other 
cities which are equally culpable. They 
show the futility, the impotence, of fire 
departments and fire department apparatus 
with a sweeping fire under way. They de- 
mand attention to three cardinal needs of 
the modern city: 

“1. Improved building construction, 
with especial regard to sweeping fires. The 
entire abolition of the shingle roof within 
city limits. (It is futile to exclude the 
wooden shingle from congested fire limits 
merely and allow its use on surrounding 
acres of wooden dwellings). 

“2. A modern and reliable water supply 
under adequate pressure and well dis- 
tributed post hydrants with standard con- 
nections common to all neighboring cities. 
“3. Proper municipal housekeeping un- 
der the administration of a commissioner 
or fire chief possessing modern ideas with 
authority to maintain cleanliness, regulate 
the storage and use of inflammables and 
compel the proper automatic fire protec- 
tion of all buildings endangering the pub- 
lic safety.” ° 


CHARLESTON, W. VA., REPORT 


National Board Engineers Tell Fire 
Fighting Facilities and Structural 
Hazards and Conditions 


The National Board engineers have 
reported as follows on Charleston, W. 
¥a.: 

Pire-fighting Facilities 


Water Supply.—Privately owned and op- 
erated; management capable; records only 
fairly complete. Supply ample; pumped 
to sedimentation basin of small capacity, 
filtered and repumped. Pumping capacity 
deficient; pumping station non-fireproof; 
hazards slight; protection fairly good. 
Reservoir of small capacity in reserve. 
Consumption high; few services metered. 
Pressures fair to good; poorly maintained 
under fire draft except along large mains. 
Distribution mainly in one service; three 
small areas on hills supplied by booster 
pumps and tank or standpipe. Main art- 
eries to the principal mercantile district 
of ample size; lacking elsewhere, and 85 
percent of all mains 6 inches or less in 
diameter; long lines of small pipe com- 
mon. Gate valves widely spaced; condi- 
tion poor to good. Many hydrants of un- 
satisfactory size; distribution poor; reg- 
ularly inspected and Condition good. 


1 
Fire Department.—Part full paid and 
part call, under supervision of a single 
commissioner; financial support inadequate. 
Chief inexperienced in fire fighting; ap- 
pointed from outside of department. Mem- 
bers under civil service regulations. Dis- 
cipline and training fair. Rules and 
regulations good, but not strictly enforced. 
Companies insufficient in number, under- 
manned, and lacking in minor equipment. 
Stations generally unsatisfactory in con- 
struction; headquarters poorly located. 
Chemical protection weak and facilities for 
handling heavy streams insufficient. Hose 
supply deficient and no 3-inch hose pro- 
vided; not tested and some in poor condi- 
tion. Response to alarms generally slow 
and not well arranged. Fire methods fair 
for ordinary fires; no salvage work done. 
Inspections of buildings of some value. 
Records fairly complete, but reports not 
properly filed. o 2 
Fire Alarm ~ eo 3 circuit sys- 
tem; overloaded and poorly maintained. 
Headquarters non-fireproof, with many ex- 
posures and internal hazards. Equipment 
insufficient; some in poor condition. Un- 
reliable registers at fire stations. Boxes 
non-interfering, with keys attached; gen- 
erally in poor condition; distribution poor 
in residential districts. Circuit overhead, 
poorly constructed and maintained. Wir- 
ing in buildings poor to fair. No depart- 
ment telephone system. No separate alarm 
circuits. No maps nor records. 
* 7 = 
Pire Department Auxiliaries.—Fire mar- 
shal’s local duties performed by the 
‘deputy state fire marshal. The police de- 
partment render little aid to the fire de- 
partment. Public service corporations 
would assist upon request or at large fires. 
Telephone service reliable and widely dis- 
tributed. One private sprinkler alarm sys- 
tem. Private fire apparatus meagre. 
Practically no outside aid. 
* a a 
Summary.—Water supply only fairly re- 
liable because of deficient pumping capa- 
city; mainly sufficient quantities at ade- 
quate pressure for direct hydrant streams 
available in the principal mercantile dis- 
trict; deficient in all other districts. The 
fire department is undermanned and inade- 
quately equipped. Fire alarm system in- 
adequate, poorly maintained and unre- 
liable. 
+ * * ’ 
Structural Conditions and Hazards 
Building Department.—Building laws of 
very slight value and not well enforced. 
Fire limits fairly extensive. Structural 


conditions weak. 
* * : 


Explosives and 
adequate. 


bles.—Laws in- 
No provision for proper super- 








vision. Inspections of little value, local 
conditions only fair; several hazardous ac- 
cumulations of combustible rubbish. 

* . . 


Electricity.—No municipal supervision. 
Some new work supervised by under- 
writers’ inspector, but no agreement with 
lighting company; other new work and 
most old work in poor to hazardous condi- 
tion. Overhead wires form serious ob- 
struction in streets. No trobule from 
electrolysis and tests frequently made. 


Conflagration Hazard.—TFires involving 
considerable sections of the principal mer- 
cantile district are probable because of 
poor structural conditions, narrow streets, 
occasional high winds and the weak and 
inefficient fire department. 

Manufacturing plants are subject to seri- 
ous individual or group fires because of 
generally inadequate public or private fire 
protection. Minor mercantile’ sections 
have high local hazards because of de- 
ficient fire fighting facilities. The con- 
gested frame residential sections have a 
high hazard because of shingled roofs. 


IMPROVEMENTS IN IOWA 


Dubuque is planning upon a new water 
reservoir which will increase the water 
pressure in that city. The water depart- 
ment has urged all property owners to 
strengthen their water connections so that 
they will stand the increase pressure. In 
many cases the connections are of light 
material and will not hold when the water 
is turned on, which will be late in the 
fall. The improvement will cost $66,000. 

Rockwell City, lowa, has voted to issue 
bonds of $15,000 for water works exten- 
sions and Atlantic votes shortly upon 
municipal ownership of the plant in that 
city. 


ORDINANCE AGAINST SHINGLES 


The campaign launched in Milwaukee 
some time ago by H. L. Dalton, president 
of the Wisconsin State Fire Prevention 
Association, against the use of wooden 
shingles in that city, has borne fruit, as 
an antiwood shingle ordinance has been 
introduced in the common council and 
public sentiment in most cases seems to 
be in favor-of the measure. A strong 
fight is expected in the council, however, 
as a similar measure, introduced about a 
year ago, was defeated as the result of 
the opposition of lumbermen and other 
interests, who professed.to see injury to 
themselves in the proposed ordinance. W. 
D. Harper, Milwaukee building inspector, 
has come out strongly in favor of the 
antishingle measure. 


LITTLE ROCK GETS IMPROVEMENTS 


The suit to annul the franchise of the 
Arkansaw Water Company at Little Rock 
has been compromised, the company agree- 
ing to lay several miles of new mains, 
bring its pumping capacity up to 19,000,- 
000 gallons daily, construct a large reser- 
voir and install more hydrants. The city 
reserves all its rights for future action 
and so has an effective lever to keep the 
water supply up to the needs of the city. 


FIRE PROTECTION NOTES 


Saranac, Mich., has let a contract for a 
waterworks system. 

Halls, Tenn., is completing the installa- 
tion of an up-to-date water plant, which is 
being built with the proceeds of a bond 
issue of $25,000. 

South Bend, Ind., will formally open its 
new $400,000 pumping station Sept. 7. 
South Bend’s plant now has a capacity of 
29,000,000 gallons a day and is valued at 
$1,200,000. 

The city of Birmingham, Ala., has 
amended its ordinance regarding trash, 
rubbish, etc., so that an owner of prop- 
erty where rubbish is found is subject to 
prosecution immediately, instead of being 
entitled to a specified time in which to 
clean up. 





ETHICS OF THE BUSINESS 
(CONTINUED FROM PAGE 3) 
foreign companies which have been here 
a long time and have a very honorable 

record. 

The National of Hartford would not con- 
sider it fair competition to attempt at 
this time to take advantage of the foreign 
companies’ present misfortunes, by using 
against them an argument which may be 
colorable, but we do not believe it is prac- 
tical or fair to competitors who have 
treated American companies and American 
insurers honorably. 

H. A. Smith, Vice-President. 


Manager Whitlock’s Letter 


Western Manager J. L. Whitlock 
says to his agents in a circular let- 
ter: 

Our hearts go out in sympathy to our 
friends across the water. With the na- 
tions now at war in Europe, we, of this 
country, are at peace. They are our 
friends, all of them, and we deeply and 
sincerely deplore the quarrels that make 
them enemies to each other. 

None of us, I am sure, will rejoice over 
the defeat of one nation, or exult in the 
triumphs of another. From about every 
nation involved in this terrible war we 
have friends on this side of the water, 
with many of whom we are in daily asso- 
ciation—friends who are dear to us. 

Our government has proclaimed its 





neutrality and I am sure that we will all 





assume a neutral position as to any cri- 
ticisms we might make in the presence of 
our foreign friends here, as to who may, 
or may not be responsible for the terrible 
war. These are times when it behooves 
everyone to be of good cheer and go 
quietly along attending to his own busi- 
ness, with “good will toward all; malice 
toward none.” 

It is quite likely that adjustments will 
soon be made permitting vessels flying the 
“Stars and Stripes” to transport to Europe 
the surplus from our country’s bonteous 
wheat crop and other provisions. 

The people of the United States are 
quick to adjust themselves to new condi- 
tions and ere long general business will 
move forward with the minimum of dis- 
comfort. 


LEADING HOTELS 


The Following Will Be Found the Headquarters 
for Insurance Men and Taz Wesrzan Un- 
DERWrRITER Will Be on File in the Read- 
ing Room at Each Hotel in 
This List. 


ILLINOIS 
SAvoY HOTEL 

















Insurance Men’s Headquarters 


DANVILLE, ILL. 


IOWA 
NEW DELANO HOTEL 


F. G. COMER, Mer. and Prop. 











Everything New 
First-Class Cafe 


BURLINGTON, IOWA 


KANSAS 
HE CORONADO 


EUROPEAN 
Wichita’s Newest Hotel. Opposite City Hall. 











Rooms with bath, $1.50 Steam heat, telephones 
pet and ons eutee, Electric elevator service. Cafe 


8. J. SMALLEY, Proprietor. 
WICHITA, KAN. 





_ NEBRASKA 
[HE NEW LINDELL HOTEL 
R. W. JOHNSTON, Mgr. 


EUROPEAN PLAN. 
Rates from $1 up. 





LINCOLN, NEB. 


OHIO 
LIMA HOUSE 











Insurance men meet their friends at THE LIMA 
HOUSE, Lima, Ohio. Sorry to leave, they all say. 
American Plan, $2.50 to $4.00 per day. 


Located on Public Square. 
LIMA, OHIO 


SOUTH DAKOTA 
QHERMAN HOTEL 


EUROPEAN PLAN 
Rates, $1.00 te $3.00 per day 
SHERMAN HOTEL COMPANY 
J. R. Hussart, Manager 
ABERDEEN, 8S. D. 


HOTEL LINCOLN 


American Plan 


One of the Great Hotels of the Great 
Northwest. 


Hess & Rau, Proprietors 
WATERTOWN, S. D. 


HOTEL CARPENTER 


Absolutely Fireproof. 
$250,000.00 Hotel. 


GEO. L. CROCKER, Manager 
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MR. JOSEPH’S STRIKING ADDRESS 


Ir THE local agents of the country read 
no other part of the proceedings of the 
annual convention of the NATIONAL LocaL 
AcEents AssocraATION, which will be found 
in Part 3 of this issue, we urge a careful 
perusal and many rereadings of the ad- 
dress of Vice-President James F. JoserH 
of the Stertinc Fire. Mr. JosepnH is al- 
ways plain spoken. He does not mince 
words. He has the faculty of going 
straight at the heart of an issue and does 
not dally about the edges. 

He makes some plain, straight-forward 
statements to the agents of the country 
and places the blame of jumbo lines, the 
great growth of foreign reinsurance, the 
annex system, the outside brokerage prac- 
tice on them. The companies, he says, 
endeavored to dodge the big line system 
but they were forced into it and all its 
attendant evils by the agents. ~The local 
men insisted that their own companies 
carry all their lines. This forced them 
to get reinsurance. The wider distribu- 
tion of business, so eminently desired by 
companies, was disturbed. The annex 
was used to obtain the old result. The 
jumbo line practice called in the big 
broker with his greater facilities. It has 
forced many medium sized companies in- 
to retirement. It causes companies to 
take reinsurance from others and thus 
virtually write over the heads of their 
own agents. 

Mr. JosepH sees in the development 
of this practice the death knell of the 
American agency system. He tells the 
agents they have been pursuing an in- 
consistent course. On the one hand they 
are insisting that big lines be carried so 
that they can get all the commission there 
is in it. Yet, on the other hand, they 
appeal to insurance commissioners and 
companies to legislate annexes out of 
business, to slay the large city broker 
and to stop the assassination of good 
American companies. It is up to the 
agents, Mr. Josepn declares, to change 
their war cry and get at the real cause 
of the present situation. If these evils 
are to be removed we must return to a 
saner system where more moderate lines 
are carried, where there is an exchange 
of business and where the concentration 
tendency is checked. 

It required some courage for Mr. 
JosepH to stand before that body and 
tell the real facts and to reveal to the 





WORLD'S 


Insurance Congress 
San Francisco, October 1-15, 1915 











Shrine of Insurance. 





agency ranks their part in the evolution 
of fire insurance into the jumbo line 
system. It should be taken to heart. 
The Nationa, Loca, AcEents Associa- 
TION should be the body to lead the new 
movement. It has a responsibility to the 
agency forces that it can not shirk. If it 
does, the future conventions of this body, 
as Mr. JosEPH poins out, will largely be 
devoted to reading the minutes of pre- 
vious meetings. 

Mr. JosepH has sounded a warning 
note of vast importance. Will it be 
heeded? He is indeed the knight mili- 
tant who has dared brave opposition and 
has pointed out the way to the salvation 
of our agency system. 





ALL SIT DOWN TOGETHER 

THE visit of GARNER CurRRAN, deputy 
commissioner of the Worip’s INSURANCE 
ConGREss to various cities, has brought 
out the real object of this commendable 
enterprise. All classes of underwriters, 
life, fire and casualty, have gathered to- 
gether to listen to him explain the plans 
and hopes of the promoters of this move- 
ment. 

We do not recall any previous event 
that has caused underwriters of these 
various groups to sit as one body at the 
It has served to 
vividly and forcefully illustrate the pos- 
sibilities of one organization embracing 
all insurance companies and associations, 
aligned as a unit for a common cause. 

Mr. Curran has been well received. 
He has left a splendid impression and 


has done much ‘to inspire interest in the 
congress. 





VALUE TO SOCIETY 

THERE is a clearly defined movement 
among the so-called producing class 
of the population for the elimination of 
the middleman in the business and so- 
cial organization. The agricultural so- 
cieties, the labor organizations and 
others have adopted the idea that the 
distribution system is more or less un- 
necessary and that the great army of 
middlemen should be forced back into 
the ranks of so-called producers. 

It is not unlikely that the middleman 
has in some classes of industry been 
given too great a place in the scheme 
of economy and efficiency, but on the 
whole it may be safely said that pros- 
perity and economy are as much de- 
pendent upon the work of the middle- 
man as upon the actual producer. The 
systems of distribution are no doubt 
in many cases overloaded and unduly 
complicated, but to make any radical 
departure in the way of eliminating the 
middleman would, without doubt, be 
disastrous. As business and industry 
have become more complicated an 
enormous amount of detail and system- 
atic organization has been entailed and 
nearly always has resulted in real econ- 
omy to the producer. The insurance 
business has borne its share of the criti- 
cism and yet there are no harder 
worked or more efficient middlemen 
than the insurance agents. The trouble 
has been that only direct results have 
been counted. The by-products in ex- 
perience and knowledge gained to so- 
ciety through the work of the insurance 
man have been enormous. The insur- 
ance institution is worth all it has cost 
and it has shown the way to the elim- 
ination of numerous grave evils which 
have retarded progress. From fire in- 
surance have come most of the meth- 
ods for the elimination of the fire 
waste; from life insurance have come 
the data and statistics which have 
brought about great reforms in the con- 
servation of human life. The various 
forms of casualtv insurance have made 
contributions of the greatest impor- 
tance and of permanent value. 





Personal Side of the 
Insurance Business 


The many friends of Otto E. Greely, 
of Chicago, general agent in the west 
for the General and Urbaine, will re- 
gret to learn that he is still confined to 
his home, 1340 Birchwood avenue, Chi- 
cago, on account of illness. Mr. Greely 
was overcome while on a train a few 
weeks ago and was taken to his home. 
He can now see his friends. Mr. Greely 
was formerly secretary and manager 
of the Calumet, and for many years 
was the state agent of the Phenix in 
the northwest. He is one of the most 
lovable men in the business and all 
wish him a speedy recovery. Mr. 
Greely is able to sit up a short time 
each day. 





Insurance Superintendent Rufus M. 
Potts of Illinois is at Battle Creek, 
Mich., on a vacation, and also recuper- 
ating his health. Since taking charge 
of the Illinois department Mr. Potts 
has been an omniverous worker. He 
has been delving and digging into the 
records of the department, the insur- 
ance laws and in fact has been probing 
almost every question that relates to 
state supervision. Mr. Potts all his 
life has been very industrious, but since 
taking charge of the insurance depart- 
ment he has labored early and late en- 
deavoring to get a grasp and mastery 
of his duties. This has told on his 
health and strength so much that he 
was unable to prepare the paper as- 
signed to him this week at the National 
Local Agents convention. Mr. Potts, 
however, will be on deck in time for 
the Insurance Commissioners Conven- 
tion next month. 


The Springfield Fire & Marine, 
through its western department, is the 
first company to come out with a Eu- 
ropean war map. Manager Dean has 
sent to all his agents an excellent map 
to be hung on the wall, and since it 
has been sent out a number of re- 
quests have been made for duplicates. 


Representatives of the different in- 
surance interests of fire, life and casual- 
ty sat down together, doubtless for the 
first time in Chicago Tuesday at noon 
in honor of Garner Curran, deputy 
commissioner of the World’s Insurance 
Congress. 

T. R. Weddell of the Herald presided, 
being chairman of the arrangements 
committee. Officers of local compa- 
nies, together with presidents of insur- 
ance organizations and representatives 
were at hand to listen to Mr. Curran. 
The speaker stated that the report pub- 
lished that the Panama-Pacific Exposi- 
tion might be postponed was not true. 
He read a telegram from President 
Moore of the Exposition, stating that 
the event would be held on the sched- 
ule time and that there would be no 
postponement whatever. Mr. Curran 
said that one-third of the conventions 
arranged to be held in San Francisco 
next year are insurance bodies. The 
Exposition will represent an investment 
of $50,000,000. 

The World’s Insurance Congress will 
be held during the first part of Octo- 
ber, and will be attended by insurance 
men allied with every branch of under- 
writing. He stated that the idea of 
the Congress was to bring all insurance 
people together and emphasize the 
vastness and greatness of the business 
to the world. He recalled the fact that 
the fire insurance companies contrib- 
uted $200,000,000 to San Francisco after 
her disaster, and the life companies 
paid something like $50,000,000 in the 
way of policy loans, all of which went 
to the upbuilding and regeneration of 
the city. 

George A. Gilbert, president of the 
Casualty Underwriters Association, of- 
fered a resolution which was unani- 

ously adopted, assuring the Exposi- 
tion and Congress of the support and 
goodwill of the Chicago underwriters. 

Among those outside of Chicago 
present were Superintendent of Agents 
Frank K. Koehler of the Manhattan 





Life, and Charles Jerome Edwards of 
New York, manager of the Equitable 
Life and ex-president of the National 
Life Underwriters Association. 


J.. Morton Morris, general agent in 
Louisville for the National Surety, left 
on his vacation about a month ago, 
going to England. He was scheduled 
to return last week. His friends and 
relatives have not heard from him, but 
do not believe that he is in any danger 
and expect him to turn up safe and 
sound this week, as the boats are run- 
ning again. Mr. Morris is president of 
the Kentucky Surety Underwriters As- 
sociation. 


James B. Hobbs, until recently presi- 
dent of the ‘Anglo-American Reinsur- 
ance and president of its predecessor, 
the Central National Fire, died at 
Portland, Me., last week of pneumonia. 
Mr. Hobbs was 84 years old. 


The United States consul at Basel, 
Switzerland, cabled the state depart- 
ment last week that W. B. Flickinger, 
of Erie, Pa., manager of the Philadel- 
phia Underwriters, is safe in that town. 
Mr. Flickinger teft on a tour abroad 
some weeks ago. 


P. P. Wippell of Chicago, special 
agent of Agricultural in Illinois and 
Wisconsin, has cabled his company 
that he finally reached London on his 
trip abroad. He got through the Ger- 
man lines, and is now bottled up in the 
great British city trying to get trans- 
portation home. Mr. Wippell was 
traveling in Germany when hostilities 
were declared. 

Messrs. Snow and Thieme, United 
States managers for several important 
foreign reinsurance companies, now of 
New York, but until recently with 
offices in Hartford, are both sons of 
the heads of important companies. 
Mr. Snow is a son of the president of 
the Home of New York and Mr. 
Thieme is a son of the managing un- 
derwriter of the Munich Reinsurance, 
the pioneer in this country of the for- 
eign reinsurers. 

Theo. F. Spear, of the western de- 
partment of the Phoenix of Hartford, 
now at the home office, is looking actu- 
ally younger than he did years ago in 
Cincinnati. He likes Hartford, finds 
the climate agrees with him, and with 
Mrs. Spear, and is happy in his new 
home. The Phoenix home office has a 
cheerful, settled atmosphere about it 
which would indicate that President 
Milligan and Vice-President George 
M. Lovejoy are giving it a good ad- 
ministration, as they are in the field. 


The Friendship Club of Chicago, an 
organization that was started by some 
Illinois field men many years ago, has 
adopted a memorial in tribute to the 
late Robert S. Odell, formerly Illinois 
state agent of the Fidelity-Phenix, who 
was a beloved member of the club. The 
committee, H. H. Rassweiler, W. E. 
Vandeventer and J. J. Johnson, sub- 
mitted the following: 


We take our places in sorrow and with 
sincerest sympathy at the side of those 
who are most immediately and deeply _be- 
reaved by the death of Robert S. Odell, 
our faithful friend and fellow member of 
the Friendship Club. We bow in humble 
submission to this sad event, content to 
know that it is understood and seen in the 
light of its full meaning in the secret 
chamber of His Providence with whom are 
the issues of life and death. 

But dark and lowering hangs the cloud 
of sadness over the Friendship Club be- 
cause of death’s invasion of our fraternal 
circle, bearing away from our companion- 
ship so noble a spirit, so faithful a friend, 
so knightly a man, as Robert Odell. 

We accord to our departed friend Odell 
the tribute of our personal love and 
highest esteem. In his physical personal- 
ity, prepossessing and sturdy; in mental 
equipment, vigorous and strong; in social 
relations, genial and generous; in friend- 
ship’s circle, loyal and true; in business 
intercourse, honorable and just; in domes- 
tic life, the loved and honored head of an 
ideal home; in moral stature, a tower of 
strength,—as such a man we esteem him. 
As such a friend, we prized him. As such 
a member of the Friendship Club, we wil 
ever cherish his memory and emulate his 
virtues. 
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Casualty and Surety Comment 








‘ANOTHER SCHEME NIPPED 

SUPERINTENDENT Ports of. Illinois is 
to be commended for promptly de- 
manding that an assessment accident 


what purports to be a substitute for 
workmen’s compensation insurance. 
However honest the intentions of those 
who originated the plan, it is virtually 
a fraud, as Mr. Potts points out, to 
hold out to the employer that by 
paying for a personal accident policy 
for his employe and taking a waiver 
of liability for workmen’s compensa- 
tion from the employe he is actually 
escaping his liability to pay compensa- 
tion in case of the injury or accidental 
death of the employe. The law does 
not permit such waivers. 

This is only another attempt on the 
part of a concern that is not a liability 
company to write workmen’s compensa- 
tion insurance. All such attempts must 
be failures. It probably is possible for 
an employer, who has been permitted 
to carry his own insurance, to secure 
accident insurance on his men in a 
stock company sufficient to reimburse 
him for the compensation he would 
have to pay them in event of injury ot 
death. But this is not workmen’s com- 
pensation insurance, such as the lia- 
bility companies sell. Few, if any, of 
the compensation laws absolutely de- 
prive the employe of his right of suit 
for damages. So long as there is any 
possibility of suit the’ employer is not 
fully protected unless he is protected 
against that possibility. An accident 
company, as such, cannot insure 
against this liability. 





THE TEST OF WAR 

SHoutp the European war last long 
it will test the workmen’s compensa- 
tion systems of the various European 
countries severely. No two of these 
systems are alike. They represent rad- 
ically different principles—straight-out 
state insurance, assessment for current 
cost under state control, choice of in- 
surance in private companies or in the 
state system, option as to self-insurance 
or insurance in private companies. The 
disorganization of industry, the sudden 
decrease in employers’ incomes, the at- 
tempts to keep going with employes 
not fit for army service—these and 
many other factors will combine to de- 
termine how workmen’s compensation in 
general can meet unusual and trying 
conditions and also which system will 
stand the strain best. 

The American states should be able 
to draw some valuable conclusions 
from the effects abroad. If proper 
use is made of foreign experience, some 
Systems introduced in this country 
would probably be abandoned and 
others, which stand the test of war, 
would be adopted generally. 





“There are dozens of men who envy 
you some of the qualities and advan- 
tages you have—which they feel if 
they had would be put to better use. 


health underwriters to forget the 
unpleasant things of the past and 
look to the future. Now is presented 
the opportunity for getting together. 
At Atlantic City on Sept. 10 will be or- 
ganized the National Accident Under- 
writers. There is no longer any ques- 
tion about that. The only question is 
how generally the companies writing 
industrial accident and health business 
will rally to the standard of the new 
organization, how effective an instru- 
ment for the betterment of the busi- 
ness they will make it. 

* *k * 


So far only three companies are 
known to have expressed opposition to 
the formation of the new organization 
to take the place of three old ones, 
now in the field. Already twenty-one 
stock companies, members of the 
American Association of Accident Un- 
derwriters, have applied for member- 
ship in the new association. The mu- 
tuals are coming in enthusiastically. 
The number of Detroit Conference 
companies that have applied for mem- 
bership is not known at this time, as 
they are sending their applications to 
President Koch at Philadelphia. 
* * * 

Every company in the business long 
enough ‘to know anything about it 
knows that there are many chances for 
improvement in it. It is conceded that 
the companies are not getting money 
enough for the indemnity they sell. It 
is conceded that the expense ratio has 


Ci is the time for accident and 


GET TOGETHER 


run too high. The companies with 
the best records and the most satis- 
factory business learned long ago that 
there is nothing in twisting agents and 
business from other companies. Every- 
body knows the attitude of the insur- 
ance commissioners towards this prac- 
tice. Most of the companies know 
from sad experience that under present 
conditions they are not making the 
money to which their efforts entitle 
them. 
* * * 


The faults which exist can be cor- 
rected only by cooperation or can best 
be corrected by such cooperation. The 
more companies cooperate, the more 
effective will be their efforts. The 
more companies stand out, either from 
jealousies or past animosities or from 
a desire to gain advantage of their fel- 
lows, the longer will improvement be 
in arriving. If the business is to be 
placed on a more satisfactory basis 
soon, the cooperation must be general. 
This means that it must be through one 
organization. man 


The only way to get one organiza- 
tion that all companies can join is to 
form a new one. The most far-sighted 
men in the business have recognized 
this. They have sacrificed time, per- 
sonal preferences and old associations 
to work for what they believe the busi- 
ness needs. Now the rest are asked 
to come in and have their voice in mak- 
ing the platform of the new associa- 
tion and launching it successfully. 








COLLATERAL REQUIRED 
ON APPEAL BONDS 


Discussing the need of collateral in 
connection with the execution of appeal 
and supersedeas bonds, and the charac- 
ter of the collateral that should be de- 
manded, the “Coordinator” of the Mas- 
sachusetts Bonding says: 

“Manifestly, such bonds, with few ex- 
ceptions, should be executed only with 
collateral security. The character of 
security should be such that it could 
immediately be converted into cash 
upon the affirmance of the judgment, 
so that the company could use the se- 
curity at that time for that purpose and 
not be obliged to advance the money 
and then realize upon the security. 

“Real estate mortgages, chattel mort- 
gages, indemnity agreements of third 
parties are not the character of securi- 
ties desired by the company, no matter 
what may be the estimated value of the 
property or the financial worth of the 
indemnitors. The real estate may be 
valuable, but you take the risk of title, 
which may be bad; you take the risk 
of an unrecorded mortgage or lien 
created prior to the rendition of the 
judgment, which generally takes prior- 
ity over the judgment; you take the risk 
of the judgment debtor having made a 
contract for the sale of the property 
before the rendition of the judgment, 
the latter being subject to the rights 
of the purchaser. You run the risk of 
depreciation in the value of the prop- 
erty, and in the case of personal prop- 
erty its loss in whole. Taxes may ac- 
cumulate, as well as other expenses, 
which may have to be paid ahead of 
the lien, and in the majority of in- 
stances, unless the margin is very great, 
we must advance the money to pay the 
judgment and take the property itself. 

“An indemnity agreement is never 
considered good security for the rea- 
son that today the indemnitor may be 
possessed of ample means; tomorrow, 





Did you ever stop to think of that?” 


upon to pay, owing to the shifting con- 
ditions affecting property values and 
the uncertain result of business ven- 
tures, his name, financially, may not be 
worth the paper upon which it is writ- 
ten. A personal indemnitor may die 
during the time in which the bond is in 
effect, and his estate be distributed. 
Corporate surety never dies. The com- 
pany is obliged in most cases to en- 
force payment by suit. 

“There is an absolute necessity for 
collateral security, for in this class of 
bonds, more than in any other class, the 
company should be paid for its services, 
for the accommodation its bond affords, 
rather than for the risk it takes.” 





THOROUGH KNOWLEDGE OF 
ONE’S BUSINESS PAYS 


“There’s no such thing as knowing 
too much about your business,” de- 
clared a casualty man whose success 
lends his opinions some weight. “When 
I first began writing casualty business I 
knew as little about it, I suppose, as 
any man who ever struck out in that 
line. Fortunately, I realized this fully, 
and, as I had made up my mind to stick 
to the business, I set out to remedy 
this lack of knowledge at once. First, 
I got hold of all the company’s litera- 
ture that was available, and I devoured 
it, letter by letter. You can’t dash 
through an annual statement as if it 
were a few pages of light fiction—not 
if you’re going to get anything out of 
it. It wasn’t long before I understood 
this pretty thoroughly; and so I settled 


knowledge than this in order to be pre- 
pared for my work. 

“Next, therefore, I took the reports 
of the insurance commissioner and 
familiarized myself with them for the 
past few years. All the time, more- 
over, I was reading the insurance jour- 
nals which came into the office. As I 
have a rather retentive memory, it did 
not take me many months to accumu- 
late a rather amazing volume of infor- 
mation. 

“Useful? Of course it’s useful. Not 
all of the figures have remained with 
me, of course, but their import has, and 
the general knowledge will never leave 
me, as I have continued to add to it and 
perfect it. Naturally this enables me 
to handle business with much greater 
confidence. A prospect soon discovers 
whether the agent knows what he is 
talking about; and I doubt whether I 
could write half as much business as I 
do without that hard grind for knowl- 
edge which I went through my first 
year.” 





USING THE TELEPHONE 
PROPERLY IS AN ART 


Do you know how to use the tele- 
phone? Can you make a good selling 
talk over the wire? Have you a pleas- 
ing telephone personality? 

These questions are suggested by the 
fact that the telephone must be used in 
a lot of cases by the casualty agent, 
and if care has not been taken to give 
a pleasing impression to the person at 
the other end of the wire, an effort 
should be made to correct this defect at 
once. 

While it is admitted that the phone 
should not be used for purposes of 
solicitation, unless absolutely necessary, 
there are cases when business can be 
closed by phone when it would be lost 
otherwise. It is often possible to make 
appointments by telephone, and in a 
case when this is necessary the agent 
must be able to handle his man in 
an agreeable manner in order to get the 
appointment. Then there is a lot of 
business to be done over the phone in 
explaining policy conditions, preparing 
for loss adjustments, etc. 

The man who makes a special effort 
to be pleasant and courteous in speak- 
ing over the wire wins more friends 
than he knows; while the careless 
talker, who has a telephone gruffness 
and brusqueness scares off a good deal 
of business without intending to do 
so in the least. 





SYSTEM—NOT TOO MUCH, 
BUT JUST ENOUGH 


To condemn every effort at system 
as red tape results in rejecting much 
that is useful. Red tape might be de- 
fined as too much system. Too much 
system, like too much of anything else, 
is nearly as ‘bad as too little, if not 
worse. But there is a place in every 
business for the application of a cer- 
tain amount of order and system, and 
the insurance solicitor in any line who 
overlooks this fact is likely to find his 
work a good deal harder than the man 
who has an exact and orderly way of 
doing things. 

There are agents who have been in 
business for years who have nothing 
like a filing system for correspondence 
or any other system, for that matter. 
When they want any record of more 








down to the job in a thoroughly busi- 
nesslike way, going at the stuff in earn- 
est, with the determination to learn it. 

“I learned about everything there 
was in print about my own company, 
including, incidentally, such matter 


about other companies as was included 
by way of comparisons and the like. 





next month or next year, when called 


But I saw at once that I needed fuller 


than a month back they are “up against 


The really efficient agent is the one 
who has perfected a simple and effect- 
ive system by which he knows where to 
find every letter and memorandum, 
without time and temper lost in looking 
here and there, with no certainty of 
ultimate success in the search. 
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FEATURES OF NEW BILL 


MISSOURI MEASURE DRAFTED 


will be considered a dependent unless 
living in the State of Missouri or is 
closely related to the employe. 


Commission to Administer Law 


The recommendations agreed upon 
by the committe contemplate the pass- 
age of an act which will provide a 
workmen’s compensation statute and 
the creation of a state industrial com- 
mission for its administration. This 
law will be paterned after the one now 
in force in Massachusetts. 

The creation of the industrial com- 
mission along the lines agreed upon by 
che commission, contemplates the aboli- 
tion of at least four state departments 
and perhaps more. These include the 
hotel inspection department, the board 
of mediation and arbitration, the state 
factory inspection department and the 
bureau of labor statistics. 

The functions ‘and duties of at least 
these four departments and whatever 
else may be included in the recommen- 
dations of the special committee, will 
be placed upon the industrial commis- 
sion. 


$40,000 FOR RAILWAY DEATH 





Limits of $6 Minimum and $22.50 Maxi- 
mum for 400 Weeks Are 
Provided 


The draft of the Misouri compensa- 
tion law has been about completed. 
While the commission has not pub- 
lished its report, the main features have 
been outlined by one familiar with the 
work of the commission. The bill will 
be submitted to labor unions and em- 
ployers before being presented to the 
legislature and may be modified some- 
what. 

The bill will include all associations, 
excepting farm laborers and domestic 
servants, which occupations may be 
brought under the provisions of the 
bill by the employer and employe elect- 
ing to provide and accept compensation 
in lieu of other benefits. All other 
lines of employment will require a spe- 
cific refusal under the act before injury 
to escape the provisions of the law. 


Provision for Public Employes 


School-teachers, policemen, firemen 
and other city employes will, in the 
event of injury, be paid compensation. 
Benefits paid policemen by the Police 
Relief Association will, except in case 
of death, be refunded to the association 
after the payee has returned to duty. 
A policeman averaging $20.75 weekly 
would, in the event of disability, re- 
ceive two-thirds of that sum until he 
recovers, but the payments would not 
extend over a period of 400 weeks. In 
the event of death his dependents would 
be paid $5,536, distributed over a period 
of 400 weeks. If he has a family half 
of the sum goes to the widow and the 
other half to his children until they 
reach the age of 18 years. In the event 
that the widow remarries a sum not 
to exceed $400 will be paid her, and 
thereafter the entire compensation is 
payable to his dependents. 

Full medical and surgical aid is pro- 
vided for school-teachers. A maximum 
allowance of $200 is provided in case 
of accident. 


Benefits for Disability 


For temporary total or temporary 
partial disability the compensation will 
be two-thirds of the average weekly 
wages, but it will be not less than $6 
nor more than $15. If the wages are 
less than $6 the actual wages will be 
paid for not more than 400 weeks. 

In cases of permanent disability the 
award will be not less than $6 nor more 
than $22.50 per week for 400 weeks. In 
case of death the compensation will be 
two-thirds of the wages of the employe, 
or not less than $6 or more than $15 a 
week for 400 weeks, which will be paid 
to the widow and to the children until 
they attain the age of 18. No person 








“Maximum” Policy Issued by Travelers 
for $35 Pays Big Travel Indemni- 
ties—Principal Sum $10,000 





Another policy that pays enormous 
death and dismemberment benefits for 
| certain classes of accidents has been 
issued by the Travelers. The sum of 
$40,000 is paid for travel, burning hotel 
and passenger elevator accidents that 
result in death or dismemberment, 
$20,000 for the loss of one hand or one 
foot and $10,000 for the loss of one 
eye. The principal sum for ordinary 
accidents resulting in death or dismem- 
berment is $10,000, while $5,000 is pay- 
able for a hand or foot and $2,500 for 
an eye. 

The weekly indemnity is $25, payable 
every four weeks, as long as disability 
lasts. Partial disability secures a 
weekly indemnity of $10, with a limit 
of twenty-six weeks. The contract 
contains the usual surgical benefits and 
optional hospital indemnity of $25 a 
week for a period of not more than 
ten weeks. 

The premium for select and preferred 
risks is $35 and for extra preferred 
| risks, $45. The policy is known as the 
“Maximum” or “$40-35.” 











Attend the Curran Luncheon 


Casualty men who attended the 
luncheon in Chicago Tuesday to meet 
Garner Curran, deputy commissioner of 
the World’s Insurance Congress, in- 
cluded Messrs. Porter of the Standard 
Accident, Gilbert of the Employers 
Liability, Morrill and Batterson of the 
Travelers, Laubender of the Fidelity & 
Casualty, Morrison and Miller of the 
Pacific Mutual Life, H. W. Letton, 
United States manager of the Zurich, 
and Nally of the Frankfort. 
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NEW ENGLAND 


Casualty Company 
BOSTON, MASSACHUSETTS 
CORWIN McDOWELL 


PRESIDENT 


Fidelity and Surety Bonds, Liability, Automobile 
Property Damage, Plate Glass, Burglary 
and Theft, Accident- Health Insurance 


Reliable representatives wanted in unoccupied territory 














THE INTERSTATE 
CASUALTY & GUARANTY COMPANY 


Albuquerque, New Mexico 
JAMES A. BLAINEY, Secretary and General Manager 


We are writing the very latest forms of Accident and Health 
Insurance policies in both the Ccmmercial and Industrial Depart- 
ments. We would like to secure the services of live producers every- 
where. To such men we are prepared to offer attractive contract 
and assistance to build a producing agency in these lines. Address 
the Home Office for particulars. 











C. H. MOORE, V. P. SEALY HUTCHINGS, President 


GEO. SEALY, V. P. & Secy. 
LOUIS A. ADOUE, V.P. J.F.SEINSHEIMER, Genl. Mer. 


H. O. STEIN, V. P. & Treas 


AMERICAN INDEMNITY COMPANY 


Capital $500,000 Surplus $166,666 


ISSUES ALL FORMS OF 


FIDELITY AND SURETY BONDS 


WRITES ALL CLASSES OF 


CASUALTY INSURANCE 


HOME OFFICE CALVESTON, TEXAS 














DALLAS, 











Western Indemnity Company “rrxas 


H. M. BRYAN, Secretary THOMAS B. LOVE, President E. R. LONG, Auditor 


ACCIDENT AND HEALTH, PLATE GLASS, BURGLARY 
AND AUTOMOBILE LIABILITY INSURANCE, AND 
FIDELITY AND SURETY BONDS 


$200,000 deposited with State of Texas for protection of policyholders 


DLANOD CASUALTY 





WE HAVE a SPECIAL 


PROPOSITION—Some- 
thing entirely NEW. Salary and 
commission to anyone who can 
prove a record as a producer of 
Accident and Health business. 


We also write Plate Glass, Bur- 
glary and Theft Insurance. 


Insurance Exchange, Chicago 


i DLAN D 








CASUALT 
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CASUALTY AND SURETY NEWS 








GET HARTFORD ACCIDENT 





VASTINE & GROGAN NEW FIRM 





Two Officers of Meeker-Magner Com- 
pany Retire to Organize New 
Agency—Old Office Continued 





L. B. Vastine and M. J. Grogan 
have retired from the Meeker-Magner 
Company at Chicago to organize the 
firm of Vastine & Grogan, which has 
been appointed Cook county general 
agents of the Hartford Accident & In- 
demnity. 

The Meeker-Magner Company will 
continue to represent the General Ac- 
cident and temporarily retain its pres- 
ent name. Mr. Vastine was president 
of the Meeker-Magner Company and 
Mr. Grogan an officer. The _ stock- 
holders not retiring held a meeting 
Wednesday afternoon to elect new 
officers. 

The general agency of Vastine & Gro- 
gan will report through the Chicago 
branch office of the Hartford under 
Resident Manager John T. Wagner. 


Both Experienced Men 


Mr. Vastine has been with the 
Meeker-Magner Company for about 
five years and previous to that time 
was a-fire insurance man. He has a 
considerable following of brokers and 
controls a volume of business. 

Mr. Grogan is a strong personal pro- 
ducer. He joined the Meeker- Magner 
Company two years ago upon retiring 
from the resident secretaryship of the 
Frankfort at Chicago, where he had 
been for six and one-half years. Prior 
to that he was with the United States 
branch of the London Guarantee for 
ten years, and during his entire career 
has given practically all of his atten- 
tion to liability and compensation busi- 
ness. 

Big Volume Is Expected 


With the counsel and advice of Mr. 
Wagner the new agency should be able 
to build up a substantial volume of 
profitable business. The firm of Vas- 
tine & Grogan have secured a suite of 
offices at 1711 Insurance Exchange, 
Chicago, formerly occupied by Weller, 
Chandler & Grey. They expect to 
have this office open immediately and 
the wheels moving. Their appointment 
for the Hartford is the first made by 
Mr. Wagner since assuming the man- 
agement at Chicago. 

New Meeker-Magner Officers 

New officers of the Meeker-Magner 

company are T. J. Magner, president, 


George S. Haskell, director, and James 
Magner, secretary and treasurer. 





Appoint Casualty Manager 


Smyth & Coambs, newly appointed 
general agents at Chicago of the South- 
western Surety, have appointed H. E. 
Eastwood manager of the casualty de- 
partment. Both members of the firm 
specialize on surety and Mr. Eastwood 
will have charge of the office end of 
the other lines. “Mr. Eastwood has 
pecs with the Chicago office of the 

Globe Imdemnity for the past year and 
three months. He has been in the 
casualty business for six years, having 
served in the home office of the Stand- 
ard Accident, the general agency of 
that company with Moore, Case, Ly- 
man & Hubbard at Chicago, and in the 
United States branch office of the Lon- 
don Guarantee & Accident. 





_ The Pidelity and Casualty branch office 
in Michigan has commenced to go after 
Some of the big contract bonds on up- 
State public construction work, and has 
Opened the campaign nt writing the con- 
tract bond of Henry D. Conway, amount- 
ing to $33,800, on the construction of the 
new Jackson, Mich., high school. 





TO WRITE ACCIDENT LINES 





Royal Life of Chicago Increases Its 
Capital to $200,000 and Will 
Push Business 


American Fidelity Company 
Fidelity and Surety Bonds 


Accident, Health and Burglary Insurance in New and Attractive Policies 
Liberal Agency Contracts to Agents in Small Towns 





At the meeting of the stockholders 
of the Royal Life of Chicago Monday 
it was decided to increase the capital 
from $100,000 to $200,000, the vote be- 
ing unanimous. This will enable the 
company to qualify for accident and 
health insurance, and it is the plan of 


Apply to Nearest General Agency or to Home Office 


GENERAL AGENTS 


om PAULDING MEADE & CO. ..cccccccdccassecsccvcevseus 99 Milk Street, Boston 

President Alfred Clov er to write both T. WHELAN, Resident Manager.............++++++++++++80 Maiden Lane, New York 
industrial and commercial business. HUTCHINSON, RT i Sere Se eta 3 s. , William Street, New York 
7 H T; Le cee eecaccseececeesseceees212 Bakewell Building, Pittsburg 

In the evening at Willard Hall there et aa elie a pp 416-20 Walnut Street, Philadelphia 
was a meeting of officers, directors and F. A. BUCHANAN, sok bedeeeasbe sts avend cevseaeae ben 312 Johnston Building, Cincinnati 
agents, presided over by President 8s  . kk See er Second and Main Streets, Dayton 
Clover. Aside from his talk, addresses BRYSON-BED\ VELL- BRUBACHER CO....Columbus Savings & Trust Bldg., Columbus 
y i EE Se eer rrr are 287 S. Fifth Street, Louisville 


were made by Dr. Zwick of Cincinnati, 


q WAYLAND C. BALLARD AGENCY 
Hendricks, Max ; 


SNIDER, HYNES & WATTS 
CHARLES B. ERRINGER 


..Meek Building, Des Moines 
Putn am Building, Davenport 
-Ford Building, Detrote 






Counsel 
Spiegel, superintendent of district one 


General 





Chi ' SCHAYER BROTHERS. .................sccsssscceeessee++Century Building, Denver 
= Chicago, and John M. Kantor, & oe PR spe oo errr 1915-17 Insurance Exchange, Chicago 
former life man, who is now democratic CLYDE W. DREW COMPANY........--esseseee. City National Bank Building, Omaha 
candidate for county commissioner. CHRIS SCHROEDER & SON COMPANY..............88 Michigan Street, Milwaukee 
There were some 60 prizes given to OUTH SIDE STATE BANK INSURANCE AGENCY .........seeeeeeeeed inneapolis 

. BUF LO Dita dmich cpanehdodbuhtdncaneuse ds ca Streets, Buffal 
agents for what they have accomplished ad B CAN TH Ne — _ 6 Tere rrr tT TT ee Albany , Bank “Building, Albany 
during the three months the company J. R. HARKINS AGENCY COMPANY............: 1042-47 Pierce Building, St. Louis 
has been writing business. It now has GEORGE D. LONG........cccccccessecececesecescesse e818 Grand Avenue, Kansas City 


16,000 life policies in force. As soon 
as the legal requirements have been 
complied with, arrangements will be 
made to sell the extra stock at three 
for one. Some of it will be taken by 
present stockholders. 


HOME OFFICE MONTPELIER, VERMONT 














SALESMEN WANTED 


Good Agency Openings in Central States Policies comply with Standard Provisions Law 


$5,000 10 Policy $9.00 A Year 


ith $25 Weekly for 200 Weeks 


Health Policy $10.00 A Year 


Pays $25 Weekly Indemnity 
Address ERNEST W. BROWN, Secy-Treas. 


Interstate Business Men’s Accident Association 


DES MOINES, 88 s 1OWA 


The Sign of Good Casualty Insurance 





Morrill to Address Agents 


Edwin H. Morrill, Jr., manager of 
the liability department of the Trav- 
elers at Chicago, will address the IIli- 
nois Association of Local Agents at 
its annual convention in Springfield, 
Sept. 10. Mr. Morrill is one of the best 
posted men in casualty lines. Since 
coming to Chicago he has made a great 
record and is regarded as a keen ob- 
server of the times. 











Got Most of the Bonds 
The Equitable Surety Company got 


most of the business in the line of de- | LIABILITY BURGLARY 
posit bonds on behalf of the St. Louis| ACCIDENT CREDIT 
banks in which the crop-moving funds | sgeaALTH BOILER 

are deposited. The funds amount to AUTOMOBILE LANDLORD'S 
about $3,500,000. Portions are rein- 

sured in nearly all the other bonding TEAMS ELEVATOR 


companies doing business in St. Louis. | COMPENSATION GEN’L LIABILITY 








ESTABLISHED 1869 


Marc Hubbert’s Change 

Marc Hubbert has been appointed 
general agent of the National Surety L d G ft EA id tC p y Ltd 
for Oregon to succeed Frank E. Smith on on varan ce CC ell om all 9 © 
& Co. Mr. Hubbert is a well known OF LONDON, ENGLAND 
surety man, who has been connected : 
with the United States Fidelity and Head Office, Chicago 
other companies, and is well equipped F. W. LAWSON, General Manager 
in the Corbett building, Portland, Ore. | CONKLING, PRICE & WEBB - Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exc e, Chi 





for his line. He has his headquarters 
| FRE RAY COMPANY - Northwestern Managers, 328-336 Security Bank Bldg. 7a; > 
RAYMOND & RAYMOND -«- - - 





| D PAULL & SON - General Agente: West Virginia Bont 2 f'frade Bid iin 
The Hedden-Wells Company of Akron, —_ Ho & - ener ents, West Virginia, Boar rade eelin~ 
Ohio, district agent of ag ae, Cas- | General Agent, Northeastern Ohio, 887 E. Superior keene, t. 5 eland 


~ Cley 
_ - yland Cas: | DiGGS-FERRIS INS. AGENCY, - Gen. ‘Agts., Southern Ohio, 1810 1st National Bank Bidg. Cincinnad 
May nave Toagned to take the Hartford | FING oMcCUNE & McKENZIE =” Res. Agents, N. W. Ohio, 309 Cincinnati Bla 


THE MERRILL, DODGE & JACKSON Co. Gen. Agts., Lucas Co., Produce Exch. Bidg., T Fo =) 








INSURANCE THAT MEANS CERTAINTY 
IS WHAT MAKES 


SATISFIED CLIENTS 
A SUCCESSFUL COMPANY 
PROSPEROUS AGENTS 

THAT IS THE SECRET OF THE SUCCESS OF THE 


MASSACHUSETTS BONDING AND INSURANCE COMPANY 


BOSTON, MASS. FIDELITY and SURETY BONDS, LIABILITY, ACCIDENT, T. J. FALVEY, President 
HEALTH, BURGLARY and PLATE GLASS INSURANCE 

















22 


THE WESTERN 





UNDERWRITER. August 20, 1914. 








KOCH ISSUES PROGRAM 


DETROIT CONFERENCE PLANS 





Principal Address on “Cooperation,” 
by Danford M. Baker of Pacific 
Mutual Life 





President Koch of the Detroit Con- 
ference has announced the program 
for the annual meeting to be held at 
the Hotel Shelbourne, Atlantic City, 
September 9-10-11. 

The first session will be on Wednes- 
day afternoon, and an address of wel- 
come by William Riddel, mayor of At- 
lantic City, will be the first feature of 
the program. Bertram D. Rearick, 
‘counsel for the American Assurance, 
will respond. After the calling of the 
roll, a report of the executive commit- 
tee will be read and referred. A re- 
port of the committee on credentials 
and seating of delegates, and the read- 
ing of the minutes of the previous 
meeting will follow. Then will come 
the address of the president, and the 
reports of the secretary and treasurer, 
followed by the announcements. 

Second Day’s Program 

The second session, beginning 
Thursday afternoon at 2 o'clock, will 
open with a report of the auditing com- 
mittee. Other reports set for that af- 
ternoon will come from the agency bu- 
reau committee, the manual commit- 
tee, the committee on laws and ser- 
vice bureau. Danford M. Baker, sec- 
ond vice-president of the Pacific Mu- 
tual Life, will deliver an address on 
cooperation. 


Discussions of Reports 


On the third day will come discus- 
sions on various reports, including the 
report of the executive committee, and 
the service bureau committee. Deferred 
business will then be disposed of, new 
business taken up and the report of the 
nominating committee heard. The 
election of officers and the selection 
of the date and place of the next meet- 
ing will be made just before adjourn- 
ment. 

J. B. Sackett of the Old Line Life 
has been appointed chairman of the 
entertainment committee. 





Withdraws From Texas 


Austin, Tex., Aug. 18.—(Special.)— 
The American. Bonding of Baltimore 
has withdrawn from Texas and rein- 
sured its business in the Fidelity & De- 
posit of Maryland. The American 
Bonding withdrew its $50,000 deposit 
with the state treasurer. 





New Manual Comprehensive 


The manual committee of the Amer- 
ican Association of Accident Under- 
writers is finishing up its revision of 
manuals. The proposed volumes con- 


W WANTED Competent bookkeeper. 


One familiar with casu- 
alty lines preferred. Must be correct 
and capable of taking full charge of 
books. Address 42-W, care The 
Western Underwriter. 











tain 700 more classifications than any 
other manual ever before published. 
The manual will prevent the “slipping 
over” of certain risks at less than ade- 
quate rates and will go a long ways 
toward equalizing the cost of accident 
insurance among policyholders. 





TENNESSEE PREMIUMS SHOWN 





Premiums Reported to Insurance De- 
partment For First Six Months 
of This Year 





The premiums of miscellaneous com- 
panies reported to the insurance de- 
partment of Tennessee for the first six 
months of the year are as follows: 


Premiums 

Company Gross Taxable 
Aetna Acci. & Liab.$ 19,918 $ 17,257 
Aatne TATE 2.06500. 9,825 36,366 
American Auto .... 13,896 13,898 
Am. Credit Indem. 8,635 8,155 
Amer, L. & Acci. 2,431 2,421 
Amer. Natl, Tex... 47 46 
Amer. Surety ...... 17,761 14,898 
Commonwealth Cas.. 3,113 3,113 
Conmect. Cae. ......> 5,531 5,473 
Cont. Casualty..... 35,106 34,760 
eee 16,916 9,062 
Equit. Surety ..... 5,847 5,452 
Federal Life .:.... 2,906 2,888 
Federal Cas. ....... 54 547 
Fidelity & Cas..... 61,108 59,616 
Fidelity & Dep..... 39,438 33,874 
Geek, Agel. ... 2s. 15,805 11,470 
Georgia Cas. ....... 51,433 3,487 
Great Eastern ....... ,69 7,598 
Hartford St. B..... 10,193 9,397 
iy Aare 2,953 2,853 
Ind. & Ohio Live St. 93 734 
Inter-State Cas..... 3,313 3,313 
Ky. Live Stock..... 10,603 9,477 
Lloyds Pl. Gl...... 1,098 1,082 
L. & Lan. Guar. & A. 2,807 2,463 
Maryland Cas. .... 80,520 80,520 
Masonic Prot. Assn. 3,283 3,278 
Mass. Bonding ... 36,211 30,741 
Metrop, Cas. ....... 3,022 68 
Midland Cas. ...... 2,129 2,111 
Natl. Life, U. S. A. 11,336 11,201 
Natl. Surety ....... 12,914 12,634 
New Amst. Cas. 5,265 4,373 
ate 4 Engl. Cas..... 3,636 3,124 
Uz Fid. & Pl. Gi. 522 30 
N. z. 2 Sree 1,134 1,079 
North Amer. Acci. 2,148 2,135 
Oe eee 43,307 31,919 
Pacific Mut. ....... 22,520 22,397 
Peninsular Cas. 47,970 47,719 
lS eee 1,371 1,371 
Preferred Acci. .... 12,296 12,296 
Prudential Cas. .... 7,877 7,183 
Reliance Life ..... 1,377 1,377 
Ridgely Prot. ..... 7,954 7,935 
Royal Indem. ..... 48,637 35,645 
8S. W. Surety ...... 25,232 20,451 
Standard Acci. .... 30,105 24,453 
Travelers ......... 88,223 82,147 
Trav. Indem, ...... 6,686 5,109 
U. S. Casualty ..... 14,046 13,074 
Lu 8. Fid. & Guar 102,617 85,012 

S. H. & Acc 2,403 2,321 
Union Liab. 6,242 6,105 





Working for Big Delegation 


Earl C. Thompson of St. Louis, na- 
tional committeeman of the National 
Association of Casualty & Surety 
Agents, for Missouri, Kansas, Arkansas 
and Oklahoma, is endeavoring to work 
up a large delegation to the White 
Sulphur Springs meeting in September, 
and is planning a special car for the 
party. 





Takes Chicago Agency 


G. M. Johnson, a broker in the office 
of Shipman & Wayne, has taken the 
Chicago agency of the Central States 
Indemnity Exchange, the newly organ- 
ized interinsurance concern of Spring- 
field, Ill., that is writing dramshop lia- 
bility in Tilinois. 











Wanted— large Non-Conference 


Casualty Company wants 
General Agents for States of Iowa, Nebraska, 
North and South Dakota. 
The Western Underwriter. 


Address 41-V, care 





American Automobile Insurance Company 


see ones, ae of the Board 
Pierce Building, St. Louls, Mo. 
ALL KINDS OF 


INSURANCE ON AUTOMOBILES 


Fire, Theft, Collision, Property Damage 
and Liability 











EQUITABLE SURETY COMPANY 


Home Office, ST. LOUIS, MO. 


Offers superior service because its business is confined 
to the issuance of Fidelity and Surety bonds. 


Agents wanting a Company not interfering with other 
Casualty lines should apply to Agency Department. 











Our Claimants Are Boosters 
Our Agents Enthusiastic and 
Making Good Money—Some - 
Excellent General Agency Openings 
in Ohio, Indiana, Pennsylvania 
and Kentucky. 
Convenient Premium Payment Accident and Health Insurance Exclusively 


AMERICAN LIABILITY COMPANY 


W. R. SANDERS, General Mgr. Cincinnati, Ohio 
(2) 

















THE LATEST POLICY 
we have placed on the market is the 


“NEW CONFERENCE POLICY” 


It pordien indemnity for unlimited period for disability due to accidents. 
t has accumulatio features, is non-forfeitable and offers other desirable advantages. 


CLOVER LEAF CASUALTY COMPANY 


FRED H. ROWE, President 
Chicago Branch: 10 So. La Salle Street 








Home Office: Jacksonville, Ill. 














Guardian Accident Insurance Co. 


Sf 
INDIANAPOLIS, INDIANA 























All that is Good 


desirable in Agency 
Accident Openings 

and Health in 
Insurance Indiana 























HORACE E. KINNEY, President 


CAPITAL - - - = = 100,000.00 
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FIBEL NAILS HIS. FLAG 


FIRMLY OPPOSED TO MERGER 





Comes Out Strongly Against Amal- 
gamation of Accident Organizations 
—Says Conference Is Not Pledged 





New York, Aug. 19.—(Special.)— 
There is every indication that the meet- 
ing of the Detroit Conference at At- 
lantic City, September 9-11, will be one 
of the most interesting that has been 
held in years, especially on the subject 
of the proposed amalgamation. Presi- 
dent Louis H. Fibel, of the Great East- 
ern Casualty, who has always been one 
of the stalwart figures in the Detroit 
Conference, is unalterably opposed to 
such an amalgamation as is proposed, 
and his views were before the Chicago 
meeting in letter form to that effect. 
Mr. Fibel was absent in the west on a 
business trip at the time of the meet- 
ing and was unable to get to Chicago 
in time to participate in it, but he com- 
municated his views. Mr. Fibel can- 
not see what the Detroit Conference 
can gain by joining forces with an 
association of executives and heads of 
departments, and he will oppose the 
proposition “whenever and wherever 
it is possible to do so.” Mr. Fibel 
says he is sure that improper influences 
have been used for improper purposes, 
and that he will stand unmistakably 
against any attempt to dissolve the 
Detroit Conference. The foundation 
of that organization is an agreement 
not to disturb the agency organization 
of the members, and the membership 
now includes all the important com- 
panies transacting industrial health 
and accident business. Mr. Fibel will 
use his utmost endeavor to preserve 
the present organization on that basis. 





Correction of Table 


In a table published on page 16 of 
THE WESTERN UNDERWRITER of last week 
a minus sign (—) was placed before 
the 1913 transactions of the General 
Accident, making it appear that that 
company had sent $576,813 to the home 
office in Scotland. The United States 
branch received that amount from the 
home office. 





Program Progresses Slowly 


The program for the International 
Association of Casualty & Surety 
Underwriters’ meeting is progressing 
slowly. Secretary F. Robertson Jones 
is going ahead with the work alone, 
President Holland being still in Europe 
and Chairman J. Schoefield Rowe, of 
the executive committee, being in Cali- 
fornia on business. Mr. Jones is no 
novice at program building and the 
addresses for the 1914 meeting will be 
fully up to the standard. 





Lands $35,000 Premium 


Charles L. Nelson, general agent at 
Louisville for the Fidelity & Casualty, 
wrote a liability policy calling for a 
$35,000 premium recently, and it has 
been the talk of the town ever since. 
The policy covers the Louisville Gas & 
Electric Company, and as the company 
is the merger of the several electric 
lighting and gas companies of the city, 
the premium is of course larger than 
any which have been paid on previous 
Policies. The Fidelity & Casualty con- 


tomobile liability, the company oper- 
ating over fifty motor cars. A new na- 
tural gas line has been built and is be- 
ing operated by the company or its 
= and this is also being cov- 
ered. 





LOVING CUP TO Jj. F. SMIRZ 





Safety Inspectors Association of Chi- 
cago Recognizes Service of Its 
First President 





The Safety Inspectors’ Association 
of Chicago had great doings last 
Thursday night. A lecture on low 
pressure boilers was scheduled. The 
lecturer was James F. Smirz of the 
Globe Indemnity. When he was ready 
to start, one of the members got the 
floor and made derogatory remarks 
about the lecturer, saying that he had 
been “knocking” the association, stat- 
ing that there was only about one good 
inspector among the members (evi- 
dently indicating himself). An uproar 
resulted. Mr. Smirz was indignant and 
cut his lecture short. Some of his 
friends were ready to fight. A commit- 
tee was appointed to look into the 
charges and shortly reported that they 
were sustained. T. McDonald of 
the Zurich made the report and as 
evidence of the committee’s sincerity 
handed Mr. Smirz a handsome silver 
loving cup, inscribed as follows: 

Aug. 13 1914 
PRESENTED TO JAMES F. SMIRZ 
Safety Inspectors feeeetice of Chicago, 

As a slight token in appreciation of his 


gallant efforts in behalf of the associa- 
tion, as organizer 


and 
FIRST PRESIDENT 


Further proceedings were brief, as it 
was necessary to fill the cup. Then 
the crowd “put over” another on Smirz, 
substituting for the box containing the 
loving cup a similar one containing 
a rusty tin cup. However, the loving 
cup was finally filled and put to its 
proper use. 

About sixty attended the meeting, 
comprising most of the members. 





Chicago Bonding Appointments 


Henry C. Perkins and Francis L. 
Gillespie, making the firm of Perkins 
& Gillespie, have been appointed gen- 
eral agents for eastern Missouri of the 
Chicago Bonding & Surety. Offices 
have been opened at 348-51 Pierce 
building, St. Louis, Mo. Mr. Perkins 
has been a public accountant and Mr. 
Gillespie is a lawyer. They succeed 
Thomas H. Sprinkle, resigned. 

The General Insurance & Realty 
Company of Detroit has been appointed 
general agent of the same company 
for the lower peninsula of Michigan. 
Howard F. Evans, general manager of 
the corporation, will look after the 
surety end of the business. Bennett, 
Root & Dickinson of Detroit, who have 
been general agents, remain local 
agents, giving up the outside territory 
because their local business requires all 
of their attention. 





Department After Ex-Agent 


C. F. Hislop has been arrested at 
Lucedale, Miss., on the complaint of 
the insurance department, and will be 
tried on a charge of obtaining money 
under false pretenses. He was for- 
merly in the employ of the American 
National of Galveston, and since his 
connection has been severed he has 
been purporting to sell accident policies 





tract covers employers’, public and au- 


of that company. 





ACCIDENT 


BUFFALO 





HEALTH 


CINCINNATI 


We have a desirable opening for an unusual man 
in each of the above cities 


FEDERAL CASUALTY COMPANY 


V. D. CLIFF, President DETROIT, 


MICHIGAN MONTHLY PAYMENTS 





Hartford Accident & Indemnity Co. 


HARTFORD, CONN. 
RICHARD M. BISSELL, President 


DUGAN & CARR, General Agents 


Chicago Office, Insurancé Exchange 


This company is now prepared to write every Vari- 
ety of Casualty and Surety business, including Com- 
pensation, Employers’ Liability, Automobile, Elevator, 
Teams, General Liability, Personal Accident and Health, 
Burglary and Plate Glass, Contractors’, Judicial and 
Fidelity Bonds. We cordially solicit enquiries and cor- 
respondence from agents and brokers interested in at- 
tractive connections. 


Address 


JOHN T. WAGNER, Megr., Insurance Exchange 


TELEPHONE WABASH 6560 














Live men can secure desirable territory in Indi- 
ana, Kentucky, Ohio, Pennsylvania, Tennessee and 
West Virginia to represent a stock company con- 
fining its business strictly to monthly accident 
gm and Health Insurance. This Means Service. 


CONSOLIDATED CASUALTY COMPANY 
J. W. Scherr, President LOUISVILLE, KY. 


The Frankfort General Insurance Co. 


BRANCH OFFICE SERVICE 


@ Unless you can secure prompt and efficient service in the field your competitors will. 
q@ Through our various Branch Offices conveniently located our representatives receive 
uick returns on their orders for policies, and in claim adjustments. 
q Get acquainted with our system of handling Liability, Compensation, Personal 
Accident and Health and Industrial Accident and Health. 


Call upon or write our nearest Branch Managers located at Cleveland, Oho, Chicago, Ill., and Pittsburg, Pa 
The Frankfort General Insurance Co.., 123 William St., New York City 


EMPLOYERS’ LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U.S. Branch, 33 Broad St., Boston, Mass. 
Original and Leading Liability Company—All Forms of Liability Insurance. 
The Most Advanced and Practical Personal Accident and Sickness Policies. 


UNITED STATES ASSETS, $7,318,463.30 SURPLUS, $2,351,406.47 











GENERAL ACENTS 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., 518 Walnut St., Cin- 
cinnati; ZENER & STONE, Ind. and Ky., Talbott Block, Indianapolis; GEO.A. GILBERT, 
Ill., Iowa, Neb., S. Dak. and N. Dak., 930 Ins. Exchange, Chicago; CHAS. H. GARRISON, 
Mich., Majestic Bldg., Detroit; LOYAL DURAND, Winconsin, Mitchell Blidg., Milwau- 
kee; F.D. HIRSCHBERG & COMPANY, Merchants Exchange, St. Louis; GROVES 
BROS. & CO., Commerce Bldg., Kansas City, Mo. 


SINCE 
1886 








The Indiana and Ohio Live Stock Insurance 
Company has built up, year after year, its remarkable 
reputation for the prompt and business-like manner 
in which its loss claims were adjusted. 


We want active and reliable agents who solicit in 
the rural districts of their county, as the farmer 
is one of our best prospects. 


Our method of advertising is helpful to the agent. 
Write Home Office today. 
Indiana & Ohio Live Stock Ins. Co, 


CRAWFORDSVILLE, IND. 
$200,000.00 paid up capital 
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NEWS OF COMPESATION 


STATE WILL PAY COMMISSIONS 





California Makes Offer to Third and 
Fourth Class Postmasters of 5 
Percent on Premiums 





The California state fund will make 
an attempt to interest postmasters of 
the third and fourth class in securing 
workmen’s compensation insurance, and 
has offered 5 percent commission on all 
such business thus obtained. This is 
the only offer to pay commission ever 
made by the state. Manager Fellows 
in his letter says: 

“The industrial accident commission, 
having obtained the consent of the 
postoffice authorities, we wish to ap- 
point third and fourth class postmasters 
to act as representatives of the state 
compensation insurance fund. We are 
desirous of making compensation in- 
surance accessible to the smallest em- 
ployers throughout California. 

“If you are interested we will gladly 
equip you with the necessary supplies, 
so as to take the applications of em- 
ployers for compensation insurance. 
We will pay you a commission of 5 
percent on the money which we collect 
for policies issued on the applications 
which you forward to us. We will re- 
lieve you of all detail except the actual 
taking and transmitting of the applica- 
tions. Collections are made solely 
from this office, and remittances for 
commissions will be made to you by 
monthly check.” 


STATE FUND LESS ATTRACTIVE 


Kentucky casualty men note a decid- 
ed change of mind on the part of man- 
ufacturers in reference to going into 
the state fund. For a while the idea of 
a maximum rate of $1.25 looked very 
attractive, but the possibility that the 
fund will prove insufficient has scared 
off a number of concerns. Another ob- 
jection is that since it will not be pos- 
sible to get the agreement of every 
employe to go into the compensation 
system, employers will have to provide 
some sort of protection to cover those 
who remain out. They realize that it 
will be much more convenient to have 
their entire liability insured by a relia- 
ble stock company. 

The friendly suit to test the constitu- 
tionality of the Kentucky compensation 
law has been filed in circuit court at 
Frankfort by Robert Caldwell, acting 
counsel for the compensation board. 
The defendant is the State Journal 
Company of Frankfort, which has re- 
fused to fill out blanks showing the 
number of men it employs, etc. The 
court was asked to issue a mandatory 
injunction to compel the defendant to 
carry out the provisions of the act. 


GET 90 PERCENT OF BUSINESS 

Stock companies are getting about 90 
percent of the compensation business 
written in Michigan, according to the 
annual report of Robert Orr, manager of 
the state fund. His department insured 
only 15,000 workingmen last year. Losses 
paid amounted to about $25,000 and the 
cost of operation was $8,000. The report 
claims that insurance was furnished to 
the subscribers to the state fund at about 
one-half the rates charged by the stock 
companies, but calls attention to the 
fact that the state fund does not supply 
hospital service, which is one of the larg- 
est items in compensation cases. 

The report also refers to employers who 
carry their own risks, and mentions the 
Ford Motor Company, which, the report 
says, gets by with less than one dollar 
per annum per employe. 


EVENTS IN HAWEEYE STATE 


That the next session of the Iowa legis- 
lature is going to wrestle with the ques- 


CHICAGO ST. LOUIS 


PAY ROLL Aupit Co. 


KANSAS CITY, MO. 








tion of state insurance is not doubted by 
Des Moines insurance men who are in 
touch with the situation. In fact, there 
are evidences that a publicity campaign 
in favor of state insurance is being 
fathered by parties who are desirous of 
“reducing the cost of insurance to the 
minimum. Two cases for arbitration 
have come before the Iowa industrial de- 
partment within the past few days, the 
first since the new, law became effective. 
A teamster for a coal company claims 
damages from sunstroke while driving a 
wagon. The company denies it is respon- 
sible for the warm weather. The other 
comes from a Centerville ice company. A 
driver dropped a chunk of ice on his foot 
and claims the injury is permanent. 

Special Counsel Sampson of Iowa’s de- 
partment of justice holds that a dry 
cleaning establishment is responsible for 
burns received by an employe if he lights 
his pipe while his hands are covered with 
gasolene and gets scorched. In this case 
the “injury followed as a natural incident 
of the work,” says Mr. Sampson. 

Interesting statistics on accidents in 
Iowa have been collected by State Labor 
Commissioner Urick of Des Moines. They 
show that financial losses to workmen in 
Iowa during the year 1913 totaled $166,- 
997.80. An interesting sidelight is that 
the greatest number of accidents happened 
the third hour after going to work in the 
morning. The second and third hours 
after going to work in the afternoon were 
next in point of disaster. 


TO AID PHYSICALLY IMPERFECT 


The next step in workmen’s compen- 
sation insurance in California will be the 
added protection to employes of health 
and sickness insurance. This measure, to- 
gether with the right of an employe to 
waive indemnity, is being fostered by the 
industrial accident commission. It is be- 
lieved that a law will be introduced at 
the coming session of the legislature 
making it possible for an employe who 
has been formerly injured or is physically 
imperfect to continue on in his position 
by waiving his right to indemnity. 

An examination of injured employes 
during the past seven months shows that 
a large proportion of accidents have oc- 
curred to workmen who are physically 
imperfect. Some who are making a study 
of the question believe that the time is 
not far distant when workmen physically 
imperfect will receive a graded scale of 
wages according to physical condition. 
This will necessarily bring the law in 
conflict with the labor unions. 


COMPENSATION NOTES 


The New York state workmen’s com- 
pensation commission has appointed Jere- 
miah F. Connor of Oneida, N. Y., as its 
counsel. He has been counsel for the 
state conservation commission. He has 
held a number of public offices, and was 
the choice of Governor Glynn. 

It is stated that the New York state in- 
surance fund has now outstanding 5,900 
policies, representing a premium income 
for the first six months of the year of 
about $600,000. It is expected by the 
management of the fund that the pre- 
miums taken in during the first twelve 
months ending July 1 next year will 
reach $3,000,000. 

James Fair, a watchman at Youngs- 
town, fell dead while chasing some pig 
iron thieves. The Ohio state industrial 
commission has granted the widow of 
Fair and his nine children $3,678 out of 
the compensation fund. 

A ruling om the Ohio compensation act 
holds that employes of a company from 
another state, who are working in Ohio, 
are entitled to the benefits of the act. The 
ruling was secured by the Ornamental 
Ironworkers’ Union. 

The Wisconsin commission is sending 
broadcast illustrated leaflets explaining 
the value of the compensation law to work- 
ingmen and warning them against false 
friends in the legal and labor organization 
professions who are agitating a repeal of 
the act. 

Mayor George Ellis of Grand Rapids, 
eandidate for the governorship of Michi- 
gan, favors a compensation act that pays 
full wages to disabled workmen. 

With 500 policies written, the Wisconsin 
Hardware Limited Mutual Liability of 
Stevens Point has been licensed by the 
Wisconsin department. The president is 
O. P. Schlafer, Appleton and the secretary 
P. J. Jacobs, Stevens Point. The company 
was organized by members of the Wiscon- 
sin Retail Hardware Dealers’ Association. 





Casualty Agents Meet 


The story of the meeting of the 
casualty men, in connection with the 
National Association of Local Agents 
convention, which was held in Minne- 
apolis this week, will be found in part 
three of this paper, which contains the 
story of the Minneapolis meeting. 
Tuesday afternoon was given entirely 
to casualty subjects. Delegates from 
the National Association of Casualty & 
Surety Agents were present, and as is 
well known, most of the fire agents 
these days represent casualty com- 
panies. 








SOUND ENTERPRISING THE LIBERAL PROMPT 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK. Home Office: 47 Cedar St, New York City 
PLATE GLASS, PERSONAL ACCIDENT AND HEALTH INSURANCE 








UNEXCGELLED FACILITIES Fer Handling Brokerage 


Business in Kansas City 


C.D.STOWELL & COMPANY 


KANSAS CITY, MO. 

















“Uniformly Fair and Prompt’ 


in settlement of policy claims, is what the Illinois Insurance Depart- 
ment says of the Bankers’ Accident Association of East St. Louis, Illinois. 


We want two special men to travel in Illinois for the 
company with this strong indorsement. Address: 


Bankers’ Accident Association - East St. Louis, Illinois 
Inter-Ocean Casualty 
Company 
Springfield, Illinois 








‘“‘Service’’ 


is something every agent must 
get from his Company in order 
to secure and hold business. 


This Emblem 
‘}] stands for 
Good Service 


Bankers Accident Co. 


Des Moines, Ia. 























Good Territory and Liberal 

Contracts for Accident A gents 

who are Producers. Address 

W. A. NORTHCOTT 
PRESIDENT 
STOCK SALESMEN S22=."5iuz 
increasing its capitalto ONE MILLION DOLLARS. 
Officers and Directors are prominent and influential men residing in differ- 
ea jo and territory ready for two high-grade producers. 
THE REPUBLIC CASUALTY CO. 
ROCKEFELLER BLDG.._ - - » CLEVELAND, OHIO 
THE AMERICAN G'IJARANTY Co. 
COLUMBUS, OHIO 





We — 
Bank Burg mobile 
ste Rdcity. eae County, Township, City 
" ees Administrators, Executors,Guardians 
* Deposi Employes 


Agents wanted in Ohio and Indiana 
JOHN L. HAMILTON, President SCOTT MORRIS, Secretary 


SECURITY CASUALTY CO. 


INDIANAPOLIS 
GEORGE VONNEGUT, PRES. E. E. GRIFFITH, VICE-PRES. & MGR 


A Company up to the minute in its methods, ideas and policies. The 
only stock company confining itself to Industrial Health and Accident 
Insurance. This means service to the agent and policyholder. 





CAPITAL 
$125,000 











The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 
E.M. TREAT, President 


Insures manufacturers and wholesalers against Excessive Annual Loss throug 
Insolvency of Customers. We can always use a few high-class Se 
415 Locust St., ST. LOUIS, MO. 80 Maiden Lane, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 
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INDUSTRIAL 
Health and Accident 


INSURANGE 


WISCONSIN NATIONAL MEETING 


The Wisconsin National Life will hold 
an agency convention Sept. 16-17. This 
being the next week after the big acci- 
dent and health meeting at Atlantic City, 
Vice-President C. R. Boardman and 
Arthur James, manager of the casualty 
department, will be too busy to attend the 
eastern meeting, although both have sig- 
nified their approval of the organization 
of the National Accident Underwriters. 


NATIONAL’S WEEKLY BUSINESS 


The National Life, U. S. A., is making 
great strides in its weekly-payment health 
and accident department. During July it 
made $1,765 net increase in premium in- 
come. During the week of Aug. 10 the 
office at Jacksonville, Fla., wrote 405 appli- 
cations. This office was opened only in 
July and that was its fourth week in busi- 
ness. The superintendent at Jacksonville 
is Fa no Richardson, who formerly was at 
Atlanta. 


ADDS $100,000 TO CAPITAL 


New Amsterdam Casualty Also In- 
creases Surplus—Surety ‘Busi- 
ness Makes Good Growth - 

















The New Amsterdam Casualty in- 
creased its capital from $400,000 to 
$500,000 last month. The new stock 
was sold at a premium, making the 
company’s present net surplus between 
$250,000 and $300,000. The company 
finds itself in a peculiar and not un- 
pleasant position. The payments on 
the new stock were made in the latter 
part of July. Before the money was 
invested the stock exchanges closed, 
so the company has about $250,000 cash 
in its assets. 

The company has increased its busi- 
ness nearly 40 percent this year and 
is now doing about as large a volume 
as it desires. The surety department is 
producing about $10,000 a month in 


VACATION 
SEASON IS ON 











With the approaching summer months, 
the time is at hand for writing personal 
accident and health insurance. The 
perils of play and recreation are many- 
Travel accidentsare numerous. People 
arein the mood to increase their lines. 
Others who are uninsured can be con- 
vinced. 


Personal accident insurance is one of 
the best and most satisfactory for the 
producer today. It is free from dis- 
turbances. A good renewal income 
can readily be built up. 


Anited States Casualty 
Company 


EDSON S. LOTT, PresIpENT 
80 MAIDEN LANE, NEW YORK 


Chicage Branch Office 131 Insurance Exchange 
CHARLES H. ELDREDGE, MANAGER 














KELLER ON ADJUSTMENTS 


read “Practical Suggestions for 
Claim Adjustments,” written by 
David H. Keller, M. D., one of 
the most experienced accident and 
health claim men in the country. 


Published Every Month 


qs accident claim man should 


THE INDUSTRIAL REVIEW 
Subscription Price, $1 a Year 


to the interinsurers after the compen- 


premiums. This department, while still 
young, is well organized, every depart- 
ment head being an experienced man, 
most of them men who were trained in 
the Fidelity & Deposit. Alexander P. 
Schuenemann of the claim department 
of the Fidelity & Deposit has resigned 
to become assistant manager of the 
- ig department of the New Amster- 
am. 


BACK TO STOCK COMPANIES 








Many Assured That Were Attracted to 
Interinsurers by Low Rates See 
Their Error 





Casualty insurance men in Chicago 
report that many of the risks that went 


sation law was passed are returning to 
stock companies. The lesser rates made 
by the interinsurers, and the extensive 
advertising done by the Illinois Indem- 
nity Exchange, managed by A. F. 
Sherman, caused a number of assured 
te be attracted to these institutions. 
However, after their financial situation 
was looked into, their lack of equip- 
ment and service, and a general suspi- 
cion as to their permanency, the stock 
companies have been gradually getting 
back on their books the assured that 
were temporarily dazzled by the pre- 
tenders. 


GETTING UP POLICY FORMS 








Continental Casualty Will Soon Be 
Prepared to Begin Writing Work- 
men’s Compensation Insurance 





The Continental Casualty, which is 


compensation insurance, expects to an- 
nounce its underwriter in charge of that 
department in a few weeks. It is get- 
ting up its forms and literature. The 
Continental Casualty is using its elec- 
trical statistical machine in compiling 
from its own experience on industrial 
accident business figures that will have 
a bearing on workmen’s compensation. 
The Continental has classified its in- 
dustrial business in a way that gives it 
an experience that few, if any, other 
companies possess. The policy of the 
company will be to start writing work- 
men’s compensation in Illinois and 
nearby states, gradually feeling its way 
out. 





Has a 100 Percent Club 


To stimulate the personal accident 
and health, plate glass, residence, bur- 
glary, steam boiler and other preferred 
lines the Royal Indemnity has organ- 
ized a 100 percent club among twenty- 
four general agencies and its Chicago 
branch office. Every general agency in 
a city of over 100,000 population is 
eligible and handicaps have been ar- 
ranged. July was the first month of 
the contest and Rose & Kiernan of Al- 
bany, N. Y., carried off first place. 
They were awarded a handsome silver 
loving cup, standing fifteen inches high. 
If they are able to retain it the next 
two months it will be their permanent 
property. 





Revising the “Digest” 


F. Robertson Jones, secretary of the 
Workmen’s Compensation Publicity 
Bureau, announces that the “Digest of 
Workmen’s Compensation Insurance 
Laws in the United States” is being 
revised. Additional headings will be 
put in. The new edition will not appear 
until late in the year, as it is expected 
that Vermont will enact a compensa- 
tion law in October. 





Rules Must Wait Till October 


The Casualty Underwriters Associa- 
tion of Michigan will have to wait un- 
til October before it obtains ratifica- 
tion of the proposed revision of the 
constitution and by-laws. The commit- 


the New York bureau, acted upon and 


now preparing to write workmen’s |: 


| 
Upington to draft the desired amend- | 
ments met and completed its work, but | 
so many of the association members 
are out of the city on August vacations 
that a representative gathering would 
not be possible. So a meeting will not 
be called until September. After the 
amendments are ratified by this meeting 
it is expected that another month will 
elapse before they can be forwarded to 


returned to Detroit. 

The members of the association are 
doing a good deal of sotto voce growl- 
ing just now over the unusual activities 
of the two strongest nonbureau com- 
panies. The rates quoted by these 
companies have landed a number of | 
risks, but there is no redress. 





| 





SPEAKERS AT CLAIM MEETING | 





Keller on “Auto-Intoxication” and 
Magruder on “Erysipelas” Among 
Features Thus Far Secured 





The program committee of the Inter- | 
national Claim Association, of which 
Claim Manager Carey of the General 
Accident is chairman. has completed | 
a portion of the program for the meet- | 
ing at Old Point Comfort September | 
16-18. Among the addresses to be de- | 
livered are the following: “Auto-In- 
toxication,” Dr. David H. Keller, Chi- 
cago; “The Twilight Zone of Acci- 
dents,” Chester N. Farr, Jr., attorney, | 
Philadelphia; “The Physician and the | 








Claim,” R. D. Emery, secretary and 
treasurer, Great Western Accident; | 
“Erysipelas,” Dr. W. E. Magruder, 


Baltimore, whose paper will be com- 
mented on from the legal standpoint 
also; “Inspection of Claims,” W. O. 
Budlong, claiin manager, Commercial 
Travelers of Utica, N. Y.; “Accidents 
as Distinguished from International 
Injury,” Harry J. Nesbit, attorney, 
Pittsburgh. A number of other sub- 
jects will be announced next week. 
Dr. W. L: Gahagan, of the Globe In- 
demnity, who is chairman of the execu- 
tive committee, expects the meeting 
will be the largest in the history of 
the association. 





Doing Fine Indiana Business 


The London & Lancashire Guarantee 
& Accident wrote over $3,000 in fidelity 
and surety premiums in Indiana dur- 
ing July. The company began writing 
bonds in that state April 15. Both 
M. A. Craig, manager of the fidelity 
and surety end of the western depart- 
ment, and Special Agent A. L. Sim- 
mons of Indiana, were formerly con- 
nected with the Title Guaranty, which 
reinsured last November. On account 
of this the London & Lancashire 
Guarantee & Accident has taken over a 
larger number of the Title’s Indiana 
agencies. 





Want Licenses for All 


After a lunch at Wohl’s Friday eve- 
ning, members of the Cleveland Cas- 
ualty Conference discussed the subject 
of securing and maintaining good 
agents. As one means of improving 
the agency force, it was decided to ask 
the next legislature to enact a law 
requiring that agents for Ohio compa- 
nies be required to secure licenses, the 
same as agents of other companies. It 
is said that when an agent is discharged 
by an office he will go to a state com- 
pany and secure employment because 
the plan enables him to escape detec- 
tion. If all agents were required to 
secure licenses such agents would not 
have an opportunity to remain in the 


business. They would be weeded out 
if they were known to all the offices. 





Gets Its First $5,000 Death Claim 


The Midland Casualty of Chicago has 
just had its first $5,000 death claim. 
A policyholder, C. H. Strawbridge of 
Wisdom, Mont., lost his life in an au- 
tomobile accident, the machine being 
overturned in a_ river where he. 
drowned. The Midland shows a $7,000 
net increase in earnings so far this year 
and a $12,000 decrease in disbursements. 
It is now getting out its plate glass 
policies and is ready to issue them, It 
will seek this line through its regular 
accident agents as well as through a 


| separate agency organization. 





News of LIVE 
STOCK Insurance 


President J. W. Newman of the 
Kentucky Live Stock, who has called 
a meeting of the officers of the live 
stock companies to be held in Indian- 
apolis August 26, states that he be- 
lieves the meeting will result in great 
good. One of the companies in writing 
to him expresses the belief that the 
formation of an organization will re- 
lieve the companies of the evils that 
beset them at this time. Another com- 
pany declares that conferences, as 
President Newman suggests, held at 
frequent intervals will be of great ad- 
vantage to the companies. It is likely 
that almost every live stock company 
will have a representative at the meet- 
ing. 














News About Companies 











Federal & Casualty, Washington 
—This.is the company projected by George 
T. Parker, a well-known general agent of 
that city. Owing to the disturbed finan- 
cial conditions, work on its organization 
has been discontinued temporarily. It is 
intended to be resumed when affairs settle 
down. 

. o * 

Chicago Bonding & Surety—This com- 
pany has done more business during the 
first seven months of the year than it did 
in the entire twelve months of 1913. The 
increase of the first seven months of 1914 
over the similar period of last year is in 
excess of 100 percent. 





WORRIED OVER LLOYDS 


Casualty companies having reinsurance 
treaties with groups of underwriters at 
Lloyds, London, are much worried over 
the heavy losses sustained by some under- 
writers as the result of the war. Casualty 
companies have been reinsuring excess 
limits on accident and liability policies 
and excess liability on compensation poli- 
cies in Lloyds. 





BIG DEPOSITORY BONDS 


The Equitable Surety of St. Louis has 
written nearly three millions in depository 
bonds for St. Louis banks on account of 
crop moving funds. The reinsuring com- 
panies include the United States Fidelity 
& Guaranty, Fidelity & Deposit, Southern 














DAVID H. KELLER, M. D. 


737 Insurance Exchange 
Chicago, III. 
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| Accident, Health and 


| Life Insurance 


Investigations, Medical Examinations 
and Adjustments made 


Medico-legal cases a specialty 




















Lincoln Inn Court Bldg. Cincinnati 





tee appointed by President H. V. 


Ben-Hur Casualty Company 


CRAWFORDSVILLE, INDIANA 
Licensed in Indiana, Illinois, Michigan, Ohio. 
Kentucky and Tennessee ‘ 
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Surety, Amercian Surety, Massachusetts 
Bonding and Maryland Casualty. 





MUST LICENSE AGENTS 


Commissioner Ferguson of Oregon has 
issued practically an ultimatum to surety 
and casualty companies to transact busi- 
ness through authorized agents or he will 
put them out of business. Numerous 
violations have been reported recently 
and he will proceed summarily with of- 
fenders hereafter. 





LUNCHEON FOR DIGGS 


Minneapolis, Minn., Aug. 19.—(Special.) 
—Leading casualty and surety men of 
Minneapolis and St. Paul to the number 
of twenty-five gathered at the Minne- 
apolis club Wednesday at noon and ten- 
dered a complimentary luncheon to W. 8S. 
Diggs of Cincinnati, president of the Ohio 
Insurance Federation, who is attending 
the local agents’ convention. Fred 
Gray was elected chairman and called on 
Mr. Diggs for an address on the federa- 
tion movement. The occasion was a most 
enjoyable one for all and has the -ap- 
pearance of an opening gun for a state 
wide cooperative movement in Minnesota. 





OHIO STATE’S OUTING 


The first annual outing of the Oslic 
Outing Club of the Ohio State Life was 
held at Buckeye Lake, near Newark, Ohio, 
Aug. 12-15. Combining business and 
pleasure, several meetings were held at 
which the many angles of the soliciting 
end of the business were discussed. Fol- 
lowing a get-together meeting held the 
morning of the 13th, F. H. Mertel, presi- 
dent of the club, called an informal meet- 
ing when topics such as “How to Get 
Annual Premiums;” “Essentials of a 
Good Insurance Man”; “Giving Your 
Whole Time” and “Loyalty to Your Com- 
pany” were discussed. At the final ses- 
sion held Tuesday morning R. A. Hann, 
secretary and actuary, offered several 
pointed suggestions and a general dis- 
cussion was engaged in on the subjects 
of “‘Advertising;” “Attention to Business;” 
“Keeping Your Policyholders Enthusias- 
tic;” “Claims and How to Profit by Them” 
and others. 





TRAVELERS TAKES ACTION 


The Travelers in a recent bulletin to 
its representatives ordered the cancella- 
tion of all policies held by those who 
have enlisted or intend to enlist for serv- 
ice in the European war. No policies will 
be issued or renewed by the company 
eoveems war service in a foreign coun- 
ry. 





GOES WITH REPUBLIC CASUALTY 


The Republic Casualty of Cleveland 
announces the appointment of H. S. East- 
man as agency supervisor of its accident 
and health department. Mr. Eastman was 
formerly manager of the industrial de- 
partment of the Southern Surety, coming 
from the Missouri Fidelity & Casualty, 
entering the insurance business ten years 
ago with the Federal Casualty of Detroit 
as city manager. Mr. Eastman left to 
take a field position with the Pacific 
Mutual and was with this company when 
he became superintendent of agencies for 
the Missouri Fidelity. 





ANOTHER TRAVELERS POLICY 


The premium reduction form of policy 
being issued by the Travelers carries a 
premium rate of $65 for the first year and 
$50 for each subsequent year. An in- 
demnity of $15,000 is specified for loss 
of life or certain members, with the usual 
double indemnity in cases of accidents 
occurring while the insured is a passenger 
on a common carrier. For the loss of 
one foot or hand $7,500 is paid and for 
the loss of a thumb or index finger $5,000. 
For a period of 26 weeks a weekly in- 
demnity of $50 a week is provided. Sur- 
gical operations, hospital and elective 
benefits are also included. The weekly 
spesennity is doubled under the travel 
clause, 





CASUALTY NOTES 


The Midland Casualty has amended its 
Ohio charter so as to include plate glass 
insurance. 

Walter Schnering, assistant United 
States manager of the General Accident, 
is in Chicago. 

United States Manager Samuel Apple- 
ton of the Employers Liability is among 
those detained in Europe. 

Mitchell, Gartner & Co. of Fort Worth, 
Tex., have opened an industrial depart- 
ment, in charge of H. T. Cooper. 

The Texas insurance department is ex- 
amining the American Indemnity of Gal- 
veston, preparatory to the company’s ap- 
plying for admittance to Massachusetts. 

The Cleveland agency of the Midland 
Casualty, under Jesse C. Green, has shown 
a 33 percent increase so far this year over 
last. The agency has had a steady growth 
each year. ' 

Secretary William C. Archer, of Ohio 
Industrial Commission, who helped in- 


augurate the operation of the New York 
state fund, is in New York city for a few 
days on further business with the fund. 


The Fidelity & Deposit has canceled its 


RETURN COMMISSIONS 
ON FAILED COMPANIES 


(CONTINUED FROM PAGE 3) 
time of the appointment of the re- 


ceiver.” 
Letter from the Receiver 


“According to the columns of the in- 
surance papers, the matter has already 
passed the lower courts and has been 
taken to the higher court on appeal, 
but I believe this information is not 
correct, as in a letter sent to me by Re- 
ceiver Donaldson dated Aug. 5, in 
which letter he enclosed the circular 
from which I have just quoted, he 
says, “These specifications, of course, 
are argued and may be appealed to the 
supreme court of this state.” He also 
says, “Personally, I shall do anything 
possible to cooperate with you to pre- 
vent you gentlemen from incurring ex- 
pense or trouble.” 


Duty of the Agents 


“The plan has therefore shifted and 
it becomes necessary to go after the 
Guardian first before the receiver can 
be able to do the damage intended to 
the agents of the country. Upon us 
devolves the duty of defending the 
agents’ position, that his full commis- 
sion is earned and that no part of his 
commission need be returned. Some 
might claim that an agent should exer- 
cise more care and deliberation in the 
selection of the companies he repre- 
sents, but one might also say that 
ocean voyagers should choose a bet- 
ter ship than the ‘Titanic.’ 


Have Seen Many Changes 


“When we review the history of the 
past five years, we find a great, almost 
unbelievable change in the company 
field. In the five years previous to 
1914, a total of 19 companies retired 
from the field entirely either by merger, 
absorption, reinsurance, amalgamation, 
or by liquidation and receivership, 50 
percent as many companies as are now 
in existence. 

“While our committee has been ap- 
pointed to take up the subject with 
reference particularly to the American 
Union, the settlement of this contro- 
versy must be worked out upon lines 
which are legal and equitable, serving 
as a precedent in all subsequent fail- 
ures and receiverships. 

“The American Union was a com- 








opened a branch office at Dallas, with 
Edmund G. Armstrong as manager, to 
write both surety and casualty lines. 

Manager Clarence F. Briggs of the 
Standard Accident’s Pacific department re- 
ports a gain of 25 percent in gross pre- 
miums for the first six months of this 
year as against the same period in 1913. 

The National Life, U. S. A., Chicago, 
has opened up two new districts in its 
weekly life, health and accident depart- 
ment, appointing J. E. Thompson as su- 
perintendent at Macon, Ga., and L. 
Moseley at Pensacola, Fla. 


The Burglary Insurance Underwriters 
Association has appointed Charles H. Hol- 
land, general agent of the Royal Indem- 
nity of New York, to represent the asso- 
ciation in the National Council of the 
World’s Insurance Congress. 

A blanket automobile policy has been 
arranged for by Assistant Manager 
George S. Valentine of Chicago covering 
casualty, liability and fire. The policy 
will be issued by the Zurich Accident and 
the Prussian National Fire. 


A. D. Eastwood, formerly associated 
with the liability department of the west- 
ern office of the Globe Indemnity, has been 
appointed manager of the casualty depart- 
ment of the Smyth-Coambs Company, gen- 
eral agents in Chicago for the Southern 
Surety. 

J. P. Miller, formerly of Lafayette, Ind., 
and at one time president of the Bankers 
International Life of Denver, Morris 
White and P, J. Ragaooland have organ- 
ized the Continental Agency Company at 
Denver, representing the Union Health & 
Accident of Denver, Massachusetts Bond- 
ing and Southwestern Surety. 





ISSUES WAR WARNING 


Commissioner Small of Ohio has issued 
a warning, advising that care be taken 
in accepting policies in unlicensed for- 
eign companies, either life or fire. Agents 
and brokers placing such business are to 
be prosecuted and under the Ohio laws 
the policyholder is also punishable. Pol- 
icyholders in licensed foreign companies 





contract with 


M. Murphy of Dallas and 





pany of considerable prominence and 
by reinsurance and absorption of not 
less than seven or eight other compa- 
nies had a representation of some 6,000 
agents scattered in 40 states and had 
accumulated reported assets of $1,200,- 
000. The company had successfully 
passed the scrutiny of the several state 
departments which had examined it, 
and the representation was accepted in 
good faith by the army of agents de-, 
pending upon the practical endorse- 
ment of the state examiners. The 
crash occurred on March 10, 1913, when 
Receiver Brown was appointed to take 
charge of the assets and telegrams were 
sent to agents “To cease writing busi- 
ness.’ 
Position of the Agent 
“It may be well at this time to di- 
gress for a moment to consider well 
the position occupied by an agent in 
reference to his obligations to his com- 
pany, his assured and to himself, as any 
action that shall be taken should be 
upon the line of honorably, equitably 
and legally acquitting himself of the 
duties and obligations which have de- 
volved upon him as insurance agent. 
In law he is what he is described, ‘An 
agent,’ the legal representative of a 
company, performing such services as 
it may authorize. For the assured he 
must perform much the same service 
in regard to his insurance as his at- 
torney does in regard to his property 
rights. 
Pully Performed His Duty 


“An agent has fully performed his 
duty to his clients by keeping posted 
on the standing of the many companies, 
and upon learning of an involved con- 
dition of a company, by then taking 
prompt action in protecting his client 
in another company, so that in case of 
loss by fire, the customer will not suffer 
a large loss on account of his ignorance 
of the standing of the involved com- 
pany. Knowing then the position of 
an agent and desiring to act fairly and 
honorably for each interest, the first 
action after receipt of the knowledge 
of receivership of the American Union 
was to cover the interest of the cus- 
tomer in companies that were solvent 
so that they could not suffer in case of 
fire, notifying the assured immediately 
of the facts and the action taken to 
protect his interest, but not in accept- 
ing even by reference any liability for 
the return premium that might be due 
from the disabled company. 


All Contracts Cease 


“It is a matter of well recognized 
principle and law that when a com- 
pany is placed in the hand of a receiver 
all contracts cease. 

“In a letter of April 17, 1913, Chas. 
Johnson, insurance commissioner of 
Pennsylvania, says: ‘As soon as the 
decree of dissolution was filed in the 
Philadelphia court, all of its contracts 
are abrogated and therefore the con- 
tract of an agent, as far as the company 
is concerned, ceases just the same as 
its policy contracts, and there is no 
liability on the part of an agent.’ An 
agent is not bound to assume the re- 
turn premium on unexpired policies 
and pay the same to his customer, the 
agent being not bound in any way 
either legally or morally to do so. A 


TEUTONIA 


Fire Insurance Co. 
of Dayton, Ohio 





INCORPORATED 1865 


CashAssets - - + + + + + $966,827.31 
Net Surplus over capital and all liabilities, $575,595.56 


}. LINXWEILER,JR., Pres. WM. F.KRAMER, Ser 





are perfectly safe, he, says. 


policyholder can just as readily file his 
claim for return premiums as the agent 
can do it for him. 


Notice to American Union 


“In our correspondence with the de- 
funct company, we anticipated the 
above situation, having notified the 
American Union as early as March 25, 
1913, that ‘Our office assumed no in- 
terest in the collection of unearned 
premiums except as attorneys for the 
respective policyholders who have as- 
signed their claims to us as such.’ 
“On April 7, 1913, we addressed a 
communication to Honorable Charles 
Johnson, insurance commissioner of 
Pennsylvania, asking ten questions as 
to proper methods of procedure, the 
tenth, one being, ‘Can a company re- 
quire the repayment of commission on 
unearned premiums?’ 

“His answer is as follows ‘I cannot 
undertake, however, to answer your 
tenth question, as that is a question of 
law, but I do not think that the agents 
can be required to repay their com- 
mission on an unearned premium.’” 
Commissioner Johnson forwarded 
our letter of inquiry to Thomas B. 
Donaldson, receiver of the American 
Union. 


Beceive Donaldson’s Answer 


“Mr. Donaldson answered all our in- 
quiries, giving decisive ‘yes,’ or ‘no,’ 
but upon the tenth question as to return 
commissions, he wrote: ‘It is usual for 
a receiver to ask repayment prorata of 
commission on all claims on unearned 
premiums, especially regarding policies 
already paid for by the agent.” 

“The circular letter sent out by Re- 
ceiver Donaldson under date of June 
16, 1913, he said. ‘Agents will please 
bear in mind that, as has been custom- 
ary, unearned commissions will be de- 
ducted from all claims for unearned 
premiums.’ 

“This point was immediately taken 
up by correspondence with the receiver 
and the position contested up to the 
present time. We have entered into 
correspondence with numerous agents 
and officials and it is surprising to learn 
how varied are the expressions and 
opinions upon what should be done in 
case of receivership. The general com- 
plaint is that in past receiverships the 
agents have been unfairly dealt with. 
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Head Office for 


United States: 
57-59 William Street, New York 


Western Department: 
39 So. La Salle Street, Chicago, Ill. | 


Pacific Department: | 
332 Pine Street, San Francisco, Cal. | 


LONDON & 
LANCASHIRE 


GUARANTEE AND | 


ACCIDENT COMPANY 
OF CANADA 


Transacts: Personal Accident and 
Health, Plate Glass, Automobile, Ele- 
vator, Teams, Employers’ Liability, 
Workmen’s Compensation, Pub- 
lic and General Liability In- 
surance, Fidelity and 
Surety Bonds. 





Responsible Agents Are Desired 

















EDWARD J. WEISS, Special Agent 
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The impression has prevailed to a large 
extent that a receiver being a court 
official is infallible and any instructions 
given by him must be followed tacitly 
or be subject to contempt. 

“However, as a usual thing, receiv- 
ers are simply human, and while they 
seek the opinion and advice of their 
own lawyers and are instructed by 
court in certain matters submitted to 
it, as a general proposition they follow 
the lines of least resistance towards 
a settlement with some regard to 
their own fees. No receiver is going 
to award you any more than your 
claim, and if you are foolish enough to 
have deducted the amount of return 
commission from the return premiums, 
you certainly cannot expect the re- 
ceiver to look after the interests you 
have neglected. 


Things Agents Should Know 


“The agent should get into his sys- 
tem firmly that he is not at any time 
the principal, neither the insurer nor 
the insured, just the agent, who gets his 
pay in commissions. He gets no sal- 
ary. The agent also gets into his sys- 
tem the fact that when a company fails 
his connection ceases and subsequent 
duties -he performs is either under a 
new employment or as a matter of 
convenience, or courtesy. The receiver, 
as a rule, pays the agent nothing for 
what he asks him to do; the agent has 
no obligation to perform the service 
except to render his account. 


Tlilustration Is Used 


“Now, does the agent owe or does he 
not? Take a comparison. A traveling 
salesman, selling goods on commission 
in good faith, sells an account, the 
goods are shipped, the money paid and 
commission allowed. After delivery it 
develops that the goods shipped are de- 
fective and the shipper is required to 
make good by returning the cost. 

_ “The law upholds that he, salesman, 
is entitled to his commission and that 
he cannot be compelled to refund it. 
Again, the law holds that when a real 
estate agent brings the seller and buyer 
of a piece of property together, and if 
subsequently it appears the title is not 
good and the buyer refused to accept 
same, the agent is entitled to his com- 
mission notwithstanding. 


Delivered in Good Faith 


“In the American Union case the in- 
surer’s policies were delivered in good 
faith by the agent to the assured, were 
accepted in good faith by the assured, 
and except for the defective security 
by reason of the action of the directors, 
elected by the stockholders, the poli- 
cies could have run the full term unless 
canceled short rate by customer, and 
the agent’s commission remain undis- 
turbed. 

“The question now arises, what prece- 
dents have we, and what is the law up- 
on the subject, for if the law is against 
us we might as well stop right here. 

Precedents Are Cited 


“Precedents we have in plenty, both 
ways. The receivers of the Southern 
of New Orleans, the Guardian Fire, the 
United Surety and some others, have 
all deducted the return commissions. 
The companies which failed on account 
of the great fire in Baltimore almost 
unanimously settled accounts without 
deducting return commissions, as did 
also the Traders of Chicago which 
failed on account of the San Francisco 
fire. As to legal decision upon initial 
investigations we learned nothing defi- 
nite, there seemingly having been no 
court proceedings upon this particular 
subject, and we therefore proceeded to 
obtain one, and through advice of an 
agency of considerable prominence and 
influence in one of the southern states, 
to contest the matter, succeeded, after 
submission of facts to court, in finally 
obtaining a decree awarding the full 
amount of return premiums without de- 
duction of return commissions. 


Legal Opinion Given 


ter of decisions, we were rewarded 
with one which holds: 

“That in accounting between insurer 
and its agent, the latter is entitled to 
credit for return premiums on policies 
canceled in the usual course ,of busi- 
ness, plus his commissions on such 
premiums.’ German American vs. Trib- 
ble, 86 Missouri Appeals 546. Also 
38 Atlantic Reporter—Vermont, 1897, 
Garfield vs. Insurance Co. Agent is not 
chargeable with return commissions. 
“In my opinion the whole commis- 
sion is earned at the time the policy is 
issued, unless the agency contract stip- 
ulates otherwise.” 


Responsibility Is Assumed 


“Up to the time the National associa- 
tion officials, appreciating the impor- 
tance of this contention, assumed the 
responsibilities and appointed the com- 
mittee to care for the interest of the 
agents, the matter had been personal. 
During this period, however, I had been 
aided materially by a number of wide- 
awake and up-to-date agents, who 
could foresee the disadvantage adverse 
decisions would entail upon not alone 
the American Union agents, but as 
well upon all agents. 

“The territory of the American 
Union is forty states with 6,000 agents 
and approximately $100,000 return com- 
missions involved, together with a prin- 
ciple that should enlist the support of 
every agent in the country. The Na- 
tional association officials have indi- 
cated their willingness and purpose to 
render such aid as is possible for them 
to give. The result is already half at- 
tained and it is now up to us to carry 
the work to a successful issue.” 





Motor Insurance News 











*Texas Rate War Near End 


The automobile insurance rate war in 
Fort Worth, Texas, which has resulted 
in some companies writing at a 50 
percent reduction, is believed to be 
over. Several of the larger companies 
have sent instructions not to write any 
more business at the lower rates after 
Aug. 15 and it is believed that the 
others will follow their example. 


MOTOR NOTES 


The Fireman’s Fund has published an 
automobile tour book for the coast and 
mountain states. 

The National-Ben Franklin has appoint- 
ed Alfred T. Conlin as general agent for 
m7 automobile department in Baltimore, 


William R. Wallace, New York City 
manager of the automobile department 
of the Hartford Fire and the Hartford 
Accident & Indemnity, died Saturday 
morning, after a brief iilness. Mr. Wal- 
lace had been with the Hartford Fire for 
the past four years as manager of its 
New York city automobile fire department, 
and since Jan. 1 has also been manager 
of the automobile liability department of 
the Hartford Accident. 





MISCELLANEOUS NOTES 


Connecticut has sued the retired Shaw- 
nee Fire for $418 taxes alleged to be due 
on 1910 premiums but remaining unpaid. 


Edgar L. Lopp, an Evansville, -nd., in- 
surance man, was struck by a motor truck 
last week and seriously injured. 


The Henry Clay Fire has purchased the 
local agency at Lexington, Ky., of Chinn 
& Lawwill. The consideration was $5,000. 


James J. Hoey, second deputy superin- 
tendent of New York, returned Wednes- 
day from three weeks’ vacation in Mont- 
real and other parts of Canada. 


F. O. Hesse has resigned from the home 
office staff of the Michigan Commercial 
to take up independent adjusting and field 
work. He will continue to reside at 
Lansing, Mich. 


The application for Western Union 
membership of Frederick Haines, secre- 
tary and treasurer of the Forest City of 
Rockford, Ill., having been approved by 
the membership committee, has been sub- 
mitted for vote. 

John L. Bleakly, retiring commissioner 
of Iowa, has turned over securities worth 
$56,790,095 to Emory T. English. The 
securities represent deposits of insurance 
companies, largely covering reserves on 
life business of Iowa corporations. 


R. M. Bennett, formerly Illinois state 





“After further research into the mat- 


department at the home office, is spending 
a few days in Chicago. No successor to 
Walter L. Maillot, who has resigned the 
Illinois state agent to become assistant 
western general agent of the Phoenix of 
England and Pelican, will be appointed 
until Manager Stoddart returns from his 
vacation. 





KENTUCKY NOTES 


At Owensboro, Ky., it is reported pol- 
icies have been issued for the Rock 
Springs Distilling Co., covering cattle, and 
the 80 percent coinsurance clause is omit- 
ted. Companies are asking for its attach- 
ment. 

The stamping office at Hopkinsville, 
Ky., has been reopened and will be in 
charge of Miss Helen Royalty. Agents 
have been instructed to forward daily re- 
ports and endorsements through that 
channel. 
John James, Utah commissioner, has 
advised citizens of the state not to ac- 
cept policies of the ‘Piano Underwriters 
Agency of Baltimore, as the underwriting 
company, the Columbia of New Jersey, is 
not licensed. 


POINTERS 


FOR LOCAL AGENTS. 














Question—A is an 
pany doing business through B, its 
agent. A finds after doing business in 
B’s agency for a number of years that 
the business has proven unprofitable 
and desires to be relieved of liability 
under each policy of insurance issued 
by B. A writes B the condition of 
premiums and losses to date, asks to 
be relieved of liability under policies, 
numbering about one hundred, which 
have been issued by B, the policies to 
be taken up by B and the company re- 
lieved of. liability within thirty days 
from date of instructions. 

B replies, returns supplies and re- 
signs as agent, but A claims B’s action 
came too late and that B as agent must 
perform the task of lifting A’s policies 
and paying the policyholder’s return 
premiums prorata. B still has funds on 
hand belonging to A which A is will- 
ing to increase by remittance to cover 
return premium account. 

Can A hold B to do this work and 
require B to pay return commissions on 
return premiums, or if refuses, is 
it up to A to do it to protect the com- 
pany’s interests? 

Answer—If the company has a con- 
tract with the agent which would com- 
pel him to make cancellations and 
grant return commissions, it might be 
able to enforce it. This depends, of 
course, entirely on- that contract and, 
as you do not mention such a contract 
nor give us the wording of one, it is 
rather hard to say just what the rights 
of the company and those of the agent 
ar 


insurance com- 


e. 

It is the ordinary practice of compa- 
nies to themselves stand the return 
commissions when getting out of a 
town. The agent is ordinarily willing 
to take care of these cancellations, as 
those affected are his customers and he 
wants to handle all negotiations be- 
tween the men and the company. 

It is rather hard to see why the 
agent could not resign after the com- 
pany ordered him to cancel the poli- 
cies and decline to follow its instruc- 
tions. His business is very much the 
same as that of a man who is told to do 
something distasteful and says he will 
quit rather than do it. 

It would seem the best course for 
the company to pursue would be to 
send some one from the home office to 
the town where the agent resides and 
compromise the difference on the best 
terms it’can. The company’s chance of 
getting very far on this proposition in 
court would not be great. 





You will want the NEW POINTERS 
For Local Agents, just out this week. 
Order now and get the book at once. 
It contains all the information pub- 
lished in the “Pointers” department of 
THE WESTERN UNDERWRITER in the past 
five years, arranged and indexed for 
ready reference. Price, $2. 


THe WESTERN UNDERWRITER Co., 





agent of the New York Underwriters and 
now head of the agency’s improved risk 
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Critchell, Miller, Whitney 
& Barbour 


Waller, Chandler & Grey 
N. J. Bennett 


Have consolidated 
The added experience and office 


facilities of these successful agencies 
are now at the service of brokers 
and agents. 


CRITCHELL, MILLER, 
WHITNEY & BARBOUR 


Chicago's Leading Insurance Agency 
Telephone Wabash 340 


CHICAGO, ILL. 


Insurance Exchange, 

















1362 Insurance Exchange, Chicago. 





_ DIRECTORY OF 
Independent Adjusters 
ILLINOIS MISSOURI IOWA 


uinocy Adjustment 
2s sSerwice Bureaw 


Wells Buildi Quince 
GEORGE C. GILL, Manager 
ILL., WIS., IND. 
Cc. HoH. TAYLOR 
1865 Insurance Exchange, Chicago 
Phone Wabash 2546 
ADJUSTER OF FIRE LOSSES 


INDIANA 
Ie BH. ODELA, 
110 Upper Second St., Evansville 
Adjuster of Fire and Inland Marine Losses 


INDIANA Fl 


M. V. McGILLiIAaARD 
Amer. Cent. Life Bidg., Indianapolis 


Phone Main 871 

OHIO, INDIANA, MICHIGAN AND ILLINOIS 
IOWA 

NEWMAN & KING 

615 Citizens Nat. Bank Bldg., Des Moines 

ADJUSTERS OF FIRE LOSSES 

KANSAS 
Alexander 8S. Hendry 
McPh 


erson 
INDEPENDENT ADJUSTER 
Inspect'ons Made. 17 Years Experience. 


KANSAS 
The Warrem 
AAjusetrment Bureau 
ADJUSTERS FIR 
INSURANCE LOSSES 
R. B. WARREN, Manager, Wichita 


MICHIGAN 
ww. &. WRIGHT 
10 Harlow Block, Marquette 
Telephone 700 
ADJUSTMENTS AND INSPECTIONS 


MICHIGAN 
oOo. Cc. Kermp 
Greenville 
ADJUSTER OF FIRE LOSSES 
Automobile losses a specialty 
MINNESOTA 
CHARLES EE. BRADEN 
419 Northwestern Bank Bidg. 


Minneapolis 
ADJUSTER OF FIRE AND CASUALTY LOSSES 


NEBRASKA—IOWA 
JOUN 8. LITT LH 
856 Omaha National Bank Bldg., Omaha, Neb. 
ADJUSTER OF FIRE LOSSES 
WEST. MINN., DAKOTAS, E. MONT 
CHAS. @. WHITIrLEsEYv 


Fargo, N. D. 
Phone 1006 Lock box 144 
INDEPENDENT ADJUSTER 


OHIO 
JOHN WY. ZUBER 


(Ex-State Fire a 
404-5 Union Nat'l Bank Bidg., Columbus 
INDEPEN DENT ADJUSTER D ATTORNBD 


WISCONSIN AND NO. MICHIGAN 
DAVID LAWSON 
Cook Block, Oshkosh, Wis. 


TWENTY-FIVE YEARS EXPERIENCE 
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Don’t Wait! Come In Now! 
JOIN THE CONTENTED CLASS OF AGENTS OF THE 


OLD COLONY 


INSURANCE COMPANY 
BOSTON, MASSACHUSETTS 


A. D. Baker & Co., Mgrs. Western Department, Lansing, Mich. 
Fire, Tornado, Automobile and Tourist Baggage Insurance 














ORGANIZED 1853 
LOSSES PAID $10,580,000 


THE FARMERS’ FIRE INSURANCE CO. 
OF YORK, PENNA. 


A. S. McCONKEY, Sec’y & Treas. 


Surplus $542,513.99 


W. H. MILLER, President 








Union Casualty Insurance Co. 


PHILADELPHIA 
You Fire Agents, Wake Up! 


Build up a casualty business. It’s more profitable, more pleasant 
and more permanent. \@ We write all lines of casualty business. 








HYMAN D. DAVIS 
President 
oO. T. BROWN 
Secretary 





CASH CAPITAL $700,000.00 


CLEVELAND NATIONAL 


FIRE INSURANCE COMPANY 
CLEVELAND, OHIO 








CARROLL L. DeWITT 
Vice President and Managing Underwriter 





APPLICATIONS FOR AGENCIES DESIRED 

















BALTIMORE, MD. 


N ILLINOIS, INDIANA AND OHIO, ADDRESS F. E. WOODS, SPECIAL A 


FOR AGENCIES » 
UNI 


I 
ON TRUST BUILDING, CINCINNATI, OHIO, OR HOME OFFICE 








INCORPORATED 1849 


WESTERN, 


Insurance Company 
of Pittsburgh 
FIRE AND TORNADO 


GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 


ORGANIZED 1859. 
Statement, January 1, 1914 





Cash Capital - - - $1,000,000.00 

JUNE 30, 1914 Assets - - - + =  7,260,197.27 

Capital - - --- = - $300,000.00 | Net Surplus - - - 2,596,266.99 

Surplus to Policy Holders - 425,205.06 | Surplus for Policy Holders 3,596 ,266.99 
Assets - - - - - - = - 671,896.76 HEAD OFFICE: 

Losses Paid to Date - - 6,055,453.25 | Corner William and Cedar Streets 





GEORGE E. FEENEY — 
President 
EDWARD T. LYONS 


Secretary 
INSURANCE CO, 


THE COLUMBIA FIRE) 


Hume-Mansur Bldg., INDIANAPOLIS, IND. 


It is a typical Western Company—Progressive, yet conserv- 
ative. Cordially and closely allied with its agents 
YOU SHOULD BE ONE OF THEM 


L. S. MACENANEY, 


Managing Underwriter 


London & Lancashire} THE CONCORDIA FIRE 


FIRE INSURANCE GOMPANY 


JACOB BUENNAGEL 


- Treasurer 

















INCORPORATED 1851 


WESTERN ASSURANCE 


COMPANY OF TORONTO, CANADA 
FIRE, MARINE AND TORNADO 


Assets, January 1, 1914, in U. S. $2,578,165.43 
Surplus in the United States 1,053,888.67 


W. R. BROCK, President W. B. MEIKLE, Vice-President and General Managet 
Incorporated 1833 


British America Assurance Co. 


HEAD OFFICE TORONTO, CANADA 
United States Branch, Ist January, 1914 








$1,889,180.90 
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ND Sn a5 osc cnekee inne canes dus ae eee n see 1,161,272.78 
DS os bin dino ssdesdeses sen seinwaonee es eee or $ 727,908.12 
W. R. BROCK, President i W. B. MEIKLE, Vice-President and General Manager 
SAN FRANCISCO: DALLAS: 
A. C. Olds J. S. Aldehoff & Co. 
Manager General Agents 
\ INSURANCE COMPANY, 
\, OF AIKLAcHAPELLE GERMANY. 
UNITED STATES BRANCH 
CHICAGO: vy ,NEW YORK. ATLANTA: 
Harvey W. Murray 4 \ Dan B. Harris 
General Agent Manager 














OF MILWAUKEE, WIS. 
Insurance Company POO rg sake nee 
LIMITED Reinsurance Reserve -  1,120,145.81 | 
ti 1, En 4 oo te Sale. tana 
oI Liverpoo urplus to Polic ers - 1949. 
“om Total Assets ° < 2,367,792.38 
fw STATE AGENTS 


GHARLES E. DOX, Manager JOHN DREIBS, Chicago, Ill., for Ill. 

F. C. SECOR, Detroit, Mich., for Mich. 

P. E. NORRIS, Columbus, Ohio, or Ohio and WeVa, 
F.E. HOFFMAN, Jr.,Sedalia, Mo., for Kans. and Mo. 
O; J. GRAHAM, Des Moines, Iowa, for Iowa and Neb, 
FRED B. CLARKE, Indianapolis, Ind., for Ind. 
H.E. MILLER, Milwaukee, Wis., for Wis. and Minn, 


Western Department 








39S. LaSalle St. Chicago, Illinois 





EDGAR J. HAYNES, President THOMAS L. FARQUHAR, Secretary JAMES G. MACONACHY, Agency Superintendent 


NEWARK FIRE 


INSURANCE COMPANY 


NEWARK, N. J. 

oa -  $2,009,892.77 

ns» ©" s «. « ° 500,000.00 

Surplus to Policyholders = - 1,108,003.56 
WESTERN STATE AGENTS 





Coe ern ae teton tnd Winspasin lt nearenes Enckanas:Chieage 
R sible A ci A.8. JA . Illinois, Indi isconsin ce Exchange, 
ep erSolicite 3 LOUIS R. DALE, Iowa, Minnesota and Missouri - - - - Omaha, Neb. 
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INTEREST IN THE PLANS 
OF THE PRUDENTIAL 


Not Believed There Will Be Any 
Changes in Premium 
Rates 








WILL BE GREAT FACTOR 





Mutualization of the Big Company 
Will Probably Be New Pace 
in Net Cost 





Life companies are watching with 
great interest the promulgation of the 
announcement by the Prudential as to 
its premium rates to be in effect after 
the mutualization plan is all settled 
and the company goes on a participat- 
ing basis. There is no doubt now but 
that the mutualization will be carried 
through and it is expected that the com- 
pany will be ready by Jan. 1 for its 
new rates. 

Think There Will Be No Change 


The general impression is that there 
will be no change. The feeling among 
the agents seems to be that the com- 
pany will continue its existing pre-. 
miums and pay such dividends as it 
can. However, with some doubt exist- 
ing, agents of.the Prudential are mak- 
ing an extraordinary effort for new 
business in case the rates are ad- 
vanced. 

It is understood that all the old non- 
participating business will be placed 
in the participating class. This will 
mean much to the old policyholders 
and will give them an advantage that 
they did not anticipate. 


Will Set Past Pace 


If the Prudential continues its pres- 
ent rates and can pay a dividend of 
some proportion, it will make some of 
the other companies strain to meet the 
net cost. This will apply both to the 
participating and  nonparticipating 
companies. . 

The Prudential is in fine fettle to ac- 
complish great things in life insurance 
and can probably set a new pace in net 
cost. Its financial position is impreg- 
nable. It is a well managed company 
with a splendid record for service and 
accomplishment. It is one of the best 
advertised companies in the country, 

(CONTINUED ON PAGE 11) 
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AMICABLE LIFE BUILDING 








Amicable 
Life Insurance 


Company 


WACO, TEXAS 





$1,000,000.00 Deposited with 
the State Treasurer of Texas 











Growth During First Forty- 
Eight Months 


(Cc d Busi April 2d, 1910) 











DATE Admit’d Assets] Ins. in Force 


April 2nd, 1910...... $ 474.657.50 None 
December Sist, 1910} 823,2658.38\¢ 1,830,206.00 
December Sist, 1911) 1,369,388.76) 5,644,706.00 
December 3ist, 1912| 1,769,449.71| 12,674,411.00 
December 31st, 1013) 1,967,740.67| 16,677,723.00 
April ist, 1914....... | 2,003,838.61| 17,002,147.00 

















No Life Company Same Age Ever Before 
Equalled Above Record 


treuring 1913 soser-2.--- P0923 703 


This Company has never issued a Poli- 
icy with a Survivorship Fund Clause, Spe- 
cial Contract, Pink Note or Lien Premium 
Settlement, or any other scheme in con- 
nection therewith. 


ARTEMAS R. ROBERTS 


President and Actuary 








Minnesota Mutual Life Insurance 
E. W. RANDALL, Pres. Company T.A. Puituips, Sec.-Act. 


We have some real live opportunities for men who can pro- 
duce applications and desire the maximum amount of real 
money from their efforts in Minnesota, the two Dakotas and 


Montana. 


If you can write good, clean, new business, 


where conditions are right, do not fail to investigate our 
contracts and territory conditions. Q For particulars, address 


E. S. ALBRITTON, Supt. of Agencies : SAINT PAUL, MINN. 











Old Colony Life Insurance Company 


OLD COLONY BLDG. 


CHICAGO, ILLINOIS 


Has Territory open in Illinois, Wisconsin, Mich- 
igan, Minnesota, South Dakota, Nebraska, 
Oklahoma, Arkansas, Tennessee and Kentucky 
Why be a Sub-Agent if you have the ability and oppor- 
tunity to become a General Agent under a Liberal First- 
Year and Non-Forfeitable Renewal Commission Contract 
made direct with the Home Office? The Old Colony 
issues a very extensive line of non-participating policies, 
embodying the latest ideas in Life Insurance, at high, 
medium and very low rates to meet all conditions of 
insurability and competition. @For particulars write to 


B. R. NUESKE, Vice-President and General Manager 





JOHN HANCOCK MUTUAL 
HAS DISABILITY CLAUSE 


Company Will Revise All Its 
Ordinary Policy Forms 
as of Sept. 1 








CHANGES ENUMERATED 





Text of the Instructions and Explana- 
tions Sent Out to the Agents 
by President 





The John Hancock Mutual will revise 
its ordinary department policies. The 
main new feature will be a total and 
permanent disability clause, thus an- 
other of the first-class older companies 
adding this benefit. The new policies 
will be ready Sept. 1. President Ro- 
land O. Lamb in announcing the chang- 
es says: 

Beginning Sept. 1, or as soon thereafter 
as is practicable, the company will pro- 
pose to issue new and revised forms of 


ordinary policies. An effort has been 
made to perfect these possetes upon the 
most advanced modern lines as far as is 


consistent with our conservative tendency. 
We will take up the headings in the 
policy in their order, so that changes 
may be readily noted: 
pe g Clause: No change in meaning; 
slight verbal change only. 
When in Effect: No change. 
Change of Beneficiary: No change. 
. * 


Payment of Premiums: No change ex- 


cept (a) the introduction of a new provi- 
sion for advance payments, and (b) a 
change in the grace provision so as to 


grant a grace period upon all premium 
payments except the first. Under the pro- 
visions of this section it will be neces- 
sary, as now, that the agents ascertain 
whether the insured is alive and in good 
health prior to the delivery of the policies 
and the payment of the first premium, or 
the first instalment of such premium. 
Thereafter, during the life of the policy, 
(CONTINUED ON PAGE 11) 








The Forest City 
Life Agent’s 
Contract 


is a mighty good one. It is di- 
rect with the Home Office—no 
general agent between receiving 
a “rake-off” on the agent's busi- 
ness. It provides first-year com- 
missions; renewal commissions; 
exclusive territory, and experi- 
enced insurance men tell us it’s the 


FAIREST CONTRACT 
they have seen. We want good 
agents to whom we will give poli- 
cies and a contract that spell suc- 
cess. @ Write for details TODAY! 


HOME OFFICE 


ROCKFORD, ILLINOIS 
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Me riaian Lit e oe hig have an opening for a good organ- 


Insurance Co. 





INDIANAPOLIS” - 








- INDIANA 








izer and producer in the Eastern half of 
Missouri, excluding St. Louis. Write 


company for more information. 




















President Day’s Observations 


Head of Equitable Life of New York 
Comments on Present Conditions 

















fairs it was apparent that the 

underlying international strains 
and stresses were intensifying with 
each succeeding year. It has seemed 
that sooner or later war must eventu- 
ate. Nevertheless I have been hopeful 
that the restraining influences would 
continue to predominate and that in the 
progress of time relief through pacific 
means might be had. Now that the 
apparently inevitable has occurred, the 
length of the conflict of course cannot 
be foretold, but it is well to bear in 
mind that the sweeping destructiveness 
and tremendous cost of modern war- 
fare are factors working potently 
against a long war. 

* * * 


As to the effect the war is likely to 
have upon the United States, my view 
is as follows: At the outbreak of the 
war, the basic conditions of this coun- 
try, excepting possibly the revenue 
needs of the railroads, were sound and 
strengthening so that it was prepared 
to meet this development. We were 
emerging from a period of settlement, 
and there had been but little specula- 
tion in shares, real estate or commodi- 
ties. Merchandise stocks as a rule were 
low and purchases were made only for 
immediate requirements. Crop pros- 
pects were excellent. Credits were 
high, banks well supplied with funds, 
and undertakings of more than moder- 
ate scope were not being accepted. The 
issue of emergency currency by the 
government was a precautionary mea- 
sure, not a necessity; its chief effect 
has been the calming of the fears of 
those who might be disposed to with- 
draw their funds from circulation. 

* * + 


° | YO close observers of European af- 


Owing to the disturbance of com- 
merce, for the present some of the 
exports for European markets, mainly 
machinery, raw materials and manufac- 
tures, will show a falling off. That 
falling off will be minimized if pro- 
ducers, traders and carriers cooperate 
efficiently to facilitate and take imme- 
diate advantage of the resumption of 
transatlantic commerce, while the ex- 
portation of foodstuffs, clothing, etc., 


on such resumption will increase con- | 


siderably. When peace is declared, we 
shall probably be called upon to fur- 
nish in addition to the usual articles of 
export, the materials and articles re- 
quired in the processes of rehabilita- 
tion, and to meet pressure demands 
until the producing machinery on the 


AGENTS WANTED AT SEATTLE 


Successful life man familiar with monthly 
income policies wanted in this growing city. 
“Gateway to Alaska.” Give record and 
reference. WM.S. POND, General Agent, 


Connecticut Mutual Life, - 253 Empire Bidg., Seattle, Wash. 











other side can be remanned and set in 
motion. 
* * * 


The super-abundance of money pro- 
duced by the emergency currency may 
invite speculation, a form of artificial 
activity which may be taken by many 
of our people as evidence of pros- 
perity. 

These increased exports and activi- 
ties will continue for a period propor- 
tioned by the duration of the war and 
consequent losses. When in due course 
a normal balance has been established 
I should look for a reaction, as the 
economic law that “waste must be dis- 
tributed” will find recognition in this 
case -as it has in the past, and the 
United States and other countries not 
involved will be called upon to con- 
tribute to some extent to the losses in 
one form or another. It is possible, 
however, that these losses may be more 
than compensated for. Even after the 
reaction takes place you may find that 
our losses have not only been made 
good but that an advantage has been 
gained by the expansion of foreign 


trade. 
* * * 


A good deal depends on Congress; 
if sound legislation looking to the crea- 
tion of a merchant marine is enacted, 
and manufacturers are encouraged to 
engage in foreign commerce, we may 
gain a great advantage through the 
war. The opportunity is before us—it 
rests with Congress and with our 
bankers, manufacturers and merchants 
as to whether they will grasp the op- 
portunity. One of the happy results 
thus far attained has been the work- 
ing together of the government and 
the business leaders with frankness and 
freedom in the interests of the general 
good. This cooperation, ordinarily of 
high value, is immensely enhanced in 
times like the present. 

Great and moving evemts are apt to 
produce the unexpected and unfore- 
seen, and time may prove me mistaken 
on several counts; yet there does not 
appear to me to be any sound cause 
for apprehension so far as the United 
States is concerned. 





Takes Missouri State 


George M. Fox will become general 
agent of the Missouri State Life for 
northern Ohio, with headquarters at 
Cleveland, on Sept. 1. Mr. Fox served 
as general agent of the Phoenix Mutual 
Life at Cleveland for twelve years and 
was formerly special agent for the 
company. He made a splendid record, 
but retired some years ago to devote a 
portion of his time to some other 
things. He continued, however, to 
write much personal business for the 
Cleveland agency. His offices will be 
at 608 New England building. 


THE CLEVELAND LIFE 


INSURANCE COMPANY 
WILLIAM H. HUNT, President CLEVELAND, OHIO 


“‘A Company Better Otherwise Than Simply Age and Money Size” 
Began business October, 1907, and on January the Ist, 1914, had— 
Surplus to 


$10,644,428 — ascets!** $808,528.64 — Poifeyiciters, $301,317.25 


Ample financial backing, dies annual physical examination of policy- 
holders, liberal policies and agency contracts. 


OPEN TERRITORY IN OHIO, W. VIRGINIA and MICHIGAN 
LIFE, HEALTH AND ACCIDENT INSURANCE 


Insurance 
in force, 














Reliable Life Assurance Company 


We want State Managers, Field Superintendents, District 
Managers and General Agents. We have fine contracts 
to offer men of character and ability. - : : Address 


401 to 417 PENNWAY BUILDING INDIANAPOLIS, INDIANA 











GOOD SERVICE 


Is the Foundation pon Which to Erect a Successful Business 
Brief, liberal, clearly expressed — _— guaranteed low cost, are 


serviceable alike to policyholders an Se gee 
Specimens of Life, Accident or Heal policies cheerfully furnished. 


For agencies address 


The Columbian National Life Insurance Company 


CHILDS WM. C. JOHNSON 
— President Boston, Mass. Vice-Pres. and Gen. Mer. 











HAS JUST 


ENTERED ILLINOIS 


We have all the best forms of policies 


Life Health Accident 


issued separately and in combination 


A Real General Agent’s Contract on both lines, 
to honest, earnest producers. 





Address 
Wisconsin Rp poe : 


Insurance Com 
OSHKOSH, WISCO! ef 




















NORTHERN STATES LIFE 


HAMMOND, INDIANA 


Desirable 
Territory 


Attractive 
Policies 


We offer exceptionally hberal agency contracts to reliable, energetic and ex- 
perienced insurance men in Indiana and Illinais. 


F. C. WORTH, President C. C. BONHAM, Agency Supt. 
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THE STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 





UNSURPASSED 


AGENCY CONTRACTS 
COMPLETE PROTECTION POLICIES 





On agency matters, address: 


CHARLES F. COFFIN, Vice-President 

















Two New Eastem Companies 


How the Stimulus for Organizing Latter Day Life Insurance 
Institutions Started and Development of the Campaign 














(PROM A STAPF CORRESPONDENT) 


EW YORK, Aug. 17—W. B. 
Woodbridge, who started the 
Columbian National Life, began 
his insurance career in Chicago selling 
area contracts for the old Western 
utual Life, managed by the Rhodus 
Bros. Then he went to Boston and 
worked for the Bankers Life of New 
York, which also had special contracts. 
Woodbridge became New England 
manager and wanted to be placed in 
control of the company. This was not 
done and he started the Columbian 
National with a big agency company 
attachment, selling stock throughout 
the country. The agency company 
stock proved a poor investmeint, but 
the life company stock has been good, 
paying 7 per cent since organization. 
* * * : 


The special contract originated by 
Samuel Quinn and W. S. Wynn, has 
in one way or another been responsible 
for the organization of a majority of 
the life companies of the country. 
Quinn once told the writer that the 
special contract would revolutionize 
the life insurance business. It did, in 
a measure, but not in the way he 
thought it would. After all, it was 
based on an old business principle— 
that to start anything first people have 
to be specially interested. 

_ Usually this is done by people tak- 
ing stock and then giving their support 
to their own project. This is what the 
special contract finally resolved itself 
into and that is one reason why most 
of the new companies are stock instead 





of mutual. The tendency has distinct- 
ly been to scatter the stock in small 
blocks as much as possible. 

* * * 


The whole thing is not a bad one 
from a business standpoint, but the 
trouble has been that it has not been 
carried out. The special contract 
policyholder and the stockholder have | 
not been really interested in the com- 
pany. The scheme has been often 
worked by irresponsible and incompe- 
tent men who took only the immediate 
profit. The whole plan was frequently 
worked out in bad faith, or rather not 
worked out at all. 

* * * 


Two new life companies have recent- 
ly been started in the east, both with 
interesting projects. The first, the 
Farmers’ National of Syracuse, N. Y., 
organized by officers of the Grange, 
has a very good chance for success. 

The other new company is the 
United Life & Accident of Concord, 
N. H. It, too, has a good chance to 
succeed. It is a stock:company, while 
most of the New Ehgland life com- 
panies are mutual and that is the New 
England life insurance tradition; yet 
the Columbian National of Boston is 
a successful stock company. It is not 
necessary to mention the successful 
stock life and miscellaneous companies 
of Hartford or the Connecticut Gen- | 
eral, which is also successful. 

The two new eastern companies both | 
propose to operate under the stringent 
expense law of New York. Both may | 


be able to get business by reason of | are also pledged to help in the develop- 


their special plans. 
* ” * 

The United Life & Accident promo- 
tion makes one of the interesting 
stories of organization. Vice-president 
Jamison was an old State Life man 
and had seen the growth of new west- 
ern companies. He is of a-more con- 
servative type than most promoters 
and has proceeded with a good deal 
of sagacity and good judgment. Being 
in a conservative state, like New Hamp- 
shire and having on his board some 
of the strongest men in the state also 


insures the United being conducted on | 


business lines. 
* 


The choosing of New Hampshire as 


| the home of the United was an inter- 


esting incident. Mr. Jamieson had his 
plans laid to start a company on the 
selling-by-mail stock plan. He looked 
over the field and found that there 
were but two states in the country 
without a life company—New Hamp- 
shire and Arizona. Without reflection 
on Arizona in any way, he chose New 
Hampshire, and he also chose the capi- 
tal of the state, Concord, famous for 
a number of things, among them the 
fact that it was the home of Mrs. 
Eddy and Christian Science during 
much of her life. It is one of the fine 
old communities of the unspoiled parts 
of New England. In the next state, 
Vermont, also at the capital, is the 
home of the fine old National Life. 
Mr. Jamieson took his fate in his 
hands and entered Concord, a perfect 
stranger. When he had gotten through 


| sending out his literature, it is said 
| that he had raised the grade of the | 


Concord postoffice. The stock was 
sold two for one and the promotion 


| cost was under 10 per cent. There was 


nothing particularly impressive or 
grandiose about the literature sent out. 


Mr. Jamieson has secured about 
1,200 stockholders in his project who 


| 
| 
| po its combination life and accident 
| 
| 


ment of the company as fast as it is 
able to enter their territory. They will 
take policies themselves, find agents 
and help the agents write business. 


Besides this the company depends up- 


policy by which the accident feature 
is furnished virtually at cost in connec- 
tion with the life policy. This has been 
proved to be a good company builder, 
notably in the case of the Conserva- 
tive Life of California, now reinsured 
in the Pacific Mutual. 

o” +. + 


Concord and New Hampshire people 
| are being asked to back the company 
| and give it a good start in other states 
| by showing that it stands well at home. 
| Concord is asked to furnish 100 policies 

to start off with. The argument is ad- 
vanced that other New England cities 
are making strong bids for factory 
locations. Concord does not care par- 
ticularly to become a factory town. 
| Why not make it the home of a big life 
insurance company? Concord and New 
| Hampshire people are being asked to 
| take stock and insurance—there is still 
a little stock that was not sold by mail 
| on the ground that the company must 
necessarily be managed and directed 
| by New Hampshire people and they 
should be interested in it. Really, 
Henry B. Hyde started the Equitable 
on less of a foundation than this. 

The United has already bought a 

former governor’s residence for a home 
office building and is having it remod- 
eled. All the town agrees that it was 
|a good buy at $12,000 and that it is 
| worth $20,000. 








| All the states in the Union now have 
|a life insurance company—except Ari- 
zona. It would seem that it is up to 
Arizona to get busy. 





The Cleveland agency of the Mutual 
Life has so far kept pace with last year's 
record and fully expects to equal it at the 
end of the season. To do this there must 
be paid for $3,000,000 of insurance. 

| 











ROYAL LIFE INSURANCE COMPANY 


ALFRED CLOVER, President 


INDUSTRIAL AND ORDINARY POLICIES 


Special confidential contracts for Superintendents, Assistant Superintendents and 
Agents in Indiana, Illinois, lowa, Kansas, Kentucky, Michigan, 


Minnesota, Ohio, and Wisconsin. 


HEAD OFFICE: 108 S. La Salle St., CHICAGO 
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MANAGERS WANTED 
MICHIGAN 
INDIANA 
KENTUCKY 
MISSOURI 





SOMETHING NEW 


2. 


A NEW POLICY—Annual Deposit Plan 
Also MONTHLY PENSION COPYRIGHTED BOND 
NO OTHER COMPANY 


1. A PENSION to the beneficiary for life if the Insured dies; 
A PENSION to himself for life if he lives; 


SELLS 


3. A PENSION to himself if totally disabled by accident. 


A unique and unexcelled contract. The best in Life Insurance 


Life service bond copyrighted agency contract—made for life 


ASK OUR AGENTS ABOUT IT 


THE LAFAYETTE LIFE INSURANCE COMPANY sertram pay, President LAFAYETTE, IND. 


I T 


MANAGERS WANTED 
KANSAS 
NEBRASKA 
PENNSYLVANIA 
ARKANSAS 











PLANS OF NEW COMPANY 





HEAD OFFICE AT LANSING 





Grange Life Presents a Strong Line-up 
of Prominent Men Throughout 
State of Michigan 





Michigan is to have a new life insur- 
ance company, capital stock $100,000, 
to be sold at two and a-half. Plans 
are so well perfected that the organ- 
izers hope to begin business by Jan. 1. 

Preliminary organization was effected 
at a meeting held in Lansing Aug. 11. 
The Grange Life Assurance Associa- 
tion will be the name of the new com- 
pany. While it is an outgrowth of 
the Grange Life Insurance Company, 
a fraternal institution, it is net that 
company, nor even a conversion of it, 
but an entirely new company which 
will be in the legal reserve class. The 
distinctive feature of the company will 
be that the stock will be sold entirely 
among the members of the Michigan 
State Grange, though business will be 





sought among all classes of people, | 


exactly as the stock companies and the 
legal reserve mutuals do. 


History of the Fraternal 


The Grange Life, the fraternal com- | 


pany, was organized about three years 
ago, by leaders of the state grange. 
N. P. Hull, for two terms state grand 
master, was the moving spirit. It has 
written about $1,000,000 of perfectly 
good business. 
successful that Mr. Hull and others 
came to the conclusion that it would 
be a first-class business move to make 
a stock company of it. Its medical 
standard has been more strict than that 
of some of the old line companies, as 
several risks turned down by 
Grange have been accepted by other 
companies. It is the intention to take 
over the fraternal business. 


Promotion Will Be Conservative 


| ing already have been chosen: 
| Ketcham, Hastings; C. 
In fact, it has been so | 


entered. A suite of offices already has 
been engaged in the Oakland building, 
Lansing’s most modern business struc- 
ture. Arrangements have been com- 
pleted with a well-known Detroit 
general agent to become director of 
agencies. The actuary will be Dr. 
James W. Glover, of Ann Arbor, who 
is professor of mathematics in the 
University of Michigan and one of the 
best known actuaries in the country. 
Board of Directors and Governors 


The board of directors will number 
thirty. They will be assisted by a 
board of governors of 100, chosen from 
the masters and past masters of the 
county grange organizations. They 
will hold-regular meetings with the 
directors, probably quarterly. The 
object of the creation of this board is 
to promote greater acquaintance and 
cooperation among the stockholders. 

Officers of the Company 


The present officers of the company 
are: President, N. P. Hull, Diamon- 
dale; vice-president, Colin C. Lillie, 
Coopersville; secretary-treasurer, C. H. 
Bramble, Tecumseh; ~actuary, James 
W. Glover, Ann Arbor; general coun- 
sel, Judge Stephen H. Clink, Muske- 
gon; executive committee, the. officers 
and George B. Horton, Fruit Ridge; 
T. N. McNaughton, Ada, a state sen- 
ator and Fred E. Dunn, Crosswell, a 
member of the Michigan House of 
Representatives. 


Directors Already Chosen 


Of the board of directors, the follow- 
John C. 
. Palmer, 
Detroit; M. O. Rowland, Detroit; ex- 
Gov. F. E. Warner, Farmington; Edwin 
W. Frensdorf, Hudson; L. Whitney 


| Watkins, Manchester; A. W. Thomp- 
| son, Vulcan; I. W. Byres, Iron River; 


John S. Walker, Muskegon; Burr B 


| Lincoln, Harbor Beach; L. W. Oviatt, 


the | 


Bay City; M. H. Burton, Lansing; 
Jerry Lawson, Saulte Ste. Marie; 
Charles S. Bartlett, Pontiac; Frank 


Coward, Bronson. 


The organization plans are conserva- | 
tive and strict—no bonuses, small com- | 


mission on stock sales, the company 
selling its own stock, and all stock- 
holders being treated alike. Walter W. 
Tait, who has had wide experience in 
the organization of corporations, has 
been engaged to handle the Grange 
Life Assurance stock sales. 
Home Office Will Be in Lansing 


While the stock selling will be con- 
fined to the members of the Michigan 
grange and a few influential business 
men of Michigan, the company will 
eventually enter every state in which 
the National Grange has a branch or- 
ganization, seeking grange business 
especially and general business also. 
The home office will be in Lansing, 
with probably a general agency in 
Detroit. Michigan will be pretty well 
organized before any other state is 


Number Are Well Known 
A number of these men are wealthy 
and all are well-to-do. Among the 
names are several of state-wide note. 
F. E. Warner was governor of Michi- 
gan for three terms, the only man to 
be so honored in the history of the 


state. N. P. Hull, president of the 
company, subsequent to his two terms 
as master of the state grange, was 


lecturer of the National Grange, tour- 
ing all of the twenty-six states in 
which the grange has branches, and 
was chairman of the legislative com- 
mittee of the grange, a most important 
position, as there are 60,000 grangers 
in Michigan, and generally they get 
what they want. He headed a delega- 
tion of fifty farmers who called upon 
President Taft. As spokesman, he 
talked straight from the shoulder. As 
he was leaving, one of the secretaries 
who had been around the executive 
offices in the White House for years 





ATTENTION 





COMPANIES 


Is there some life company that can use an 


EXPERIENCED AGENCY MAN 


If so, reply in confidence to 43=X, care The Western Underwriter 





told him he was the first man who 
had cut out telling the President what 
a fine man he was, and told him 
exactly what he thought of his policies 
—from an opponent’s standpoint. That 


shows Mr. Hull’s forcefulness. He is 
president of the American Dairy 
Farmers Association and _ executive 


secretary of the National Dairy Union. 
Also vice-president of the Michigan 
State Fair and of the Michigan Good 
Roads Association. 

Bankers Are Represented 


Edwin W. Frensdorf is a director of 
several banks, a member of the Michi- 
gan prison board and one of the state 
democratic leaders. I. W. Byers is a 
director of the First National Bank of 
Iron River. Colin C. Lillie is president 
of the Coopersville State Bank, ex- 
president of the National Dairy Show 
Association, associate editor of the 
“Michigan Farmer” and formerly was 
deputy state dairy food inspector. 
George B. Horton is a member of the 
state tax board, was for twenty years 
master of the state grange and for 
several other years high priest of the 
highest degree of the granges. C. A. 
Palmer and M. O. Rowland are former 
insurance commissioners. 

There are 60,000 members of the 
grange in Michigan and 1,000,000 in 
the United States, which gives some 
idea of the innate strength of the 
company. Besides this advantage, it 
will go after general business with all 
the vim of the old line companies, and 
have experienced, competent men di- 
recting the campaign. 





METROPOLITAN WAR_ RISKS 





Company Issues Instructions as to Ap- 
plications from Those Contemplat- 
ing Entering Foreign Service 





The Metropolitan Life has issued the 
following instructions as to the issuance 
of policies on those that contemplate 
returning to the old country to engage 
in war: 

“Until further notice we will enter- 
tain applications for the benefit of 
bona-fide dependents on persons wht 
contemplate returning to the old coun- 
try for the purpose of joining the mili- 
tary or naval organization.in which 
they have served, or who have enlisted 
or shall enlist in either army or navy 
of any foreign power. 

“Up to $1,000 intermediate, any plan. 

“Up to $2,000, twenty-payment life 
ordinary (or any plan carrying higher 
premium). 

“First premium to be paid annually 
in all cases and on binding receipt. 

“On acceptable risks these policies will 
be written at our regular rates, without 
extra premium, and for the full benefit 
in case of death. Policies will be is- 
sued with free disability provision, ex- 
cept in states where we must charge for 
this privilege, if desired. This is no 
bid for war risks, but an opportunity 
to write up such men as may be called 
upon to go to the front whom you 
meet in your regular canvass. We 
shall not permit the canvassing at re- 
cruiting stations or military encamp- 
ments. The applicants must be resi- 


dents of the towns or cities in which 





they are written up and must be ex- 
amined by our local examiner. 

“We take this occasion to remind 
you of the existing rule which forbids 
the acceptance of business from insur- 
ance brokers or agents of other com- 
panies. All applications on male appli- 
cants must be accompanied by a sup- 
plemental application on Form O36S, 
showing whether applicant is a member 
of any military organization or contem- 
plates enlistment.” 





WANT CONVENTIONS OF 1915 





San Francisco Sends Delegates to Cin- 
cinnati and Dallas to Land 
Next Meetings 





The San Francisco Life Underwriters 
Association is making a determined ef- 
ford to land the National Life Under- 
writers and the American Life Conven- 
tions for San Francisco for next year. 
In addition to the seven San Francis- 
co representatives selected to make the 
trip to Cincinnati, five additional del- 
egates were added and this coterie will 
lead the fight both at Cincinnati and 
Dallas to add these conventions to the 
list of organizations that will gather 
in San Francisco in 1915. 

J. N. Russell of the Pacific Mutual 
Life, vice-president of the National as- 
sociation, is being groomed by his 
friends for the position of president of 
the association, and it is predicted that 
he will have a big following through 
his many years of association with life 
insurance interests. 


STOCK 
SALESMEN 























I have an excellent 
| proposition for 
selling stock in an 
established dividend 
paying company. 
Would like to get in 
touch with a man to 
assist me and take 
half the profits. I 
have an automobile 
we can use. Here is 
a chance for someone 
to make big money. 


Address 40-L, care The 
Western Underwriter 
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FEDERAL LIFE MEETING 


AGENTS AT HOME OFFICE 





Leaders of the Company Spend Three 
Days in Annual Convention 
and Entertainment 





FPEDERAL CLUB’S NEW OFFICERS 

President—Gus B. Barlow, manager Ohio 
department. 

First Vice-President——H. C. McCann, 
state manager for Michigan. 

Second Vice-President—M. L. Wood, 
state manager for Georgia. 

Secretary-Treasurer—W. W. Keith, state 
supervisor for Texas. 

At the annual meeting of the Federal 
Life Club held last week in the home 
office of the Federal Life at Chicago, 
F. W. Potter, formerly Illinois insur- 
ance superintendent and now manager 
of the Illinois Association of Legal Re- 
serve Companies, stated that an agent’s 
success in his calling depends largely 
on the mental attitude he assumes 
toward his work. He thinks it is abso- 
lutely necessary for a life salesman to 
develop a high degree of earnestness. 
It is the character of this earnestness 
that largely establishes his rank in the 
insurance world. 

Mr. Potter said that this is a perma- 
nent possession of a salesman, and that 
it should be guarded very carefully. 
He believes that right mental attitude 
is the chief characteristic that an agent 
needs to develop. 


Mission of Life Men 


He declared that life men are pre- 
venters of trouble, poverty and crime. 
He pointed out the great armies of 
Europe tramping up and down the con- 
tinent causing trouble, and then he pic- 
tured the great army of life insurance 
men on this side going here and there 
preventing trouble. These agents, he as- 
serted, are benefactors of humanity and 
society. They are doing a real con- 
structive work. He termed them home 
savers. Mr. Potter stated that the 
average policy carried in this country 
was something like $1,900. That means 
that there are thousands and thousands 
of small policies, and each one, no 
doubt, tells a significant story. Many 
of these policies constitute about the 
chief estate of the holder. 


Sees Dangerous Tendency a 


Mr. Potter sees a danger in the ten- 
dency of the government to step in 
and regulate various lines of business. 
The trend of the times is for the state 
to want to manage the affairs of men. 
He believes that the state, instead of 
interfering, should cooperate. 

He called attention to the excellent 
Illinois life insurance statutes, and 
stated that they gave absolute protec- 
tion to policyholders, and that any one 
having a policy issued by an IIlinois 
company can feel assured that it is 
fair and square in every particular. 


Directors and Stockholders 


He urged that the directors and 
stockholders of companies do their 
share in assisting in the production 
work. Mr. Potter stated that an agent 
should not be discouraged by compar- 


ing himself with other life salesmen. 
He should live up to the best that is 
in him and accomplish all he can to the 
limit of his capacity, and that is all 
that can be expected. He should take 
a mental inventory of his mental and 
spiritual possessions, and see that they 
are all put in use. 


Tribute to President Hamilton 


Mr. Potter paid high compliment to 
President Hamilton of the Federal and 
his associates in the company, and 
stated that while he was superintend- 
ent of insurance he had very few com- 
plaints regarding the Federal and its 
treatment of policyholders. 

Another speaker was Cashier Henry 
S. Henschen of the State Bank of Chi- 
cago. Mr. Henschen takes a personal 
interest in life insurance, and stated 
that he never refuses to see an agent 
when he calls on him. He states that 
he often advises people to take life in- 
surance, and frequently he sizes up 
men, asking them the amount of life 
insurance they carry, to see whether 
they really have good judgment. He 
believes that a keen business man will 
carry sufficient life insurance and that 
enters largely in the estimate that he 
makes of the man. He relies much on 
the character, skill and judgment of the 
management of a company: He de- 
clared that he sized up a company 
largely by the way it was managed 
and ffie ability of the men back of it. 

Policy Loans 


Mr. Henschen thinks that the com- 
panies are doing too much talking and 
writing against policy loans. He 
thinks that if a man has any equity in 
his life insurance he should borrow on 
it if necessary. 

The members of the club met in the 
directors’ room at the home office 
Thursday morning with President Isaac 
Miller Hamilton of the company pre- 
siding. This was a joint meeting of 
the board of directors and the agents. 
Attorney Charles J. O’Connor of Chi- 
cago welcomed the members of the 
club on behalf of the directors in a 
very happy talk. The response was 
made by T. J. Wood of Oklahoma 
City, who is president of the Federal 
Life Club. 

After the morning session the com- 
pany served a buffet luncheon in the 
building for the agents and office em- 
ployes. President Wood of the club 
was in the chair at the afternoon ses- 
sion when Mr. Henschen delivered his 
address. A talk was given by Super- 
intendent of Agents Charles S. Ran- 
nells, who gave some excellent advice 
to the men on efficiency. Two Chicago 
newspaper men spoke briefly, and the 
rest of the time was taken up by the 
agents in different sections telling 
about life and accident conditions in 
their territory and prospects for new 
business. 


Company Holiday 


Friday was a company holiday, when 
all the employes at the home office and 
the agents were taken on a lake trip 
to St. Joseph, Mich. Thursday night 
the members of the club were enter- 
tained at the roof garden of the Hotel 
LaSalle. 

On Saturday, both morning and af- 
tternoon, the business sessions were 





again resumed, and talks were given 
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by the agents. W. C. Brimstin, assist- 
ant secretary of the company, gave an 
address, as did Treasurer O. E. Merley. 
Saturday evening the agents were en- 
tertained at dinner at the Chicago 
Yacht Club. 





Conventions for San Francisco 


The Northwestern Mutual Life will 
hold its 1915 annual convention in San 
Francisco in connection with the Pa- 
cific Coast representatives, on or about 
the time of the meeting of the Na- 
tional Life Underwriters Association in 
September. 

Other companies which have an- 
nounced their intention of holding 
their 1915 meeting in San Francisco are 
as follows: 

The Montana Life of Helena. 

The Merchants Life of Burlington, 
Iowa. 

The Central Life of Des Moines. 





Will Postpone Club Meetings 


Owing to the present disturbed con- 
ditions throughout the world, the New 
York Life has decided to postpone all 
its club meetings for the present. The 
officers of the company state that they 
do not believe that the club members 
desire to hold conventions at a time 





when war is raging over the European 
continent. The club returns will be 
made up under the rules and the mem- 
bers’ names will be published in the 
bulletin, but until conditions abroad are 
“ry favorable, no conventions will be 
neld. 





Central Life’s Activities 


H. G. Everett, secretary and agency 
manager of the Central Life of Des 
Moines, reports successful agency 
meetings of the Montana agents at 
Missoula and the Washington agents at 
Spokane. New agencies have been 
opened in Idaho and western Washing- 
ton. On Aug. 14, the Minnesota agents 
met at Green Lake, Minn. President 
and Mrs. Peak, Secretary and Mrs. 
Everett and Medical Director Dr. 
Smouse attended the latter, which was 
well attended and enthusiastic. 





Writing a Good Business 


W. H. Whitney, general agent of the 
Phoenix Mutual Life at Cleveland, has 
had an excellent business through the 
summer. The number of applications 
through May, June and July averaged 
almost one a day. While August is 
bound to be the dullest month of the 
year, the business has been much bet- 
ter than usual. 








PACIFIC MUTUAL LIFE INSURANCE CO. 


(LIFE DEPARTMENT) 


We have some good open territory in Arizona and will 
offer attractive general agency contract to right man 
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Small City Home Office 


Success of Companies Outside the Big Money Cen- 
ters is Finely Typified in the National of Vermont 








ONTPELIER is the capital of 

Vermont, a town of five or six 

thousand; a few miles from the 
greatest granite quarries in the coun- 
try. It is, notwithstanding that it is 
the capital of the state, rather inaccessi- 
ble by railroad. In this northern en- 
vironment has grown up one of the fine 
life insurance companies of the coun- 
try, the National Life, now 64 years 
old. 


* * * 


It is rather singular that taking them 
by small and large, the small cities and 
towns have more than their share of 
the successful insurance companies, in- 
stitutions that are supposed to thrive 
best at the money centers with which 
they would naturally be identified. 
Even in the big cities, however, there 
are not a few instances in which in- 
surance companies are to be found 


ACTUARIES 


A. ANDERSON, F. A. 1. A. 
Consul 


Actuary 
417-418 Washington Building 
MADISON, WIS. 


H W. BUTTOLPH 
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CONSULTING 
ACTUARY 
Hume Building 
INDIANAPOLIS, IND. 
— F. CAMPBELL 


CONSULTING 
ACTUARY 





404 Harris Trust Building 
Telephone Randolph 918 


CHICAGO, ILL. 


“JOHN W. CROOKS 


INSURANCE EXAMINER AND AG 
COUNTANT 


Ten Years Chief Examiner 
Ohio Insurance Department 


Pour Years Company Experience 
62 East Gay Street 


____— COLUMBUS, OHIO 


R. “™> A. HANN 7 


CONSULTING 
ACTUARY 


New First National Bank Building 
______———sCOLUMBUS, OHIO 


JRRANE 3. BarcuT 


Consulting 
Actuary 


Hume Bldg. 
INDIANAPOLIS 
i J. McCOMB 
+ COUNSELOR AT LAW 
CONSULTING ACTUARY 
Premiums, Reserves, Surrender Values, etc., calcu- 
. Valuations and Examinations made. 
Policies and all life insurance forms prepared. 
The Law of e a Specialty. 
Colcord Bidg. 
OKLAHOMA CITY 


a. H. NITCHIE 











be my bee 


1219 Association Buildin 
19 S. Lae Salle St., CHICAGO 


ARRIS E. VINEBERG 


Fellow, Actuarial Society of America 
Fellow, American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 





Room 1137 First National Bank Bldg. 
CHICAGO 


away from the business and banking 
centers, often in a remodeled dwelling. 
* * & 


An insurance company deals wholly 
in money and yet, singularly enough, 
banking and the like does not seem 
to constitute its proper environment, 
taking some of the best and oldest 
companies as a criterion. 

President J. A. DeBoer, of the Na- 
tional Life, is one of the strong figures 
in life insurance in the present day. 
In the management of the National he 
has an eye single to the interests of 
the policyholders and the company. 





Such men as he are in the marrow, 
idealists, builders, statesmen. 

He came to this country when seven 
years old from Holland, but he is as 
much of a New Englander,.and es- 
pecially a Vermonter, a _ peculiarly 
democratic but dignified type of Ameri- 
can as a native. He worked his way 
through Dartmouth and in time be- 
came ‘superintendent of schools of 
Montpelier. 

* * 


George P. Dewey, a brother of the 
Nadmiral and member of an old Mont- 
pelier family, was president of the Na- 
tional and J. C. Houghton was vice- 
president. Mr. Houghton had been 
cashier of a bank in Montpelier, which 
position he resigned to become treas- 
urer of the National. Almost all of 
the National’s officials have been from 
Montpelier or vicinity. During the 
time that Mr. Houghton was vice- 
president and president, the National 
spread out and became a large com- 
pany. He died a poor man_ because 
money was not his ideal in life. His 
sister still lives in Montpelier and his 
son is manager of the “Riverside Press” 
of Cambridge and a member of the 
firm of the Houghton-Mifflin Company 
of Boston. “or 


Mr. De Boer has never been a per- 
sonal writer of life insutance, but he 
wrote one policy in which he takes es- 
pecial satisfaction. When the National 
was 50 years old Mr. De Boer, then 
actuary and head of the agency depart- 
ment, took it upon himself to see that 
the National produced $1,000,000 of 
business in its home state. A million 
is quite a lot of business for one com- 
pany to write in Vermont in a year, 
and by the middle of December he 
saw he was likely to fall short by about 
$50,000 of the amount. He determined 
to get it in the National home office, 
full premiums and nothing off from 
every one. He told Mr. Houghton he 
ought to have $10,000. Mr. Houghton 
protested that he could not afford it. 
Mr. De Boer insisted. Mr. Houghton 
yielded, the old story. That $10,000 
constituted the principal part of Mr. 
Houghton’s estate when he died. 


Mr. De Boer says that, aside from 
personal reasons, for he loved his asso- 
ciate dearly, he was extremely sorry 
to be obliged to give up the actuarial 





and agency duties which he filled as 
vice-president and assume the reins 
of chief executive. He had for years 
been formulating a vision of the ideal 
company from the agency standpoint; 
a company with trained, professional 
men in the field who should understand 
and present, life insurance in its true 
dignity and grandeur. He would have 
loved to be the teacher and personal 
leader of a trained and inspired body 
of men, carrying the banner of the 
National, the ideal company. Such are 
the thoughts and inspirations that are 
drawn from the granite hills of Ver- 
mont by the public school teacher, now 
turned life insurance president. 


Mr. De Boer sat in his office and 
conversed with THE WESTERN UNDER- 
WRITER representative about the Na- 
tional. He has for long been a care- 
ful student of life insurance invest- 
ment. 

“The company,” he said, “now owns 
only two pieces of real estate—this 
home office and a little building in 
Boston occupied by the company’s 
agency. The European war cannot 
trouble us. The National will be the 
last company in this country to be af- 
fected by financial disturbances. We 
are in a transitional period. Life in- 
surance investments should be founded 
in times like these upon the two gréat- 
est and safest values, the soil and the 
government. The National’s invest- 
ments consist entirely of mortgages, 
mostly on farms, and of municipal 
bonds. You cannot burn or destroy 
absolutely 160 acres of land. You can- 
not destroy the credit of a good 
municipality.” 

Mr. De Boer has been not only a 
tower of strength to the National, but 
executives of other companies have 
sought to take advantage of his keen 
insight and ripe judgment in financial 
and insurance affairs. He has been 
spoken of for governor of his state. 

he National’s modest home office build- 
ing is directly across the street from 
Vermont’s state house. But life in- 
surance could not afford to lose him 
and there are plenty of men who are 
willing to be governor of Vermont. 





W. M. McConnell to Speak 


W. M. McConnell, general manager 
of the Western Union Life of Spokane, 
will read a paper at the annual meet- 
ing of the American Life Convention 
at Dallas on the subject of “Getting 
Business.” He has made a great rec- 
ord as a business producer and is a 
very capable man. 

r. McConnell will take the place on 
the program that had been assigned to 
Secretary J. C. Riheldaffer of the 
—— Washington Life, who recently 

ied. 





Equitable’s Gain for the Year 
The Equitable of New York had 
gained $1,600,000 net by Aug. 1, com- 
pared with the similar period of last 


year. July made a fine gain over July 
of 1913, there being an increase of 
$2,100,000. 





Eugene Jo: formerly with the New 
York Life at Joplin, Mo., becomes general 
agent of the Bankers "Reserve Life of 
Omaha for eastern Missouri, with head- 
quarters at St. Louis. 





MR. LIFE INSURANCE 
SALESMAN 


and A th months for life 
July a e poorest 
The vacation period is the best time to sell acci- 
dent insurance. 


Why not make these the best months of the year 


our clean-cut, unrestricted accident 
PF a eal, poli policies? The ‘only 


benefits every accident nd every 


ess. Large commissions. Write for propo- 


Central Business Men’s Association 
Westminster Building 


H. G. Royer, CHICAGO 


C. O. Pauley, 
President Secy-Treas. 





A Pern Mutual Premium, ye @ Sons Mutual 


surance Proposition which in sum of all ite 
Benefits, is for low cost care 
of interest of members. 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On January 1, 1909, rates were reduced 
and values increased to full 3% reserve. 








3 GOOD POLICIES 


1—19 Pay Premium Saving Policy 

2—Whole Life Premium Reduction Policy 

3—Paid-up Addition—20 Pay Life Policy 
as well as all other regular forms 


Central States Life 
ST. LOUIS, MO. 


Capital $300,000 Deposited with State 
1300 Stockholders Swornto Boost 


FRANK P. CRUNDEN 


J. A. McVOY 
President b 


Pres. & Gen. Mgr. 


Vice- 











Salesmen Make Money 





Having Some- 
thing to Sell 
Receiving Proper 
Co-operation 
Being Connected 
with Live Wires 





Any “Plug” can make money with 


S. C. PANDOLFO 


San Antonio, Texas 





Nearly $3,000,000.00 in applica- 
tions the first threemonthsof 1914. 

















with this Company. 


W. H. HINTON, Sec. & Actuary 





ITS RECORD IS CLEAN. 
Are you one of them? Let us talk it over. Write to us now—for facts. 


Liberal Life Is Liberal to Its Agents 


LIBERAL LIFE is here, ready to help you—to WORK WITH YOU—iust as much as YOU will help and work 
It has territorial openings for the right men. 


It has progressed. 


Liberal Life Assurance Company of Indiana 
ARTHUR H. JONES, Pres. & General Counsel 


ANDERSON, INDIANA 
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EQUITABLE MEN MEET 


POLISHING UP THEIR ARMOR 





Agents and General Agents of Iowa 
Company in Annual Convention— 
Pay Their Own Expenses 





More than a hundred agents and gen- 
eral agents of the Equitable Life of 
lowa paid their own expenses to Chi- 
cago this week for the annual conven- 
tion of their agency association. They 
began the serious work of polishing up 
their armor and replenishing their war 
magazines Tuesday morning and will 
not put on the finishing touches until 
Thursday evening. These annual meet- 
ings are remarkable for the spirit of in- 
dustry that is apparent. The one pur- 
pose of the convention, that of making 
the attendants bigger, better and 
stronger salesmen of life insurance, and 
Equitable policies especially, is nog lost 
sight of for a moment. Time is not 
wasted in bouquet tossing and little is 
spent in pleasure. The one big enter- 
tainment feature of the entire program 
is the annual banquet, which was held 
Wednesday evening. 


Four Factors in Selling 


The meeting was called to order 
Tuesday morning by President R. G. 
Slifer of Philadelphia, with Eugene L. 
Isaacs of St. Louis, secretary, calling 
the roll. The president’s annual ad- 
dress was especially strong. The con- 
vention jumped into discussions Tues- 
day afternoon. “Factors in Selling” 
was the topic for five speakers. Gen- 
eral Agent F. T. Tompkins of Spirit 
Lake, Ia., took up “enthusiasm”; Gen- 
eral Agent G. W. Farley of Toledo dis- 
cussed “company”; Superintendent of 
Agents H. E. Aldrich “efficient use of 
time,” and Field Supervisor C. H. Hat- 
ton “office methods and ‘follow-ups.’ ” 
W. A. Willing, until recently a field su- 
pervisor, spoke extemporaneously on 
the financial stability of the Equitable 
and its strong positon made more envi- 
able by the present war. He advocated 
the use of the slogan, “Safety First.” 

The second general subject was 
“Selling a Policy to a Farmer,” and it 
was handled by General Agents T. B. 
Hutton of Sioux City, Ia., and T. Riley 
of Burlington, Ia. 


Sales Methods Considered 


Three general subjects were discussed 
at the Wednesday morning meeting, 
and five at the afternoon session. 

In considering the different stages 
of a sale V. P. Laustrup of Council 
Bluffs, Ia., told how to find the pros- 
pect; Walker St. John discussed ap- 
proaches and arousing of interest; H. 
C. Finch of Northwood, Ia., took up 
the argument, and H. A. Crannall of 
Gary, Ind., the closing. 

General Agents M. W. Moorman of 
Oskaloosa, Ia., and E. A. Waterbury of 
Decorah, Ia., read papers on selling to 
the country banker. Treasurer Fred 
W. Hubbard talked on the company’s 
publication, the “Equiowa.” 

Selection of Risks and Results 


In the afternoon Medical Director 
F. L. Wells talked on the careful se- 
lection of risks through care on the 
Part of the agent, through inspection, 
through medical selection and through 
limiting the size of policies. 

Actuary Murvyn Davis told what a 
Ow mortality means to a company, 
Eiesenting a mathematical demonstra- 

n. 

General Agent C. G. Cole of Seat- 
tle and J. F. Stone of Columbus ex- 
Plained ‘the selling of insurance to 
large manufacturers. 


General Agents in Session 


Monday previous to the opening of 
the convention there was a meeting of 
Officers, field supervisors and general 
agents, who have field forces. From 
Morning until night the one subject of 


organization was considered, the 
phases chiefly discussed being the ac- 
quisition of agents, the training of new 
men, and the handling of notes. A 
resolution was adopted to the effect 
that only regularly employed agents 
be permitted to deliver policies. The 
purpose is to protect the company 
against brokers who would deliver 
policies in spite of the condition of 
health of the applicant at the time of 
delivery. 

Tuesday night the winners in the 
baseball contest were entertained at 
dinner at the Tip Top Inn. J. C. Cum- 
mings, president of the company, pre- 
sided over the winners of one con- 
test and Treasurer F. W. Hubbell pre- 
sided over the other table of winners. 


New Officers Elected 


H. C, Finch of Northwood, Ia., was 
elected president for the coming year; 
B. M. Blose of Greensburg, Pa., first 
vice-president; T. M. Thomas of Min- 
neapolis, second vice-president; Walter 
St. John of Des Moines, secretary, and 
H. A. Crannell of Gary, Ind., treasurer. 
A cup committee for the coming year 
was named and is composed of Messrs. 
St. John and Finch and C. B. Merrell 
of Cleveland. The Kirk cup was won 
_ year by L. E. Bilyeu of Cambridge, 

io. 











PROSPEROUS COMPANY 
RICHEST TERRITORY 
LIBERAL CONTRACTS 


If you have made a success in the field and 
you desire promotion, write to us at once 
about the general agencies we have open in 
Indiana, Michigan and Pennsylvania. We 
will make a few exceptionally liberal con- 
tracts with live men. 


LOOK INTO THIS 
IT IS UNUSUAL 


We are expanding our business. Write to- 
day. Correspondence confidential. 


The Bankers Reserve Life Co. 
B. H. ROBISON, President 
OMAHA, NEBRASKA 




















Association Activities 











Plan Big Attendance 


It is probable that a good many 
members of the Detroit Life Under- 
writers Association, in addition to the 
regularly elected delegates and alter- 
nates, will attend the annual conven- 
tion of the National association at Cin- 
cinnati in September. A special train 
of two or three cars has been arranged 


for, and will leave Detroit Sept. 14, at | 
10:20 p. m., over the Michigan Central, 
early | 
Lansing delegates | 
have been invited to travel with the | 


and will arrive in Cincinnati 
Tuesday morning. 
Detroit contingent, and will be assigned 
quarters on the special train. The del- 
egations from Grand Rapids, Kalama- 
zoo and Battle Creek will meet at 
Grand Rapids and take a special car on 
the Grand Rapids & Indiana railroad. 

In Detroit a letter of invitation to 
all members of the Detroit association 
has been prepared, urging them to at- 
tend. It is believed that more than 
fifty will go from Detroit alone. 





Agency Well Represented 


According to present plans the 
agency force of the Graham C. Wells 
agency of the Provident Life & Trust 
in Pittsburgh will be well represented 
at the Cincinnati convention of the 











National Association of Life Under- | 


writers next month. Arrangements 
have been made for the following mem- 


bers of the staff to attend: Graham C. | 


Wells, George W. Ryan, Rome Hutson, 
James J. Phillis, William H. Goehring, 
H. B. Heylmun and H. V. Cotton. 
Messrs. Wells, Ryan and Goehring 


have been appointed delegates repre- | 


senting the Pittsburgh Association of 
Life Underwriters, and Mr. Phillis is an 
alternate. 





HOTEL GIBSON 


Cincinnati’s Safest—Largest—Best Hotel 
500 Rooms 500 Baths Built in 1913-14 


Representing an Investment of over 
Two Million Dollars 


‘“‘THE LAST WORD in Hotel Service’’ 





Headquarters 

National Convention 
National Association of 
Life Underwriters 


Life Underwriters early Rates—Two Dollars per Day and Upward 














BENE BOGE on oon ccc ci cs cveteus $1,049,976 
ee $264,140 
Insurance in Force................ $13,254,199 
|. $2,979,074 
Surplus to Policyholders........... $297 ,266.95 


Lapsed and not taken policies in 1913 were only 84% of 
the total business in force. 


Policies that are easily sold and stay “put’’ are most 
profitable for the agent. 


OHIO ONLY 


DR. W. O. THOMPSON, President GEORGE W. STEINMAN, Secretary 
COLUMBUS, OHIO 


STOCK SALESMEN WANTED 


Men who can qualify will be assigned to choice terri- 
tory. Write giving experience and last connection. 


FORT DEARBORN LIFE INSURANCE COMPANY 
FORT DEARBORN CASUALTY COMPANY 


These companies are backed by big men and will have a 
combined capital and surplus of $4,000,000. 


QUICK SELLER—GOOD CONNECTIONS TO MEN WHO ARE RIGHT 


EMIL W. ZINSER Peoples Gas Building 
General Manager CHICAGO, ILLINOIS 
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Guarantee Fund Life Association 


Omaha, Nebraska 


ASSETS JULY 1, 1914 ‘ 
RESERVE FUND... 


Annual Rate per $1,000 of insurance at Age 35—$13.30 
Guaranteed by entire assets. 


, $1,491,443.56 
1,442,754.45 


New business written Jan- 


uary 1 to July 1, 1914— #11,590,000.00 


Reliable Agents wanted on good renewal contracts. 
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PAYMENT OF PREMIUMS 


ANALYSIS BY THE PHOENIX 





Company Finds that Over 50 Percent of 
Its Policyholders Let Their 
Dividends Accumulate 





The Phoenix Mutual discusses the 
manner of premium payment by analyz- 
ing its own business. It says: 

“An investigation of the percentage 
of premiums that are paid semi-annual- 
ly or quarterly in lieu of annually re- 
sults in some interesting conclusions. 
Of the total gross premiums outstand- 
ing in this company on Dec. 31, 1913, 80 
percent are payable annually, while 11 
percent are now being paid in semi-an- 
nual instalments and 9 percent on the 
quarterly basis. If we take only the 
premiums on policies issued during the 
last three years we find there is a 
larger percentage being paid in instal- 
ments, as is illustrated by the fact that 
73 percent of the gross premiums on 
the new business of 1913 are now be- 
ing paid annually with 15 percent on 
the semi-annual basis and 12 percent on 
the quarterly basis. 


Lapse Factor Seen 


“Inasmuch as it seems certain that 
more policies are changed after being 
issued from the annual payment to a 
fractional payment plan than are 
changed the other way, one comes to 
the conclusion that there is a greater 
lapse and surrender among policies 
upon which premiums are being paid 
other than annually. These facts are 
not difficult of explanation, for un- 
doubtedly those who pay premiums an- 
nually are of a higher type than those 
who cannot meet the annual payment 
and resort to the fractional method. Of 
course there are exceptions, but it is 
possible that the former are more 
thrifty. 

“To the agent and manager these 
facts should be of some significance, 
for if their new business reveals a large 
percentage of semi-annual and quarter- 
ly premiums, it is reasonable to expect 
a larger lapse and surrender ratio in 
the future than would otherwise ensue. 
It should also serve as a signal to the 
agent to endeavor to interest prospects 
of large means in his proposition.” 

Allow Dividends to Accumulate 


The Phoenix Mutual finds that half 
of its policyholders allow their divi- 
dends to accumulate. It says concern- 
ing this feature: 

“A review of the applications now 
being received reveals the fact that 
over 50 percent of them specify that 
dividends shall be used to accumulate. 
The fundamental reason for this lies in 
the excellent results which may be ac- 
complished through the medium of the 
accumulated dividends either to de- 
crease the number of premiums or to 
mature the policy as an enlowment, or 
both. The plan undoubtedly pleases a 
great many applicants for life and lim- 
ited premium life policies, which con- 
stitute at least 80 percent of our total 
issues. 


Other Considerations Enter 


“There are other considerations, 
however, which should influence appli- 
cants to this method. It provides for 
the saving of relatively small sums of 
money which would probably not be 
saved if the dividend was used to re- 
duce the premium. These sums re- 
ceive a good rate of interest—larger 
than that paid by many savings banks, 
and the insured is always able to de- 
termine the interest rate from the 
form of our renewal receipt. The divi- 
dend savings fund is also a source from 
which future premiums can be paid in 
the event that the insured finds himself 
unabie to pay the sum due.” 





President A. D. Foster of the New Eng- 
land Mutual Life is one of the Americans 
caught on foreign soil. 





LA FAYETTE’S HOME COMING 





Agency Force Will Gather at the Home 
Office for Convention and Outing 
This Week 





The home coming of the La Fayette 
Life agency force will be held at the 
home office, La Fayette, Ind, Aug. 20- 
21. The following is the program: 


orning 
9:00—Gathering at Home Ces. 
10:00—Words of Welcome, A 
hoff, vice-president. 
Business Meetin 
a + eee Systematic "Soliciting, Ora 
P. Gordo 
- _ Efficiency in the Use of Time, Leo 


3. The Geemneations of a Good Sales- 
man, D. F. Smitt 

4. Conditions “hat Make for a Good 
Prospect, A. W. Bemis. 

Noon Luncheon 
2:00—Special Entertainment. 
4:00—Autos to Places of Interest. 
6:00—Chicken Dinner. 

Toast Master—Vice-President Werkhoff. 
After-dinner Talks, by the Boys. 
The Winners, Dan W. Simms, general 


solicitor. 
Priday, August 21 
Morning 
9:00—Business .Meeting. 
1. The Different Stages of a Sale. 
a. Finding the Prospect, Ben F. Buck- 
ner. 
b. Arousing Interest (the approach), 
Cc. T. Holmes. 
J 


. Werk- 


c. Forcing Conviction 
J. J. Schuessler. 

d. Closing the Case (getting the name 
on the dotted line), Thomas F. Lingo. 

2. The Advantages of a Low Mortality 
to a Life Insurance Company, M. M. Lairy, 
medical director. 

Fry—“On the Banks of the Wab- 
ash 

2:00—Business Meetin 

1. How Settlements Should be Made 
with the Home Office, F. L. Alexander, 
superintendent Renewal Department. 

2. The Value = Enthusiasm to a Sales- 
man, G. W. Sheek 

3.' General Round Table Questions. 

4:00—Baseball Game. 

Fishing, boating and bathing in the 
front yard, grounds for all games in the 
rear 

Historical Note—The site of the outing 
is on the old Indian trail along the Wa- 
bash river, made famous by the chieftain 
Tecumseh, who led his braves to battle 
against William Henry Harrison for the 
supremacy in the Northwest Territory at 
Battle Ground, three miles distant, early 
in the morning of Nov. 7, 1811. The 
battlefield is now marked by a handsome 
granite shaft, 97 feet high, erected by the 
state and government in 1908. 

Ouiatenon, the earliest French Indian 
trading post on the Wabash river, has | 
been definitely located recently and its site 
is now also appropriately marked, being 
five miles down the river. 


(argument), 





Begins Research Work 


“The Greater Efficiency Bureau” has 
been opened in 204 Colfax building, 
Indianapolis. This bureau has been de- 
veloped by Mansur B. Oakes, manager, 





and Trust Company 


OF PHILADELPHIA 





J. THOMAS MOORE | 
Manager of Insurance Department 
Office of the Company, Philadelphia, Pa. 


The Pr ovident Life way. I see that if I wg Oy nt all mp 
insuran 


ving in.” 


How much income will the face value of your 
insurance bring to your ben 


death? 
Write for information as to Income Policies. 


THIS IS WHAT OUR AGENTS HEAR 
EVERY BUSINESS DAY OF THE YEAR 


ary after your 














GOOD TERRITORY 
OPEN TO RIGHT MEN: 


—those who know how and can pro- 
duce applications and settle policies— 
always ready to negotiate = men of 
experience, energy and enthusiasm. 


Union Mutual Life 


INSURANCE COMPANY 
PORTLAND MAINE 
FRED E. RICHARDS, 
Address: ALBERT E. AWDE, “Baperinendent 0 
Agencies, 7 W. Madison St. Chicago, Ii 











Warm Personal Interest 


That describes the happy relation 
existing between Ly elity and 
its Field Men, and explains why 

both are forging ahead. Maybe 
you could reach a higher success 
in that atmosphere. Write to— 


The Fidelity Mutual Life 
INSURANCE COMPANY 
Philadelphia, Pa. 

WALTER LE MAR TALBOT, President 
Desirable tees: fe oe eee territory for the 

rig 














LIFE 
INSURANCE 
COMPANY 





GERMAN-AMERICAN 


STRONG AS =< STRONGEST 


The Progressive Life Company of the West— Get the Best 
G. L. E. KLINGBEIL, President 


OMAHA 





CAN YOU TIE 


We can use good men of C 


Old Line Company 





MEN TO YOU? 


Are you able to secure good as agents and then hold them, with 
the result that business will be 


If so, we have a splendid ndiana. 
* ARACTER, ABILITY and HUSTLE. 


Get in touch with us at ence 


Central States Life Insurance Company 
Crawfordsville, Ind. 


EDWIN M. BROWN, Vice-President and Manager 


produced? 


a 


Capital, $100,008 





A FEW FIRST-CLASS STOCK SALESMEN 


| (No Grafters Need Apply) 


| Can find a profitable connection with JOSEPH STOUT, Presi- 
dent of the SOUTH BEND LIFE ASSURANCE COMPANY 


-HIGH CLASS PROPOSITION FOR HIGH CLASS MEN 


who for a number of years had charge | 


of the business building departments 
of Rough Notes, and previous to that 
connection was on the road as a com- | 
mercial salesman. A new part of the | 
bureau will be the insurance research | 
and review service, including life, fire 
and casualty. The plan is to get out of 
current business literature everything 
that can be used to advantage by in- 
surance men. This information will be 
classified and furnished in weekly bul- 
letins. 





Illinois Life Meeting 


The annual convention of the $100,- | 


000 Club of the Illinois Life will be 
held beginning Sept. 21 at the Hotel 


REFERENCES AND EXPERIENCE REQUIRED 





REAL SALESMEN 


Times and conditions have chan 
NEW PLANS—NEW METHODS—ACCOMPLISH WONDERFUL RESULTS 
Follow the lines of least resistance. 
THE BEST, THE CLEANEST AND THE MOST COMMENDABLE 
PROPOSITION IN THIS COUNTRY IS OPEN TO YOU 


We want you to sell its stock—a life insurance company being 
financed in new ways, by new methods that insure success 


OUR MEN ARE MAKING MONEY, ARE YOU? 


address Iroquois Life Insurance Company, tovisvite, 








WESTERN LIFE INDEMNITY COMPANY 





Agents nowadays are connecting with companies that furnish them with 
up-to-date ideas and methods of writing business from time to time. 
This is a feature with our company, and the agent receives assistance 
and encouragement that helps him close more business. 


Agents who have not already made a contraét for 1914 will surely be interested in the one we can give them 





GEN. GEO. M. MOULTON, President 


J. L. MITCHELL, General Agency Manager 
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La Salle in Chicago. The twenty-first 
anniversary celebration and banquet 
will be held that evening. That day 
marks the twenty-first anniversary of 
the founding of the Illinois Life. The 
company’s plan for this year is to have 
each man present take an active part 
in discussing some twenty-odd different 
subjects that will be presented. Top- 
ics for discussion will not be assigned 
to individual members. 


HOLD AGENCY CONVENTION 








Massachusetts Mutual Life Men Will 
Be at the Home Office in 
Annual Conclave 





The Massachusetts Mutual Life 
Agency Association will hold its an- 
nual convention at the home office Aug. 
21-22. The program is: 

Priday, August 21 

Presiding officer—T. R. Fell. 

Address—President Wm. W. McClench. 

Address—William H. Jaquith, 2d, Law- 
rence, Mass. 

“Benefits Derived by the ‘Agent from 
Membership in the Massachusetts. Mutual 
Agents’ Association.” 

For discussion: 

“How to Utilize Bankers in Small Towns 
in Your Territory.” 

a by Harry I. Davis, Atlanta, 
7a. 

Discussion opened by F. Willson Rogers, 
or Conn. 

2 p. m.—Address, Superintendent Behan, 
“The Practical Side of Agency Work.” 

Address—Warren C. Flynn, Indianapolis, 
Ind., “Reminiscences of a Massachusetts 
Mutual General Agent.” 

Address—F. - McGrath, 
N. Y., “The Ideal Company.” 

5 p. m.—Executive meeting of general 
agents holding contracts direct with com- 
pany. 


Rochester, 


Reception—From 8 to 10 p. m. President 
and Mrs. McClench will receive, inform- 
ally, on the roof of the home office build- 
ing, members of the association and visit- 


ing ladies. 
Saturday, 9 a. m. 


Address—L. Brackett ee Chicago, 
“Making Things Come to Bs... 

Address—Harry G. Par ier, Buffalo, 
N. Y., “The Humorous Side of Life Insur- 
ance.” 


nee session—Election of officers, 
e 


Recreation!—Steamer Sylvia will leave 
Elm street dock at 12 o’clock oT. _ 
Riverside Park. Bake opened at 1 
after which will come baseball, football, 
ete. Return 4:45, arriving in Springfield 


at 6 p. m. 

_The officers are: President, T. R. 
Fell, New York City; vice-president, E. 
W. Snyder, Cleveland, Ohio; second 
vice-president, I. B. Snow, Bernardson, 
Mass.; secretary-treasurer, J. Putnam 
Stevens, Portland, Me. 

The executive committee is: W. F. 
Wallace, Utica, N. Y.; H. Smith, 
Nashville, Tenn.; F. A. ne 
Columbus, Ohio; William J. Bell, 
Francisco, Cal.; Wm. H. Jaquith, od, 
Lawrence, Mass. 





Gets Out War Map 


_ Realizing the intense public interest 
in the European war, the Southland 
Life of Dallas, Tex., has put out an 
excellent map of Europe, showing the 
places involved in the present conflict. 





President Place in-Charge 


A. Draper has resigned as vice- 
satin and general manager of the 
Conservative Life, of South Bend, Ind., 
as has Superintendent of Agents J. L. 
Ferguson. President D. W. Place is 
in active charge of the company. Mr. 
Place has taken much interest in life 
insurance, and has the confidence of 





FARM MORTGAGE 
BOND COMPANY 


Endicott Bldg., St. Paul, Minn. 


Organized to Act as Loan Agent 
for Insurance Companies 


BOARD OF DIRECTORS: 


the directors and stockholders. Mr. 
Draper has returned to Chicago where 
he was formerly engaged in actuarial 
work, but has not yet decided just what 
line of work he will pursue. 








Principal Foreign 
Investments 


Items Scheduled by American Life Companies 
in Securities of Other Countries 




















MUTUAL LIFE, NEW YORE 


Beal Estate 
DEE | nthe 8th aws 60196 mets $ 450,000 
DE. dctpkeveabiwuatavas bee ane 975,000 
dna gheeder ys awa s-eawnb wes 1,215,900 
DY “aiavcdeankestee0senebeend 750,000 


Government Bonds 
Austrian, 4 percent .....ccccces $4,198,757 
British, 2% percent ........... 1 
German Imperial, 3 percent..... 
Italian Remtes, 3% percent...... 3,631,402 





Prussian Consols, 3 percent.... 544,586 
Spanish, 5 percent.......... 9 
U. S. of Mexico, 5 percent 
U. S. Mexico, 4 percent......... 
* ” ” 
NEW YORE LIFE 
Real Estate 
DE cb ptadse 640 6646056 2 444 $1,300,000 
DUEL ob s.cpd 0 ses bee sosetotacs 355,000 
ee es ee ee 150,000 
DE oevnce8 seen coandeenens 550,000 
Mortgage Loans 
pee eee TTT Tee eT Cte $ 184,200 
Government Bonds 
Austrian Rentes, 4 percent..... $4,869,745 
Austrian Hungarian Rentes, 4 
DOTS  ccccevceceascovgessas 932,277 
Austrian Kronen Rentes, 4 per- 
DE £5 4 n0b san e.s¥ eedadetaes ad 1,622,161 
Austrian Treasury Notes, 4.36 
REE arent Pee 949,412 
British Consols, 2% percent. 905,237 
Bulgarian, 5 percent............ 56,452 
French Congo, 3 percent........ 762,336 
French Rentes, 3 percent....... 2,950,352 
French Rentes, 3 percent........ 81,361 
Premon W. ALFiGR 2 cccvscccee - Sais 
German Imperial, 3 percent... 676,829 
German Imperial, 3% percent... 1,031,063 
German Imperial, 4 percent... 246,418 
Hungaria Gold Rentes, 4 per- 
SE cabed ava tae pawhn.o 6A 6k ne 267,198 
ee Kronen Rentes, 4 per- 
RS ES AN ee es tO 339,012 
Sane wine, BS Peroent....cceocos 545,290 
Indo-China, 3% percent........ 1,802,240 
Mexican Gov., 4 percent........ ‘1,392,257 
Mexican Gov., 5 percent........ 72,554 
Mexican Gov., 5 percent........ 427,543 


Prussian Consolidated, 3 percent. 1,412,808 
Prussian Consolidated, 3% per- 

! dvine sated ad ae es bao eh bee 2,116,717 
Prussian Consolidated, 4 percent. 2,100.350 


Prussian Consolidated, 4 percent. 699,720 
Russian Gov. Rentes, 4 percent.. 374,397 
Russian Gov. Agragarians...... 1,760,750 
Servian State, 4 percent....... +n 16,288 
Spanish Interior, 4 percent...... 163,567 
Spanish Exterior, 4 percent..... 754,557 
Tunisian Debt., 3 percent....... 807,900 
- * 
EQUITABLE, NEW YORE 
Real Estate 
re Prey $3,746,553 
EE ba02> a o's shane doses ba4a% 1,195,000 
BUGETIE cccccccccceccscveces secs 1,055,000 
PA. i325 aa cde ee deude'es ncaa’ 2,000,000 
DEE scacksac anbcind aaweanwes 67,500 
Mortgage Loans 
WRRROS oon oc ctv cece eres secevate $1,679,536 


Government Bonds 
Austrian Gold Rentes, 4 percent.$ 662,095 
British Consols, 2% percent.... 349,200 


French Rentes, 3 percent....... 328,185 
German Imperial, 3 percent..... 364,302 
Prestiam CORBGN 2. ccccsccccese 374,046 
Royal Hungarian, 4 percent..... 90,021 
Russian Nobles Bank, 4 percent. 274,138 
Russian State Loan, 4 percent.. 467,900 
Spanish External, 4 percent..... 2,014,055 
U. S. of Mexico, 4 percent....... 534,630 
GERMANIA LIFE 
Real Estate 
Germany ...--.seeecereecssecess $ 291,947 
EEE. 6.00 «00 0deedeens00d,9 0 be 180,799 
Mortgage Loans 
GOPMARD «o«.2 0.0600 wet garesseees $9,455,026 
Bonds 
Austria Gov., 4 percent......... $2,384,935 
Germany Gov., 3 percent.... .. 578,722 
Prussian Consols, 3% percent... 439,024 


Austrian Gov., 4 percent........ 177,078 


Austrian Gov., 4 percent........ 203,311 
Prussian Consols, 3% percent. 797,560 
Austrian Gov. Loan............ 02,207 


Loa 
34 other lots unaer $100,000 each. 





E. M. France, general agent at Cleve- 
land for the State Mutual, ranked first in 
the country for personal production for 
his company last month and his agency 
came within $2,000 of being third. He 





















Absolutely different 
put before 


THE MULTI PRE 


devised and copyrighted by 
G. F. Steinkamp and issued 
only by The Columbia Life 
Insurance Company, is a 
great improvement over the 
old plan methods. The pol- 
icy provides term insurance 
to age 65, convertible into 
paid up life insurance in 
thirty-six equal shares. 


from anything ever 
the public 


MIUM SYSTEM 


Four Options Annually; on 
each anniversary, the in- 
sured has the option of pay- 
ing a lot term rate or of three 
higher rates, converting 1, 
2 or 3 shares respectively. 
When all shares are convert- 
ed the policy is paid up for 
life. This is the best Insur- 
ance contract on the market. 














Agents Wanted— 


The Columbia Life - 


Ohio 
Kentucky Insurance Company 
Georgia CINCINNATI, OHIO 

















International Life 
The Big Life Company of TODAY 
with Methods of TOMORROW 


Write us about our T. O. Policies. 
If you are not selling them we are both losing money. 


International Life of St. Louis, Mo. 
MASSEY WILSON, President 
J. L. BABLER, Vice-Pres. and Gen’l Mgr. of Agencies 


WABASH LIFE > 


DANVILLE, ILLINOIS 


ge: progressive, sound little company offers an attractive agency 


contract to the right men. Weare able to render unusual assist- 
ance to the “‘boys in the field,” in the way of leads from the home 
office, and the active support of influential men in each community, 


These are facts—not advertising catch-words. 
Agents who once join forces with the Wabash, STICK—the company 
has not yet lost a single agent. 


There’s a reason! It will pay to investigate 











Gite Bremer Louis W. Hill | Walter Butler 
H. Bigelow William Butler Jesse A. Gregg 
4 . Lynch cha A Betz 

* arn 
WM ae Ve m. B. Joyce ane wo Bae 


oore* this year to beat his record of 
1912. 


The Conservative Life Insurance Company 


Wheeling, West Va. 


Clem E. Peters, Secretary and Treasure 
Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop, 
ular Policy. We have an agency contract that may surprise 
you. Ask for details. 


, 


INSURANCE STOCKS 


SPECIAL CONFIDENTIAL PRICES 


AMERICAN BANKERS GREAT SOUTHERN FIRE OHIO NATIONAL LIFE 
CENTRAL LIFE LINCOLN NATIONAL LIFE OLD COLONY LIFE 
COMMERCIAL FIRE MARQUETTE LIFE PUBLIC SAVINGS LIFE 
CLEVELAND NAT’L FIRE MARQUETTE FIRE PEORIA LIFE 
COLUMBIAN NAT’L FIRE MISSOURI STATE LIFE STERLING FIRE 
FOREST CITY LIFE METROPOLITAN FIRE UNION CASUALTY 
FRANKLIN LIFE NEW WORLD LIFE WISCONSIN NAT'L LIFE 
FIRST NATIONAL FIRE INDIANA NATIONAL LIFE ANY OTHER STOCKS 
NORTH AMERICAN LIFE PRUDENTIAL CASUALTY 


Write to ANDREWS & COMPANY 


INVESTMENT BANKERS 
108 So. La.Salle Street 


Otto Schenk. President 








CHICAGO, ILL. 





INSURANCE STOCK DEPARTMENT 
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A BANKER’S VIEW 

A PROMINENT banker addressed a con- 
vention of life men the other day and 
gave a splendid talk, paying a tribute 
to life insurance that is seldom heard 
from one outside the ranks. But he 
gave the professional banker’s view as 
to policy loans. From his standpoint 
all life insurance is but a part of one’s 
estate that should be used for the bene- 
fit of creditors. It is the same as 
stocks and bonds or other possessions. 

Therefore, in his judgment, if a man 
desires to borrow on his policy he 
should be just as free as he would in 
going to a bank, If he seeks a loan 
of $5,000, he will owe it to the bank 
or life company. He sees no differ- 
ence, 

Life men, have a different point of 
view. The average man’s life insur- 
ance is solely for family protection. 
Regardless of what he does with his 
other investments, his life policies 
should be held inviolate. He may 
speculate, may enter various enter- 
prises, may lose his money for this 
mission or that, but he should have 
one possession that will remain intact 
for his dependents and not be tampered 
with. Life men see in the policy loan 
practice a system of mortgaging this 
fund. It is not regarded in the light of 
free surplus, but rather as a liability 
that a man holds, against which is his 
policy. Life men do not look upon a 
life policy as an asset that should be 
employed to further all sorts of private 
ends. 

Another point made by the banker 
was that a life company should recog- 
nize an application for a loan at once 
and the money should be forthcoming 
without delay. He declared that in 
selecting his insurance, he scrutinized 
the loan provision very carefully and 
only took insurance in companies that 
agreed to pay money on loan applica- 
tions without delay. 

Yet the savings banks have a 60-day 
clause and put it into immediate opera- 
tion in case of panic. Banks in time 
of stress resort to all sorts of expe- 
dients to protect themselves in periods 
of depression. Many of us have wit- 
nessed the care with which banks safe- 
guard their deposits and funds during 
recent weeks. We believe this banker, 
therefore, is throwing stones from a 
glass house. 

Many people make the mistake of 
looking upon their life insurance in its 
individual aspect. They do not regard 
the system as a cooperative enterprise 
‘ in which large numbers of people are 
interested. When they desire anything 
done, they feel that each individual unit 
at the home office in the way of a 
policy is carefully isolated, each in its 
own pigeonhole. But life insurance is 
in a mass. There is no individual that 
stands alone. The funds belong to the 
entire membership and no one can pick 
out his individual equity. So life com- 





WORLD'S 


Insurance Congress 
San Francisco, October 1-15, 1916 














panies, like banks, must protect all their 
members. 

In times of stress when the applica- 
tions for loans are many and companies 
are forced to sell good securities at a 
low price, the sacrifice is great. It is 
an injustice to the membership. Hence 
we believe in the time clause for loans. 
That gives companies an opportunity 
to turn round. The insurance com- 
missioners in their convention have 
recommended that the states all pass 
laws demanding a time clause for loans 
in policies. 

After all, we are impressed with the 
fact that in times of financial dis- 
quietude and turbulence a man’s life 
insurance is the safest investment he 
has. There is no falling in its value. 
It is worth one hundred cents on the 
dollar at all times. There is no sagging 
market, no loss to be borne when 
other securities are tumbling. It is a 
sense of satisfaction at these periods to 
feel that the value of life insurance 
policies remain the same from one day 
to another in spite of all contingencies. 





ANNUITIES—MONTHLY INCOME 

In the older countries in Europe an- 
nuities have taken a great hold upon 
the people and are carried by the vari- 
ous companies in large amounts, while 
in this country a life insurance annuity 
is an almost unknown quantity. The 
absence of annuities here, however, 
may account for the tremendous growth 
of monthly income insurance. Al- 
though the two are somewhat similar 
in form, they are, 
fact, entirely different in purpose. 

The annuity appeals to the—shall we 
say selfish, or better, cautious—indi- 
vidual who wishes to make sure that 
he will be*provided with a certain in- 
come. The Americanized form of an- 
nuity, the monthly income, is taken out 
with the idea that some one besides 
one’s self will be provided with a cer- 
tain income. This would indicate that 
Americans are more unselfish than 
Europeans, but it does not necessarily 
fellow. While each nation perhaps 
likes to think that it is the most gen- 
erous and unselfish in the world, per- 
haps the proportion of individuals of 
that class is just about as great in one 
country as in another. The popularity 
of annuities and of monthly income in- 
surance shows that payments in install- 
ments have a certain vogue and that 
according to the dispositions of people 
some like to get their money in a lump 
sum and others in periodical payments. 





Don’t worry about riches. If you pos- 
sess good health and a clear conscience, 
you are rich indeed and you are a mem- 
ber of an aristocracy which is made up 
of a comparatively small membership, but 
one of great influence both for good and 
profit in the world.—D. M. Baker. 





NEVER leave your prospect in a state 
of mind antagonistic to life insurance. 
If you cannot write him at the first in- 
terview, leave him more of a prospect 
than you found him. You may be able 
to write him next week. 


as a matter of 


ersonal Glimpses of 
P Life U: 


President Edward A. Ferguson and 
Secretary Howes of the Chicago Life 
Underwriters Association together with 
some of the other members and Chi- 
cago company officials attended the 
luncheon at the La Salle Hotel, Tues- 
day, to meet Garner Curran, deputy 
commissioner of the World’s Insurance 
Congress. President J. W. Stevens, 
Vice-President R. W. Stevens and Sec- 
retary O. J. Arnold of the Illinois Life, 
President Isaac Miller Hamilton of the 
Federal Life, President Nelson of the 
Scandia Life and Manager F. W. Pot- 
ter of the Illinois Association of Legal 
Reserve Life Companies, were among 
those in attendance. Further particu- 
lars can be found on the editorial page 
of Part 1 of this paper. Among those 
outside of Chicago present were Super- 
intendent of Agents Frank K, Kohler 
of the Manhattan Life, and Charles Je- 
rome Edwards of New York, manager 
of the Equitable Life and ex-president 
of the National Life Underwriters As- 
sociation. 





Frank K. Kohler, superintendent of 
agents of the Manhattan Life, is visit- 
ing the west and was in Chicago this 
week. Mr. Kohler has made the cir- 
cuit of the country for the company 
and is well satisfied with the outlook. 
The company will double its business 
this year. Mr. Kohler was formerly 
located in the west, as agency man- 
ager for western companies. 


Louis T. Davidson, president of the 
Courier-Journal Job Printing Company 
and secretary of the Insurance Field 
Company, of Louisville, died at his 
home in that city, Aug. 15, of bronchial 
asthma. He was 59 years old and a na- 
tive of Louisville. He was prominent 
in musical circles and had held a num- 
ber of municipal offices. The funeral 
was held last Tuesday in Louisville. 


Roy A. Tuttle, of Brady & Tuttle, 
managers of the Midland Mutual Life 
for northern Ohio, was nominated on 
the Democratic ticket for congress 
from the twenty-second district at the 
primary election last week. His plu- 
rality over J. J. Devney, also well 
known in insurance circles, was in the 
neighborhood of 300. 

Mr. Tuttle is an alumnus of Western 
Reserve University and began his in- 
surance work with the National Life at 
Bowling Green, Ohio, while he was yet 
in school. After graduation he became 
a teacher in the Painesville high school. 
Later on he went with the Equitable 
Life as special agent and then general 
agent, in charge of a number of coun- 
ties. As a member of the present firm 
of managers of the Midland Mutual, he 
has been an ardent worker and a splen- 
did business has been built up. 


H. C. Chandler of the Phoenix Mu- 
tual says in the company bulletin as to 
one of his experiences: 

“One young man said to me recently, 
‘Your proposition looks good but I am 
not going to buy until’ I have looked 
over a number of companies and am 
prepared to select the best.’ 

“IT replied: ‘My dear Mr. —, if you 
will resign from your position and de- 
vote eight hours a day for the next 
year to the study of life insurance, let 
me say with all due respect to your in- 
telligence, that you will not feel quali- 
fied at the end of that year to select 
any one of a number of companies as 
the best. I would not feel qualified 
to make such a selection and I have 
given the subject more careful study 
than you could give it in such a period 
as I have mentioned. 

““On the other hand, under existing 
legislation the insurance buyer is given 
such protection that you could almost 
reach in the dark and choose a reliable 
company. There is not a great differ- 
ence in cost and the most you might 
effect in your year of study would be 





the saving possibly of a very few dol- 
lars for yourself. I know you do not 
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wish to let your wife go unprotected 
while you make such an investigation, 
which would cost you more in time 
than you could save in money. You 
know the Phoenix is one of the old 
substantial companies, you like the 
policy and you trust their representa-- 
tive.” (The man was a stranger.) 

“The funny part about this case was 
that he never looked in my direction 
and I could not tell what effect my talk 
was having. When I had finished he 
got up and left the room without ex- 
cusing himself. He returned in about 
five minutes and laid a check before 
me. Then I produced an app. and got 
busy. 


John C. Riheldaffer, secretary and 
agency manager of the George Wash- 
ington Life of Charleston, W. Va., died 
very suddenly August 8. He was 
stricken out of a clear sky, he being 
comparatively well a few minutes be- 
fore his death. The end came in a 
stroke of apoplexy while he was wait- 
ing for a friend in the Hotel Kanawaha 
at Charleston. He had been under 
treatment for some time for high blood 
pressure. 

Mr. Riheldaffer was an indefatigable 
worker, conscientious and loyal and 
was doing a great work for his com- 
pany. He was on the program for a 
paper at the forthcoming meeting of 
the American Life Convention. Mr. 
Riheldaffer leaves a wife and three 
children. His daughter is married and 
lives in Chicago. One son is a lieu- 
tenant in the navy and another is a 
senior in the University of West Vir- 


ginia. 

H. M. Holderness has been appointed 
temporary secretary. The board of di- 
rectors at their next meeting will elect 
a successor to Mr. Riheldaffer. 

Mr. Rihaldaffer was born at Wheel- 
ing, W. Va., Nov. 29, 1857, and grad- 
uated from the commercial school in 
He then became engaged com- 
mercially, both in that city and Chi- 
cago, until 1903, the greater part of 
this time being spent in the shoe busi- 
ness. In 1903, owing to a failure in 
Chicago, he became a special agent 
for the Equitable Life under the T. W. 
Sweeney agency at Williamsburgh, en- 
tering the services of the Southern 
States Mutual Life of Charleston as an 
assistant agency director. On Jan. 19, 
1912, he entered upon his duties as 
secretary in recognition of his val- 
uable services and his intimate know- 
ledge of all branches of the business. 

Information was received in Cleve- 
land late last week to the effect that 
George H. Olmsted of Olmsted Bros. 
& Co., state agents of the National 
Life at Cleveland, and Mrs. Olmsted 
have reached London in safety. Until 


‘then no information had been received 


since they left Leipsic some time ago. 


W. A. Briggs of the life department 
of the Aetna Life of Hartford, at the 
home office, returned last week from a 
six weeks trip to Germany. 


Manager Darby A. Day of the Mu- 
tual Life of Chicago is on the other 
side of the water. His trip has been in- 
terfered with because of the war, but 
his men are determined that the pro- 
duction will not cease during his ab- 
sence. Hence August is “Darby Day 
Month” with the Chicago office and 
the men are rolling up a fine volume 
of business. 


President A. M. Johnson of the Na- 
tional Life, U. S. A., was tendered a 
most pleasant surprise and given a per- 
sonal compliment on his return to the 
office this week after a trip. The em- 
ployes of the office all took out a policy 
in the National and the applications 
were presented to the chief executive 


‘as a tribute of esteem and good will. 





“Talk about keeping umbrellas,” said 
the talker. “I have had this one about 
eleven years. Had it recovered in 1902 


and 1907, a couple of new ribs put in in 
1909 and exchanged it for a new one at a 
restaurant last November.” 
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NEWS ABOUT LIFE POLICIES 


q New Policies, Premium Rates, Divi- 
dends, Surrender Values and all 

in Policy Literature, Rate Books, etc. 
q Supplementing Webb’s Policy- Holders’ 
Digest, Published Annually in May. 


Pack. 














HAS DOUBLE BENEFIT RIDER 





Missouri State Life Charges $2 per 
$1,000 With a Limit of $12,500 
on a Single Life 





The Missouri State Life is now issu- 
ing a double benefit rider, paying twice 
the face of the policy in case of acci- 
dental death. The extra cost is $2 a 
$1,000. This rider is not used in Min- 
nesota and Oregon. The company 
says about it: 

“The company issues a rider which 
may be attached to, and make a part 
of, any life insurance policy issued by 
it; it provides for payment of double 
the face of the policy in the event of 
the accidental death of the insured. 

“If the insured sustains injuries ef- 
fected through accidental means, which 
result in the loss of both hands, or of 
both feet, or the loss of one hand and 
one foot. the company will pay to the 
insured an amount equal to the face 
amount of the life insurance policy, 
and will continue such policy in full 
force without further payment of 
premiums, and with the privilege of 
receiving oOne-twentieth of the face 
amount annually thereafter, in accord- 
ance with the total and permanent dis- 
ability clause of the policy. The cost 
of this benefit is exceedingly small, and 
its value to the insured will greatly 
increase the attractiveness of his 
policy. 

“This double insurance benefit will 
not be issued to those over fifty years 
of age. It is intended primarily for 
the professional, business or office man, 
and the policy must not be written on 
the lives of persons engaged in any of 
the occupations for which a special 
rating is required, according to the 
occupational ratings in the principal 
tate-book. Applications for this plan 
will not be considered for those who 
have a family history showing a marked 
tendency to sudden deaths, or who 
have a personal history of deafness, 
blindness, rupture, nervous or mental 
diseases, or have lost a limb, or who 
are maimed or crippled. 

“The largest policy which will be 
written on a single life will be $12,500 
with $25,000 payable in event of acci- 
dental death. The annual premium for 
this benefit will be at the rate of $2 per 
$1,000 for select and preferred risks. 
The company reserves the right to 
charge a higher rate where conditions 
warrant, even although the occupation 

of the insured is not one calling for an 
extra rating, according to the tables of 
occupational ratings. 





Will Have New Rate Book 


The National Life of Montpelier is 
getting out a new rate book which will 
be a great improvement on the present 
one. It will contain quite a number of 
features which have not heretofore 
been included, although a part of the 
Practice of the company. The book 
will be ready about Sept. 1. 





Getting Out New Forms 


The Security Mutual Life of Bing- 
hampton, N. Y., is getting out a com- 
Plete set of new policies, without, how- 





ever, material changes. The writing 
of clauses will be changed and some 
other rearrangements made. For one 
thing the policy form will be uniform 


in all the states, and it is believed the 


Security is the first company to de- 
sign a general policy form that will 


pass muster in all the states without 


riders or other attachments. Most of 


the large companies doing business in 


many states have adopted the plan of 
adding riders covering points on which 
the various states differ as to their re- 
quirements. 

The following are some of the new 
features: Premium loans after pay- 
ment of two annual premiums; abso- 
lutely free of conditions from date of 
issue; surrender values for a fraction 
of a year; reinstatement at any time; a 
grace of thirty-one days without inter- 
est; increased extended insurance; new 
paid-up life and endowment options; 
new settlement options. 


INTEREST IN THE PLANS 
OF THE PRUDENTIAL 


(CONTINUED FROM PAGE 1) 
as the “Rock of Gibraltar” is known 
far and wide. 

Being the pioneer industrial com- 
pany of the United States, it has made 
wonderful strides in social and indem- 
nity service to wage earners. Its or- 
ganization is a well-drilled army that 





is powerful in its production results. | 





JOHN HANCOCK MUTUAL 
HAS DISABILITY CLAUSE 


(CONTINUED FROM PAGE 1) 
premiums may be accepted within thirty- 
one days from due date, without evidence 
of insurability but after thirty-one days 
the regular rules with regard to collec- 
tions outside the grace period will pre- 
Vv There is a slight change or two in 
wording and the quarterly and semiannual 
rates will not appear on the filing back. 

* +. * 

Annual Participation in Divisible Sur- 
plus: Changed so that only the distribu- 
tion at the end of the first year is con- 
tingent instead of first and second as here- 
tofore. 

Distribution Options: No change. 

Agptiestien, of Surplus to Shorten Term 
of um Payments or Mature Policy: 
This is a new clause to our policies al- 
though we have used it as an endorse- 
ment clause for some years, 

vileges: The clause is split up, 
and the wording somewhat changed. The 
interest rate is 6 percent instead of 5 per- 
cent as in the present policies. A premium 
loan clause has been introduced, with the 
idea that it will attract attention, and will 
save many times from the burden and 
the general disadvantages of making a 
cash loan, when the insured merely de- 
sires to borrow money enough to pay his 
premium. There is a provision that this 
premium loan feature may be made auto- 
matic. te 

Conversion Privilege: This is changed 
to cover the various plans to which con- 
version cannot be had, and to a definite 
basis of cost, i. e., difference in premiums 
less dividends, with interest at 6 percent. 

ms: This is a new clause, or, 
more strictly an old clause (suicide) ex- 
tended to include risks of war and of 
aviation. The limitation is for one year 
only. The liability of the company during 
that period, if death ensues as a result of 
the violation of this provision, is the 
amount of the Sym paid. 

bility: Changed to a more 
definite wording, so that the amount pay- 
able in case of misstatement of age is the 
amount which the premiums would have 
purchased at the correct age. In other 
words, instead of “no greater sum” being 
payable than that purchased by the pre- 
miums, it is now the exact sum, whether 
greater or less than the original insurance. 

: * > 

Reinstatement: No change except that 
interest rate is 6 percent. 

Assignments: o change. 

Policy and Application Entire Contract: 


No change. 
Alteration and End it: No change. 
Nonforfeiture Options: This provision 


has been changed as follows: 
(A) By introducing a provision under 
option “C” that extended insurance may 












United States Annuity and 


Life Insurance Company 


Chicago, Illinois 
Provides assistance for individual solicitors, District and State Managers 
in building up a profitable connection. 


Now is a favorable time to secure a direct contract. Liberal policies, 
large dividends, good commissions, first and renewal. 


Write 
William T. Smith, Secretary 


Home Office - - McCormick Building 











SIX SHINING MONTHS 


The representatives of this Company have thus far in 1914 written and placed more 
insurance than in any previous six months’ period. Each of the six months shows a 
= over its predecessorin 1913. This My, oe growth is not accidental. It comes 

rom recognized worth—perfect policies, low cost, great financial strength, efficient 


service. And our representatives are happy in their relations with the Home Office. 


Occasionally we have a General Agency opening for a capable life underwriter. 
JOSEPH C. BEHAN, Supt. of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE CO. 


Incorporated 1851 Springfield, Mass. 











BANKERS LIFE COMPANY 


Des Moines, Iowa Organized .1879 


Insurance Issued and Restored 1913 (Paid-for) $60,907,000.00 
Increase in Admitted Assets For Years - + 2,630,411.43 








ERNEST E. CLARK, President 

















Great Southern Life Insurance Co. 


J. S. RICE, HOUSTON, TEXAS 


~” OUR RECORD 


Commenced Business November Ist, 1909 


J. T. SCOTT, 


Treasurer. 


Gross Assets Insurance in Force 


(Paid-for Basis) 
Dec 31, 1909 $655,004.93 $992,000 
Dec. 31, 1910 1,067,016.02 5,352,260 
Dec. 31, 1911 1,128,912.85 10,057,028 
Dec. 31, 1912 1,306,989.41 14,859,856 


Dec. 31,1913 —-1,500,835.10 23,650,512 
Apr. 30, 1914 1,658,702.00 26,884,911 


For Agency Contracts, Address 


O. S. CARLTON 


Vice-President, Houston, Texas 

















| Ottawa, Illinois : 


The Central Life Insurance Company of Illinois 


Has a few GOOD positions open FOR FIELD 


MEN IN IOWA and MISSOURI : It will pay you to investigate 
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AMERICA 


Study this company 
along any line and an 
agent will observe its 
splendid make-up. 
Observe its length, its 
breadth, its thickness, 
and the real life insur- 
ance fiber and quality 
are found. 


The management en- 
deavors to make the 
name “ Farmers Nation- 
al Life” the sign and 
slogan of absolutely fair 
and square dealing. 


Why are we attracting 
good men? There is 
a reason. 





EXECUTIVE OFFICE 
20 East Jackson Boulevard 
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be made the automatic nonforfeiture op- 
tion, if the insured prefers. 

By the transfer of the last para- 
graph, to be a part of the table of non- 
fofeiture values. 

(C) By a more or less general revision 
of the language. * . 

Settlement Options: This provision is 
radically changed. The number of options 
is reduced to four and the language has 
been greatly simplified. 

Option 1 corresponds to present option 
3 in its terms as well as in the instal- 
ments payable. 

Option 2 is a simple annuity option. 

Option 3 combines certain stipulated 
terms of instalments, and an additional 
annuity. 

Option 4 provides for the retention of 
the proceeds of the policy by the company 
as a deposit on which interest is to be 
allowed until the death of the surviving 
beneficiary or provisional payee. 

We believe that the simplification of these 
options and their new arrangement will 
be a distinct advantage to the field force. 
The essentials of the present options re- 
main, at least so far as concerns those 
which have proved to be of any attrac- 
tiveness, and the addition of the deposit 
option (4) will meet a long-felt want. It 
has been provided that annual payments 
of $100 and over may be taken in equiva- 
lent semiannual, quarterly and monthly 
payments. This is also a provision that 
is more advantageous than the similar 
provision in the present policy. 


Disability Benefit Provision: This pro- 
vision will be described in a separate cir- 
cular of this date, and will appear in cer- 
tain policies with restrictions as in said 
circular set forth. In that part of the 
settlement options which provides for 
fractional payments, it will be noticed 
that there is reference to the disability 
provision, so that any benefits payable 
thereon may also be taken quarterly, semi- 
annually or monthly. 


Text of the Disability Clause 


Concerning the disability provision, 
President Lamb says: 

Jointly with the issue of its new poli- 
cies on Sept. 1, the company will begin 
the issue of a disability benefit provision 
in connection with policies in the ordi- 
nary branch. 

Serious consideration has been given 
to the question of the form this provision 
should take, and how far the company 
would be justified in going to meet the 
competition already established in the 
field. It has been decided finally to go 


as far as is reasonably probable the ma-" 


jority of the companies may be expected 
to go within the next few years. 


A. Disability Occ Prior to Age 60 
—The provision stipulates that in case of 
total and permanent disability occurring 
before the insured reaches the age of 
sixty there will be no further premiums 
payable, and payment of the policy will 
be made to the insured in ten annual in- 
stalments of $100 yearly per $1,000 of in- 
surance, so that in the ten years the full 
$1,000 will be paid. If the insured dies 
during the continuance of the disability, 
and before the ten instalments have been 
paid, the remaining amount will be pay- 
able as provided in the policy, together 
with any dividend additions. 


B. Disability Occurring After Age 60— 
In case such disability occurs after the 
insured reaches age 60, there is a differ- 
ent kind of benefit, which is as follows: 

All further premiums are waived dur- 
ing the continuance of the disability. Each 
waived premium reduces the amount of 
the insurance. That is to say, if the prem- 
ium waived is $100 and the policy is $1,000 
the insurance becomes $900, the next 
premium waived would be the proportion- 
ate premium on $900 of insurance, and so 
on. In case of the death of the insured 
during the continuance of the disability 
the amount payable would, of course, be 
the difference between the original face 
of the policy and the premiums which 
had been waived, plus any dividend addi- 
tions. 

* * ao 

C. Recovery from Disability—If the in- 
sured recovers, the insurance must be con- 
tinued by the payment of premiums, be- 
cause the premiums will be no longer 
waived. The premium payable in such 
case, would, of course, be the premium 
on the reduced amount of the insurance. 
For example, if the insurance had been 
reduced, say to $500 from $1,000, the in- 
sured would be obliged to pay one-half of 
the original premium. Failing to pay this 
the policy would become paid-up for such 
amount as the available reserve on the 
remaining $500 would buy. 

* * + 


D. The disability benefit premiums are 
all limited premiums, that is, they will not 
be payable after the regular policy prem- 
iums for the stipulated term of premium 
payments have been paid, nor after age 
60. <An ordinary life disability premium 
will stop when the insured reaches age 
60. The same would be true of a ten- 
payment life, issued at age 55. In such 
case ten regular premiums would be pay- 
able, but only five disability premiums. 

The disability benefit premiums are pay- 
able with and as a part of the regular 
premiums on the policy. They cannot be 
accepted unless in connection with such 
regular premiums. 

. * ” 

The disability benefit provision, as thus 
arranged, represents the maximum benefit 
which the directors feel it is possible to 
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There is no better territory in which to write Ordi- 
. nary Life Insurance than the Great State of Ohio. 


INDIANA NATIONAL LIFE 
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Nothing Exceptional in 
Policies— 

only standard forms at non-par rates. 
Nothing Exceptional in 
Agency Contracts— 


just standard rates of commission. 


No Wonderful Open 


We have Buying and Selling Orders for 
all. Marketable Stocks of Insurance 
Companies in the U. S. and Canada. 

Loans Negotiated at Current Rates. 


You May Purchase From Us on the Par- 
tial Payment Plan. 
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SCANDIA LIFE Insurance Company 
30 North La Salle Street, Chicago, Illinois 
The Only Illinois Mutual Legal Reserve Company 


Its Policy Holders are Its Only Stock Holders. Issues all Standard Forms Including 
Total and Permanent Disability Benefit, and is a Leader in Net Cost of Insurance. 


We have some splendid Agency openings in Illinois, Iowa, Nebraska, Kansas, 
Minnesota, North and South Dakota, Michigan, Connecticut and Washington. 
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grant at this time. We believe that taken 
altogether the ten instalment idea is pre- 
ferable to the longer term, the only dis- 
advantage being that it prevents us from 
using this clause in connection with the 
eontinuous monthly income policies where 
the income is payable for twenty years 
certain. This provision will be applied to 
policies now in force as hereinafter set 
forth. 
s x * 

E. Limitations—There are certain limi- 
tations in the use of the disability benefit 
provision, which we must here refer to. 

1. It will be granted only to those who 
are accepted for the form and amount ap- 
plied for; in other words, unquestioned 
risks that are not impaired so as to neces- 
sitate modification of plan or amount. 

2. It will not be granted in connection 
with an insurance of over $25,000. For 
example, if a man applies for $25,000 he 
may secure the disability benefit provi- 
sion, if he is a satisfactory risk. If he 
applies for $50,000 in a single policy, or 
$40,000, or $30,000 the disability benefit 
feature cannot be granted in connection 
therewith. If he applies for two $25,000 
policies a disability benefit provision may 
be issued on one policy. No matter how 
much insurance he carries in the company 
he may secure up to $25,000 of it with the 
disability provision, provided the policies 
are divided rightly. 

3. It will not be granted in connection 
with term insurance, joint life, nor contin- 
uous monthly income policies, nor in con- 
nection with policies on the corporation 
plan. It does not fit in the case of the 
joint life or income policies, and in case 
of a corporation form of policy it is not 
a necessity that a corporation should be 
thus protected. So far as the term poli- 
cies are concerned, it is not the intention 
of the directors to bid for this form of 
insurance by the introduction of this pro- 
vision therein. 

* = 

4. It will not be granted in the case 
of persons in the military or naval serv- 
ice, the militia or the National Guards in 
active service, and persons in the hazard- 
ous and doubtful classes of risks, as from 
time to time set forth by the company. 

There are many other cases which can 
not be included in the published lists of 
hazardous and doubtful risks, which will 
not be granted the disability benefit pro- 
vision, and such cases must be considered 
by themselves, as to whether they present 
a hazard sufficient to bar them from the 
benefit. 

5. It will not be granted in the case of 
persons who are deaf mutes, or who have 
—_ the use of one or both eyes, arms or 
egs. 

6. It will not be granted on applicants 
ratable at over age fifty-five. 

7. It will not be granted in the case 
of women applicants, owing to the present 
lack of experience with regard to women 
in the field of disability. 


* * + 


The rates published are on ordinary life, 
10-15-18-20-payment life and 10-15-20-year 
endowment. Rates on other life and en- 
dowment forms, as needed, will be made 


p. 

Applications will be upon the regular 
form, which will be adjusted so as to be 
used for both disability and nondisability 
forms of policies. For this purpose there 
will be added a line to the present appli- 
cation, to the right of the line on which 
the premium is entered, as follows: 

“DIGGDIBLY DORE ..c.ccccccse desired: 
Annual Premium, $............ ad 

If the provision is desired, simply enter 
the annual, semi-annual or quarterly pre- 
mium. If not, enter the word “not” be- 
for the word “desired.” In case no entry 
is made in the application, a nondisability 
policy will be issued. The present forms 
of agent’s application may be used and 
will be accepted if otherwise made out 
properly. 

ok * + 

I’. Existing Policies—The disability 
provision in the form of a supplementary 
contract called a disability supplement 
will be granted upon policies already in 
force, upon the following conditions: 

It will be granted to those who have 
been accepted without modification of plan 
or amount, except to the occupations and 
classes hereinbefore noted as not entitled 
to receive the disability benefit provision. 
In other words, it will be granted only in 
accordance with the limitations in sub- 
Sections 2 to 7 inclusive, of paragraph E 
of this letter, 

It will be granted to the foregoing at 
the request of the insured and beneficiary 
and upon the passing of a medical exami- 
nation by the policyholder at his own ex- 
pense, which examination must satisfy the 
company that the insured is a proper sub- 
qoct, and upon payment of the disability 

enefit premiums, as determined by the 
company in each case. 
Agents must collect the stipulated medi- 
fal fees in advance. If a policyholder, not 
faving the disability provision in his 
Policy, desires to have one, he must ar- 
Tange therefor with the agent, and must 
pay the company in advance the medical 
ee demanded, so that the company may in 
turn pay the examiner. 

i The disability supplement will, of 
a be based upon the present ratable 
> so that persons who under the terms 

this circular are ratable at more than 


itty-five years at the date of the applica- 
ber bee the disability contract, would 


. e entitled to receive it. 
hast will be necessary that the disability 
Supplement take effect only at the anni- 


co? date of the policy to which they 





Year Ending 
June 30 


1910 
1912 





Splendid non-forfeitable re- 
newal contracts direct with 
Home Office for good pro- 
ducers in Indiana, 3 
Michigan and Pennsylvania 





THE LINCOLN NATIONAL LIFE rosr wayne, inviana 


Comparative Record of Growth for Six Years Ending June 30, 1914 


a Income — Insurance in Force Surplus to Policy holders 
1908 85,525 256,024 2,441,000 182,903 


170,093 
258,803 


1914 787,390 


“THE BEST YOUNG COMPANY THE POCKET INDEX TELLS ABOUT”’ 


419,985 4,973,000 203,513 
174,983 7,489,000 291, 91 


1,790,704 20,851,345 357,623 











advance, but must be applied for in each 
instance. The published rates apply only 
to policies issued on and after Sept. 1, not 
to policies of prior issue. 


Evidence of Insurability—Policyholders 
who are eligible to receive the disability 
supplement according to the above recited 
conditions, will be subject to the following 
rules regarding evidence of insurability: 
On policies issued not more than sixty 
days prior to the making of the applica- 
tion for the supplement, a simple health 
certificate will be required. On policies 
dated more than sixty days prior, the reg- 
ular examination will be required. 
By this it will be understood that poli- 
cies issued on and after Sept. 1 without 
the disability clause, may, nevertheless, 
secure the clause by complying with the 
conditions in this circular in the same 
manner and subject to the same limita- 
tions as policies now in existence. 

The supplement will not be granted on 
any policy in default of premiums. 


Rules for ts—The examination fee 
for the disability supplement when at- 
tached to existing policies will be set 
at 4 

This sum must be collected by the agent 
and by him be transmitted to the com- 
pany, the company to pay the fee to the 
examining physician. 

When the agent collects the fee he 
should give a receipt therefor on the 
company’s own form; this receipt form is 
attached to the application for the dis- 
ability benefit provision. It is to be filled 
out, detached and given to the applicant 
when he pays the fee. The form is ar- 
ranged so as to suffice as an application 
for the clause to several policies. Only 
one examination and application are nec- 
essary whether the clause is to apply to 
one or several policies or to $1,000 or 
$25,000. 

When an application is received at the 
agency office, therefore, if there has been 
an examination, the application should not 
be accompanied by the receipt. If the 
examination fee has not been collected, 
however, the receipt form should remain 
attached to the application. In case appli- 
cations are received at the home office 
without the receipt attached, it will be 
taken as presumptive evidence that the 
money has been duly collected by the 
agent and turned in or is to be turned in 
to the general agent or superintendent, 
as the case may be. In all such cases a 
charge will be made in the agents’ ac- 
counts through the auditing department. 

In cases where, under the company’s 
rule no examination is required, the re- 
ceipt will accompany the application to 
the home_ office—otherwise the regular 
charge will be made, and it will be neces- 
Sary in such case to show conclusively 
that no money was collected from the ap- 
plicant. 


Samples of Rates 


The following are samples of rates 
on the disability provision: 





End. End. 
$0.22 $0.20 
.26 25 
31 .32 
38 -42 
52 .60 
75 .96 
1.18 1.56 
2.43 3.11 





Takes the Life Company 


Edward L. Grant, for two and a half 
years manager of the Continental Cas- 
ualty in the office of L. A. Stephenson 
at Kansas City, has been appointed 
general agent in Kansas City of the 
Continental Assurance, the life insur- 
ance running mate of the Continental 
Casualty. For the present Mr. Grant 
will make headquarters in Mr. Stephen- 
son’s office. The appointment was ef- 
fective Aug. 15. It was made by Vice- 
President H. A. Behrens. 





Royal Life Increases Capital 


In the casualty news of Part 1 of 
this paper will be found the action 
of the stockholders of the Royal Life 
of Chicago in increasing its capital to 
$200,000 and its decision to write acci- 





Premium rates cannot be furnished in 





dent and health insurance. 


The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE COMPANY 


Incorporated by the State of New York —Stock Company 
HOME OFFICE:/ONE MADISON AVENUE, NEW YORE CITY 


PROOF OF PUBLIC CONFIDENCE 
This Company has more pro~*1m-paying business in force in the United States 
than any other Company, and ._. each of the last seventeen years has had more new 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1913 


549 per day in Number of Claims Paid. 7,895 per day in Number of Policies issued and revived for 


$1,676,339 per day in New Insurance issued and revived. 288.02 per day in payments to Policy 


holders and addition to Reserve. $164,025.94 per day in Increase of Assets. 


German American Life Insurance Co. 


OF IOWA 
BURLINGTON, IOWA 


Salary contracts to men in Iowa who can 
produce business. 


LOUIS H. KOCH, General Manager. 


REPRESENT A WESTERN COMPANY 
The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 
Operates under the Compulsory Deposit Law OF INDIANA 
Reliable Agents Wanted. Address 








aaron ewe 8 
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Reliance Life Insurance Company 


OF PITTSBURGH} 


Has the best General Agents contract to offer You. Has all 
forms of Policies to offer the insured. Participating and Non- 
Participating Annual Dividend Guaranteed. Has the Only 
Perfect Protection Policy combining Life, Accident and Health 
Insurance at Minimum Cost. 








The Manufacturers & Merchants 
Life Insurance Company 
ROCKFORD : : : : : ILLINOIS 


Is a registered policy Company furnishing the best there is in Insurance. 
LIVE AGENTS WANTED for ILLINOIS TERRITORY 


ii 














Pensions for Individuals. 


Pensions for Superannuated Em- 
ployees of Business Institutions. 


)\~\ Pensions instead of Legacies under 
in Wills and Trust Agreements. 


We can use a few high grade salesmen 
in this fruitfull, rapidly growing field. 


THE PENSION MUTUAL LIFE 
INSURANCE CoO. 
PITTSBURGH, PA. 
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News About Companies | 





Ph as Life and Investment, Utah— 
snows: 
New insurance issued and de- 

livered Jan. 1 to July 15, 

EE GRU 6a hic 444 06-04 05's $ 4,457,770.00 
New insurance issued and de- 

ee Jan. 1 to J 


CO eee eee 


2,691,715.00 
Gain 65 percent......... $ 1,766,055.00 
Insurance in force June 30, 
1914 


Ealiademe baie «Aphis ams A $13,260,115.00 
amaprpeee in force June 30, 





THERE ARE 


in Michigan 
WITH THE 


‘Splendid Opportunities 


Detroit Life 


MEN and WOMEN Detroit Life Insurance Company, Detroit, Mich. 


The Company is on a Sound Financial Basis; 
Having Ample Capital and a Large Surplus; 
Our Policy Contracts are up-to-date; 
We pay Agents Liberal Commissions ; 
We have Good Territory still unassigned; 
The People are Prosperous. 


No more attractive conditions, for the Agent, exist anywhere. 
Write, and we will tell you how you can increase your income. 


Address M. E. O’BRIEN, President 





Sah AD cewenhhh eee ov ts 9,331,472.00 
Gain 42 percent......... $ 3,928,643.00 
Assets June 30, 1914........ $ 1,274,827.39 
Assets June 30, 1918........ 1,125,716.96 
Gain 13 percent ........ $ 149,110.43 


. * + 

Phoenix Mutual—Of the total amount of 
insurance issued cune June only 11 per- 
cent was on the term p an. Excellent rec- 
ords are noted, as follows: For Pittsbur 
there was issued $201,305 of insurance, an 
only one —~ of $5,000 on the term 
plan; for Los Angeles only $4,000 of a 
total of $105,276 issued business was term 
insurance, while Connecticut had $144,000 
of new issues with only $8,000 on the 
term plan, “ 

” - ‘ 

Soomenespien Life, Atlanta—Commis- 
sioner illiam A. Wright of Georgia has 
declared a second liquidating dividend of 
8 percent to the retiring stockholders 
whose affairs were wound up by the de- 
partment several months ago. The first 
dividend was for 35 percent. The final 
liquidation of the oid company is delayed 
by litigation. 





Headington’s New Project 


_ A $100,000 life and disability company 
is being promoted at Hobart, Ind., by 
A. B. Headington of Chicago, who has 
had considerable experience with as- 
sessment life companies. The com- 
pany is to have surplus equal to the 
amount of capital, and will be known 
as the Union Life & Casualty. A num- 
ber of prominent professional and busi- 
ness men are interested and some $30,- 
000 has already been raised. 





Stone Takes United States Life 


G. J. Miller has been succeeded as 
manager of the United States Life in 
Kansas City, by M. M. Stone, recently 
a real estate dealer, but formerly in the 
insurance line. Mr. Miller has returned 
to St. Louis, his former home, but his 
new insurance connections are not an- 
nounced. He had been in Kansas City 
seven years. 





Darst Threatens Twisters 


Commissioner Darst of West Vir- 
ginia has publicly threatened to revoke 
the licenses of industrial life agents 
who misrepresent the policies of their 
own company and their competitors to 
the detriment of policyholders. In his 
last bulletin he states that the abuses 
have been serious and that they must 
cease. 





Edmund L. Pickell Dies 


Edmund L. Pickell, brother of 
Charles W. Pickell, general agent of 
the Massachusetts Mutual in Detroit, 
died Sunday, after an illness of four 
months. Mr. Pickell was a partner 
with his brother in the Massachusetts 
Mutual agency, having formed that 
connection in 1891. He was fifty-two 
years old. 





Billings Made General Agent 
R. E. Billings, cashier of the Massa- 


chusetts Mutual at Grand Rapids, 
Mich., has been appointed general 
agent for that city in place of Charles 


H. Hare, who resigned the position. 
Mr. Billings has been cashier since 
1906. Fred A. Caro succeeds Mr. Bill- 
ings as cashier of the agency at Grand 
Rapids. 





Becomes Associate General Agent 


Charles F. Jolley, who has been three 
years with the John Hancock Mutual 
at Indianapolis, has been appointed 
general agent for the state, of the Life 








W. C. BALDWIN, President 








A WORD TO THE WISE IS SUFFICIENT 


GROW UP WITH A GROWING COMPANY 


Insurance in Force Over $100,000,000.00 
PITTSBURGH LIFE AND TRUST COMPANY 


HOME OFFICE, PITTSBURGH, PA. 











HOWARD S. SUTPHEN, Directer of Agencies 











Insurance Company of Virginia for the 
ordinary branch, as associate of General 
Agent W. J. Gibbons. 


HAS HOME OFFICE BUILDING 








New United Life & Accident Has Pur- 
chased a Private Residence at 
Concord for Quarters 





The new United Life & Accident of 
Concord, N. H., has purchased a pri- 
vate residence, at one time occupied 
by a governor of the state, and is hav- 
ing it remodeled for home office pur- 
poses. The company last week had 
already written about $300,000 in new 
business, although the policy forms 
were not yet ready. They have now 
been printed and are being issued. The 
company will specialize in New Hamp- 
shire and will probably enter Vermont 
and Maine. In a few months one of 
the western states, where it has quite 
a number of stockholders, will be en- 
tered. The company will also enter 
New York and abide by the New York 
scale of commissions. It will, how- 
ever, assist its agents by special home 
office systems. 





LIFE APPOINTMENTS 
Ohio 


Aetna—E, C. Dee, Marion. 

Equitable, N. Y.—Mrs. M. L. Krantz, Toledo. 

Home—H. H. Cutts, Ethyl A. Fuch, Mrs. 
M. J. Hird, Cleveland. 

Mich. Mut.—C. B. Tihger, Athens; E. 
Davis, Logan; W. F. Renz, Toledo; C. 
Haley, Kalz & Marz, Canton; W. T. Hoover, 


Alliance. 

Mutual, N. Y.—L. V. Williams, 
Bertha M. Cook and E. M rt, Cincinnati. 

Pitts. L. & T.—P. C€. Zimmerman, Bridge- 
port; R. S. Campbell, East Liverpool; J. E. 
Wert, Lemert; P. D. Weeks, Dayton; Edward 
Price, Youngstown. 

Preferred—S. P. Drake, Youngstown. 

Royal Union—J. A. Taft, Columbus. 


Ww. 
E. 


Loveland; 


Travelers—K. F. Benndorf Co. and L. F. 
Runck, Cincinnati; P. J. Barth, Cleveland; 
M. W. Clasgens, bee a> i 

Prov. L. & T.—J. F. Ehni, Toledo; B. B. 
Ray, Fostoria. 

State, Ind.—C. C. Jones, Defiance. 

Indiana 


N. W. Mutual—A. A. Colin, Hammond; 
T. A. Peyser, L. F. Kime, Kentland; P. Del- 
linger, Winamac. 

National—S. R. Pace, South Bend. 

Reliance—I. M. Wright, Fairbanks; 


gE. #F. 
Thornbrough, Upland. 


Rockford—Z. C. Sanderson and F. H. Wild- 
man, Marion. 

Reserve Loan—Ira Adkins, Adams. 
H. Dodson, T. A. 


Royal—A. O. Zwick, M. 


THE KIND OF CONTRACTS 


That. Made the Old General Agents Rich 


Do you want to better your condition in the Life Insurance 
Business? One of the oldest Life Insurance Companies in this 
country (not doing business in New York), wishes to contract 
with live General Agents in the following states: 


Alabama, Idaho, Indiana, Kentucky, Maryland, Michigan, 
Minnesota, Missouri, Montana, Nevada, North Carolina, Ohio, 
Pennsylvania, Tennessee and Wyoming. 


Liberal contracts to the right men. Address 127=Q, 
care THE WESTERN UNDERWRITER. 


NEW WORLD LIFE 


‘‘Giant of the Northwest’’ 


CAPITAL—paid in—One Million Dollars 
SURPLUS—Four Hundred Fifty Thousand Dollars 


q Offers unusual opportunities, just now, to insurance men of ability in 
general and special agency contracts for Washington, Montana, Idaho, 
Oregon, California, lowa and Illinois. 


@ If you want to move to a healthy climate and better your financial con- 


dition, communicate with RM, MALPAS, Agency Manager, 
JOHN J. CADIGAN, Pres. P. O. Box No. 27, SPOKANE, WASH. 























Security Mutual Life Insurance Co. 


BINGHAMTON, N. Y. 
FREDRIC W. JENKINS, President 


S ce what we have to offer. 
M en of ability are surely 

L ooking to us for contracts. 

I ntelligent effort well directed 
C arries you to the front. 


For Particulars address 
C. H. JACKSON, Superintendent of Agencies 
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McDonald, B. F ~ Rompalier and J. x. Mattingler, 
Chicago; J. W. Hate Indianapo 

Union ‘ent.—F,. i. eaucon <o Albany. 

Lafayette—B. Denner, Ft. Wayne. 

Travelers—C. P. Dennison, Auburn; F. A. 
Euler, Evansville. 

Anchor—M. R. urea ay soaeeme, Ky. 

United States—A. Chicago. 

Aetna—W. G. Peibsle. Marion; R. R. Tash, 
Salem. 

Life, Va.—H. W. Kline, L. Manier and O. E. 
McCall, Indianapolis. 

Lafayette—R. C. Freele, Huntington; E. O. 
Heuser, Seymour. 

Merchants—Ben Johnson, a rigg t City. 

Mass. Mutual—E. H. De Georgetown. 

Mutual, N. Y.—J. A. ~—. a F, Sweeney, 
C. L. Garver and J. Utterback, pagenagene. 

a ™, Benefit—G. fy Oxf ‘ord. 

N. Mutual—H. B. a rt, Elkhart; F. 
Ss. Fisher, Fort Wayne; C. Coyle, Logans- 
port; W. C. ye ~] Lebanon. 

National, Ia.— . Smith, Greenfield. 

Pacific Mut.—J. L. Nemal, Evansville. 

Pitts. L. & TE "FB. Overman, Ladoga. 

Reliance—C. L. <= Attica. 

State, Ind.—C. L. Teeter, Indianapolis. 


Wisconsin 


Aetna—R. O. Filter and A. J. Winnie, Mil- 
waukee. 

Bankers—F. B. Jennerjahn and C. A. Sa- 
ger, Sturgeon Bay. 

Great North., Wis.—A. N. Hazeltine, Sha- 
wano; James Easter, Vesper. 

New York—A. H. Keller, Milwaukee. 

N. W. Mutual—C. H. Golden, Merton; J. 
G. Bogumill, Thorp. 

Old Colony—J. A. Kircher, Barton; C. F. 
Youmans, Oshkosh; A. J. Side, Benton. 

Old Line—Ben. Friedman, Kenosha; August 
Rebhan and O. C. Irwin, Milwaukee; 
Moliter, Fond du Lac; August Lamboley, Mid- 
dleton; George Luecker, Brillion; H. J. Jamie- 
son, Poynette; C. W. Andre, Kewaunee; E. J. 
Kelliher, Luxemburg. 

Surety A>» = C. Schraa, Oshkosh. 

Travelers—C. Ellis, River Falls. 

Wis. Natl—P. 5 Vollmer, Hilbert. 

Aetna—A. J. Monahan, Goodman; A. J. Mc- 
Dougal, Spooner. 

Great North., Wis.—W. Baster, Forrest- 
ville; Frank O'Farrell, Beloit G. K. End, She- 
boygan. 

Guardian—John Hosmer, La Crosse. 

New Engl. Mut.—J. P. Reinhard, Tomah; 
W. F. Winsor, Mauston. 

N. W. Mutual—Otto Grigutsch, A B Myers 
and Ed Schroeder, Milwaukee; TF, Wilson, 
Weyauwega; H. B. Haley and E. C. Nielson, 
Madison; L. M. Kesselman, West Allis. 

Old Colony—H. J. Chesick, South Milwau- 
kee; H. Gschwender, Ontario; John Klessig, 
Kewaskum. 

Surety Fund—O. E. Linderson, Clear Lake. 
Travelers—Harley Eagan, Wautoma; Je 
Day, R. G. Bundy and W. T. Darling, Mil- 

waukee; John Slota, Thorp. 

Wisc. Natl—Ross Roher, Dodgeville. 


Minnesota’ - 


a Wo 1 jews and A. H. Kling St. 
Paul; Roy, Duluth; J. J. McGurn, 
Winsted; C. Sutton Minneapolis. 

Pacific Miut—Jonn Essen, Duluth; R. S. J. 
Perry, M. D., Farmington. 

ioneer, N. D.—H. Sherlock, Caledonia; 
George Rosenblum, Moorhead. 

a Mut., Mass.— C. E. Bradley, Minne- 
apolis. 

N. W. Natl.—C. C. Folkers, Minneapolis; W. 
J. Gatz, Belle Plaine. 

Reliance—B. R. Nevius, Winona; M. F. Smitb. 
Rochester. 

New York—A. G. Mack, St. Paul; B. R. Dan- 
ielson, Preston. 

Minn. <a D. Weight and W. K. Scott, 
Glenville; F. A. Wiegand, St. Paul. 

Preferted.-Wilbe -_—™ Hibbing. 

Prov. L. & T.—H. McKinney, Rochester. 

Travelers—F, J. Halls, Cambrid, 

Mut. Benefit—J. P. Geschwind, - Eye. 

Surety Fund—E. F. Arndt, innebago. 

Old Colony—J. P Johnson, Pennock 

Scandia—John Granquist, Minneapolis. 

Cont. Assur.—Virginia Young, Minneapolis. 

Home—J. P. Johnson, Pennock. 

Union Cent.—G. A. Beito, McIntosh. 





Big Attendance Assured 


The Life Association News reports 
reservations for the Cincinnati conven- 
tion exceeding all-expectations to date, 
assuring a big attendance. St. Louis 
and Richmond delegates are coming by 
special trains, each expecting to cap- 
ture the 1916 convention. A reception 
is to be held the evening of the fif- 
teenth at the Hotel Sinton. President 
Clark of the Union Central will give a 
luncheon to the executive committee 
in the library of the home office build- 
ing Sept. 14 and a reception in the 
building ‘the same evening. Eleven 
manuscripts have been received so far 
in the prize essay contest. Chairman 
Horner of the committee on education 
and conservation asks immediate re- 
Ports from all local associations as to 
funds raised for the advertising cam- 
Paign, so that the committee can pre- 


Pare an intelligent report of actual con- 
ditions, 





GROUP POLICY ON AGENTS 


William A. Danner, Baltimore manager 
he Equitable Life of New York, cele- 


| Pacific Mutual Life of Denver, has be- 


brated his twentieth anniversary with 
the company this week by presenting to 
each of his agents a $1,000 policy on the 
group plan. This is the first group in- 
surance placed in Baltimore and also the 
first time the group idea has been applied 
to the insurance of life insurance agents. 





LIFE NOTES 


The Reliance Life of Pittsburgh last 
week appointed Gus Bailey general agent 
at Erie, Pa. 


The Central Life of Iowa plans to 
establish a general agency in western 
Washington. 


June and July were the biggest months 
the Ohio National Life’s Cleveland agency 
have ever had. 


Daniel Boone, Sr., president of the Mid- 
land Life of Kansas City, is in New 
York, where his wife is seriously ill. 


O. B. Harrauff, general agent of the 
Franklin Life at ‘Princeton, Ill, is a Re- 
publican candidate for county treasurer. 


The Cleveland agency of the Canada 
Life for the first seven months of the 
tor shows a 10 percent increase over 

The Knights of Columbus have promul- 
gated new rates in accordance with the 
action of the recent convention at Min- 
neapolis. 


W. H. Mather, one of the old reliable 
field men of the Dakota Mutual Life, has 
lately returned to Minnesota in the inter- 
ests of his company. 


George M. Fox has resigned as associate 
manager of the Phoenix Mutual at Cleve- 
land to take the general agency of the 
“a State Life. 


E. H. Stapper, who has been with the 


come general agent of the State Life of 
Indiana for Colorado. 


L. G. Graf has been appointed general 
agent of the Massachusetts Mutual Life 
for several counties in Missouri, with 
headquarters at Herrman. 


J. H. Healy, who was formerly super- 
intendent of the Western Mutual Life of 
Watertown, S. D., has become general 
agent of the Home Life at Mankato, Minn. 

The Life Underwriters Association of 
New York is striving to stamp out a spe- 
cies of rebating which involves the ap- 
pointment of the policyholder as a special 
agent, 

Three men in the Cleveland agency of 
the Equitable Life of New York have al- 
ready qualified to attend the companies’ 
coeney, meeting at Cape May, 

ept. 8. 


__J. L. Minor of Shuqualah, Miss., and 
Henry Minor of Macon, Miss., have become 
general agents of the Pan-American Life 
for northern ——— and will make 
their headquarters at Greenwood 

Perry A. Ballard resigned Aug. 1 his 
agency at Kansas City of the Federal 
Life. Superintendent Rannels of the 
agency force was in Kansas City Saturday 
but no manager has yet been appointed. 


Orison White, a son of Charles S. White, 
associate general agent of the Northwest- 
ern Mutual at Detroit, and a graduate of 
the University of Michigan last June, has 
joined the Northwestern agency at Detroit. 

L. P. Bryant, who for the last five 
years has represented the Provident Life 
& Trust in Rochester, N. Y., in a success- 
ful way, has gone with General Agent 
Frank J. McGrath of the Massachusetts 
Mutual in that city. 


The Central Life of Illinois has one 
agent who is very much perturbed over 
the European war. He is Herman Hexter. 
He has five brothers in the German army 
and two in reserve. Mr. Hexter is one of 
a family of nineteen. 


Joseph P. Lawson, who was the leader 
among the producers of the Philadelphia 
Life during February, has been promoted 
from the general agency field to be super- 
visor of agents for Pennsylvania, Dela- 
ware and New Jersey. 

T. C. Bassett has been transferred from 
Storm Lake, Ia., where he has been dis- 
trict agent of the Northwestern Mutual 
Life, to Sioux City, where he becomes a 
partner of W. M. McKercher, general 
agent of the company. 


Members of the Third Victoria Rifles of 
Canada, which will no doubt see service 
in Europe, will be insured for the benefit 
of their dependents. Canadian companies 
are waiving war clauses and accepting 
businéss on army and militia men. 

The John Hancock Mutual Life has ap- 
pointed John W. Hicks, Jr., as district 
manager at Kansas City. he Kansas 
City office has been in charge of Cashier 
Cox since May 20, when Cyle E. Hunt re- 
signed to go with the Penn Mutual. 


Wm. N. Frees, Cleveland manager of 
the Germania Life, is in Germany and has 
not been heard of since July 16. At that 
time he was in Switzerland, about to leave 
for Serena’. Some anxiety is felt for his 
safety by those in the Cleveland office. 

The Merchants Reserve Life of Chicago 
will move its home office from the Otis 
building to larger quarters on the gt 
ond floor of the Tacoma building 2 
The company expects to utilize the arge 
window spaces for effective advertising. 


Up to Aug. = Brady & aie northern 
Ohio managers of the idland Mutual 





have set their stakes for $2,000,000 for the 
year and are confident that gg will be 
successful. s 

no effect on the business. 


of the Northwestern Mutual, will be mar- 
ried on Sept. to 
Miss Jessie Campbell, of that city. Mr. 


Gage is a son of William T. Gage, general | months. He was accompanied by Thomas 
agent of the company, and is the leading | H, Davis, who went to Fargo on busi- 
writer of the agency. ness. Mr. Davis was identified with the 








Life, of which Henry J. Powell is man- 
ager. He will do special work for the 
company, giving much attention to cor- 
poration and group insurance. 

Daniel W. Bannister has returned to 
Fargo and northern Minnesota points, 
where he will remain as the representa- 
tive of the Dakota Mutual for several 








The war situation having 





















W. H. Gage, district agent at Detroit 
5, at Rochester, N. Y., 


James F. Grinstead, former mayor of 
Louisville, and for years head of a lead- 
ing wholesale grocery company, has joined 
the Kentucky agency of the Equitable 


United Underwriters Company, the agency 
department of the Dakota Mutual Life at 
the time of its organization, and later 
with the Dakota Mutual. 











Life, had paid for $883, $001 — They 


The Beacon Insurance Company 





















































Merchants Bank Bidg. 


0. P. WOODRUFF 
Presid INDIANAPOLIS 


ent 


of America 


A legal reserve Company organized under the Indiana laws, writing insurance on the 
lives of Indiana citizens through Indiana agents. Get our proposition. 


A GENERAL AGENCY 


is open in the STATE OF ILLINOIS 


For one of the best Old Line Companies in America 
Address, 98-Y, care The Western Underwriter 

















Carry a Strong Anchor— 





The 1913 record of the Anchor Life re- 
veals that it has policies that sell. 


In these days of stress and change it 
pays an agent to get firmly attached 
to a permanent company. 


Watch Your Anchor!! 











The Anchor Life Insurance Company 
Indianapolis, Indiana 














Bankers Reserve Life Association 
FREEPORT, ILLINOIS 


SALESMEN WANTED 


Get Our Proposition 


W. B. ERFERT, President 


FOR ILLINOIS 
AND INDIANA ' 


J. C. PEASLEY, Secretary 


Lexington Life Insurance Co. 


DOGEROEOUEOUOOEOUUOERORODOOOOOEE Lebanon, Ind. HUEUUUUEUAOEOEEUREEGREOREOEONES 


If you can present a proposition truthful- 
ly and convincingly we can interest you 





AGENTS Special 





Special 














If You Mean Business 
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For For £ 

If You Can do Business | 

| 
O h 10 Write to me Illinois l: wii: 
th ; ; ‘ 
JACKSON MALONEY, Manager of Agencies | Z : 1 
Philadelphia Life Insurance Co. |! 5:33 
N. E. Cor. Broad and Sansom Sts., PHILADELPHIA, PA. | 2253 
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COMPANY 


Illinois Life 


Once an 
7 Illinois Life 
| a N Fs S Man 
Sommuete Always an 
Man 


WANTS GOOD MEN WANTS GOOD MEN 


AND AND 


WILL PAY. THEM WELL WILL PAY THEM WEL 








INTERSSOUTHERN LIFE 


INSURANCE CO., Louisville, Kentucky 


Is Chan. Sita and Progressive 





—has ample assets and no unpaid death claims 





Has it ever occurred to you men engaged in other branches 
of insurance that there is big money in selling life insurance 
for the right company? Let us tell you why we believe this is 


The Right Company 


ADDRESS 
INTER-SOUTHERN LIFE INSURANCE Co. 


Home Office, Louisville, Kentucky 
3rd National Bank Building Hume-Mansur Building 
Atlanta, Georgia Indianapolis, Indiana 





Insurance Ex. 
a ee 








Che Western and Southern 
Life Insurance Company . 


Ww. + WILLIAMS, President CINCINNATI, OHIO 
he Largest Industrial Company West of the Alleghenies 
Also Issues All Standard Forms of Ordinary $500 to $10,000 
COMPARATIVE RECORD—FIVE YEAR PERIODS 


Year Assets Insurance in Force Income 
1888 04,307 $889,073 $25,223 
1893 139,826 3,691,843 600,893 
1898 321,505 8,392,902 1,527,339 
1903 1,074,654 25,715,285 4,027 ,046 
1908 3,621,170 43,443,633 8,062,281 
1913 7,804,230 73,455,636 12,886,338 


Branch Offices in all the larger cities in Ohio, Indiana, Kentucky, West Virginia and;Western Pennsylvania. 
AGENTS WANTE Dees 





Weekly Indemnity 


On our Utopia Accident and Health Policies 
INCREASES TEN PER CENT. EACH YEAR FOR FIVE YEARS. 
hy not write the business that sticks? 


GENERAL ACCIDENT FIRE & LIFE 


Assurance Corporation, Ltd. 


C. Norie-Miller, U. S. Manager, 55 John Street, New York 








YOU Mr. Life Insurance Man— 
“a =WAKE UP 


g Write a Live Wire Contract. 4 Incontest- 
able after two years. Total permanent dis- 
ability for either sickness or accident. 

A MODERATE PRICED PROTECTION ON THE RESERVE FUND PLAN 
Good Agency Contracts for Producers 
Merchants’ Life Association, Burlington, Iowa 
OVER ONE MILLION ASSETS 








YOUR CARD 


asa representative of the “Oldest Life Insurance Com- 
pany in America” will prove your best introduction 


The Mutual Life Insurance Company 


ef New York 


Impregnable Strength 
Maximum Benefits 


Incomparable Dividends 
. Minimum Net Cost 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 











MISSOURI STATE LIFE 


INSURANCE COMPANY 
CHEMICAL BUILDING ST. LOUIS, MISSOURI 


Fastest Growing Company of Its Size in the World. A Live, Progressive 
Middle West Company that is Fast Coming to the Front. 


Nearing Hundred Million Mark in Insurance in Force and Assets Getting 
Close to Ten Million Mark. 


We believe there are many life insurance men looking for a good, sound company not operat- 
ing under the Armstrong Law, and in a poten to give liberal direct general agency contracts 
to the men wno can deliver the goods. Missouri State Life fills the bill and we have some 
territory open in ——_ Ohio, ove, West Virginia, Georgia, Mississippi, lllinois, Indiana, 
lowa, Kansas, Nebraska, Wyomiag, New Mexico, California, Oregon and 3 a hington. 


WRITE US FOR PARTICULARS 








Home Life Insurance Company of New York 


(Geo. E. Ide, President) 


An examination of the Home Life of New York by the New York Insurance Department, the 
report on which has just been issued, shows the Company to be in splendid condition in every respect, 
with an excellent record in all of its relations with policyholders. The chief examiner closes the report 
on the examination as follows: 

“From the above report it is apparent that the Company is efficiently managed, its claims under 
its policies promptly settled and its policyholders treated fairly.” 

During the period under examination the Home Life has experienced a steady and sound growth, 
its assets, now nearly $30,000,000, being well over five millions greater than in 1909 and the insurance 
in force having increased from $92,532,533 in the year mentioned to over $116,000,000 in 1913. 


For er Aomcy ia Ohio, opely to In other tombory apply t 
RUEHL & SON GEO. W. MURRAY, Supt. a. Agts., 
anh Nat'l Bank Bidg., Cincinnati 250 Broadway, New York, N.Y. 








The Public Demands 


safe and sound life 
fe<\ insurance, such as 
twee | issued by The Pruden- 
VAL tial. 





Agents Wanted 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


FORREST FP. DRYDEN, President. Home Office, Newark, N. J. 
Incorporated as a Stock Company by the State of New Jersey 
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©) The OHIO STATE Life 


LIFE. HEALTH. ACCIDENT *° MONTHLY INCOME INSURANCE. 


Sjaaeeae LATEST POLICIES AND AGENCY CONTRACT SULS7 tHE 
Splendid Openings INDIANA, MICHIGANandOHIO 


























LOCAL AGENTS CONVENTION NUMBER 


The Western Underwriter 


A WEEKLY NEWSPAPER OF INSURANCE 


‘(Batered as Second-Class Matter February 24, 1900, at Post Office at Chicago, Illinots, under Act of March 3, 1879) 





PART THREE 








EIGHTEENTH YEAR No. 34 


AZSSB 28 CHICAGO AND CINCINNATI, THURSDAY, AUGUST 20, 1914 


$2.50 per Year, 15 Cents a Copy 


























ST. PAUL 


FIRE & MARINE INSURANCE CO. 
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ST. PAUL, MINNESOTA 


INCORPORATED 1865 FIFTIETH YEAR 





Capital - $1,000,000 


Assets - - = $10,249,327 
Reserves - - - = 6,285,471 
Policy Holders’ Surplus $3,963,856 

















Total assets now exceed handsome sum of - - 10,000,000 


Recent increase of capitalto - - - - = $1,000,000 
ote Policy holders’ surplus of nearly - - - - 4,000,000 


A Useful Company to Any Agent 


Writes 
Fire Inland Transit Baggage 
Wind Storm Tourist Floaters Travelers Samples 
Lightning Merchandise Floaters Motor Boats 
Hail Packages by Mail Registered Mail 
Marine Automobile 
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THE PHOENIX 


INSURANCE COMPANY 
HARTFORD, CONN. 


119th Semi-Annual Financial Statement 


JANUARY Ist, 1914 


Cash Capital et eetipr ls 2 6 es Ce te oe +) Ree 
Reserve for Outstanding Losses - - - - -~ - - 578,003.19 
Reserve for Reinsurance - ~ - “ ° '5,619,137.31 
Reserve for Taxes and All Other Liabilities - - - - 210,000.00 
Net Surplus Ge se igh o> nae eee ae 5, 160,915.38 

Total : - - - - - - $14,568,055.88 








SURPLUS TO POLICY HOLDERS 
$8,160,915.38 





LOSSES PAID SINCE ORGANIZATION OF COMPANY 
$76,000,760.74 





EDWARD MILLIGAN, President GEORGE M. LOVEJOY, Vice-President 

JOHN B. KNOX, Secretary THOMAS C. TEMPLE, Secretary 

THEODORE F. SPEAR, Assistant Secretary GEORGE C. LONG, JR., Assistant Secretary 
FRED C. GUSTETTER, Agency Superintendent 





GEORGE H. TYSON, Manager Pacific Department 


San Francisco, California 


J. W. TATLEY, Manager Canadian Department 
Montreal, Canada 
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THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 


What is FIRE INSURANCE from the Property Owner’s 
Standpoint ? ' 
Ample CASH CAPITAL ($6,000,000). 


SURPLUS as regards Policy-holders ($17,873,019), large in proportion to 
liabilities $15,266,896). 
ASSETS ($33,139,915) of the highest grade, so invested as to be uniformly 


secure throughout the country and immediately available in case of 
conflagrations. 


LIABILITY in large cities conservatively distributed and well within (not 
beyond) the resources of the company. (Special conflagration 
reserve, $1,800,000). 


A REPUTATION, the steady growth of 60 years of consistent fair dealing 
with large and small insurers alike. 
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GENERAL FIRE ASSURANCE COMPANY 


Paris, France 


URBAINE FIRE INSURANCE COMPANY 


Paris, France 





United States Head Office, 123 William St., New York 
FRED S. JAMES & CO., MANAGERS 





All United States assets are invested in domestic securities under the strict rules and meaner. of the state 
insurance departments. The various states require that the deposit capital and reserves be held inviolate as sole 


protection for AMERICAN POLICYHOLDERS. 


The Central Trust Company of New York is United States trustee for the General, and the Guaranty Trust 
Company acts in the same capacity for the Urbaine. 


FINANCIAL EXHIBIT 


United States Branch 7 
GENERAL FIRE ASSURANCE CO. URBAINE FIRE INSURANCE CO. 





Assets ; ; $841,348.26 Assets ' $649,899.67 
Liabilities . ; 407,855.45 Liabilities . ; 222,961.33 
Surplus. :; 433,492.20 Surplus. 426,928.34 


THESE ARE TWO OF THE STRONGEST FRENCH COMPANIES 
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FOUNDED 1806 


Law Union & Rock Insurance Co., Ltd. 


OF LONDON 


United States Branch: 49 John Street, New York 
HALL & HENSHAW, Managers | 











United States Statement as of December 31, 1913 


Total Assets, $1,273,299.52 Total Liabilities, $503,564.74 Net Surplus, $769,734.78 | 








TRUST FUNDS FOR PROTECTION OF UNITED STATES POLICYHOLDERS HELD BY 
UNION TRUST CO., OF NEW YORK, Trustee 





No Annexes No Overhead Writing 
No Underwniters’ Agency An Agents’ Company 
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MUCH TIME WAS GIVEN 
TO LIVELY DISCUSSION 


Only Four Set Addresses Were 
Delivered at the National 
Association 


SOME LIVE SUBJECTS UP 





Casualty Insurance Did Not Attract 
Much Attention—All Eyes Cen- 
tered on Fire Problems 


(PROM A STAPF CORRESPONDENT) 

Minneapolis, Minn. August 19— 
This meeting of the National Asso- 
ciation of Local Agents has proved the 
desirability of a small number of set 
speeches. There were but four of them. 
Three were on topics of vital interest 
to members, and they were handled so 
well that more papers would only have 
divided attention and detracted from 
their effect. 

The subject of cooperation of insur- 
ance interests is yet comparatively new. 
In handling it, W. S. Diggs, president 
of the Ohio Federation, was pioneering 
in a field in which general interest has 
not yet been fully awakened. 


Essentially for Fire Insurance 


This is essentially a fire insur- 
ance organization, notwithstanding the 
broadening of scope and change of 
name this year. Hence it is impossible 
to get the same attention for the other 
branches of the business. More than 
half the members were absent from the 
casualty session on Tuesday afternoon. 
It was evident that some who were 
present have not given the casualty 
branches great attention. There are 
some who question the advisability of 
having a casualty section. One prom- 
inent agent, whose fire business is very 
large, but who also does a good cas- 
ualty business, said that in his opinion 
the National Association of Casualty & 
Surety Agents would better be left to 
look after the casualty and surety in- 
terests. 


Big, Live Questions 


The live questions before this body 
are underwriters agencies, large lines 
and reinsurance, agents’ qualifications. 
These were so ably handled that little 
was brought out additional in the dis- 
cussions which followed. 

One could scarcely fail to be im- 
Pressed with the frequent and sympa- 
thetic mention of small and medium 
sized companies. In convention, at 
least, the agents realize that these in- 
Stitutions are very necessary to the 
permanence of the agency system. 
How many of them will remember this 
aiter they get home is another ques- 
tion. The same interest, or greater, 
has been shown in other topics at other 
conventions, but that has not prevented 
many of the members from practicing 
the exact opposite of what has been 
Preached to them or what they them- 
selves have preached in convention. 


Hildreth a Good Leader 


The convention has moved along 
well. President Hildreth has no occa- 
sion to apologize for his floor manage- 
ment. His actions have been charac- 
terized throughout by good humor and 
yet he has never let the meeting run 
wild. He got things going at about 
the hours set, and he kept them mov- 
ing smoothly and rapidly. He was 
‘appy in his introductions. He recog- 
nized that the invited speakers, not he, 
were the ones the agents came to hear, 
so he spoke briefly and appropriately. 

As usual, Secretary Putnam’s work 
has been done with efficiency. 





W. N. Bridges, commissioner for Ari- 


zona, 
tion, 


was a late arrival at the conven- 


OFFICERS ELECTED 


President—C. F. Hildreth, Freeport, Il. 

Vice-Presidents—New England states, L. C. Merrill, Concord, N. H.; middle 
department states, Walker Taylor, Wilmington, N. C.; southwestern states, 
L. H. Stubbs, St. Joseph, Mo.; middle western states, W. A. Eldridge, Detroit, 
Mich.; E. H. Forry, Indianapolis, Ind., James B. Leedom, Milwaukee, Wis.; 
Rocky Mountain states, David J. Main, Denver, Colo. 
Secretary-Treasurer—Henry H. Putnam, Boston, Mass. 

Chairman Executive Committee—E. C. Roth, Buffalo, N. Y. 

Chairman Grievance Committee—J. K. Livingston, Detroit, Mich. 
Chairman Legislative Committee—George D. Markham, St. Louis, Mo. 
Chairman Organization Committee—F. E. Warner, Salem, Mass. 


RESOLUTIONS ADOPTED 


Your committee has considered the various recommendations made in the reports 
of the officers, as well as in the addresses delivered before the convention. It hae 
likewise had before it the numerous resolutions introduced in the convention and as a 
result of its considerations we submit the following recommendations unanimously 
adopted by the committee: 





* - > 


Agency Qualification Laws—Recognizing the great growth in sentiment among 
the agents as well as the insurance commissioners and companies in favor of the 

sage of agency qualifications laws, we recommend that the incoming committee 
on legislation prepare as soon ag possible a law covering this subject to be submitted 
to the various state associations in time for presentation to the next state legisla- 
tures in cooperation with the insurance commissioners. 

* * * 

Qualifications for Association Membership—We recommend that the interesting 

suggestions made by President A. H. Zimmerman of the Wi sin a jiation in 





referred to a special committee of three, to be appointed by the incoming president, 

for further consideration of this subject and report thereon to the midyear conference. 
” * . 

Agents’ Compensation in Texas—We recommend that the executive committee be 

directed to continue its efforts to bring about a conference between the companies 

and their Texas agents on the subject of compensation with a view of bringing about 

an equality in the compensation for Texas agents, thus effecting a remedy for thd 

unjust discrimination which at present exists. 

* * * 


Conference of Cities—We recommend that a committee of five be appointed to 
organize a conference of agents in the cities, as a part of and subject to the National 
Asscciation of Insurance Agents, for the purpose of assisting in the handling of 
matters pertaining to unfair practices in cities which may become members of such 
conference. “a 


Salem Conflagration—In view of the disaster which has recently visited Salem, 
Mass., and the severe losses sustained by some of our members, we recommend that 
this association extend its heartfelt sympathy to members who have lost their homes 
and their offices. We recommend that this resolution be adopted by a rising vote. 


Uniform Blanks—In view of the growing demand among agents for uniform blanks 
and the increasing sentiment among companies in favor of the blanks which have 
been adopted by the National association after consultation with the companies, we 


of the National association. 


* * * 


Weekly Bulletin—We recommend that the Weekly Agency Bulletin be made a 
permanent feature of the association work and that the executive committee be 
instructed as soon as feasible to combine this with the American Agency Bulletin in 
order that the advantages of the weekly issue may be secured to all our members. 
This result can be obtained as soon as the revenues of the bulletin will permit, and we 
therefore request members of the association who have not yet done so to subscribe 
to the classified directory. a ee 

Extension Work—We recommend that the extension work be continued along the 
lines laid down by the executive committee and approved by the midyear conference, 
especially commending the plan of having a representative of the National associa- 
tton present at each of the state association meetings. The recommendation of the 


is referred to the executive committee with power to act. 
« J * 


Unauthorized Insurance—We recommend that this association approve the ideas 
expressed in the bill introduced by Senator Jones in Congress to prohibit the use of 
the United States mails for the placing of insurance illegally in various states. It is 

her recommended the efforts of the state and National associations be directed 
towards assisting in the passage of such legislation. 

* * + 

Workmen’s Compensation Laws—In view of the great importance of this subject 
to our members we recommend that the American Agency Bulletin prepare or secure 
@ resume of existing compensation laws, printing the same for the information of 
agents, with a view to informing them on the best laws of this description to favor 
for adoption in the various states. Lee 

Reference to Executive Committee—We recommend that the suggestion in regard 
to establishing an engineering departmnt for the use of members be referred to 
the incoming executive committee for further consideration. The matter of quarterly 
meetings of officers is likewise referred to the committee with power to act. We also 
recommend that the executive committee be authorized to employ such counsel as may 
be needed in specific cases and that for immediate purposes the amount be taken from 
the funds of the association. a a 

Return Commissions in Defunct Companies—We recommend that this subject be 
referred to the incoming executive committee with request that support be given to 
the efforts of the special committee on this subject. 


Company Adjustment Bureaus—We deprecate the practice of adjustment bureaus, 
controlled by insurance companies, adjusting losses for unauthorized companies and 
associations and request our executive committee to take the matter up with the 
company organizations controlling these bureaus, with a view to securing a discon- 


tinuance of the objectionable practice. . 


action of the Georgia state association in condemning the Augusta rate war. This 
associations affirms and will always support the right of local agents to form local 
boards for the protection of their interests, the regulation of agency representation, 
and the exchange of business. Local boards throughout the country can int to a 
long record of useful service, valuable alike to the insurance companies, their com- 
munities and their members. ss a” a 

State Rating Laws—The tendency to pass laws regulating insurance rating makes 
it likely that such laws will be offered in some states; we therefore call upon our 
associations, when confronted by such laws, to exert themselves to confine state super- 
vision to the prevention of unfair rate dis nation, leaving the estimate and 
administration of rates to expert bureaus, which alene know the cost of carrying the 
risks and can best devise fire prevention improvements to bring reduced losses and 
justify low rates. 2 


Casualty Agents Association—We recommend that this association extend its 
thanks to the casualty association for its interest and courtesy in sending a special 
committee to attend this convention, and that we further accept the cordial invitation 





(CONTINUED ON PAGE 42) 








respect to the qualifications for membership in the state and National associations be | 


urge that members of this association use the account current and endorsement blanks — 


organization committee in reference to the conduct of the work for the coming year | 


Augusta Rate War—The National Association of Insurance Agents approves the 


‘OLD OFFICERS AGAIN 
AT THE BIG SHIP’S HELM 


Many Bids Were Made for the 
Next Local Agents’ 
Convention 


National Association Closes Its Annual 
Conclave After Discussing Vital 
Problems of the Hour 


(FROM A STAFF CORRESPONDENT) 


Minneapolis, Aug. 19—The Minne- 
| apolis convention of the National Local 
| Agents Association is a delightful fact 
lof history. Everybody is satisfied. 
| The facilities were good. The Radisson 
| handled the guests well. The enter- 
| tainment provided by the local insur- 
| ance men was charming. The weather 
| was fine. The business was transacted 
! 


| 

| 

| 

| ra eed 

| NUMEROUS RESOLUTIONS 
| 

| 


with dispatch, but not without due con- 
| sideration. 

| As expressed in the resolutions, the 
| members feel that they are getting the 
| underwriters agency issue to a head 
| and will soon win their long fight. 

Old Officers Reelected 


The big issues now before the organ- 
| ization and the excellent way in which 
they have been handled the past year 
were the deciding factors in the deter- 
| mination of the nominating committee 
to recommend the reelection of nearly 

all the old officers and committee chair- 
| men. Mr. Neale of Cleveland said that 
the committee believed in passing 
honors along under ordinary circum- 





CHAIRMAN CAREY'S REPORT 


The report of Chairman W. J. 
Carey of the committee to investi- 
| gate the status of holding agents 
for return commissions in case of 
failed companies will be found in 
Part 1 of this issue. 











| stances, but this time concluded it was 
| not best to swap horses in midstream. 


Resolutions Were Long 


| The resolutions are longer and more 
| numerous than at some previous meet- 
| ings, because more subjects required a 
declaration of the association’s views. 
Sometimes hot stuff has been handed 
to the resolutions committee, fit to 
| make its meeting like the boiling of a 
cauldron. This time the various ques- 
tions presented were as a rule advo- 
cated with less fire, but with no less 
earnestness. The resolutions are a dig- 
nified, well-drawn statement of the as- 
sociation’s beliefs and demands. 
Bids for Next Meeting 
The midwinter conference will of 
course select the next meetingeplace. 
| Before it will come the invitations of 
three neighboring cities—Fort Smith, 
Little Rock and Memphis, besides In- 
dianapolis and San Francisco. Several 
years ago Fred W. Offenhauser did his 
utmost to get a meeting for Arkansas, 
but did not succeed. The south comes 
in strongly at this time. 
Big Question to Settle 
| In its youth and comparative weak- 
ness the association fought through 
the Yonkers case and settled the ques- 
| tion of an agent’s right to solicit the 
renewal of his own business. Now in 
its strength it is going to do its ut- 
most to have a high court decide 
| whether an insurance agent, when he 
has solicited and secured the business, 
delivered the policy and collected the 
premium, has earned his commission 
|or has merely had it advanced to him 
subject to recall in case the company’s 
|rotten management or misfortune 
| (CONTINUED OW PAGE 42) 
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TUESDAY’S PROCEEDINGS 


TWO STRONG SPEECHES HEARD 





Forenoon Session One of the Most 
Interesting in Recent History 
of Association 





(PROM A STAFF CORRESPONDENT) 

Minneapolis, Minn,, Aug. 18.—Two 
remarkable papers were read at this 
morning’s session of the convention. 
James F. Joseph, vice-president of the 
Sterling Fire, discussed “Jumbo Lines 
and Reinsurance Treaties,” and C. H. 
Schamel, special counsel of the Illinois 
insurance department, read a carefully 


prepared paper on “Underwriters’ 
Agencies.” Both created intense inter- 
est. Mr. Joseph had to respond to a 


“curtain call” and Clarence S. Pellet of 
Chicago characterized Mr. Schamel’s 


paper as the greatest he had ever heard 
on that topic. 


Large Attendance 


Many agents had arrived over night 
and in the morning and the seating 
capacity of the convention hall was 
taxed. There were few ladies present, 
as it was known this was to be a busi- 
ness session. 

After Jacob Stone of the local com- 
mittee on arrangements had made an- 
nouncement regarding the entertain- 
ment for the ladies, Secretary Putnam 
read a number of letters and telegrams 
of regret and greetings. Among those 
who sent them were ex-President J. H. 
Southgate, J. K. Livingston of Detroit, 
Frank C. McElroy of Columbus, Ohio; 
ex-President Arthur H. Robinson; ex- 
Treasurer William H. Mandeville, and 
George H. Robinson of New York. 


Tells Agents Their Faults 


Then James F, Joseph was called. He 
went into the history of the develop- 
ment of jumbo line writing, charging its 
growth mainly to local agents who 
wanted their own companies to carry 
whole lines and not compel them to 
place part with other agents. Some 
companies lost good agents because 
they would not write large lines. 
Starving small and medium-sized com- 
panies in the larger cities forced these 
to enter the small places where there 
already were too many companies op- 
erating. Depriving other companies of 
their share on large lines had induced 
them to put on underwriters’ agencies 
to increase premium income. 


Position Incongistent 


The speaker pointed out that local 
boards had limited the number. of 
agents of companies without under- 
writers agencies and had allowed those 
with these annexes to have twice or 
even four times as many representa- 
tives. He spoke of the growth of re- 
insurance in recemt years, the premiums 
amounting to $38,000,000 in 1913. He 
said that a committee of this associa- 
tion had asked the insurance commis- 
sioners to take measures to proteet 
small and medium-sized companies, 
while the agents had been giving their 
business to the jumbo line writers and 
starving these small companies. Though 
Mr. Joseph bore down hard on the 
agents, they liked his address and many 
of them agreed with it. 


Neale Opens Discussion 


_A. W. Neale of Cleveland opened the 
discussion which followed. He said ad- 
herence to net lines was an old plank 
in the association platform, but it had 
not been lived up to. 

If agents had observed their large (?) 
exchange business of late years, they 
could see the growth of jumbo lines 
and reinsurance. While it saved agents 
trouble and expense to write large 
lines and while the agent likes to pre- 
sent the assured large policies in large 
companies he should remember that the 
small company had a place in the 





agencies and it is needed in the agency 
system. 


Assured Calls the Turn 


One of the speaker’s customers had 
recently brought this question home to 
him forcibly. Mr. Neale got a line of 
$200,000 and hoped to get more, so he 
sent the assured two policies of $100,- 
000 each. That was since the war 
broke out. The assured sent the poli- 
cies back and said he would not take 
over $50,000 in one company and then 
it must be a very strong one. 

Mr. Neale called attention to charges 
made that some companies violate state 
laws by reinsuring in companies not 
authorized in the state in which the 
business is located. He said the agent 
knows nothing of the ramifications of 
the reinsurance treaty. After the busi- 
ness goes abroad it may be reinsured 
and rereinsured once or twice more in 
companies of whose standing he knows 
not a thing. A conflagration any time 
may test the company that has large 
liability reinsured in weak companies. 
Mr. Neale believes legislation is neces- 
sary to cope with the question. 


Bohn Says It’s Bad Business 


Armin Bohn of Indianapolis said that 
certain companies operating in his city 
had advertised that they wrote large 
lines and made capital of it. For years 
he had regarded the practice of writing 
large lines and reinsuring in Europe 
unsound business and unsound business 
has no place in this country. 

C. H. Woodworth of Buffalo, ever 
the friend of the agents, took issue with 
Mr. Joseph’s statement that the agents 
were responsible for starting the prac- 
tice of writing jumbo lines. He said 
the companies control the agents and 
he did not think the agents had much 
to do with starting this practice. 


Says Brokers Started It 


Mr. Woodworth said that brokers en- 
couraged the writing of large lines by 
offering large policies where the agent 
was offering small policies in many 
companies, thus forcing the agents to 
get large policies also. The companies 
wanted more business and tried to in- 
duce agents to give them most of what 
they controlled, offering to handle it all. 
He mentioned one case where a large 
company asked an agent to resign his 
six other companies, promising to take 
care of all his business. 


Pailure of Small Companies 


Another factor working toward large 
lines, Mr. Woolworth said, was unfor- 
tunate experiences with small com- 
panies. It is very unpleasant for an 
agent to have a company reinsure or 
fail in his office, so agents heeded the 
advice of large companies, “Give us 
your business and we will look after 
you.” He closed by reading the outline 
of two bills sent him by a friend. One 
would require a company reinsuring 
part of a line in an authorized company 
to give the agent, broker and assured 
full particulars as to the reinsurance. 
The other would require companies re- 
insuring in unauthorized companies to 
pay a tax on the premiums reinsured. 
These bills went to the committe on 
resolutions, 


Opposes Legislation 


Joseph Bruns of New Albany, Ind., 
said most troubles originate with the 
agents. While they preach encourage- 
ment of small companies they really 
prefer to do business with about half 
a dozen companies, but that is not the 
way to preserve the local agency sys- 
tem. He objects to going to legisla- 
tures for relief, as they are too likely 
to give more laws than are wanted. 
The agents should correct these evils 
themselves. The agents and companies 
cannot agree upon rates and stand by 
them, and the speaker favors safe and 
sane rate supervision. 


Arkansas Law 
H. B. Caldwell of Fort Smith, Ark., 
said there is now a law in his state 


penalizing the agent and company for 
writing a risk without first inspecting 





and making a detailed report on flues 
and foundations. L. Y. Mason of 
Memphis said this Arkansas law helps 
the local agents hold their business, as 
general agents in Memphis cannot 
make the required inspections on busi- 
ness across the river. Ed. E. Walker 
of Covington, Ky., said if inspections 
of bonded whisky in his state were re- 
quired the agent would soon be out of 
commission. 


Schamel Takes Potts’ Place 


Before C. H. Schamel was introduced 
Secretary Putnam read a letter from 
Superintendent Potts of Illinois, who 
was to have spoken, stating that his 
physician had ordered him to take a 
month’s rest, and expressing regret at 
his inability to be persent. 

As a preliminary to the reading of his 
paper Mr. Schamel said that he and Mr. 
Potts had first outlined it. Then, after 
he had written it, Mr. Potts had gone 
over it, so it represented his views. Mr. 
Schamel explained that he had written 
his speech so as to take less time in its 
delivery and also for the purpose of 
saying exactly what he intended to say 
so that there could be no misinterpre- 
tation or misunderstanding in view of 
litigation now pending. 

Presents Case Strongly 


Not only did Mr. Schamel present 
in their strongest form the legal argu- 
ments against underwriters’ agencies, 
most of which had already been pre- 
sented by Mr. Potts in his findings af- 
ter the hearing on the subject at 
Springfield and in his answer to the suit 
of the companies that sought to en- 
join his interference with their busi- 
ness, but he gave an outline of a bill 
which he recommended that the legis- 
lative committee of the association 
present to the various legislatures. 

Following his speech Mr. Pellet of 
Chicago moved that the secretary be 
instructed to publish it as a separate 
document for distribution with the ap- 
proval of this association. The motion 
was carried with a whirl. A further 
recommendation by Mr. Pellet that a 
copy of the speech be transmitted by 
the legislative committee to the secre- 
taries of state associations went to the 
committee on resolutions. 


Resolutions Introduced 


Sumter L. Lowry of Tampa pre- 
sented a resolution from the Florida 
association recommending that the Na- 
tional association petition the National 
Convention of Insurance Commission- 
ers to prepare a bill prohibiting, in ef- 
fect, the operation of underwriters’ 
agencies. 

George D. Markham presented a 
resolution adopted at the large cities 
meeting on Monday evening. 

A resolution was presented by Mr. 
Lowry of Florida, providing that no 
person shall be licensed as an insurance 
agent until he has been examined and 
recommended by a board of insurance 
men. 


Zimmerman’s Resolution 


A. H. Zimmerman of Wausau, Wis., 
read a long set of resolutions providing 
for examination and licensing of agents 
by state associations and the National 
association, somewhat on the order of 
the method followed by actuarial so- 
cieties. 

All these went to the committee on 
resolutions, and members who had 
other resolutions were requested to 
hand them to the committee. The 
meeting then adjourned for luncheon, 
with the understanding that the re- 
mainder of the morning program 
should be taken up before the casualty 
discussions in the afternoon. This was 
not done, however, the casualty meet- 
ing starting on the reassembling. 





Everybody who was at the Atlanta 
meeting, to say nothing of others, was 
glad to see F. W. Cole. He was chair- 
man of the entertainment committee at 
Atlanta, and nobody will forget what 
delightful entertainment that commit- 
tee furnished. 





RETURN COMMISSIONS 


—_——_ 


ISSUE OF GREAT IMPORTANCE 





Affects Every Agent of a Fire Insur- 
ance Company Which Goes to 
a Receivership 





(PROM A STAPF CORRESPONDENT) 


Minneapolis, Aug. 18—Before the 
morning session on Tuesday about a 
dozen agents especially interested in 
the question of return commissions on 
unearned premiums of defunct com- 
panies held a session. W. J. Carey of 
Cincinnati, who has been a leader in 
this matter, presided. The results of the 
meeting were summarized in a motion 
made by George Y. Wilkinson of Mil- 
waukee and passed. It was as follows: 

“It is the sense of this meeting that 
the question of return commissions on 
return premiums in defunct companies 
be fought to a final decision and that 
this matter be referred to the commit- 
tee on resolutions of the National asso- 
ciation to provide ways and means of 
securing funds to carry out the purpose 
of this resolution.” 


Big Principle Involved 


Agents in general do not seem to ap- 
preciate what this fight means. Mr. 
Carey stated that it had been said that 
this is an American Union matter and 
a Cincinnati matter and a personal mat- 
ter. It is none of these. Mr. Carey 
did represent the American Union at 
Cincinnati, but the question is one of 
very much more importance. It is 
whether any agent of any failed com- 
pany shall be called upon to pay back 
commissions on unearned premiums af- 
ter he had done all the work of getting 
the business and it is through no action 
of his that a return premium becomes 
due. 


Southern and Guardian Cases 


Mr. Carey explained that until the 
question came up in the receivership of 
the Southern of New Orleans, it had 
never been held that agents should pay 
return commissions on the unearned 
premiums. The receiver of the South- 
ern took the positon that they must. 
The receiver of the Guardian Fire then 
took this position. In the Guardian 
case the matter was taken into court, 
but no decision has been given, as has 
been stated. The receiver has pre- 
sented his contention, but the other 
side is yet to be heard, and it is hoped 
that the decision will be favorable to 
the agents. 


Receiver Donaldson’s Position 


Receiver Donaldson of the American 
Union Fire has now taken the Southern 
and Guardian cases as precedents. He 
says that he must have a court decision 
before he can pay out any money to 
anybody. Hence the contention of the 
agents must be presented and their in- 
terests must be looked after, not only 
to avoid loss to them in this case, but 
to prevent its becoming an established 
precedent that agents must stand return 
commissions in such cases. The com- 
mittee which has had this question in 
charge holds that the issue must now 
be fought through to a finish. 


How the Plan Worked 


Explaining how the plan worked in 
the Guardian case, Mr. Carey stated 
that the receiver informed an agent 
who had, say, $800 claims for return 
premiums which he had had assigned 
to him by policyholders, that the com- 
pany was going to‘allow the claim. 
However, it would charge the agent 25 
percent commission on these return 
premiums, amounting to $200. The re- 
ceiver was now ready to pay a commis- 
sion of 15 percent, which would amount 
to $120. The agent was therefore re- 
quested to send the receiver his check 
for $80, the difference between $120 
and $200. 
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MEETING’S GOOD START 


PREUS’ ADDRESS BIG FEATURE 





Agents’ Qualifications and Underwrit- 
ers Agencies Have Leading Place 
at First Session 





(FROM A STAFF CORRESPONDENT) 
Minneapolis, Minn., Aug. 17.—Agents’ 
qualifications had the center of the 
stage at today’s session of the National 
Association of Insurance Agents. This 
was the subject treated in the address 
of Insurance Commissioner J. 
Preus. Aside from the oratory usual 
in opening a convention and the offi- 
cers’ and committees’ reports, the ad- 
dress of Mr. Preus was the only one 
delivered today. Later George D. 
Markham interpolated into the printed 
report of the legislative committee the 
fact that the Minnesota commissioner 
had consented to draft a model agents’ 
license and qualifications bill for the 


use of the legislative committee. But 
more of this later. 
Gets a Good Start 
The nineteenth annual meeting 


started off auspiciously. The day was 
bright and hot. The attendance was 
good—not so large as that at some 
former meetings, but excellent when it 
is considered that this city is some dis- 
tance from the center of population. 
The Old Guard was on hand—Wood- 
worth, Markham, Childrey, Geer, Neale, 
Guenther, Eldridge, Offenhauser, Tay- 
lor and the rest. No, not the rest, for 
Southgate is not here. He is detained 
at home by the illness of his venerable 
father. The association wired its sym- 
pathy. It was all it could do. It would 
have done more if it could. 

Up to the close of the first session 
the registration was 166, and not all 





who were present had registered at that 
time. It was noticeable that those pres- 
ent represent a wide territory. Some 
are comparatively new men at national 
meetings. They come from Georgia, 
Tennessee, Arkansas, Oklahoma, North 
Dakota as well as New England and 
the states nearer. 

The Minneapolis people have made 
good preparations and are handling 
their part of the work admirably. This 
afternoon they have the whole crowd 
out in automobiles and other social af- 
fairs are booked for tomorrow and 
Wednesday. 

Start In Made 


President Hildreth called the meet- 
ing to order at 11:20. That was almost 
a record start—only twenty minutes 
late. His first announcement was that 
this would be a “shirt waist” meeting, 
and he led by taking off his own coat. 
That made it easy for the modest ones, 
who otherwise might have sweltered 
because ladies were present. 

Mayor Wallace G. Nye of Minneapo- 
lis welcomed the convention admirably, 
and Thomas C. Timberlake, president 
of the Kentucky association, responded 
in an equally admirable style. Part of 
what they said will be found in other 
columns. 

Then came the president’s address— 
a sensible sumnfary of the year’s work, 
not over long, but quite to the point. 

Address of Commissioner Preus 


Following the president’s address, 
Commissioner J. A. O. Preus of Minne- 
sota was introduced to speak on 
“Agents’ License and Qualification 
Laws.” Mr. Preus is a good conven- 
tion speaker. First of all he is a clear 
thinker. He knows what he wants to 
say and how to say it without waste 
of words. He does not ramble, but, 
like the lawyer that he is, arranges his 
thoughts logically. He prepares a 
speech so thoroughly that he can de- 
liver it without notes, and having a 





good presence and clear enunciation, he | 


makes the strongest possible impres- 
sion, 
Considers Public Interest 


A perusal of Mr. Preus’ address, ap- 
pearing in another column, will impress 
the reader with the fact that he names 
the insurance agent as the last of four 
interested parties. This is important. 
Mr. Preus is a politician and used to 
dealing with legislative bodies. Hence 
it is but natural that he should view a 
subject from the standpoint of the prac- 


tical. With him it is not a question 
simply of what is desirable, but what 
can be secured. Insurance men are 


prone to look upon subjects from the 
standpoint of ‘their own interest, just 
as other people are. Mr. Preus does 
so too, for he represents the public. 
The legislature also represents the pub- 
lic, so his view is one with which it is 
likely to sympathize. 
Two Ways of Approach 


The insurance agent discussing 
agents’ qualifications argues—unless he 
watches himself closely—ill-qualified 
agents are a nuisance to the business; 
they cut rates and disturb conditions; 
they ought to be excluded from engag- 
ing in insurance; and it would be bene- 
ficial to the public if they were. That 
is putting trade interest first and public 
interest last. 

Mr. Preus argues thus: The state 
wants to reduce the fire waste; the peo- 
ple want lower rates, which they can 
get only by a reduction in the fire 
waste; such reduction must be brought 
about largely through the proper hand- 
ling of insurance, avoiding overinsur- 
ance, basing rates on hazard and re- 
ducing them for reduced hazard; insur- 
ance can be handled properly only by 
qualified men; hence exclude the un- 
qualified, just as unqualified lawyers, 
doctors and plumbers are excluded, for 
the public good. . 


Should Draft Practicable Bill 
Viewing the question from the stand- 


| point of the public, Mr. Preus is quali- 

fied to draft a bill which is more likely 
to appeal to legislatures than would 
one drafted by agents. This is true, 
not only because he looks at the subject 
from the public’s side, but because he 
is a public official of reputation for 
looking after the interests of the peo- 
ple. The National association can take 
the bill he will draft and say to leading 
law-makers, “Here is a measure drafted 
by an insurance commissioner of expe- 
rience. It represents his views of what 
is best for the public.” Such an appeal 
| should be stronger than any that could 
be made for a bill intended to advance 
the interests of insurance agents. 


Committee Reports 


Secretary Putnam had to read two of 
the five reports of standing commit- 
tees, as Chairman E. C. Roth of the 
executive committee and Chairman J. 
K. Livingston of the grievance com- 
mittee were not present. 

C. H. Woodworth presented the re- 
port of the joint conference committee 
and he took a wallop at the underwrit- 
ers’ agencies. George D. Markham, 
chairman of the legislative committee, 
took another. The executive commit- 
tee presented more of the same. Ver- 
ily, underwriters agencies is a live topic 
in this association. But for Mr. Preus’ 
address, it might be said to have had 
first place at this morning’s session. 

Other Business 


Before adjournment a start was made 
towards forming the resolutions and 
nominating committees, several of the 
states naming their members. The 
president appointed Fred W. Cole of 
Atlanta chairman of the former, and A. 
W. Neale of Cleveland chairman of the 
latter. It was decided that on Tuesday 
morning an opportunity should be given 
for introducing and discussing resolu- 
tions. 

Before the session opened a confer- 
ence was held between officers of the 
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agents’ association and the committee 
from the National Association of Cas- 
ualty & Surety Agents. It appears to 
be settled that ihe two organizations 
will not merge. President Hildreth dis- 
cussed that question well in his address. 

After the session a preliminary meet- 
ing of agents from large cities was held 
to consider the advisability of organiz- 
ing an association to handle their own 
problems. - Nothing was done except 
to arrange to meet again during the 
convention, 

Adjournment was taken about half 
past one to give time for luncheon be- 
fore the start on the automobile ride. 


7 | 
Organization Committee 
Makes Report 























The report of the organization com- 
mittee was made by Chairman F, E. 
Warner of Salem, Mass. While figures 
on the increase of membership were 
not given, it was shown that the mail- 
ing list and receipts from members 
have increased, and a larger increase is 
looked for by December, when the year 
of the “forward movement” campaign 
ends. The report was in part as fol- 
lows: 

“Immediately after our annual meet- 
ing last year I addressed a letter to 
every state secretary asking for recom- 
mendation of one of their members to 
serve on the organization committee 
and as the result appointed, with the 
consent of the president of the Na- 
tional association, the following: 
Harry A. Logue, Pittsburgh, Pa.; 
Lyle A. Stephenson, Kansas City, Mo.; 
Paul B. Gaylord, Denver, Colo.; Rich- 
ard C. Steele, Gloucester, Mass.; D. L. 


Smith, Arcadia, oe O. J. Smith, In- 
dianapolis, Ind.; G. T. Amsden, Roch- 
ester, N. Y.; F. ‘i, Wagner, Minne- 
apolis, Minn.; George N. Taylor, 


Streator, Ill. 
Campaign Was Mapped Out 


“Soon after this a letter was sent to 
every president of state associations 
outlining a plan of campaign that was 
elastic enough to admit of as many 
changes as necessary for the different 
localities, and asked for an exchange 
of suggestions. Many responded and 
the ideas were of great value in the 
work during the year, but a few re- 
ferred the letter to someone who they 
thought could give better attention to 
the matter than they could, conse- 
quently nothing was received from 
these sources. 

“Several other letters have been 
issued by the committee to state asso- 


ciations and considerable desultory 
work has been done, but no systematic 
plan of campaign has been laid out 


owing to the limited time and the need 
of similar work on behalf of my own 
state association. 

Increase Is Shown 


“As the forward movement cam- 
paign does not end for the year until 
December it is impossible to give the 
actual increase of our membership in 
figures, but the mailing list and receipts 
from membership fees show a _ sub- 
stantial increase, and there is no doubt 
that the next three months will greatly 
add to the present total. 

“Associations worthy of mention are 
Wisconsin, which has made a gain 
from 179 members to 405, and Rhode 
Island, from 20 members to 60. There 
are undoubtedly other associations 
that have made equally good show- 
ings, but the figures are not at hand 
from their secretaries. 

“Owing to the limited amount of 
funds it has been necessary for the 
work of this committee to be carried 
on almost entirely by correspondence, 
but that has been of such a nature as 
to show up the men who will buckle 
into the harness for the common good. 
Too many of our members are in- 


different when asked to do something 
to help, preferring to sit quietly in 





STATE LAWS DISCUSSED 


—__ 


SCORE ADJUSTMENT BUREAU 





Local Agents Object to Company 
Associations Handling Losses for 
Objectionable Concerns 





(PEOM A STAPF CORRESPONDENT) 


Minneapolis, Minn., Aug. 19—The 
attendance on Wednesday - morning 
was reduced, as a number had gone 
home over night following the report 
on return commissions, and some of 
those delightful announcements Jacob 
Stone and other locals make about en- 
tertainment for the ladies. 

The discussion of unauthorized in- 
surance was opened by G. M. Seay of 
Dallas, Tex. Conditions in Texas, he 
said, are deplorable. The local agents 
are governed by inflexible state-made 
rates. Outside brokers and unauthor- 
ized companies are not amenable to 
these laws and consequently are taking 
away a vast amount of business by mail 
solicitation. The local agents are ab- 
solutely unable to meet the rates of- 
fered by these outsiders. Bills are 
now pending in congress to close the 
mail to unauthorized companies and 
individuals soliciting insurance by mail. 


Tax on Assured 


George D. Markham of St. Louis 
asked if any state had laws in force 
requiring the assured to pay a tax 
where he has placed his insurance in 
unauthorized companies. It developed 
that Mississippi is successfully enforc- 
ing a heavy tax on the insured in such 
cases. In North Carolina such a tax 
is enforced against corporations, thus 
placing their insurance. 

Minnesota taxes to the extent of 2 
percent on the assured. In such cases 
Mr. Markham suggested that great 
care must be taken in the wording of 
any law which closes postal facilities 
to insurance solicitation, since it might 
otherwise operate to some _ extent 
against the local agents in the manage- 
ment of their business. It is only de- 
sired by the bill now pending in Con- 
gress shall effectually keep the unau- 
thorized companies and brokers out 
and at the same time shall keep every 
possible channel open to the agents 
within the several states. 


Drastic Bill in Plorida 


Sumter T. Lowry of Tampa, Fla., 
explained a drastic bill now pending in 
Florida which will operate against un- 
authorized outsiders. He also spoke 
of the injustice connected with the ad- 
justment of losses of mutuals and rank 
outsiders who have been taking the 
business away from the Florida local 
agents, by the Southern Adjustment 
Bureau, which is supposed to be main- 
tained by the companies for the benefit 
and protection of the regular agent. 
For instance, this bureau, he said, has 
been adjusting saw mill losses for 
mutuals throughout the state, although 
the local agents are unable success- 
fully to compete with this type of com- 
panies. 





their offices and gather the chips others 
make. 
Suggests Part Paid Office 


“Some day there will come a Ken- 
tucky or an Ohio in their state and 
they will then wonder why the or- 
ganization cannot do something to help 
them. 

“One interested man in each state 
could at the end of the year raise the 
membership of the National association 
to ten thousand members. 

“IT would recommend that the incom- 
ing executive committee consider the 
— of establishing a part paid 
office for organization work and that a 
portion of the forward movement fund 
be placed at the disposal of such 
officer.” 








?. H. WAGNER, Minneapolis 
Chairman Entertainment Committee 





C. H. Woodworth of Buffalo pointed 
out a grave difficulty in the present 
Florida law, inasmuch as it prohibits 
the local agent from dividing commis- 
sions with outside brokers in the busi- 
ness of nonresidents owning property 
in the state. The agents should have 
this right, he said, and it is according 
to general practice. George D. Mark- 
ham made the same point. 


Other Laws Are Seen 


Laws similar to that in force in 
Florida forbidding the divison of com- 
missions have been tried out in Kansas, 
Arkansas, Vermont and in Mississippi. 
Their value has yet to be shown. In 
Vermont such a law has been re- 
pealed. In Kansas and Arkansas they 
have broken down. Such laws have 
been responsible for the building up of 
counter facilities in the outside states, 
thus discouraging the entrance of the 
smaller companies that would rather 
take advantage of such facilities than to 
pay taxes in the states where the law 
in question is in operating. This has 
proven detrimental to the agency sys- 
tem. 

E. E. Walker Speaks 

E. E. Walker of Covington, Ky., at- 
tributed the large amount of Florida 
business on the books of brokers in 
other states to this law prohibiting the 
division of commissions on nonresident 
business. Joseph Bruns of New AI- 
bany, Ind., said that he saw no objec- 
tion to a division of commissions with 
outside brokers where such division 
was fair and equitable to the local 
agent. In his city outside brokers are 
giving the local agent a fair percentage 
of commission on business locally 
placed. They were therefore entitled 
to consideration. 


Slam at Adjustment Bureaus 


Louis L. Rauh brought the matter 
of company adjustment bureaus set- 
tling losses of non-admitted and un- 
authorized companies to a head by 
offering a resolution to the effect that 
the association go on record as op- 
posed to the continuance of this prac- 
tice. 

Similar action has already been 
taken in Virginia by the state organi- 
zation, stated L. W. Childrey of Nor- 
folk. At a meeting in May the asso- 
ciation adopted a resolution of protest 





against the practice of the Southern 
Adjustment Bureau maintained by the 
companies, in adjusting the losses of 
mutuals, interinsurers, Lloyds and non- 
admitted companies in Virginia. 


Wants a Bond Filed 


Before adjourning the Wednesday 
morning session until 2 o’clock in the 
afternoon, E. E. Walker of Coving- 
ton, Ky., offered a resolution that the 
legislative committee of the associ- 
qtion present to the insurance com- 
missioners a recommendation that 
every person applying for an agents 
license be first required to file a bond 
before the issuance of said license. 








Large City Agents 
Hold a Conference 








On Monday evening a number of 
agents from the large cities responded 
to a call issued by the Indianapolis dele- 
gates for a conference. George D. 
Markham of St. Louis was elected 
chairman and Colin E. King of Indian- 
apolis, secretary. Apparently the 
original idea of the conference was to 
consider commissions, but, if so, that 
soon was side-tracked. The agents 
discussed the advantages and disad- 
vantages of a large ‘city conference 
within the organization and finally 
adopted a resolution, which Chairman 
Markham presented on Tuesday. It 
was as follows: 


Resolution Passes 


“Resolved, That it is the sense of 
this meeting that a conference be 
formed, known as the Large Cities 
Conference, which organization shall 
be a part of and subject to the National 
Association of Insurance Agents and 
which organization shall have charge of 
the matters pertaining to unfair prac- 
tices in the cities which are members 
of said conference.” 

There is evidently some doubt as to 
the advantages of this conference. One 
prominent agent who was present at 
the meeting pointed out that each large 
city has its own peculiar problems, and 
he expressed doubt whether a confer- 
ence would be of service in handling 
them. 








| | 
Leading Committees | 
| of the Convention | 








State delegates named their repre- 
sentatives on the two leading conven- 
tion committees as follows: 

Resolutions—F’. W. Cole, Atlanta, Ga., 
chairman; R. A. Brewer, Birmingham, 
Ala.; Guy E. Thompson, Marianna, Ark.; 
x 3. Lowry, Tampa, Fla.; Charles T. 
Chandler, Chicago, I11.; Joseph Bruns, New 
Albany, ‘Ind.; E. Walker, Covington, 
Ky.; E. H. Reber, Fayette, ee Lyle A. 
Stephenson, Kansas City, Mo.; L. C. Mer- 
rill, Concord, N. H.; John A. Murphy, Buf- 
falo, N. Y.; ‘L. L. Rauh, Cincinnati, Ohio; 
F. E. Thurman Bartlesville, Okla.; R. Dud- 
ley, Tennessee; G. M. Seay, Dallas, Tex.; 
S. Thompson, Virginia; R. J. Shields, Su- 


Nominations—H. B. Caldwell, Fort 
Smith, Ark.; George North Taylor, 
Streator, Ill.; John C. Bishop, South Bend, 
Ind.; Cc. Timberlake, Louisville, Ky.; 


Ray nolds Barnum, Kansas City, Mo.; L. C. 
Merrill, Concord, N. H.; Howard C. "Dana, 
Rochester, N. Y.; W. C. Hall, Akron, Ohio; 
d. F. McCullough, Oklahoma City, Oule.; 
H. M. Simonds, Knoxville, Tenn.; 

Smith, Dallas, Tex.; L. W. Cildrey, Nor- 
folk, Va.; Frank J. Meyer, Milwaukee, Wis. 
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Shamel Gives Views on Annexes 





Counsel for Superintendent Potts of Illinois in Underwriters Agency 
Case Denounces System on Legal and Other Grounds— 
Declared Original Plan Proved Unsatisfac- 
tory—Legislative Curb Is Proposed 





UPERINTENDENT RUFUS M. 
S POTTS of Illinois found it im- 

possible te devote his time to the 
preparation of his paper on under- 
writers agencies and his place on the 
program was taken by Charles H. 
Shamel, special counsel of the Illinois 
department in the annex litigation in 
that state. 

Mr. Shamel saw many evils in under- 
writers agencies from a public stand- 
point and declared that in at least two 
respects they were contrary to Illinois 
laws. He also proposed uniform legis- 
lation backed by the National associa- 
tion as the most efficient remedy, as the 
process of litigation may take years. 
He gave a draft of a bill containing 
the provisions he considers necessary 
to cover the situation. His address 
was as follows: 

Science of Being 

“The ideas of the early Greek meta- 
physical philosopher, Heraclitus, have 
always attracted me. The philosopher 
as metaphysician attempts to account 
for ‘being’ in general; that is, to under- 
stand all things which exist in the uni- 
verse. His search is for a general prin- 
ciple which will explain the underlying 
cause, the how, the why and the where- 
fore of all existence, animate and in- 
animate. Heraclitus concluded that the 
one fundamental and constant fact of 
the universe was that there is always 
and everywhere a constant change or 
mutation, an eternal flux of all the 
myriad forms of matter. He, therefore, 
declared that ‘becoming’ was the under- 
lying principle of the universe. Nothing 
endures. All things change incessantly 
and inevitably. He selected fire as the 
best embodiment—the dramatic symbol 
of the process of ‘becoming’—and pro- 
claimed that out of fire all things grow 
by a sort of process of condensation, 
and that into it again all things in the 
course of time must be resolved. 

Tncessant Change in All Things 


“IT do not however, mention Heracli- 
tus and his doctrine merely for the 
coincidence that he regards fire as the 
symbol and essence of ‘being’ and that 
fire is the basis of your profession, in- 
teresting though this may be, but on 
account of a more direct application to 
the subject of my address. Philosophy 
has attained to a higher outlook so 
that mere abstract change or ‘becom- 
ing’ is no longer considered as a funda- 
mental principle or explanation of all 
‘being,’ but the essence of the ideas of 
Heraclitus reappears as a constituent 
part of the modern prevailing scien- 


tific doctrine of evolution, according 
to which there is incessant change 
in all things and particularly in all 


living things. By this process all ex- 
isting species of plants and animals 
have been derived from older forms by 
successive gradual modifications. Evo- 
lution rules not only animals and 
plants, but the formation of worlds and 
planetary systems, as well as the origin 
and development of existing human in- 
stitutions such as government and law, 
industry and finance. 


Evolution May Be Downward 


“But there is evolution downward as 
well as upward. Change in living 
things may be for the worse as well as 
for better; they degenerate as well as 
advance. Evolution has produced su- 
perior beings, the nightingale, the 
horse, man himself. But at the same 
time has produced a host of degenerate 
and horrible creatures—parasites, mos- 
quitoes, tapeworms and innumerable 
disease-causing bacteria. These de- 
graded species have been originally 
free-living, honest organisms, making 


their living by their own efforts, but 
through some evil opportunity an easier 
way was presented of gaining liveli- 
hood by stealing the result of the labor 
of others, and degeneration followed. 


Annexes Called Parasitic Growth 


“Social evolution has done the same. 
It has produced the modern institu- 
tions of the highest civilization the 
world has ever seen—schools, hospitals, 
and a government of the people, by the 
people and for the people; but at the 
same time has produced the most con- 
temptible social parasites that have 
ever flourished—white slavers who de- 
bauch, financial magnates who rob, and 
demon imperial war lords who kill 
millions without physical danger while 
themselves enjoying luxurious ease. 
The great and beneficent institution of 
insurance—the development of the finest 
spirit of the brotherhood of man, giv- 


ing fraternal aid to numberless unfor- | 


tunates, and security to business enter- 
prise—enjoys no immunity from para- 
sitism. The so-called 


possibly a beneficial thing, but shrewd 
and unscrupulous men _ unfortunately 
saw in the plan a way to aid their 


monopolistic greed, so its use and char- | 


acter was altered and it has developed 
into a vast parasitic growth which has 
inflicted and still inflicts great injury 
upon the institution of fire insurance 
and its agents. 


Offers Definition of “Underwriters” 


“Let us define ‘underwriters policies,’ 





: ‘underwriters | 
policy’ was originally an honest and | 


‘underwriters agencies’ and the under- 
writers system in general, so there will 
be no misapprehension during our dis- 
cussion. An underwriters policy is one 
issued by one or more individuals op- 
erating an unincorporated insurance 
organization, usually called an under- 
writers agency or annex. This, not 
having the right to itself issue insur- 
ance policies, procures such policies to 
be guaranteed by some regularly li- 
censed fire insurance company accord- 
ing to the terms of a secret contract 
between itself and the company. 

A full understanding of the under- 
writers system and its evil results can, 
I believe, be most easily obtained by 
a short history of the development of 
the system, which, I am told, is not 
generally known even among the in- 
surance agents. For much of this his- 
tory I acknowledge my indebtedness 
to one of the most scholarly men of 
your profession, A. F. Dean of Chicago, 
manager of the western department of 
the Springfield. 

; x * * 


HISTORY OF ANNEXES GIVEN 
AND CAUSE OF GROWTH 


Many years ago, Alexander Stoddart 
of New York conceived and worked 
| out an ingenious scheme through 
| which four small companies authorized 
him to issue joint policies in which 
each of the companies was bound for 
its pro rata share of the aggregate lia- 
bility. By this means the companies 
were able to handle business which 
| they would have been unable to do 
singly. It was a harmless and even 
beneficial plan. This arrangement, un- 
der the terms of the agreement, lasted 
ten years, when two of the companies 
retired. The two remaining companies 
entered into another contract for a like 
period, but relations were not harmoni- 
ous and at the end of the time one of 
the companies stepped out. Another 
company was found to take its place 
under a third ten year agreement, but 
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at the end of this period there was final 
disruption and it was found impossible 
to enlist other companies in the 
scheme. 


Says Joint Plan Unsuccessful 


“This left a large volume of renewal 
premiums to be fought for by the con- 
stituent companies unless the author of 
the scheme could provide some means 
for taking care of the expirations. Ex- 
perience had shown that this plan for 
enabling small companies to combine 
resources and compete with the greater 
companies was not a success, so he 
turned his attention to securing some 
large company which would consent to 
guarantee the policies and consequently 
permit Stoddart to continue his sepa- 
rate fire insurance business organiza- 
tion under his copyrighted business 
name of New York Underwriters 
Agency. 

Two Companies Instead of One 


The scheme did not require any in- 
corporation or new capital. It simply 
meant that the guaranteeing company 
on one capital could do business under 
two names as two companies and be 
able to claim all the rights of two com- 
panies, such as two votes in every as- 
sociation of companies or. agents and 
two agents in every town where it had 
heretofore had one. The large volume 
of business offered was very tempting 
and the opportunity was promptly em- 
braced by the large and aggressive 
Hartford Fire, which in this way be- 
came two companies instead of one, 
without any expense or trouble on its 
part. Thus the original ideas of en- 
abling small companies through co- 
operation to compete with the large 
companies was discarded as theoreti- 
cally correct but impracticable. In- 
stead of several companies becoming 
one for the benefit of all, one company 
became several companies for its own 
exclusive benefit. 


Adopted by Other Companies 


“The plan worked admirably for the 
benefit of the great Hartford, but although 
the name of the Stoddart agency could 
be copyrighted, it was impossible for 
them to copyright or otherwise monop- 
olize the underwriters policy plan; con- 
sequently it was soon adopted by other 
large and aggressive companies. By 
reason of the severe and unfair com- 
petition caused by the ‘underwriters 
agency’ scheme of the Hartford and 
other pioneers in the plan, many other 
insurance companies have felt com- 
pelled to adopt it, although often 
against the honest inclinations and best 
judgment of the officers of such com- 
panies. y 

“In this way there was effected a 
complete and radical change in the 
character and purpose of these ‘under- 
writers’ policies, which of course is not 
and cannot be denied in those in- 
stances where such policies are guaran- 
teed by only one company. In the few 
existing cases where two or more com- 
panies join in an underwriters policy, 
the original purpose has almost disap- 
peared, and the present-day aim _and 
character of these joint underwriters 
policies are not essentially different 
from those backed by single companies. 


Traced to Sole Agency Rule 


“To understand the underlying rea- 
sons for the rapid spread of the scheme 
we must refer to the important and 
time-honored ‘one agent’ rule. All fire 
insurance companies are dependent en- 
tirely upon local agents for their busi- 
ness and income. The various local 
associations of agents have almost in- 
variably adopted the rule that every 1n- 
surance company shall have but one 
agent in a given territory. It is proven 
that two agents in one territory cal 
produce more business for a company 
than one agent; three can produce 
still more, and so on. 


Impetus in War Scare 


“The large companies yearned for 
more premiums, but dared not defy the 
agent 


one rule. The underwriters 
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scheme afforded a means of evading this 
rule. It is said, also, that the flurry 
at the time of the Venezuela contro- 
versy with Great Britain, many years 
ago, caused the large British companies 
doing business here to fear that if hos- 
tilities broke out they would lose their 
most profitable feeding ground, and 
they grasped at the annex plan to avoid 
catastrophe, thereby widely increasing 
its adoption about that time. After 
the war scare was over these under- 
writers agencies were continued for 
their other benefits to the parent or 
guaranteeing companies. 


Absorption of Other Companies 


There was another advantage not ap- 
parent at the beginning. In the old 
days when a large company reinsured 
the risks of a smaller company which, 
for any reason, was desirous of retiring, 
the reinsuring company naturally 
sought to save all the renewals it could 
through the single agents allowed it in 
each town, but lost a large part of the 
renewals. Today the reinsuring com- 
pany can either put one of its existing 
annexes into the agencies of the re- 
tiring company or can christen a new 
annex and so evade the single agency 
rule and save most of the renewals. 
By reason of this advantage the com- 
panies with annexes are today paying 
60 to 70 percent commission for expi- 
rations, whereas previously, the single 
company would-only pay 35 to 40 per- 
cent. Consequently companies that 
have no annexes are entirely crowded 
out in competition for reinsurance. 


* * * 


MANY EVILS ARE SEEN FROM 
PUBLIC STANDPOINT 


“Keeping this brief historical outline 
of the underwriters movement in mind, 
I think we will be able to understand 
better the evils of the system which I 
will attempt to briefly state, and then 
tell you about the action which Super- 
intendent Potts in Illinois has taken in 
his effort to correct them. 

“The first evil is that the under- 
writers scheme is a potent aid and an 
indispensable instrument in the attempt 
of a few great companies to monopolize 
the insurance business. By it they are 
able to multiply themselves as many 
times as they have annexes without any 
increase of capital or compliance with 
any statutory requirements. 


New Capital Is Discouraged 


“The companies without annexes 
cannot meet such competition either 
for new business or reinsurance. New 
capital is discouraged from entering the 
held and a continuous absorption of 
smaller companies and their replace- 
ment by annexes is taking place. In 
1913, thirty-two companies retired in 
the United States, of which thirty con- 
tinued their existence as annexes. 
There are possibly other causes also at 
work in the same direction, but it is 
undoubtedly true that the underwriters 
scheme is an important factor in the 
Present movement toward the creation 
of an insurance monopoly. This is 
contrary to public policy, the common 
law and the statutes of Illinois as well 
as every other state in the Union. It 
alone would be sufficient to condemn 
the system. 


Calls Use of Word Deceptive 


“To the ordinary man, as well as ac- 
cording to dictionaries and legal de- 
cisions, an underwriter is an insurer— 
One who agrees to pay losses by fire, 
etc. The so-called underwriters poli- 
Cies, however, are contracts in which 
the person or organization issuing the 
Policy do not themselves agree to pay 
the losses insured against therein. 
Consequently the use of the word un- 
derwriter in connection with the issu- 
ance of these policies is deceptive. The 
design and topography also of many 
Ol these policies is deceptive and only 

y a very careful examination can it 
be discovered that the underwriters is 
not the real insurer. Sometimes also 


ceive a cautious owner who requests 
policies in two different companies by 
giving one policy in an insurance cor- 
poraton and another in an underwriters 
backed by the same company. 


Have No Real Assets 


“Many underwriters advertise assets 
and are listed as having assets in stand- 
ard publications placed in the hands of 
their agents for use in procuring busi- 
ness, although as underwriters they 
have no assets. The figures given as 
assets are supposedly the combined 
assets of all of the companies signing 
the policy. Their liability, however, is 
several instead of joint and possibili- 
ties of deception lurk in this practice, 
because some of the companies may 
have very scanty assets, which, how- 
ever, is the insured’s only security for 
such companies’ full proportionate 
share of the risk. 


Exposure in Conflagrations 


“The use of the underwriters policies 
is apt to bring about excessive liability 
of parent companies in the congested 
districts of large cities. It is, I am 
told, an open secret in the insurance 
world that the great San Francisco 
conflagration of 1906 bankrupted the 
great Hartford by reason of the enor- 
mous liability incurred through its 
guarantee of the New York Under- 
writers Agency policies in that city, but 
that through the personal influence of 
the late J. Pierpont Morgan financial 
aid was secured which enabled the 
Hartford to survive the disaster. i will 
confide to you that I am waiting with 
some interest the opportunity which 
will possibly arise during the trial of 
the pending underwriters litigation in 
our state, to examine into the facts in 
this connection through sworn testi- 
mony. 
Violations of Statutes 


“In addition to all these, there are 
two important violations of the statutes 
of Illinois by the underwriters policies 
which arrange themselves in legal di- 
lemma as follows: 

“Where several insurance companies 
unite to guarantee one underwriters 
policy, this amounts to a partnership 
between these corporations which is 
contrary to the laws of Illinois, and I 
believe also to the laws of the other 
states of the Union. On the other 
hand, if the underwriters policy which 
is guaranteed by only one company is, 
as is claimed by its defenders, issued 
by a mere department of the parent 
company, then this amounts to such 
parent company doing business in other 
than its true corporate name, which is 
contrary to the criminal laws of IIli- 
nois. If one of these propositions does 
not apply to a given underwriters 
policy company, the other certainly 
does. There is no escape from an un- 
derwriters company being impaled on 
one or the other horn of the dilemma, 
wriggle and sophisticate as it may. 


Greatest Evil of All 


“The greatest evil of all, however, is 
the fact that by means of the under- 
writers device seperate business enti- 
ties are created which perform all the 
functions of regular insurance corpora- 
tions, such as soliciting insurance, mak- 
ing contracts of insurance, issuing poli- 
cies, collecting premiums, suffering 
losses, adjusting losses, paying or com- 
promising the same, in the same man- 
ner and by the same means as a legiti- 
mate insurance incorporation. The 
activities of these business entities, 
however, are not directly under the 
control of the state. They are essen- 
tially contrary to the whole modern 
theory of insurance law, which is that 
all insurance business should be super- 
vised and regulated by the state. It 
amounts to an unsupervised system of 
fire insurance. 


Evasion of Supervision Charged 
“After the people of the different 


states, taught by bitter experience, haye 
determined that the insurance business 





the underwriters scheme is used to de- 





must be supervised and regulated by 
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@ lst—Because we do not 


need any more money ! ! ! 


@ 2nd—Because we believe 
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@ 4th—Because when every- 
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and an agent for each, there will be 
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premiums—more field-men to ride on 
agents’ necks—more hounding of 
property-owners—but 10 moremoney. 
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q Not unless agents want it. 
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‘“‘Ache, darn you!—hurt yourself worse!”’ 
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law, and have enacted numerous 
statutes for this purpose, can a worse 
violation of the spirit of these laws be 
conceived than the origination and 
maintenance of a system which evades 
supervision, except the indirect control 
exercised through the supervision of 
parent companies? This indirect con- 
trol is not and cannot be as effective 
as direct supervision. No public utility 
corporation is permitted to evade direct 
control by the organzation of annexes 
or any similar scheme; neither should 
insurance companies be allowed to do 
so, for they have very similar func- 
tions and are subject to a similar super- 
vision by the state. Without question 
in participating in the underwriters 
scheme, insurance companies exceed 
their corporate powers and fail to com- 
ply with the rules, restrictions and pro- 
visions provided by law. 
Other Evils Affect Agents 


“Any one of these evils would be 
sufficient to justify the prohibition of 
underwriters policies. Altogether they 
imperatively demand action. There are 
other serious evils which directly affect 
insurance agents only connected with 
the underwriters policy scheme, such as 
overhead writing, unfair competition, 
etc. You know them better than I do 
and I will not enlarge upon them, for 
I assume that in requesting Superin- 
tendent Potts to address you on this 
subject you desired it treated from the 
standpoint of his office; that is, as it 
affects the public. 

* * — 
DISCUSSES DEFENSE OFFERED 

BY DAVID RUMSEY 


“But 


_some may say, ‘What is the 
other side of the story?” Perhaps there 
are considerations in the affirmative 


which outweigh those for the negative. 
Consequently let us examine the de- 
fense made by the apologists for the 
underwriters system. : 

Quotes Rumsey’s Defense 


“We may assume that all the de- 
fenses of the underwriters policy com- 
panies were as fully and logically stated 
as was possible by Mr. Rumsey, the 
vice-president and general counsel of 
the Continental, in his opening address 
at the hearing before Superintendent 
Potis, June 1. I quote the essential 
part of what he said in this connection: 

“*Now that my friend has spoken on 
the other side of the question and has 
made inquiry of what special reason is 
behind the use of underwriters policies, 
so-called, I want to answer that briefly, 
frankly and fairly. It is to get business. 
That is the primary reason by which 
it happens, and in order to understand 
the reasons behind this practice it is 
necessary to consider somewhat his- 
torically the fire insurance business in 
this country. 

Capacity Greater Than Production 


““It started with the employment of 
a certain set of agents by each com- 
pany, and the business was continued 
under these lines until it reached a 
point where the capacity of the com- 
pany exceeded the producing ability of 
the agents, which thus far, had been 
obtained. It would have been prefer- 
able from the point of view for the in- 
surance companies to continue the lim- 
ited number of agents which were rep- 
resenting it. It would have been 
preferable from the point of economy, 
and from many other points of view, 
but when it happened that the business 
of the fire insurance could not be han- 
dled or controlled by the agents which 
were representing the companies, the 
companies were face to face with this 
alternative: either there must be an- 
other set of agents to supplement the 
agents already in existence, or they 
must refrain from doing the fire insur- 
ance business and refrain from giving 
the people of this country the extended 
facilities in fire insurance business 
which they required, and that is the 
purpose of the underwriters agencies.’ 

Calls It Evasion of Issue 


“He then throws out a hint that the 


one agent rule of the local agents’ as- 
sociations is monopolistic in tendency; 
advances the untenable idea that a 
thing which has existed for years 
should be presumed legitimate, and 
then devotes the remainder of his ad- 
dress to an argumentative reply to the 
statement of evils in the underwriter 
policy scheme made by the counsel on 
the other side. 

This speech is an interesting example 
of the use of words to evade an issue 
and confuse by suppressing a vital fac- 
tor in the matter. Let us analyze it 
briefly. 

Answer to Rumsey’s Argument 


“He says the companies want more 


agents than they could otherwise get. | a careful evasion of the main issue, we 


This is frank and true. The ordinary 
man, however, knowing nothing more 
of the subject than is apparent in Mr. 
Rumsey’s address, would at once say: 
‘Let the company appoint more agents. 
If you can get agents for your under- 
writers agencies, you certainly can get 
agents for the parent company, 


cause no sane man claims that it 





it should be observed in good faith. 
If it is an unjustifiable rule, then it 
should be brushed aside and defied by 
the companies. They do neither. They 


evade it and secure multiple representa- | 


tion by the underwriters scheme. Eva- 
sion is never a good thing. It is a near 
relative of positive deception and plain 
fraud. It is, in fact, deception and 
fraud in disguised and cowardly form, 
and brings about all the evils which in- 
evitably attend the use of deception 
and fraud in any guise. 
“Remembering that Mr. Rumsey’s is 
probably the best statement of the un- 
derwriters policy side of the case that 
can be made, and that when analyzed 





it is found that his statement is itself | 


are justified in believing that no good 
reasons can be alleged in favor of the 
underwriters scheme, while against it 


| we have the numerous and serious evils 
| pointed out above. 


be- | 
is | 


better to be the agent of an under- | 


writers agency than the agent of the 
company which guarantees the under- 
writers policy.’ 

“To this natural observation, Mr. 
Rumsey could have no answer other 
than something like this: ‘We indeed 
would do so but for the one agency 
rule of the local associations,’ and he 
would be correct. The one agency rule 
is the one and the only reason why the in- 
surance companies desiring more busi- 
ness than their existing corps of agents 
can produce do not get this by simply 
securing additional company agents, 
but he entirely evades all reference to 
this controlling factor in the matter. 

No Views on Sole Agencies 


“Now I am not here to argue the de- 
sirability of the one agency rule in any 
respect whatever, but either one of two 
things is true: If it is a justifiable rule, 


* . * 


ILLINOIS LITIGATION, PAST 
AND PRESENT, DISCUSSED 
“The question of the legality of the 


underwriters policy scheme under the 
existing insurance laws of the various 


| states has never, so far as I am aware, 


been before the higher courts of any 
state. In this connection, however, the 
so-called Piatt county decree in Illinois 
is frequently mentioned. This was a 
peculiar agreed case between J. R. B. 
Van Cleave, superintendent, and the 
Hartford, not tried or contested in any 
way, but quietly submitted in 1898 to a 
circuit judge in a remote county. An 
injunction was obtained against inter- 
ference with the use of the particular 
form of New York Underwriters policy 
attached to the decree. It is sufficient 
to say in this connection that in the 


pending litigation in Illinois involving | 


exactly the same question the Hartford 
has not seen fit to rely upon this de- 
cree, but has joined with other plain- 
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tiffs in a new injunction suit against 
Superintendent Potts. 


Complaint Made to Potts 


“On account of the continually in- 
creasing injury inflicted on the insur- 
ance business by the underwriters 
scheme, a written complaint was pre- 
sented to Superintendent Potts in 
April, 1914, alleging that the practice 
was illegal and requesting his action 
thereon. Appreciating the importance 
of the issue, he gave notice of a public 
hearing on June 1 and invited all 
parties interested to be present. It was 
at this hearing that the statements of 
Mr. Rumsey quoted above were made. 
On July 16 Superintendent Potts gave 
out his ruling. This contained a full 
outline of the consideration which led 
him to decide against the practice of 
issuing the so-called underwriters poli- 
cies, and was sent in printed form to 
all the fire companies. 


Outlined Intended Action 


“In a letter which accompanied the 
ruling, the superintendent announced 
that he would take no action in the 
premises until July 10. The nature of 
this contemplated action was clearly 
indicated in the ruling itself, in which 
he says, ‘I shall direct that proper 
proceedings be instituted in the courts 
of this state against all companies issu- 
ing such policies, to compel them to 
conform with the laws of this state.’ 
This action is expressly authorized by 
the insurance statutes of Illinois. This 
course was adopted out of the highest 
consideration for the business, and with 
a sincere desire to settle this question 
without harm or disturbance to legiti- 
mate interests. 


Companies Sought Injunction 


“This considerate feeling should have 
been reciprocated by the companies. 
Instead, however, of thus having the 
matter submitted to and determined by 
the proper tribunal—the courts of IIli- 
nois—the underwriters companies hast- 
ily combined, employed an imposing 
array of legal counsel, concocted a 
sworn bill containing absolutely false 
allegations, and rushed into the United 
States court before July 10, demand- 
ing an injunction against Superintend- 
ent Potts which would prohibit him 
from revoking licenses (which he had 
never threatened to do) or from other- 
wise interfering with the operation of 
the underwriters scheme. The judge of 
the United States court in which they 
have brought this suit, will, I am sure, 
give the case a fair and impartial hear- 
ing, and I am confident his decision 
will be against the legality of the un- 
derwriting system just as sincerely as 
I believe the decision of a state court 
would have been against it. 


Slur on Dlinois Courts Seen 


“These companies, however, by thus 
rushing into the United States court 
say plainer than words that they have 
no faith in the state courts of Illinois. 
Insurance companies of other states do 
business in Illinois by grace only. 
They are business guests, if you please. 
of our commonwealth. The attitude 
of the state in regard to these business 
guests carrying their litigation to the 
United States courts is exhibited in no 
uncertain terms in its statutes, which 
imperatively require the superintendent 
of insurance to at once revoke the 
license of any company which removes 
a case begun against it in the state 
courts into the United States courts. 


May Prevent Further Insults 


“In other words, these business 
guests are invited here on condition 
that any disputes which they may have 
shall be settled by the Illinois courts. 
The course of the fire insurance com- 
panies in the underwriters dispute 1s 4 
contemptuous violation of the spirit of 
the permission under which they are 


allowed to do business in Illinois, an4 
I will not be surprised if the legisla- 
ture of our state renders a repetition 
of these tactics impossible by making 
a revocation of license the penalty also 
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for beginning a suit about matters aris- 
ing in Illinois in the Unted States 
court against state officials or other 
defendants and thereby prevent further 
insults of this kind to the judicial sys- 
tem of Illinois. 


* * * 


SUGGESTIONS FOR ACTION 
BY THE LOCAL AGENTS 


“It seems to me wrong to take the 
time of this great association in a dis- 
cussion of the underwriters system and 
its evils without proposing or suggest- 
ing some remedy therefor. Such a 
course would be empty clamor, which 
would, for a brief time, disturb the cir- 
cumambient atmosphere but effect 
nothing more. Consequently, if you 
will pardon any seeming presumption 
on my part in so doing I wish to make 
a suggestion as to the action of this 
association towards securing perma- 
nent relief. 

“Such action as has been taken by 
Superintendent Potts in Illinois, with 
the resultant pending and possible fu- 
ture litigation, while invaluable for 
directing general,attention to the issue, 
will at best settle the question for IIli- 
nois alone, and there only after a delay 
which may amount to years while the 
case is being fought up to the Supreme 
Court of the United States. If there 
existed in the statute books of Illinois 
today a law specifically prohibiting the 
issuance of underwriters policies, Su- 
perintendent Potts would not today be 
fighting to maintain the rights of his 
office and enforce the laws of Illinois in 
other than Illinois courts. 

Provisions for Effective Law 


“Permit me to mention some pro- 
visions which I believe such a law 
should embrace in order to be effective. 

“1. No fire insurance company li- 
censed to do business in this state shall 
hereafter issue any policy or other con- 
tract of insurance except under the sole 
name and title of said insurance com- 
pany, nor shall it print upon either the 
face or the back of said policy or en- 
dorse thereon any device or title in- 
dicating that said polcy or certificate of 
insurance is issued by or through, or in 
the name of any person, partnership, 
underwriters agency, or other organ- 
ization or corporation, or in any form 
or title except its corporate name, or 
advertise or solicit or do business of 
any kind, by or under any name or de- 
vice whatsoever, excepting the cor- 
porate name of such company. 

Bar Against Joint Policies 

“2. No insurance company licensed 
to do business in this state shall issue 
any policy or other contract of insur- 
ance with another company or com- 
panies either jointly or severally, or 
binding either of said companies indi- 
vidually for any amount therof, or bear- 
ing the name of any two or more of 
such insurance companies. 

“3. No. licensed insurance agent 
shall solicit in this state business for or 
on behalf of any person, partnership, 
underwriters agency, or other organ- 
ization or corporation, except the com- 
pany for which he is licensed. 

“4. Whenever the superintendent of 
insurance shall find or there is pre- 
sented to him credible evidence of the 
violation of any of the above pro- 
visions, it shall be his duty to imme- 
diately revoke the certificate of author- 
ity to do business granted to such in- 
surance companies or license of such 
agent. 

“Of course, also other suitable pen- 
alties should be provided criminal in 
nature. 

Suggests an Association Bill 


“I earnestly recommend that your 
committee on legislation prepare a 
clean-cut bill comprising these pro- 
visions, together with such others as 
may seem advisable, and have it ready 
for presentation to the legislatures of 
the various states, all of which meet 
next winter. If something of this kind 
is not done, there will likely be a flood 





of crude and ineffective measures on | 
this subject presented to the various 
legislatures which will either fail of 
enactment or be found unconstitutional. 
This association and the state associa- 
tions have great influence with the law- 
makers, and any statute on this ques- 
tion which is advocated by you will 
receive careful consideration. A care- | 
fully framed bill with the backing of 
your National association and various 
state associations can hardly fail of | 
enactment during the coming winter, in 
spite of the opposition of the com- 
panies and the financial arguments they 
frequently employ. 
Would End Dispute Quickly 


“This will end the dispute much more 
quickly and conclusively than can be 
done by litigation. We have no lack of 
confidence in the result or disposition 
to falter in the fight in Illinois, but 
knowing the resources of delay through 
successive appeals, rehearing, retrial 
and reappeal which is possible in such 
litigation when backed by the unlimited 
funds of the insurance combine, I sim- 
ply wish to point out the quick and 
effective way to dispose of the whole 
matter. 

Drift Toward Monopoly 


“It is unfortunatey true that through- 
out the United States, during the past 
two or three decades, there has been a 
general drift toward monopoly in other 
branches of industry and finance, as 
well as in insurance. This is an evil 
and portentous fact. The existence of 
such a general tendency is no excuse 
or justification for attempting an in- 
surance monopoly. There may be 
some saving by monopolistic methods, 
but monopolies’ managers are very 
careful to see that all this goes into 
their own coffers. If any business must 
be operated as a monopoly, it is then 
time for the people in their corporate 
capacity to take over and operate such 
business. Only by so doing can they 
hope to escape oppression and robbery. | 


“By means of the monopolistic 
schemes of the great corporations and 
trusts, and of the little companies and 
combines, from the United States Steel 
Corporation, the Standard Oil Com- 
pany, the Harvester trust and the lum- 
ber combine down, forced tribute has 
for many years been relentlessly ex- 
acted from the common people who 
make up the producing and consuming 
classes of our country. These monop- 
olies and the men behind them deserve 
stronger contempt than that accorded 
the burglar or horse thief. These ad- 
mitted criminals must at least have 
some physical bravery and take some 
personal risk as well as suffer the 
odium of felons. The operators of 
‘high finance’ take your money just as 
effectively, do it much more frequently 
and in the meantime are well received 
in fashionable society. In the present 
condition of our laws and system of 
government, you cannot escape their 
exactions if you want to enjoy the 


| pleasures and benefits of modern civ- 


ilization. 
One of Many Cunning Schemes 
“The progressive movement in poli- 
tics in both parties is fundamentally a 
protest against this tendency toward 
monopoly, and the vicious political sys- 
tems and lack of adequate legal pro- 


| visions which have made it possible for 


monopolies-forced tribute to be levied 
upon the people. The underwriters 
scheme is one of the many cunning 
plans for obtaining monopoly in the 
fire insurance business and the elimina- 
tion of this scheme is in line with all 
progressive efforts against monopoly in 
general. Superintendent Potts, as a 
fearless insurance progressive, should 
have your gratitude and support in his 
efforts in this direction. If he is suc- 
cessful it will mark the beginning of 
the end of this particular scheme. 
Public Must Be Educated 


“In order to secure this reform, the 
general public and business men must 
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be educated to demand proper insur- 
ance laws of their representatives, and 
I know of no means by which this can 
be so effectively accomplished as 
through the members of your great as- 
sociation, living as they do in every 
city and village throughout the United 
States. It is, I believe, entirely 
through lack of understanding in the 
beginning of the true inwardness of 
the underwriters system that the com- 
panies have been able to foist it upon 
the insurance business and the general 
public. This ignorance has been care- 
fully fostered by the companies and 
perhaps still envelopes some insurance 
agents. Educate yourselves! Educate 
the people and your legislators! 


Duty of the Association 


“Your organization has already done 
important work in this connection and 
still has a splendid mission in the battle 
for this reform. How much promi- 
nence could this reform movement 
ever have obtained from the scattered 
efforts of individual local agents? The 
work of your organization did not 
effect the law or develop the state of 
facts remanding the Illinois ruling, but 
its work and that of the Illinois asso- 
ciation brought. it forcibly to the at- 
tention of our insurance department, 
and will in the future be of invaluable 
aid in carrying this battle to a success- 
ful finish in the courts and before the 
legislatures. 

Principle of Fundamental Importance 


“The principle involved is one of 
fundamental importance so that the 
brave action of Superintendent Potts 
and your cordial support of him, as 
well as your future efforts in this be- 
half, are well worth while, even though 
it may require some extra effort and 
cause some inconvenience to you just 
now. On behalf of Superintendent 
Potts I thank you for the invitation 
to address this assembly and the oppor- 
tunity it gives to explain to you and 
the business world the motives which 
led him to his recent action. Petty 
maligners and a subsidized press have 
attempted to belittle his actions and 
impugn his motives, but I believe that 
this statement, brief though it neces- 
sarily is, utterly refutes their sophis- 
tical arguments and _ niullifies their 
abuse. 

“Each agent who does his part hon- 
estly and honorably, demanding only 
reasonable compensation, is contribut- 
ing his due share toward the prosperity 
and happiness of our great and glorious 
nation and its citizens. Proudly she 
stands in the forefront of civilization 
and progress and we ought today, as 
never before, to appreciate the benefits 
of the peace and security she affords, 
while all of the remainder of the civilized 
world is being devastated, and its prop- 
erty, the richest which has ever 
existed, and its citizens, the most en- 
lightened who have ever lived, are 
being ruthlessly destroyed by the most 
terrible and senseless war that has 
ever scourged helpless humanity. 

Shield to Mankind 

“You are an indispensable part of the 
great fraternal institution of insurance. 
Through you we may well consider 
that it says to mankind: “Fire and 
flood, lightning and tornadoes will, 
unless my shield is over you, inevitably 
bring misfortune and disaster to many; 
but dismiss your fears and anxiety and 
pursue your vocation with courage and 
perseverance, for if these things should 
perchance be allotted to you by the 
inscrutable decrees of fate, nevertheless 
I will surely protect you. Your riches 
and your happiness shall not be dimin- 
ished, for I will replace your losses. 
Rely on me, and the dangers of the 
air and the sea and the land_ shall 
cease to exist for you. You shall live 
your allotted days in security an 


peace of mind, and when the final sum- 
mons comes, as come it must to each 
one of us, you shall depart consoled 
by the thought that your loved ones 
are not exposed to sudden disaster nor 
liable to the miseries of poverty and 
the pangs of hunger.’” 
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of Minnesota took a stand in 
favor of strong agents’ qualifi- 
cations requirements in his address on 
“Agents’ License and Qualifications 
Laws.” ‘He declared the state, the as- 
sured, the company and the agent are 
all interested in maintaining a high 
standard. He asserted that insurance 
is fundamentally socialistic and saw 
only a short step to state insurance un- 
less the business is efficiently and eco- 
nomically conducted in private hands. 
He laid especial emphasis on the part 
agents must play in reducing the fire 
waste if fire insurance is to survive as 
a private enterprise. 
His address was as follows: 
Pour Interests Involved 


“You have assembled for the purpose 
of devising ways and means of so im- 
proving your business as ultimately to 
derive greater benefits from your ef- 
forts. There are four great forces, four 
interested parties, if you please, in fire 
insurance. They are: 

“1. The state (community). 

“2. The assured (individual). 

“3. The insurer (company). 

“4. The agent. 
Is Pundamentally Socialistic 


“The benefits of fire insurance are | 


(: OMMISSIONER J. A. O. PREUS 








common to all classes. Fire insurance 
is fundamentally socialistic, because it 


seeks to equalize among many the mis- | 


fortune that befalls one. Were fire com- 


panies not in existence, their functions | 
would, no doubt, be assumed by the | 


state, and a tax would be levied upon 
property owners in order that a citizen 
visited by a fire might be indemnified, 
the community as a whole bearing his 
misfortune. In conformity with the 
well established policy of our republic, 
to wit: That the state will not do for 
the individual what he can well do for 
himself, this burden has not been as- 
sumed by the various states, and it is to 


be hoped that the business will be con-. 


ducted in such a manner hereafter that 
the state shall not consider it wise to 
interfere. 

Community Is Interested 


“The community, therefore, is an in- 
terested party in fire insurance, because 
it performs one of the socializing func- 
tions of the state. 

“The assured is frequently looked 
upon as the only interested party in 
insurance. While comparatively few of 
those who carry fire insurance in order 
to recover the contingent indemnity 
in case of fire, actually do recover, they 
are, nevertheless, benefited by their 
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contract. They are relieved from the 

anxiety incident to the misfortune of 

fire and the destruction of property 

thereby. For fear of a catastrophe, 

courage and stability are substituted 

and a liberal-basis of credit established. 
Company and Agent 

“The company is the third force in 
fire insurance. It is the private cor. 
poration that takes from the state the 
burden of conducting this business. It 
is the trustee holding the assured’s 
contributions, awaiting the contingency 
of a fire; but mark you, it is and has 
the right to be a corporation organized 
and operated for profit. 

“The agent is as it were the fire in- 
surance “spark plug.” When his work 
is done the company’s liability attaches, 
and for this service he is rightfully en- 
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titled to be compensated. He is an in- 
terested party in fire insurance as the 
individual who gives his time and en- 
ergy to the solicitation of business and 
the detail work of properly insuring the 
same. 
Efficient Service to Both 

“To perform this service properly 
and effectively, it is necessary that the 
agent be possessed of a vast amount 
of technical knowledge and that he 
should realize to the utmost that the 
interests of the company and the as- 
sured are, in fact, mutual, and that effi- 
cient service to the company requires 
a like service to the assured. It has 
long since been recognized by all 
branches of insurance that the agent 
who serves his company best, likewise 
renders the highest service to its pol- 
icyholders. The obligation of the agent 
does not end with securing the applica- 
tion for insurance, His duty continues 
so long as the insurance remains in 
force and until the full obligation of 
the company to the assured has been 
discharged. It is, of course, to his per- 
sonal interest, as well as the interest of 
the company he represents, that he 
should render the fullest assistance in 
the adjustment of claims and disputes 
between the company and the assured. 
In other words, he should be as much 
interested in seeing that a claim under 
a policy is fairly and speedily adjusted 
as in securing the application for the 
insurance. 

Must Recognize All Forces 


“In discussing the subject “Agents’ 
License and Qualification Laws,” those 
in existence as well as those which 
ought to be upon the statute books, it is 
absolutely necessary that ‘these four 
forces within the fire insurance busi- 
ness be thoroughly considered, or the 
correct perspective of the situation can- 
not be attained. Just so far as you 
measure the rights and interests of 
these forces correctly, treat each fairly 
and demonstrate how license laws and 
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requirements as to qualifications will 
benefit each and every one of them can 
you expect to meet with success. The 
interests of these four forces can 
be molded into a perfect whole. Proper 
requirements of agents will benefit the 
community, the assured, the insurer 
and the solicitor. 
Pire Loss Needless 


“That the nation is each year being 
drained for approximately $250,000,000 
in fire losses is well known to you all. 
That this amount is exorbitant and out 
of all proportion to what our annual 
fire loss ought or need to be is no less 
well established. That the qualifica- 
tions of fire insurance agents have a 
very important bearing upon the na- 
tion’s loss none know so well as you 
gentlemen who are engaged in the busi- 
ness of fire insurance solicitation. 

“That there is a widespread com- 
plaint and agitation from assured indi- 
viduals, on account of excessive fire 
insurance rates, is no secret. That the 
local fire insurance agent can do more 
than any one else to assist and relieve 
a complaining citizen, comes better 
within your knowledge than that of any 
one else. 

Buffer From Derelictions 


: “That companies are constantly seek- 
ing efficient agents, and stand in fear of 
their opposites, you know well. That 
fire insurance agents are in better posi- 
tion to lower the loss ratio of an insur- 
ance company comes peculiarly within 
your knowledge. 

“That able, efficient and honest 
agents are suffering in their business on 
account of the derelictions and trans- 
gressions of unfit and unscrupulous 
agents is your complaint. That agents’ 
qualifications laws will improve your 
business should be patent. 

“That agents who are interested in 
the general reduction of fires, in the 
improvement of a customer’s risk, in 
the lowering of his company’s loss ra- 
tio, is a success in his business, you 
have but to ask yourselves. 

“It shall be my humble purpose in 
passing to refer to existing agents’ 
license and qualifications laws, to sug- 





gest amendments thereto, and to point 
out the benefits that may be derived 
from a high standard of qualifications 
of agents. 

Review of Existing Laws 


“A brief review of agents’ license and 
qualifications laws now upon the stat- 
ute books in the various states will indi- 
eate clearly that the chief purpose of 
the law must be said to be the collec- 
tion of the agent’s license fee, which, in 
approximately twenty-nine states, is $2, 
in six states $1, in 4 states $3, and in 
other states varying from $3.50 to $25 
for the licensing of agents of foreign 
companies, with quite uniformly none 
or smaller amounts collectible for 
agents’ licenses from domestic compa- 
nies. 

“From time to time laws have been 
passed vesting supervising officials with 
the power of revoking an agent’s li- 
cense for breach of trust to the state, 
in general, in the following order: 


“1. Making misrepresentations. 
“2. Extending rebates. 
“3. In failing to pay balances due 


the company. 
All on Equal Terms 
“We agree that the state should pro- 


' tect its citizens to the extent of main- 


taining the solvency of companies ad- 
mitted to do business with its citizens. 
But no more should an individual de- 
siring to insure his property be im- 
posed upon at least more than once by 
some unscrupulous agent engaged in 
making misrepresentations. Again, an 
agent should not be permitted to carry 
a license, if he embezzles the funds of 
the company he represents nor should 
one citizen receive a rebate and another 
not; neither should one agent procure 
business by this nefarious practice, and 
another not. That these laws have all 
been wise and enacted in good faith 
and in the interest of the community, 
the assured, the company and the agent, 
cannot be gainsaid; but that we have 
progressed so far as we might or ought, 
we cannot but question. 


Laws for All States 
“In some states the license of an 
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agent can, no doubt, be revoked for 
making misrepresentations. In only 
thirty-two states are antirebate laws 
found. An agent’s license is revokable 


“(a) That the person desiring a 
license has not previously violated any 


| of the insurance laws of the state. 


only in a few states for failure to pay | 


over balances due to his company. In 
a very limited number of states is an 
agent’s license revokable for an infrac- 
tion of the general insurance laws. 
That all of these laws should be placed 
upon the state books of all states as 
uniformly as possible, there can be no 
question. 
Acts Should Be Well Considered 


“It is high time that a supervising 
official and legislature; or anyone else 
consider well the feasibility and neces- 
sity of any law that he proposes rela- 
tive to insurance. The statute books 
relating to supervision of insurance are 
rapidly becoming overburdened and in- 
surance jurisprudence in this country 
will soon be as abstruse as English land 
laws; furthermore, !cumbersome ma- 
chinery is a direct burden upon insur- 
ance companies, and consequently in- 
directly, but equally heavy, upon the 
public. With the fees now being 
charged by the various states for the 
agents’ license issued, the expenses in- 
cident to the administration of a proper 
agents’ license and qualifications law 
could well be paid. 


* Suggestions Are Made 


“License and qualifications laws could 
be so amplified that requirements could 
be made in connection with the licens- 
ing of agents as follows: 

“1. The supervising official should 
furnish each applicant for an agent’s 
license with suitable blanks upon which 
he can put forth his qualifications and 
reply to specific queries set forth by 
the superintendent. 

“2. Every application should be 
signed both by the company and the 
prospective agent. 

“3. Every such application when 
filed with the commissioner of insur- 
ance should satisfy him. 


“(b) That he or she is a person of 
good moral character. 

“(c) That he is properly equipped 
to hold such license. 


Reasons for Vocation 


“Again, the supervising official should 
be empowered and required to revoke 
the license of any such agent whenever 
it is made to appear to him: 


“1. That the agent has made any 
willful misrepresentation to a cus- 
tomer. 


“2. That he has failed to pay over 
balances or other money due his com- 


pany. 

“3. That he has overinsured any 
| property. 

“4. That he has extended any re- 


» by local agents. 


bate or favor to any insurer, or 
“5. That he has been guilty of in- 
fraction of any insurance law. 
“These, in my judgment, are but 
modest suggestions for future legisla- 
tion. You, no doubt, could amplify 
and improve upon them. 


Need for Agents’ Qualifications 


“A proper realization of the need of 
agents’ qualifications is far from com- 
mon. It is estimated that 90 per cent 
of the fire insurance written in the 
United States is solicited and written 
If this is true, has not 
the state a vast interest in the fitness 
and qualifications of insurance agents? 
It is admitted by all that our quarter 
billion dollar annual fire loss is a ter- 
rible indictment of the wastefulness of 
our entire people. Who is there in 
such positoin to assist the state in de- 
creasing these losses as the local agent 
—the man who does or should come 
in contact with every risk written, who 
knows or should know the financial 
condition, the moral character and the 
honesty of the assured? I declare that 
the state and community are intensely 
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interested in the qualifications of local 
fire insurance agents. 
Could Reduce Pire Waste 


“A state possessed of agents who are 
honest, efficient and progressive, who 
are not merely willing to obtain their 
commission for solicitation of insur- 
ance, but who deem it part of their 
business, to the advantage of them- 
selves as well as the community, that 
the assured be instructed as to fire pre- 
vention methods and the proper main- 
tenance of his property, I venture could 
have its annual fire losses greatly re- 
duced. } 

Interest of the Assured 


“The fire insurance agent, who comes 
in contact with his every customer, who 
complains bitterly of his excessive rate, 
can disclose to him the methods where- 
by his rate can be reduced, how, in- 
deed, his property may be saved from 
destruction. The local agent is the 
most important factor in our land for 
the reduction of fire waste, and conse- 
quently also more nearly responsible 
for fire insurance rates than any one 
force in the business. 


Duty Towards Company 


“The agent of any fire insurance 
company has a duty toward his com- 
pany as its representative. You have 
duties toward the state and you have 
duties toward your customers, but you 
should also be faithful to your com- 
panies whose employes in the last 
analysis you really are. An agent who 
assumes for his company a risk at- 
tached to which there is’ a moral haz- 
ard, becomes himself morally an acces- 
sory to a future incendiarist. One of 
the iniquities of fire insurance busi- 
ness is that it has become too highly 
commercialized, and the close contact 
which should exist between company 
officials and agents has been lost sight 
of, to the detriment of both the agent 
and the company. A qualified agent 
is a great asset for any company. 

Certificate of Character 


“In discussing the subject of agents’ 
qualifications, has it ever occurred to 
you that every man who carries a 
license from the state is, if you please, 
a quasi-public servant? The right of 
carrying a license from the state should 
not only carry with it a guarantee to 
your customer that the company which 
you represent is solvent and duly li- 
censed in your state, but that you are 
a person morally fit and mentally 
qualified to insure his property. Many 
objections can no doubt be raised to 
the propriety of nfaking certain re- 
quirements of persons desiring to en- 
gage in the business of fire insurance 
solicitation. Companies may charge 
that they do not desire to be interfered 
with in the selection of their agents, 
that they are competent to judge of 
their fitness, and that they are willing 


to stand or fall upon their own selec- | 


tions. 
Judge Companies by Past 


“Again, they may maintain that they 
are far better fitted and equipped to 
judge of a person’s qualifications than 
a politically made superintendent of 
insurance, that they have the experi- 
ence and knowledge, while he has 
neither; that they are directly inter- 
ested, while he is merely incidentally 
so. These objections are worthy of 
consideration, but should companies’ 
ability to cope with this situation not 
be judged rather according to their 
actions in the past than their promises 
of the future? Are, indeed, require- 
ments of qualification to be extended 
more grudgingly to insurance than to 
other walks of life? 


Qualifications in Other Walks 


“You concede as proper that no one 
should be permitted to hold himself 
out as a veterinary surgeon, unless the 
state has passed upon his qualifications 
to do so, yet that individual holds in 
his hand merely the health and life 
of a beast. Why should the state not 
pass upon the qualifications of a per- 


son who insures a large piece of 
property or who passes upon the physi- 
cal fitness of such property for a 
company to carry insurance upon? 
The elevator man in this hotel carries 
a load of passengers to the convention 
floor. For him there are established 
certain qualifications which he must 
meet before he can operate the eleva- 
tor. You insure a flat building having 
hundreds of people when if you had 
known the character of the assured as 
you should have, their lives would not 
have been hazarded to the criminal 
intent of the assured. . The elevator 
operator is held responsible for his 
acts. Are you held responsible for 
yours? There can be no doubt but 
what the first qualification for a fire 
insurance agent is a good character 
and cooperation through such laws as 
we have and such as I have suggested, 
between company officials, agents and 
insurance departments can do much for 
the improvement of the fire insurance 
business. 


Selected as Producers 


“In the wild chase for business, 
agents, as we all know, are frequently 
selected with the one purpose in view 
of producing business. The question is 
asked, what business can he get? What 
are his connections—consanguinary, 
through business, or otherwise? Upon 
agents selected in this manner a com- 
pany’s success or failure frequently 
rests. An agent should stand between 
the company and the policyholder. He 
should be the safety valve that pro- 
tects the assured from the company 
which is uninterested in the rate he 
secures from an individual and guard 





the interests of the company against 

the assured who is willing to rob the 

insurance company and the community. 
Objections Not Well Founded 


“The objections raised to the pro- 
priety of supervising agents are not 
well founded. If it is proper for the 
state to supervise insurance companies 
which are remote from. the insuring 
public because the public has a special 
interest in the business, how much 
more important is it not that the 
agents be supervised. He must draw 
the contract so that it covers the in- 
sured’s property. He must see that 
the contract is properly executed and 
delivered. He must so serve the as- 
sured that he is benefited wherever 
possible as to rates and reduction in 
fire hazard. He, indeed, is the individ- 
ual holder of a public trust. 


Future Rests With Agents 


“But how do we conclude that the 
agent is benefited? Service is the de- 
mand of our age. Fire insurance is 
passing through a great crisis. It is 
to be determined whether this business 
shall be continued as a private business 
or if the public will insist upon con- 
ducting it itself. As pointed out, the 
idea of insurance is socialistic. The 
only danger that the business need 
fear is a revolt against the excessive 
fire losses in our country, and conse- 
quent oppressive rates. The greatest 
force for the reduction of both is the 
local agent. With you the future of 
fire insurance largely rests. Service 
is what you must give—to satisfy first, 
the state, then the individual—and 
again, if you give service to both, you 


will give service to your company and 
yourselves. 


Means Pay for Merit 


“To be sure a higher standard of 
qualifications of agents should appeal 
to you from the standpoint of benefit 
to yourselves more than to any of the 
three just mentioned forces in your 
business. In all sincerity, I urge upon 
you the intense consideration of this 
problem at this time. 

“In my humble judgment you hold 
in your hands more firmly the fire loss 
reduction possibility and consequent 
rate reduction than any other force in 
the land, and have a greater responsi- 
bility toward the perpetuity of the fire 
insurance business than any other ele- 
ment interested or engaged in it. But 
the raising of a higher standard of 
qualifications for agents means a more 
stable, a more select, a more honor- 
able profession—a business that will be 
paid for according to merit, endeavor 
and knowledge, and not in accordance 
with one’s ability to pull, to influence 
or to ‘hornswaggle’ a property holder. 
A higher standard of qualifications will 
give you a better business standing, a 
greater reputation, will win for you 
the thanks of the community and the 
respect and gratitude of your cus- 
tomers.” 
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Joseph's Talk on Jumbo Lines 





| 


Effect of Reinsurance Treaties on the Insurance Business and on 
Agents’ Interests Discussed by Vice-President of the Sterling 
Fire—Practice Had Its Origin in Demands of the 
Locals—Return to Old System 





EEN interest was felt, not only 
kK at the convention but among all 
fire insurance men, in the talk of 
James F. Joseph, vice-president of the 
Sterling Fire, on “Jumbo Lines and 
Reinsurance Treaties.” Mr. Joseph had 
spoken before on this topic and under- 
writers have recognized the connection 
which he pointed out between the feed- 
ing of premiums to reinsurance com- 
panies and certain matters that are giv- 
ing insurance men much _ concern. 
Outside brokerage, multiplication of 
agencies, annexes, retirement of Ameri- 
can companies, concentration of busi- 
ness and even danger to the American 
agency system were all connected up 
with the jumbo line practice by Mr. 
Joseph. His address was as follows: 
“Assuming that this topic is being 
gradually recognized as one of the most 
important factors in our present day 
business and regulating to a great ex- 
tent the immediate future transactions 
and of possibly eventually dominating 
the American local agency system, I 
take it as your preference to talk it 
over in every-day language that we 
members of the fire insurance ranks 
may understand. 


No Criticisms Intended 


“Permit me to assure you that what- 
ever thoughts I express are not in- 
tended directly or indirectly to criticise 
or to praise any indivdual local agent 
or any particular group of companies, 
it being fair, I suppose, to abide by the 
rule of the majority notwithstanding 
that the minority in the great majority 





of instances possessed the correct views 
on most important topics. 

“-. jumbo line is a comparatively 
modern institution in fire underwriting. 
I am sure, with the exception of the 
very young members of your associa- 
tion, that we can all remember viewing 
with great glee that wonderfully adver- 
tised mastodon, the pride of the ‘great- 
est showman on earth.’ That cele- 
brated animal enabled the insurance 
vernacular to establish a name that at 
first was viewed with as great admira- 
tion as we bestowed upon the gigantic 
elephant. Since its introduction as 
designating a class of business, it has 
been featured by our great showmen, 
cracking the whip in the underwriting 
circus. 


Carried Only Net Lines 


“Most of us can remember very 
clearly, for it is a short business look 
backward, the day prior to the intro- 
duction of the jumbo line. The author- 
ization by a company, well managed, 
would indicate to any member of the 
insurance business the character there- 


of; the local agent could with certainty | 


on such authorization regulate the 
liabilities he would nominate for the 
other companies in his office, grading 


the amounts above or below the author- | 


ization according to the wishes of the 
other companies in his office and the 


receipt of the daily reports by the com- | 


panies at their home offices with the 
brief statement that such a company 


by its special agent has authorized a | of the company. 


certain amount, 
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suggest the desirability of the risk for 
such an amount, as it regulated the 
class in which the hazard was classi- 


| fied. 


Reinsurance Hard to Get 

“The average company found in 
those days but few suggestions for any 
| reinsurance. If the line submitted was 
just a few hundred over the mark and 
the risk otherwise was desirable, it was 
the custom to accept of that moderate 
increase. If the amount was deemed 
excessive, the usual method was to re- 
quest cancellation and rewriting for an 
amount acceptable for the net retention 
Occasionally, and in 


would immediately rare instances as a special favor due to 


| unusual circumstances, 


reinsurance was 
secured, and I can remember very dis- 
tinctly it was rather difficult to secure 
desirable reinsurance and only as a rule 
on the very highest grade of class and 
after you had given a very complete 
history of the case. 

“The local agents in those days 
seemed satisfied to accept of the judg- 
mént of the companies on the assurance 
of a reasonable statement based on 
figures reflected from the experience of 
the company and promptly and readily 
complied with the wishes of the com- 
pany, and I remember numberless in- 
stances where the agent would render 


|a note of appreciation to the company 


| enjoyed the exchange 


| satisfactory, as 





giving him the information in regard 
to the class under consideration. But, 
believe me, gentlemen, the local agents 
are not all doing it now. 
Gave Wide Distribution 

“This method naturally gave a wide 
distribution of business to many com- 
panies and, of course, the many agents 
of business one 
with the other and the net results were 
the average agent 
would naturally see to it that his ex- 
change business would equalize with 
his brother agent. If not, when the 
next line was up for distribution he 
would endeavor quite naturally and 
properly to seek some other agent or 
agents who could give him a fair ex- 
change. This method brought to the 
consideration of the property owners 
the name and standing of many com- 
panies. It also placed the different 
local agents in direct personal contact 
with the property owner or such rep- 
resentative as he designated as his in- 
surance clerk. 

Developed the Agency System 


“Through this method, gentlemen, 
was developed the American agency 
system and many of you peo ople now in 
the business and enjoying fair incomes 
would not be in the business had the” 
| jumbo line method been in vogue from 
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the inception of the enlargement of 
territory cultivated by the various fire 
insurance companies. You may answer 
that you are possibly sorry then that 
the large line was not in evidence, as 
more than likely every man of us feels 
that had he devoted the same time and 
energy to some other vocation he 
would have made greater headway. 
That is human nature and it is a good 
thing. It is just the very element that 
makes man go forward. In other 
words, never fully satisfied with what 
he has done either be it good or bad. 
At the same time, I do not know of any 
average business or semi-profession 
that is more interesting and which re- 
turns better results than a local fire 
insurance agency operated intelligently 
and on progressive lines. It is not an 
unpleasant business of itself. 


Agents Saw Bigger Profits 


“Admittedly the aggressive local 
agents are possessed of a keen and 
analytical mind. Now one day one of 
these local agents of thé foxy variety 
conceived the idea that it would be 
money easily put in his purse if he 
should induce his company or com- 
panies to carry the entire line in any 
business that he could secure. He then 
educated the property owner, throwing 
aside all of his previous arguments of 
safety in numbers and of the prudent 
man dividing his insurance among 
various companies in moderate amounts. 
That, he told Mr. Property Owner, was 
an old fashioned proposition, the new 
idea was born, big lines, and when 
the property owner criticised the pos- 
sibility of a company paying losses of 
that kind he was very glibly informed 
that his company would procure re- 
insurance and thus reduce its liability 
to what it had naturally carried before. 

Accepted by Property Owner 


“In course of time this method of 
education was accepted by the property 
owner. He talked the company imto 
the great advantage it would derive 
through his agency in being promi- 
nently advertised and carrying jumbo 
lines, paying losses with a draft, show- 
ing jumbo figures, the agent parading 
this information before the other prop- 
erty owners. The companies finally 
acceded to the demand and I happen to 
know personally that they were per- 
sistent demands. Many companies held 
off, argued against it, fought against it, 
and I know lost some valuable agency 
connections at that time through re- 
fusal to be a party to the acceptance 
of large lines and taking on reinsurance 
in companies that they did not always 
regard with favor, not because the com- 
panies at that time were of any ques- 
tionable character, but they took the 
very wise viewpoint that their original 
bond was out for a certain amount and 
they were not desirous of accepting the 
endorsement of others who promised 
to pay if they were in a position to do 
so when a loss occurred. 

Conceived by Local Agents 


“Gentlemen, the companies, to my 
positive knowledge, did not urge the 
jumbo line prdposition. It was con- 
ceived in the mind of the local agents 
and you gentlemen cannot escape the 
responsibility of its parentage. Fol- 
lowing the jumbo line necessarily came 
the demand for reinsurance. The un- 
certainty of the continuation of these 
lines on the part of various companies 
resulted in many instances in, the con- 
fusion of the company accepting the 
large lines. The individual company 
accepting the reinsurance proportion 
would sometimes later on get a line 
direct or by inspection conclude they 
didn’t want it, or there was gradually 
jealousy springing up on the part of 
their local agents, who found out their 
companies had reinsurance and de- 
manded their retirement, and matters 
of that kind and character. These facts 
became known very quickly and as a 
consequence the reinsurance treaty was 
born. According to the stud book, it 
was sired by jumbo lines and damed 











by the great majority of insurance peo- 
ple at the present time. 


Let in the Brokers 


“Now, gentlemen, you have accom- 
plished very well indeed your demand 


‘for companies to write large lines and 


reinsurance, you have made a roundup 
of the large values in few policies, you 
have instilled into the minds of the 
owner the great desirability of such an 
arrangement and through that process 
you made very pleasant and compara- 
tively easy the introduction of the 
broker to practically all of the great 
values, especially those controlled by 
corporations, in almost every section 
of this country. True, the broker ex- 
isted for many years prior to the intro- 
duction of the reinsurance treaty, but 
in a mild manner, confining as a rule 
his operations to the localities in which 
he resided, but you gradually paved 
the way for him to take up your ele- 
mentary work and push it along to a 
high plain of concentration. 


Meeting Brokers’ Competition 


“You have complained seriously of 
the broker element in our business, but 
you are largely responsible for the 
great advancement the idea of broker- 
age has attained. You did not watch 
your opportunities, you did the rough 
work by cutting down the trees in the 
forest, you cleared the ground, you 
sowed the seed, and then, quite content 
and well satisfied with your labors, re- 
tired to the shady side of the porch, 
climbed in the hammock and took a 
sleep. You presumed the crop would 
gtow without cultivation. It did not, 
it could not and will not. The handling 





of jumbo lines today by the broker is 
a result of your original demand on 


| the part of the companies. The broker 


has given seryice to the property 
owner. In my opinion you must meet 
the competition of the broker in the 
handling of these large lines, not neces- 
sarily through legislation, but through 
meeting the mental work that the 
broker is directing to the end of im- 
proving property and other incidentals 
in connection therewith. 
Forced to Seek Premiums 


“Another result of the jumbo line 


method was the extension of the agency | 


plant of the moderate sized companies 
into the smaller cities, next the towns, 


| next the villages and finally the cross 


roads. Through the large writing 
method, they were gradually deprived 
of much of their income which they 
formerly received through the natural 
distribution of writing moderate lines 
at the large points. The serious effect 
on the income of such companies prac- 
tically drove them into the outside dis- 
tricts where they naturally had no de- 
sire to penetrate. 
Agents of Every Variety 


“As you gentlemen know, those 
points were already occupied by a 
sufficient number of companies to 
transact the business properly, but the 
new companies, if they could not find 
admission into the regular and well 
established offices, as a matter of self- 
defense from their viewpoint, on which 
I make no comment one way or the 
other, sought any one who they had 
an idea could control some business. 
As a result, as you gentlemen are all 


well aware, we have now representing 
companies in the smaller sections and 
| in many of the medium sized points, all 
| varieties, representing irresponsibilities 
of every vintage that you might call 
| for. This in turn seriously affected the 
business peace and prosperity of the 
older agents and those who endeavored 
to conduct their business on a decent 
basis. 
Spur to Annexes 


“Another condition, gentlemen, was 
born of this unholy alliance between 
jumbo lines and reinsurance treaty. 
I refer to the underwriters of various 
companies. It is but a few years ago 
| when there was practically one organi- 
| zation of that character. The inroads 
| made, by the companies writing jumbo 
| lines as presented to them by the local 
agents, on the business of many com- 
panies who did not, at first, indulge in 
the practice, and especially on the me- 
dium sized companies, caused them to 
figure on how they could secure addi- 
tional income to replace that loss. 
Largely on that account and partially 
through greed for added income, the 
underwriters agencies expanded very 
rapidly until today I believe there are 
about seventy-six companies interested 
in underwriters agencies and operating 
about sixty-four departments known as 
underwriters agencies. 


Embarrassment to Association 


“In some instances these agencies 
were established to avoid, and, in many 
instances, to viotate the general agree- 
ment or underwriting board rules with 
relation to the number of agencies to 
be maintained by a company or by an 
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perous section of the middle west, in 
easy reach of the home office. 
enable the management to give personal 
attention to the needs of the company’s 
representatives. Thecompany willendeav- 
‘or to build its organization into a harmo- 
nious family, rendering to agents and 
assured the most efficient service possible. 


: : ‘ . , 
Having increased its capital to $250,000, the company will now extend 
its operations outside of Indiana, where it has been transacting business since it started. 
Its territory will be Indiana, Michigan, Illinois, Ohio, Wisconsin and Minnesota. 


This will 


dianapolis to 


shown. 


— is a compact territory in a pros- S lees officers of the Columbian appre- 

ciate the kindly sentiment in the field 
toward the company and will do their ut- 
most to continue to merit the encourage- 
ment and support of insurance men. It in- 
vites all insurance men who come to In- 


make its office their head- 


quarters, where every courtesy will be _ 


W. H. KING, State Agent, Illinois, Wisconsin and Minnesota 
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presents its compliments to the local agents of 
the country, expressing its appreciation for 
their friendship and many courtesies. 
















The Fireman’s Fund is an agency company, 
in touch with conditions in the field. An agent 
always knows where this company stands. 
It carries no question mark after its name. 
It gives stability to a local office. 
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agency. It must be a source of much 
embarrassment to your association to 
realize that in many localities great in- 
justice has been done those companies 
not operating underwriters agencies 
through the refusal of your members 
to permit one company to have more 
than a certain number of agencies and, 
by the same method of legislation, per- 
mitting other companies through the 
label of underwriters agencies.to ap- 
point double and sometimes triple and 
sometimes quadruple the number of 
agencies that the company operating 
without an underwriters agency is per- 
mitted to enjoy. 
Resulted in Open Warfare 


“This in turn in many instances has 
resulted in open warfare, much to the 
detriment of your local agency system, 
your income and your integrity with 
reference to business standing and an 
equal treatment to all. Through what 
method of reasoning, gentlemen, do you 
see justice in legislating as you do in 
many of your localities against equal 
representation by a company in its di- 
rect name under which it is chartered as 
against the other company which has 
several underwriters agencies? 

“Some local organizations have a 
self-made rule of nominating what con- 
stitutes an “acceptable underwriters 
agency,” making a distinctive feature of 
a separate management or separate field 
men, but bear in mind, gentlemen, these 
underwriters agencies are not estab- 
lished for the purpose of maintaining 
separate management, but, as I think 
you will all agree, for the purpose of 
inviting additional income. All the 
money goes into the same cash drawer 
and why should you draw any distinc- 
tion? Let us be fair each one with the 
other and it possibly may not be out of 
place at this particular time to call your 
attention to the fact that the Golden 
Rule is not a bad one for your guid- 
ance in this connection. 

Same as Overhead Writing 


“Let us not overlook another branch 
from this tree of reinsurance. Your 
association has been very insistent upon 
securing pledges from companies agree- 
ing not to write over the head of a local 
agent. The principle is excellent but, 
personally, I can see no especial rea- 
son in having any company affix its 
signature to a platform of this charac- 
ter. That is a local condition that can 
be effectively disposed of by each agent 
meeting the proper remedy at the 
proper time. Did you ever stop to con- 
sider that the reinsurance of jumbo 
lines is practically overhead writing? 
It seems so. Does the local agent 
whose companies are reinsuring an- 
other company at its department or 
home office derive any benefits? Is not 
the effect identical on that agent just 
as though his company wrote over his 
head, and yet you agents complacently 
give endorsement to this method of 
overhead writing, not because you ap- 
prove of it in general practice, but sim- 
ply because each agent has taken ad- 
vantage of the same opportunity or 
hopes that he can in the very near fu- 
ture. 

Danger of Over-Loading 


“Another phase of reinsurance: It has 
been known for a company to issue a 
single policy on properties subject to 
one possible fire and severely endan- 
gered by a conflagration for some 25 
to 50 percent of its total assets. Would 
even the most ardent official of that 
company admit to the property owner 
that his company could afford to meet 
its obligations under such contract from 
its own resources? Then arises the in- 
teresting question, is such a policy a 
good contract? I do not believe it is 
possible to negotiate alone at any rep- 
utable bank under similar circum- 
stances, 

Indirect Protection 


“The company may tell the inquiring 
assured that admittedly such a contract 
could not be cared for from the assets 
of that company alone, but they are 


protected by endorsements of other 
companies who agree to pay certain 
proportions of that amount in event the 
policyholder becomes a claimant. I 
doubt if the bank would loan money 
on any such assurance without the 
legal obligation of the contributing 
members properly signing and agreeing 
to the terms of the original contract on 
the contract itself. In this connection 
it is well to bear in mind that the aver- 
age reiMsurance company operating un- 
der various treaties does, in the major- 
ity of instances, take in premium in- 
come in a few cases exceeding the tota} 
assets in this country, in the great ma- 
jority of cases approximating practic- 
ally the full amount of assets and in a 
few remaining cases, within 70 to 80 
percent of the assets in this country. 
Comparison with American Companies 
“Compare these figures with the 
strong and reputable companies of the 
United States and see the wide differ- 
ence between the amount of premium 
income and the assets of the respective 
companies. In making this compari- 
son, you should also bear in mind that 
the agency company writing the direct 
policy accumulates its premiums from a 
vast territory and through a great many 
agencies, thereby distributing its liabil- 
ity into comparatively small amounts. 
The reinsurance treaty company ad- 
mittedly derives its greatest income 
from the congested districts of the larg- 
est cities and from plants representing 
unusual values. It is, therefore, appar- 
ent that the treaty company is subject 
to greater possible percentage of loss 
on its income than the average agency 
company. Does not this in turn affect 





adversely the direct writing company 
looking to the treaty company for re- 
imbursement under unusual conditions, 
and may not this in turn affect the 
whole fabric of the gross amount of 
liability for which the direct writing 
company is responsible? 
Assets Back of Treaties 


“In following along this line of 
thought and in viewing the reports 
made in 1913, we find there are about 
twenty companies admitted to New 
York that are conducting reinsurance 
under the treaty plan. They are mostly 
from southern and southeastern Eu- 
rope, and their number has doubled dur- 
ing the past five years. 

“Their total liabilities at that time 
exceeded four billions of dollars and 
their total assets $37,854,673, or but 
$3,400,000 more than the premiums re- 
ceived during 1913. But four of these 
twenty companies had assets in the 
United States amounting to $2,000,000, 
and two only had passed the $3,000,000 
mark. 

What Premiums Amount To 


“Their premium income during the 
past five years amounted to $125,000,- 
000. Please understand, this income is 
only for the companies duly admitted 
and reporting to the insurance depart- 
ment, and does not include a great 
number of the smaller continental Eu- 
ropean companies which do an aggre- 
gate large reinsurance business in the 
United States, but make no returns 
thereof. 

“During the year 1913 the reinsurance 
companies reporting to the New York 
department showed a premium income 








of $38,000,000, and during that year 
about twenty United States companies 
were forced into retirement, largely on 
account of their ineffectual efforts to 
secure a proper agency representation, 
the local agents preferring to divert 
their larger and better grade of pre- 
mium income to the companies writing 
jumbo lines. 

“Within a very recent period a com- 
mittee from your association appeared 
before the National Convention of In- 
surance Commissioners and strongly 
urged protection for the smaller com- 
panies for the reason, first, that the 
smaller and medium sized companies 
were necessary to protect values in 
large cities and particularly in the con- 
gested districts. Second, that such 
companies acted against the tendency 
of monopoly. 

Inconsistency Is Shown 

“T beg to invite your attention to the 
perfect harmony in the citation of the 
figures representing the premium in- 
come of the treaty reinsurance compa- 
nies for the period of five years, and 
especially their increase proportionately 
during 1913, when about twenty com- 
panies secured $38,000,000 in premiums 
and during that same period twenty 
United States companies retired. Your 
committee from your association pleads 
to the insurance commissioners for a 
medium of protection for the small and 
medium sized companies, and departing 
from that convention as an evidence of 
their faith in such request, return to 
their respective offices and help along 
the small and medium sized company 
by diverting from them during one year 
$38,000,000 in premiums, more than 
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enough to sustain fifty good sized de- 
cent general agency companies, 


Destroy Medium-Sized Companies 


“In speaking of the action referring 
to the committee in doing these things, 
I do not refer to the individuals com- 
posing the committee, but as represent- 
ing the membership of your associa- 
tion. You plead one minute for the up- 
building of the agency companies in 
this country, combined with a spoken 
desire to invite new capital into the 
business, and the next minute you insist 
upon the treaty reinsurance company 
taking the premium income that you 
should give to that class of general 
agency companies for whom you plead 
and thereby very materially, in fact, 
quite successfully, lend your aid in de- 
stroying many companies of repute and 
of a size and character that the present 
great companies were once upon a 
time, and on whose moderate and net 
character of line was fostered the 
American agency system. 


Effect on Agencies 


“Do you expect, gentlemen, through 
processes of this character to maintain 
the American agency system? Do you 
expect through such actions to place 
any value on your local agency that to- 
day represents the hard work possibly 
of a lifetime? Do you, in contemplat- 
ing the result of your work, bear in 
mind your sons you have designed to 
carry on your work and perpetuate it 
and increase it after you have joined 
the great majority? 


Concentration of Business 


“In view of the conditions brought 
about through the processes referred 
to, the president of one of the great 
fire insurance companies gave voice to 
the sentiments that many possess, 
namely, that, within a decade or two, 
the entire business of fire insurance 
would be operated by not over twenty- 
five companies. While that statement, 
at a glance, today seems startling, yet, 
if we stop to consider but a short time, 
it does not seem unlikely or at all un- 
reasonable. If you gentlemen are in 
favor of seeing that prophecy fulfilled, 
keep right along the lines you have 
traveled during the past ten years, and 
particularly during the previous five 
years, and you will assist in making his- 
tory to conform to such anticipation. 

Little Interest Then 


“When that period arrives, there will 
be very little of interest in the meeting 
of your association. It may be attended 
by the graybeards who are now repre- 
senting the young element and who are 
leaning on the older members of today 
with the expectation of succeeding 
them, but I imagine the order of busi- 
ness will be a reading by the historian 
of some partially preserved record of 
your association of today. 


Looking at Actual Conditions 


“Il think we have kept ourselves well 
within the limitation of looking at ac- 
tual conditions, as now existing. We 
can see by a glance a review of the 
changes wrought during the past few 
years and from these sources, it is not 
an extreme idea to anticipate the future. 
These matters are of sufficient impor- 
tance for you to give them your most 
serious consideration. Admittedly, it is 
much easier to tear down than to con- 
Struct. It is also true that final econ- 
omy is ofttimes best served by tearing 
down a faulty structure and building 
new from the foundation rather than to 
waste money and energy in continually 
repairing and then having no assurance 
of any lasting profits from your invest- 
Ment. 

Hard Work to Restore Conditions 


“If it be your purpose to return to the 
Practice of moderate line writing and 
exchange of business between the good 
agents, it admittedly means hard work, 
a steady hand and a mind alert and 
Teady to meet emergencies. Some say 
geniuses are born, but they must be 
born again of study, struggle and work. 

Our association possesses ama with 




















such qualifications. If success is to be 


forms, they must be willing to act as 
leaders and the others to follow and 


give them the support needed. Remem- 

ber these things. cannot be accom- I H E Be N DO N 
plished if one is to stop and eternally 

consider whether it is to his personal 

advantage. Sacrifices must be made in ASS i RAN( E 

the advancement of the individual as 

well as the nation 


act te Wentet CORPORATION 


“As I have stated, I have no criticism 
to offer on the conduct of either com- 


bo Lines and Reinsurance Treaties. It 


will be awaited with great interest and (Including Re-Insurance Reserve) 
we apprehend it will be of a character 
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— the system responsible a these 84 William Street CHARLES L. CASE, Manager 
conditions is wrong and should not NE ’ 
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“Gentlemen of the association, I have 
presented the testimony in the case of Statement, January Ist, 1914 
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is now in your hands and the verdict Liabilities in U. S. © © ° - - 2,677,662 
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This old established institu- 


tion has been a synonym of strength 
and staunch protection for just about nine- 
ty years. This long period has thoroughly 
tested and tried its fibre. It is stronger 
today than ever and its capacity will grow 
as the years travel on. 



















Local agents who represent the Penn- 
sylvania Fire are free from worry and care 
that harass those that have ephemeral 
institutions. They know that this old and 
tried company will be in the running every 
day regardless of the contingencies of the busi- 
ness. To have such a company in a local office 
gives an agent ccnfidence. He can recommend 
‘'t without reserve. It is a corporation that in- 
spires confidence. 
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HILDRETH REVIEWS YEAR 


CASUALTY UNION DISCUSSED 
Interests Not the Same—Progress of 
the Opposition to Annexes Is 
Shown 





In his address as president, C. F. 
Hildreth reviewed the problems that 
have engaged attention during the year, 
without touching on the details cov- 
ered by committee reports. Amalga- 
mation of the association with the Na- 
tional Association of Casualty & Surety 
Agents was discussed and the view ex- 
pressed that while such amalgamation 
might not be advisable, the same prob- 
lems confronted the members in cas- 
ualty as in fire insurance. The annex 
situation and other questions were also 
discussed. 

Mr. Hildreth’s address was as fol- 
lows: 

Text of the Address 


“The detailed work of the associa- 
tion during the months which I have 
been privileged to be its president will 
be presented to you through the reports 
of the various committees—executive, 
legislative, joint conference, grievance 
and organization—and I shall content 
myself with making a general rather 
than a detailed survey of the year’s 
activities and of the conditions now 
existing; and in so doing I shall over- 
lap as little as may be practicable the 
ground to be covered in detail by the 
committee reports. 


Union With Casualty Agents 


“It will be remembered that at the 
time of our meeting in Cincinnati in 
October, 1913, the distinctively casualty 
insurance agents were present and the 
newly organized National Association of 
Casualty & Surety Agents immediately 





came knocking at our doors for admission 
to membership with us, or rather for an 
amalgamation of the two organizations. 
To make such amalgamation possible 
and consistent the name of our associa- 
tion was changed from its old and time- 
honored appellation, the National Asso- 
ciation of Local Fire Insurance Agents, 
to that of the National Association of 
Insurance Agents, and the amalgama- 
tion was definitely decided upon by 
both associations, the details being left 
to the incoming executive committee 
and the mid-year conference. 


Question of Amalgamation 


“Shortly after the Cincinnati meeting 
opposition to the amalgamation and 
doubts as to its practicability—doubts 
which had always existed in the minds 
of some agents—began to be expressed 
in many quarters; and these doubts be- 
came so general that the actual work 
leading to amalgamation made but lit- 
tle, if any, progress. 

“It was hoped that the president and 
other officers and committeemen prom- 
inent in the work of the casualty asso- 
ciation would be able to attend the mid- 
year conference held in New York in 
March. Finding this impracticable, a 
joint meeting of the managing officers 
and committeemen of that organization, 





together with our own people, was held | 


in Buffalo on March 9, which meeting 


was participated in on behalf of this | 
association by Chairman Roth and | 
Woodworth, and your president, and | 


by President Fetzer and most of his 
board of directors on behalf of the cas- 
ualty association. 

“It became evident at this meeting 
that in the judgment of those present 
the time is not yet ripe for the amalga- 
mation, if indeed it is ever to occur. 


General Agency Problem the Obstacle 


“T think it may fairly be said that the 
general agency problem in casualty i in- 
surance is the principal obstacle in the 
way of the amalgamation. The general 
agent, as he exists in casualty insur- 





Cc. F. HILDRETH, Freeport, Ill 
President National Association 








ance, is an unknown thing in fire insur- 
ance. He partakes somewhat of the 
managerial functions of the fire insur- 
ance manager, and yet, generally speak- 
ing, he is also an individual producer 
as a local agent. As a local agent his 
interests are largely identical with our 
own interests, while it is not inconceiv- 





able that as a generdl agent his inter- 
ests are not only not identical with, 
but may be diametrically opposed to 
ours. 

“T think it is true that thus far the 
casualty association has been in its 
management and in its spirit the or- 
ganization of these general agents, who 
occupy a position between the full- 
fledged manager as known in fire insur- 
ance, and the purely local agent, who 
is the bone and sinew of our own or- 
ganization. 

Incongruity in Attempt 


“There is certainly some measure of 
incongruity in the attempt to weld to- 
gether in one working and workable 
body these diverse interests. 

“While the amalgamation question 
is still an open one, it is daily becom- 
ing more evident that our own mem- 
bers are casualty agents as well as fire 
agents, and that they need the same 
protection of their casualty interests 
that this association is giving them, in 
increasing measure, in their fire insur- 
ance business. 


Protection for Casualty Agents 


“Ownership of expirations, overhead 
writing and territorial rights are just 
as vital questions in casualty insur- 
ance as in fire insurance. And this as- 
sociation will fall short of measuring 
up to its full opportunity if it shall 
neglect the interests.of the member- 
ship in these matters. Whether this 
protection shall come through amalga- 
mation or through the organization of 
a casualty section independent of the 
existing casualty association, or by 
some other means, is not for me to say. 

“As you have learned by the printed 
program, the whole question will be 
considered in a session set apart for 
that purpose Tuesday afternoon. I 
hope the best thought of our strongest 
men will find expression at that time. 

Welcome to Casualty Men 


“We are pleased to welcome the rep- 
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, cca agents in Milwaukee have al- 

ways been leaders in the Agency 
The city has been for years 
imbued with the importance of the Na- 
tional and State Associations. The agents 
send through this medium greeting to their 
fellows, following the splendid convention 
We believe that through 
these meetings the real agency spirit of the 
country is fostered and developed. 
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resentatives of the casualty association 
and all others connected with any of 
the varied insurance lines who are with 
us today. We are very glad indeed to 
have them here and to extend to them 
the privileges of the floor. 

“The annual meeting of the National 
Association of Casualty .& Surety 
Agents is to be held at White Sulphur 
Springs, W. Va., Sept. 21-25. An invi- 
tation has been extended to our officers 
to attend this meeting, and President 
Fetzer adds: ‘We shall hope that we 
may not only have a goodly number 
of your membership, but that we may 
have a committee representing your 
association with us.’ 


Discussion of Annexes 


“The ever-present and ever-irritating 
underwriters agency question has 
forced itself on our attention through- 
out the year. Possibly the most prom- 
ising feature in this connection has 
been the interest shown in the matter 
by the National Convention of Insur- 
ance Commissioners. A hearing before 
a subcommittee was held in Chicago in 
April, which was attended by Messrs. 
Woodworth, Pellet and your president, 
on behalf of this association, and by 
Messrs. Stoddart and Tuttle on behalf 
of the annexes. So far as I have been 
informed, the subcommittee has not yet 
formulated its report, but the interest 
shown by members of the subcommit- 
tee and by numerous other commission- 
ers was a gratifying indication of the 
importance of the question in the minds 
of the supervising officials. 

Clarified the Issue 


“€ommissioner Winship of Michigan 
has issued a ruling which, while not 
excluding the annexes, has forced them 
to pose as just what they are—depart- 
ments or general agencies of the com- 
panies, and as such, merely devices for 
the evasion or violation of agency limi- 
tation principles. 

“It. seems to me that this Michigan 
episode has been chiefly useful in clari- 
fying the issue. It i is hardly consistent 
to pose before the insurance commis- 
sioners as a company department and 
at the same time demand of its compe- 
titors and of the agents the treatment 
and rights properly accorded to an in- 
surance company. These two incon- 
sistent poses are likely to live to plague 
their authors. 

Tllinois Ruling on Annexes 


“Judge Rufus M. Potts, superintend- 
ent of Illinois, called a hearing on 
annexes in Springfield on June 1, which 
was largely attended by Illinois agents, 
including your president, and by a num- 
ber of the more prominent managers of 
underwriters agencies. As a result of 
this hearing Judge Potts ordered the 
annexes to cease doing business in IIli- 
nois on or before July 10. Prior to that 
date many of the companies operating 
these institutions commenced suit in 
the United States court against Judge 
Potts asking that he be enjoined from 
enforcing the order. It is understood 
that the case will come up for a hear- 
ing on its merits in late September or 
in October. 
ie Mr. Dean’s Review 


“I may fairly say that it is generally 
conceded that Judge Potts has shown 
a grasp of the points involved in this 
long controversy that has proven sur- 
prising in a man whose insurance ex- 
perience has been limited. 

“In view of his presence with us and 
on our program I shall content myselt 
with this brief statement of facts. 

“A striking contribution to the dis- 
cussion was made during the year by 

F. Dean, western manager of the 
Springfield, in his pamphlet, “The An- 
nex Scramble.” Mr. Dean has brought 
those scholarly traits of his to bear in 
his analysis of this question, and a 
perusal of the pamphlet will well re- 
pay any of you, even though you may 





not be wholly in sympathy with all of | 


the author’s conclusions. 
Augusta Rate War 


“It had been hoped that rate wars | 


had become extinct, but the Atgusta, | 


| 


Ga., incident has shown that sporadic 
cases still exist. 

“The Augusta Board had a very 
stringent rule on underwriters agencies, 
embracing the companies operating 
them and other companies which might 
chance to be managed in the same gen- 
eral agency office. I think it cannot be 
seriously questioned that this rule was 
more stringent than the present state 
of public opinion will sustain. 

“Captain E. S. Gay, southern man- 
ager of the North America and the 
Philadelphia Underwriters, considered 
the interests of his general agency men- 
aced by the stringency of this rule, and 
resorted to that barbarous and wholly 
unjustifiable relic, the rate war. From 
the best information at hand he appears 
to have whipped the Augusta agents in- 
to line, and to have brought about the 
dissolution of the Augusta Board. 

“I believe that Captain Gay and the 
interests that he represents will find 
this a costly victory, as in fact I think 
it should be. In this, as in most other 
conflicts between companies and agents, 
the annex has proven the real bone of 
contention. I trust the day is not far 
distant when it will be a thing of the 
past. 

Jumbo Lines and Foreign Reinsurance 

“This 


serious present-day menace 





will be treated in an address tomorrow 
morning by James F. Joseph, vice-presi- 
dent of the Sterling Fire of Indianapo- 
lis. Mr. Joseph’s long experience with 
one of the jumbo writers, and his pres- 
ent connection with one of the smaller 
companies, admirably fit him to speak 
with authority and intelligence on this 
vexed question. I bespeak your care- 
ful consideration of the subject as it 
shall be presented by Mr. Joseph. 

“In this connection we can but won- 
der what effect the present European 
struggle will have on the foreign rein- 
surance companies that have levied 
such heavy tribute on American pre- 
mium money in recent years. Nor need 
this wonderment be wholly confined to 
the field of reinsurance companies. 
Should the struggle long continue it 
can hardly fail to make itself felt by 
all companies domiciled in Europe, if 
indeed our American institutions be not 
handicapped thereby. Let us hope that 
this latest folly of kings may be of 
brief duration. 


State Rating Measures 


“One of the anomalies of fire insur- 
ance is that the unfairest laws and the 
worst persecution come from those 
states where the companies’ experience 
has been the least profitable; or to 
state it more accurately, the most un- 





profitable. Following the commotion 
and suspension of business last year in 
Missouri, came the passage of a very 
drastic law in Kentucky, which virtually 
forced the suspension of business by 
practically all the stock companies do- 
ing business in that state. As in Mis- 
souri, a compromise has been effected 
in Kentucky under which the compa- 
nies have resumed business, and a com- 
mission has been appointed to recom- 
mend revisions of the insurance law, 
which it is hoped may do justice alike 
to the companies and the public. These 
two cases are fresh instances of how 
not to do it. 


Protection From Further Encroachment 


“In connection with these unhappy 
events I call your attention to the re- 
cent United States supreme court de- 
cision sustaining the Kansas rate-mak- 
ing law. In brief, the court says that 
insurance is so thoroughly impressed 
with a public interest that the state 
may properly assume the rate-making 
functton. 

Opens Legislative Flood-Gates 


“The decision was by a divided court, 
but it has all the force in law of a 
unanimous decision, and I fear its ef- 
fect will be to open the flood gates of 
anti-insurance legislation in many other 
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states. It is, of course, useless to quar- 
rel with the supreme court, and yet I 
feel that we may indulge the thought 
that however useful, even necessary, 
insurance in its various branches is to 
the public, it is not more vital than 
food, clothing and house rent. And I 
fail to see the logic of a decision even 
by so august a body as the supreme 
court, that allows the state to fix the 
price of insurance protection while 
leaving the price of these other neces- 
saries to be controlled by the law of 
supply arid demand. 

“In fact, the dissenting judges point 
out that it is but a short step further 
for the law-makers to assume to dic- 
tate the price of all the commodities 
of every day life. 

“With the legislatures and a consid- 
erable popular prejudice against us, and 
with the constitutional “lid off?’ it 
seems to me to have become a most 
serious question how the fire insurance 
business can be protected from further 
encroachment and be allowed to earn 
sufficient profit to enable it to perpe- 
tuate its usefulness to the public. 

State Insurance 


“In addition to the repressive legis- 
lation heretofore spoken of, is to be 
considered the marked tendency toward 
state insurance, a tendency that has be- 
come law in a few states, confined, 
however, to one or two lines, and which 
is now being agitated in other states. 

“Wisconsin is to vote on amendments 
to the constitution this fall that will, if 
adopted, permit the state to engage in 
any line of insurance that the legisla- 
ture in its infinite ignorance of insur- 
ance may decide to be a proper function 
for a state that has already seemed to 
reach the limit of a state’s proper ac- 
tivities. I am informed that there is 
but little likelihood that the amend- 
ments will be adopted, but our Wis- 
consin brethren will breathe more 
easily when the crisis is passed. 

Ekern Back of It 


“T regret that our old friend, Com- 
missioner Ekern, is back of this per- 
nicious attempt to usurp the powers 
and functions of private business. I 
can but believe that we are going too 
far in the way of being governed. 

“My own judgment is that the 
growth of just such institutions as this 
association of ours will have a marked 
tendency in the direction of educating 
and influencing public opinion. An 
educated public opinion will eventually 
assert itself in the conduct of our gov- 
ernmental affairs. 

“W. S. Diggs of Cincinnati, whose 
successful work as president of the In- 
surance Federation of Ohio has been 
notable, will speak to us upon the im- 
portant question of “Cooperation of 
Insurance Interests.” I am sure that 
Mr. Diggs will have much to say along 
the line just under consideration. 

Pund for Extension Work 


“The handling of the extension fund 
raised at the Atlanta meeting two 
years ago has remained in charge of 
the executive committee, and I have 
no doubt will be touched upon in the 
committee report. I hope that we may 
have no diminution of this fund as time 
goes on, but rather that its usefulness 
may be so demonstrated as to lead our 
generous men on to even greater gen- 
erosity. 








Cream of the Business 


“I have no doubt that the executive 
committee will treat of the subject of 
membership in connection with the ex- 
Penditure of the extension fund, but I 
take the opportunity of saying that 


while I consider a large increase in our | 
membership most desirable, I have | 


never been at all disturbed by the fact 
that the membership of the association 
1s admittedly small in comparison with 
the full number of fire insurance agents 
in the country. So long as we have no 
agency qualifications laws, and so long 


as the companies act on the theory that | 


meither capital, intelligence nor expe- 


Msurance, so long will a large propor- 


rience are essential to the work of fire | 


| 


| 
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New Brunswick 


Fire Insurance Company~ 
of 


New Brunswick, N. J. 


This company is a progressive, dependable company, always 
keeping faith with the public and dealing honorably and fairly 
with its agents. It will notcountenance any practices preju- 
dicial to the best interests of the agency force, who are the life 
blood of the business. Itrecognizes that, while the companies 
furnish the stock in trade, the agents produce the customers. 
It is controlled and represented by officers who are liberal 
minded and fair in all their dealings. 


Its conservative growth can be seen by reference to any sta- 
tistical table. It does a business limited in volume accord- 
ing to its assets and surplus to policy holders. It seeks and 
appreciates loyal agents to represent it, and, on the com- 
pany’s part, it stands steadfast at all times, in support of all 
such agents, particularly in their advocacy of all measures 
which are vital to the life of the American agency system. 


If you are an agent who, on behalf of your companies, 
always act as though your own interests were at hazard, and 
you need a company who will assist and stand by you at all 
times, we would like to hear from you. Our present agents 
and policy holders are our best references. 


Such agents can help us build up a strong, vigorous com- 
pany, and we can assist them in maintaining the dignity of 
their business and assist in preventing the anak of the 
agency business from passing into the hands of a few very 
large concerns and, at che same time, act as a protective force 
to policy holders; for it isan ancient and well-admitted pro- 
verb that “It is not well to have all your eggs in one basket.” 


New Brunswick Fire Insurance Co. 


George A. Viehman, President Charles D. Ross, Secretary 


H. H. Ingalls, Western General Agent 


1501 Insurance Exchange, Chicago, III. 
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tion, in point of numbers, of the agents 
be men with no real interest in the up- 
building of the business. We must do 
our share in the education of this vast 
mass of agents. But in the meantime 
we may properly congratulate our- 
selves on quality rather than qunatity, 
realizing that the proportion of cream 
to skim milk is small even among the 
best dairymen. 


own offices, where the evils of a lack of 
uniformity are more appreciated than 
they are when the agent is the only 
sufferer. 

“I recommend that the incoming offi- 
cers and executive committee take 
steps to carry forward this work dur- 
ing the coming year. 

Central Printing Plant 


“A movement for a central printing 





“There can be no doubt that our 
membership is made up very largely of 
cream rather than skim milk; and it 
seems to me to betoken no improper 
lack of modesty that we felicitate our- 
selves on this fact. 


American Agency Bulletin 


“The publication of the Weekly Bul- 
letin, commenced during the previous 
year, has gone forward, has proven ex- 
ceptionally useful, and I hope that the 
time will soon come when the monthly 
and weekly publications may be merged 
into one weekly periodical reaching all 
our members. In the meantime Edi- 
tor Putnam has shown a gift for boil- 
ing down the news so that this Weekly 
Bulletin has proven an exceptionally 
welcome visitor to the busy man. 


Competition of Brokers 


Throughout the year there has been 
no cessation in the competition of large 
city brokers. With the centralization 
of ownership of large manufacturing 
plants in the hands of trust magnates, 
it is not unnatural that the owners 
should want to place their insurance in- 
terests entirely in the hands of some 
one concern where capable and intelli- 
gent service may be had. This ten- 
dency would be sufficiently hard to 
combat were the individual local agents 
of the country always well qualified by 
intelligence and experience to serve the 
interests of the owner. It is not to be 
expected, however, that each local 
agent can become a specialist in each 
line of manufacturing, because his field 
of observation and operation is limited. 

Suggestion of Help for Agents 


“He is thus handicapped both by an 
absentee ownership and by superior 
experience on the part of the broker. 
This condition has led to the sugges- 
tion that this association establish an 
engineering department to be presided 
over by an engineer who shail be famil- 
iar with the schedules in use in the va- 
rious sections of the country, and shall 
be qualified to afford our members and 
their customers the expert service now 
afforded by the large city broker. I 
have not gone into this matter thor- 
oughly enough to judge fully and 
finally of its practicability, but it seems 
to me to be well worth our careful con- 
sideration. 

Should Aid in Fire Prevention 


“The association has maintained its 
membership in the National Fire Pro- 
tection Association, and was _ repre- 
sented at its annual meeting in Chicago 
by Vice-President Stubbs of St. Joseph, 
Mo. Too much importance cannot be 
attached to the necessity of reducing 
the fire waste of the country. Our 
membership must cooperate individu- 
ally and collectively in this work if we 
are to live up to our opportunities for 
usefulness in helping to conserve the 
property values of the land, and inci- 
dentally in building up our own busi- 


ness. 
Uniform Blanks 


“The progress of the uniform blanks 
has not been as rapid as is to be de- 
sired or reasonably expected. Possibly 
much of this fault lies with your presi- 
dent, who remains chairman of the 
committee on uniform blanks, and who, 
because of the many other demands on 
his time, has been unable to carry the 
work forward as it should be. 

“The August Bulletin will contain 
copies of the account current and en- 
dorsement blanks. These two blanks 
could be adopted by agents almost 
without the consent of the companies, 
and their general use would, I am sure, 
bring the companies to adopt them as a 
‘means of restoring uniformity in their 


plant undertaken by a committee of 
western managers, seems to have come 
to naught. A similar movement un- 
dertaken in, and thus far confined to, 
Michigan, bids fair to be successful and 
to lessen the printing cost to the com- 
panies and to lighten the burdens of the 
agents in that state. 

“As I understand it, this movement 
contemplates only the matter of policy 
forms and riders and does not involve 
the daily report, endorsement blanks 
and account current blanks. These 
blanks in their multiplicity of forms, 
good, bad and indifferent, are the real 
scourge of the local agent. While the 





Michigan agents may be grateful for | 


the slight relief promised by this move- 
ment, no great relief will be ‘had in 
Michigan or elsewhere until the blanks 
that I have enumerated shall have be- 
come uniform. May the Lord hasten 
the day. 


Salem Conflagration 


“While there has been no let-up in 
the general fire waste, the old town of 
Salem has been the one supreme suf- 
ferer from the fire fiend. Salem, as you 
know, is the home of Frederick E. 
Warner, president of the Massachusetts 
association, and chairman of our or- 


ganization committee, and I have felt 
it fitting that the sympathy of this as- 
sociation should be tendered to Mr. 
Warner and his stricken townspeople. 

“Apart from the pecuniary loss, much 
that was historical in old Salem was 
destroyed by this fire, and can, of 
course, never be replaced. 


Shingle Roofs 


“This conflagration has again demon- 
strated the danger resulting from the 
common use of shingle roofs, and vin- 
dicates anew the attitude of the fire 
prevention engineers in working for 
their restriction. It has shown, too, 
the fallacy of the claim of the factory 
mutuals to be practically exempt from 
the conflagration hazard. Several of 
the highest class of factory mutuals, 
wholly without capital stock and with 
limited resources other than the funds 
of their policyholders, have been caught 





with net lines so stupendous as to 
‘stagger even those jumbo _ writers 
among the stock companies that spe- 
cialize in sprinkler equipped business. 
| “This disaster, added to that at Chel- 
| sea, Mass., places arguments in the 
hands of our own agents in meeting the 
competition of the mutuals that should 
not be overlooked. 

“Another similar disaster coming 
| soon would turn dividends into assess- 
ments in short order, and make some 
of our large assured feel the impor- 
tance and danger of the contingent lia- 
bility which they have been in the habit 
of ignoring in the matter of mutual in- 
surance. 

Question of Return Commissions 





“It has long been an open and per- 


plexing question as to whether the 
agent of an insolvent company is liable 
to the receiver for the return commis- 
sion on return premiums on business 
terminated by the receivership. This 
question has become acute during the 
past year in the instance of the receiver 
of the American Union Fire of Phila- 
delphia, who is urging the collection of 
these return commissions. Mr. Carey, 
of the Carey & Zimmerman agency of 
Cincinnati, former agents of the com- 
pany in question, has given much at- 
tention to this matter, and to ‘the end 
that the question may be settled ance 
and for all, a committee has been ap- 
pointed of which Mr. Carey is chair- 
man, with authority to take whatever 
steps may be necessary to bring the 
case to a final adjudication. 

“There seems to me to be no moral 
or legal room to doubt that an agent’s 
commissions are fully earned when the 
business is placed on the books and 
accepted by the assured and the com- 
pany. When his agency is terminated 
by any act of the company, voluntary 
or involuntary, he should not suffer the 
loss of commissions already fully 
earned. 

“IT hope our membership will sup- 
port Mr. Carey and his committee in 
this important matter. 

President’s Activities 


“The president’s activities during the 
year, aside from the. correspondence, 
which in itself has grown to a con- 





siderable volume, has consisted of at- 
tendance upon the casualty conference 
of the commissioners’ association in 
Chicago in December, the hearing on 
| underwriters agencies by the commis- 
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Iepresent The Company 
That Everybody Knows 


Why waste your time and energy in bonding your clients except in a Company that 
the public knows, one with which it is familiar as a leader? 


What company for years has done the largest volume | What company has a special agent in every state, aid- 
of surety business ? | ing and stimulating its agents? 


United States Fidelity and Guaranty Company | United States Fidelity and Guaranty Company 


What company pays its dividends annually to its 
| stockholders out of its investments, and from this same 
| source has over $50,000 to spare? 


° ° ° 
United States Fidelity and Guaranty Company | United States Fidelity and Guaranty Company 


What company leads in surety premiums in each of | 
a large majority of the states? 


What company has the greatest number of bonds on | What company does not have to rely upon the premiums 
file in most of the probate courts of the country? | written or the profits from its business to pay its dividends? 
| 


United States Fidelity and Guaranty Company United States Fidelity and Guaranty Company 


Long a leader in the surety field, this company, five years ago, recognized the need of greater facilities for 
its agents and entered the casualty insurance field. Already it is recognized as 
one of the great casualty companies of the country. 


Admitted Assets - - - $8,588,110.71 
Capital - - - - - - - 2,000,000.00 
Net —- ot! ini Oe oe 


August 1, 1914 


LINES WRITTEN—AII forms of Fidelity and Surety Bonds, and Workmen’s 


Compensation, All Classes of Liability, Automobile, Burglary, 
Accident and Health and Plate Glass Insurance. 


United States Fidelity and: Guaranty Company 


JOHN R. BLAND, President 
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sioners’ subcommittee, held in Chicago 
in April; appearing as a witness at Sup- 
erintendent Potts’ hearing on annexes 
in Springfield, Ill., in June; conference 
with casualty association officers in 
Buffalo and mid-year conference in 
New York in March, followed by the 
southeastern round-up at Atlanta, 
which I was privileged to attend in 
company with Secretary Putnam, Vice- 
President Stubbs and Manager Anken- 
bauer of Cincinnati. I have also at- 
tended and spoken at the state meetings 
in Rochester, N. Y.; Oshkosh, Wis., 
and Grand Rapids, Mich., while being 
obliged to-decline invitations to the 
Iowa meeting at Des Moines and the 
Pennsylvania meeting at Pittsburgh be- 
cause of the press of other engage- 
ments. 


Work of the Presidency 


“It has come to be no small drain 
upon a man’s time to fill the office of 
president of this association, if an hon- 
est attempt be made really to fill the 
office. Yet it is a pleasant burden to 
bear if the incumbent may always have, 
as I have had, the cordial support and 
cooperation of the secretary- treasurer, 
and of such a corps of coworkers in 
offices and on committees as it has fal- 
len to my lot to have during my term 
of office. I cannot too highly com- 
mend them for their support and co- 
operation. 

“It will be remembered that it has 
been the custom of the association to 
elect its president for but a single year, 
and that this custom has in recent 
years been departed from only in the 
case of my illustrious predecessor, who, 
because of his peculiar gifts, was able 
to render a service within the power 
of but few men. This illustrious serv- 
ice was interfered with during his first 
year by serious illness, and it was only 
fitting, both in justice to him and to 
the association, that he be reelected for 
the second year. 


Not a Candidate 


“No such condition exists at the pres- 
ent time, and I know of no reason why 
the earlier usage should not be revived 
and a single term made the order of the 
day. I realize that this has the appear- 
ance of declining an invitation that has 
not been extended, but I know the spirit 
that always actuates the good fellows 
associated in these annual meetings, 
and J feel sure that it will make 
smoother the path of the nominating 
committee and of the convention itself, 
to know that I am not in any sense a 
candidate for reelection, and that no 
consideration need be given my feelings 
in this matter. 

The mantle of the president of this 
association has proven an accommo- 
dating garment, expansive enough to 
cover the bulky shoulders of my pre- 
decessor and snug enough, may I hope, 
to adapt itself to a lesser form without 
being too noticeable a misfit. At any 
rate I have played Elisha to Mr. South- 
gate’s Elijah to the best of my ability. 
I shall hope to pass this mantle on to 
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of the Year Are Reviewed 





Brokers and Annexes Scored 


Chairman Woodworth of Joint Conference Commit- | 
tee Comments Sharply on Companies That Support 
Two Foes Opposed by Local Agents—War Measures 









































committee was devoted to the 
brokerage and underwriters agency 
questions. It was presented by Chair- 
man C. H. Woodworth, of Buffalo, 
whose comments on both subjects were 
caustic. The report was as follows: 
“As you may recall, our report of last 
year spoke of the conference held by 
our members with the companies’ com- 
mittee which was amicable and inter- 
esting, but without definite results. 
The company representatives at that 
time, some tacitly and others positively, 
admitted their inability to take any 
active measures through their organi- 
zations to relieve agents from the 
handicap enjoyed by national and in- 
ternational brokers and from the evils 
resulting from the operation of under- 
writers agencies. 
Benefits Enumerated 


Tc report of the joint conference 


“Since that time the companies con- 
nected with the great organizations 
have liberalized their forms and meth- 
ods to some extent. The greatest bene- 
fit from these changes is being enjoyed 
by the companies. The brokers com- 
ing next in the line of beneficiaries, 
and at the tail end come the agents, who 
enjoy the privilege of writing a little 
more business for brokers. The com- 
mittee of managers who engineered 
this deal had an illuminating session 
with some of the big brokers who were 
not at all bashful in their statements 
or modest in their demands. One of 
these recommended the managers to 
close up the American agency system 
and leave all the business to the 
brokers; other less progressive thought 
the agency system would better 
continued to take care of the business 
that is not worth the brokers’ atten- 
tion. 


Solicit Brokers’ 
“Another move of a few companies, 


supposedly in the interest of the agents, 
is the hiring of men to solicit business 


Business 





my successor at the close of the con- 
vention as I received it at Cincinnati 
a year ago, without “Spot or wrinkle 
or any such thing.” I now pledge to 
that president and to this association 
whatever of assistance I can render him 
or it throughout the coming year.” 
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be | 


from brokers for the companies’ agents 
to write. This movement is in our 
opinion ill-advised. Instead of help- 
ing brokers to prey upon the business 
of agents, the companies would. better 
help their local representatives to suc- 
cessfully compete with brokers. It is 
manifestly unjust to tie the hands of 
local agents while assisting brokers ta 
gobble their business, Underwriting 
today is so largely a matter of jockey- 
ing rates and juggling forms that the 
old fashioned agent finds it hard to 
keep up with the procession and the 
tenderfoot is unable to successfully 
compete with the experienced metro- 
politan broker who is wise to all the 
tricks of the trade. 


Companies Learn the Schemes 


“All the schemes for producing busi- 
ness come to the knowledge of com- 
pany managers, and those that are per- 
mitted of brokers should be disclosed 
to agents. It would take men and 
money to do this, but it would be a 
source of profit to companies. When 
the agent in Lonelyville is taught by a 
representative of his company to hold 
or get back the only big premium risk 
in his town his interest in and loyalty 
to that company will be as marked as is 
his disgust and indifference while the 
risk is lost to him entirely or while a 








Cc. H. WOODWORTH, Buffalo 
Chairman Joint Conference Committee 








small part is doled out to him by some 
metropolitan broker. 


Commissioners Taking Notice 


“As instructed at the last annual 
meeting, your committee put up the 
underwriters agency question to the state 
insurance commissioners, approaching 
them through Commissioner Button of 
Virginia, whose interest and assistance 
in the matter has been greatly appre- 
ciated. The commissioners’ association 
appointed a subcommittee on under- 
writers agencies, consisting of Button 
of Virginia, Winship of Michigan and 
Johnson of Pennsylvania, who gave 
your committee a hearing at the cem- 
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In these days of multiplying an- 
nexes, it pays local agents to 
safeguard their renewals by rep- 
resenting a single company op- 
erating under its own name and 
following the sole agency system. 


An agency of the Industrial Fire 
is a direct one and all the rights 
of the local representatives: are 
respected in every way. 
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missioners’ convention in Chicago April 
15. There was no other business be- 
fore the convention at that hour and 
in addition to the full subcommittee 
there were present at the hearing a 
number of the other commissioners. 
All manifested an interest and an un- 
derstanding of the question that was 
most gratifying and in marked contrast 
with their attitude when we discussed 
the subject with them at Milwaukee 
two years ago. 
Two Hearings on Annexes 


“Your committee presented a brief 
giving the grounds of our opposition to 
underwriters agencies and we had the 
valued assistance of President Hildreth 
and C. S. Pellet in oral argument and 
in the answering of the commissioners’ 
questions. The underwriters agencies 
were represented at the meeting by 
John H. Stoddart of the New York 
Underwriters and Manager Tuttle of 
the Fidelity Underwriters. These gen- 
tlemen said nothing in defense of un- 
derwriters agencies, per se, devoting 
their great abilities to special pleading 
for their respective organizations. 

Previous to this hearing Commis- 
sioner Button recommended to the Vir- 
ginia legislature specific legislation 
against underwriters agencies and Com- 
missioner Winship had issued his far- 
reaching and valuable ruling against 
them. Since the hearing referred to, 
Superintendent Potts of Illinois held a 
hearing on the subject when this asso- 
ciation was represented by President 
Hildreth and other Illinois members. 

Potts’ Ruling a Solution 


“The ruling of Commissioner Potts 
on underwriters agencies, issued after 
this hearing, if not reversed or modi- 
fied, will probably be a solution of the 
matter satisfactory to our members, 
The campaign against underwriters 
agencies is not confined to the com- 
missioners or states mentioned. Other 
commissioners are working on the 
proposition and the National Conven- 
tion of Insurance Commissioners is 
preparing a form of legislation on the 
subject to recommend to all states. 

The company members of our joint 
conference committee were chosen 
some years ago at an informal meeting 
of managers called by Mr. Correa of 
the Home of New York. It was sug- 
gested during the year by managers 
on and off the committee that the com- 
mittee be enlarged by the National 
3oard, and our secretary approached 
the president of the National Board 
upon the subject, but received no en- 
couragement. So long as the member- 
ship of company organizations is di- 
vided upon the question of under- 
writers agencies we can hardly hope 
for active cooperation from them. 


No One Justifies a Parasite 


“We are sure that every member of | 


the association will join this commit- 
tee in regretting that a thing so un- 
worthy as are underwriters agencies 
should disturb the natural relations be- 
tween our association and company or- 
ganizations and that all will join us 
in the wish that this parasite, which no 
man has the audacity to justify, may be 
removed and peace, harmony and co- 
Operation prevail in our business. 

“As the question of underwriters 
agencies was specifically referred to 
this committee we feel warranted in 
making a brief comment regarding 
them, with particular reference to their 
relation to agents, anticipating that the 
President and perhaps other officers 
also will discuss this evil at greater 
length. 

Is an Unmitigated Evil 


“The events of the year we are sure 
must have convinced the last man en- 
gaged in the business that the opera- 
tion of underwriters agencies is an 
unmitigated evil and the greatest men- 
ace within our business. Their man- 
agers do not pretend to justify their 
existence or operation. Consider the 
record of the year and note the increase 
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Its policies have been worth their face value every 
day for the two-thirds of a century of its corpor- 
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Paid Up Cash Capital .. . 


$300,000.00 
Net Surplus to Policy Holders . 425,205.06 
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in America 
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in number, rapacity and power of these 
parasites. 

“Company organizations under threat 
of destruction yielding privileges to 
underwriters agencies, which their 
managers themselves cannot claim to 
be just, fair or equitable. Companies 
that have proudly proclaimed their 
freedom from any underwriters agency 
taint climbing down from their pedes- 
tals and putting their feet in the trough 
and trailing into court with the rest 
of the herd to defend what they have 
heretofore unqualifiedly condemned 
and must in all honesty still condemn. 

Attitude of National Board 


“That fine old institution, the Na- 
tional Board, claiming to have no 
authority to confer with local agents, 
and allowing its chief counsel to go 
into the courts to fight for the legality 
of underwriters agencies. 

“Consider the utter disregard of the 
rights and interests of all concerned, 
except themselves, by underwriters 
agencies in their dealings with agents 
and local boards—always and every- 
where the same attitude: ‘Get all, give 
nothing.’ 

“What today is crowding small stock 
companies out of business and discour- 
aging the organization of new com- 
panies? Underwriters agencies. Who 
today are imperiling the local boards 
of every large city in the country and 
many of those in the smaller towns? 
Who are threatening rate wars and the 
destruction of the agents’ business? 
Who, with unconscionable greed, pur- 
pose to rule or ruin the fire insurance 
business? The managers of under- 
writers agencies. 


Should Support Opposition 


“In view of these conditions agents 
should insist individually and through 
their local boards that underwriters 
agencies are not entities, but a dupli- 
cation of the parent company more or 
less disguised for the purpose of -de- 
ceiving the public and securing a sec- 
ond agency for the company. Those 
local boards who are demanding that 
the agency of the underwriters shall 
be considered an agency of the parent 
company are to be heartily commended 
and are entitled to our unwavering sup- 
port, Agents should more persistently 
prefer companies without underwriters 
agencies, or in other words, single 
agency companies, and should unitedly 
support insurance commissioners in 
their rulings and proposed legislation 
which will lead to the retirement or in- 
corporation of underwriters agencies. 

“Agents should take more interest in 
the election of legislators and the ap- 
pointment of commissioners and give 
them more attention after they are in 
office. Few such officials know much 
about insurance when elected or ap- 
pointed. Somebody will teach them. 
Agents must do their share of the work 
if we are to secure their good will and 
protection.” 
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Mayor Wallace G. Nye 


Welcomes Delegates 








Wallace G. Nye, mayor of Minneapo- 
lis, knows how to deliver an address of 
welcome. His talk on Monday morn- 
ing was dignified, in good taste, long 
enough and short enough. What more 
could be asked? Standing in the midst 
of a great city, whose site sixty years 
ago was part of an Indian reservation, 
he showed a justifiable pride in point- 
ing to its growth. 

He welcomed the visitors because 


they came as an organized body, ex- 


emplifying the advancement that has 
been made since the time when every 
man looked upon his business compe- 
titor with suspicion. Through organi- 
zation, he said, men are striving for 
better things. In Minneapolis, the busi- 
ness men no longer drive solely for 
business advantage, but for the better- 
ment of the city and of those not able 
to look after their own interests. 


Fire Prevention Work 


The mayor pointed out that three 
years ago the city became alarmed at 
the great fire loss. Since then it has 
done much to reduce it and it is going 
to do more. This is a work of interest 
to insurance men and one in which they 
have been of great service. 

As headquarters of one of the re- 
gional reserve banks, Minneapolis is 
the central market of a vast territory 
inhabited by 6,000,000 people, but with 
half its tillable land yet untouched. 








Timberlake Makes the 


Response to Welcome 











Thomas C. Timberlake, of Louisville, 
president of the Kentucky Association, 
responded to the address of Mayor 
Wallace G. Nye, -welcoming the agents 
to Minneapolis. After a hearty appre- 
ciation of the hospitality of the city, he 
touched on insurance problems, and 
said: 

“The trend of the times is toward 
paternal regulation of all lines of busi- 
ness, destroying individual initiative 
and individual responsibility, and rele- 
gating to generally untrained and un- 
prepared official boards the exercise 
of arbitrary powers to fix rates and 
rules, which tend inevitably to confis- 
cate or destroy a business which has 
taken years of intelligent labor and 
study to establish. 

Attacks on Fire Insurance 


“Unwise legislation in various states 
has singularly been directed to attacks 
upon fire insurance companies. But 
recently the companies doing business 
in Missouri and Kentucky were com- 
pelled, by the enactment and threatened 
enforcement of such laws, to discon- 
tinue writing business in these states. 
An intolerable condition ensued; busi- 
ness of every description was paralyzed, 
credits were stopped, mortgages fore- 
closed, and a realization brought to the 
business community that the indemnity of 
solvent fire insurance companies was 
vitally essential to commerce, and the 
basis of credit. A strong public senti- 
ment was aroused, and the great finan- 
cial institutions and commercial organi- 
zations brought their influence’ so 
successfully to bear, that a resumption 
of business, after months of inactivity, 
was secured, pending the formulation, 





by a commission, of new and hoped for 
satisfactory laws to be presented to the 
next legislature. 


Basis of Fire Rates 


“No business can stand the arbitrary 
fixing of cost, nor the fixing of arbitrary 
rates of fire insurance, for these are 
based upon the law of average through 
years of experience, the fire waste, the 
ever present danger of conflagration in 
cities, and the scientific study of com- 
bustion, fire resistance, construction 
and building material, water supply, and 
various other elements of hazard and 
safety, utterly unknown to those not 
intently, and all the time, occupied with 
the problems. 

“To the citizens of Minneapolis and 
the great state of Minnesota, we com- 
mend a serious consideration of these 
facts, in order that whilst protecting 
the people against excessive or discrim- 
inating rates, you may also conserve 
the common rights of the capital which 
protects your citizens against fire, and 
thus insure the solvency of the compa- 
nies, and through providing a reason- 
able underwriting profit, ‘make assur- 
ance doubly sure.’” 





BLEST BE—QUAKER OATS 


At meetings like this men who have 
known each other by reputation for 
years actually meet for the first time. 
The other morning William C. Hall of 
Akron, Ohio, and Lew W. Anderson of 
Cedar Rapids, Iowa, were introduced. 
Both handle Quaker Oats lines in their 
respective localities. In a few minutes 
they were holding a little reunion all 
of their own. 





Dakotas Well Represented 


The two Dakotas probably sent more 
delegates to this meeting than to all 
former conventions of the National as- 
sociation combined. Ten from North 
Dakota and three from South Dakota 
registered the first day. 








You will want the NEW POINTERS 
For Local Agents, just out this week. 
Order now and get the book at once. 
It contains all the information pub- 
lished in the “Pointers” department of 
Tue WESTERN UNDERWRITER in the past 
five years, arranged and indexed for 
ready reference. Price, $2. 

Tue WEsTERN UNDERWRITER Co., 


1362 Insurance Exchange, Chicago. 
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ABSOLUTE INDEMNITY 
STRICT INTEGRITY 
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The Success of the Small Company is a guarantee of the continued existence 
of the local agent 


THE METROPOLITAN FIRE INSURANCE CO. OF CHICAGO 


is a non-affiliating company and is free to make whatever arrangements it thinks proper with agents. It operates in Illinois 
only and would welcome correspondence with live agents who want a good company operated along safe and conservative lines. 


Alddress all communications to 


JOHN NAGHTEN & CO., General Managers (Est. 1863) 175 West Jackson Blvd., Chicago, Illinois 








Established in 1868 


Chicago 


UVLO 


R. W. A Great Insurance Center 


Hosmer Owing to the vast values in Chicago, EL IEL 
& Co its great railroad facilties, its being & LOEB 


the headquarters of western depart- shan cats Whddchai bell 
ments and insurance organizations, 





1737 Insurance Exchange, Chicago 


Suite 1551-1555 Insurance the city looms large on the under- 
Exchange writing horizon. 

CHICAGO Many agents in other cities have pst a 
lines to handle for their customers Pittsburg Underwriters 
where property is located in Cook Allemannia 
County. We shall be glad to serve Humboldt 

One of you at any time in this direction. Teutonia 
Citizens 
ae anes The hand of hospitality is extended. Ben Franklin Unilerwritese 
Keliable You are frequently in the city, and Union 
Chicago we invite you to visit the Insurance Birmingham 
Agencies Exchange and call on US. Believing United States Underwriters 


in the American Agency System, 
there is a bond of fellowship among 
local representatives, and we take 





All kinds of insur- this method of expressing our wish 
ance given prompt for the continued success of local 
and reliable atten- 

tion in our various men everywhere. 

departments. 




















Personal Service on : Special attention to 
FIRE INSURANCE Brummell Bros. Brokers and Agents 


COOK COUNTY MANAGERS Insurance Underw riters 


Williamsburgh City Fire Ins. Co. of New York 
Po wee Se Franklin Ins. Co. of Pittsburgh, Pa. 
y Insurance Co. of Albany, N. Y. 
German Fire Insurance Co. of Peoria, Il. 1501 Insurance Exchange 
German Fire Insurance Co. of Pittsburgh, Pa. 
New Branswick Fire Ins. Co. of New Brunswick, N. J. 


Loans lneranes Co. of Dayton, Ohio Phone Wabash 2056 175 W. Jackson Boulevard 
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ACTIVITIES ARE TOLD 


—_—_-—- 


YEAR’S WORK OF COMMITTEE 





Chairman Roth of Executive Body 
Gives Report of Matters Trans- 
piring Since Last Meeting 


The report of the executive commit- 
tee was written by Chairman E. C. Roth 
of Buffalo. It showed a satisfactory 
growth in membership and in the 
progress of the extension movement, 
besides showing the action taken on 
various matters during the year. Mr 
Roth was unable to be present and the 
report was read by Secretary Putnam. 
It was as follows: 

“Since our last meeting at Cincin- 
nati there has passed nearly another 
year of honest, persistent effort to 
carry out the objects of our associa- 
tion, objects which are of fundamental 
importance if we are to do our part 
in solving the complex and ever chang- 
ing problems confronting the business 
of insurance. With much done, vastly 
more remains to be done. 


Lack of Close Cooperation 


“We are in a period calling for alert- 
ness and vigilance on the part of all. 
Like other lines of industry our busi- 
ness has undergone vast changes, and 
has increased tremendously in volume 
and importance, but unlike most other 
lines, the business has not had the 
benefit of close cooperation between 
the producer and distributor, which is 
so essential for success in these days. 
We have problems and need the help 
of the companies, and feel that in no 
small degree they need us. Still it 
is a fact to be regretted, that in this 
direction of cooperation for mutual 
service between the companies and 
our association, we have as yet made 
comparatively little progress. 

Neglect to Educate People 


ur 


There is a world of good to be done 
in this direction. The radical ideas 
in recent legislation, are calculated to 
injure the business, and clearly show 
a misunderstanding in the chambers 
where laws are made, due to our ne- 
glect to properly educate the people 
in the rate scale or schedule methods. 
Such knowledge. would have gone a 
long way toward placing bad laws in 
their proper light before the law mak- 
ers. A lack of confidence somewhere 
along the line has injured us, as it 
must always injure any industry 
whenever the factors engaged do not 
work together. There would seem, 
therefore, to be good reason why we 
should do our part to clear away any 
misundertsanding between companies 
and our association. 


Must Get Back to Old Ideals 


“In the rush and scurry of business 
getting we have been carried away 
from old-fashioned ideals and must get 
back, for if our objects are the same, 
and they are, then the corner stone 
of success for the entire system of 
insurance is mutual self-help. Your 
committee expresses the hope that co- 
operation will not be longer withheld, 
and that we will take up the real work 
of reaching a better understanding 
and a mutual trust in each other that 
will command admiration and respect. 

Growth of Association Work 


“The work of the association has 
grown steadily month after month, 
additional assistance has been neces- 
sary and more space required to han- 
die the executive and editorial branches 
connected with the association’s pub- 
lications; so increased office room was 
secured at the old address, 55 Kilby 
street, Boston, where the secretary and 
his staff are now quartered with room 
enough to do their work properly. 

“Your committee reports with much 
pleasure that our financial record 
shows increased receipts in paid mem- 
berships, in subscriptions and in ad- 





vertising as well. Our fiscal year does 
not terminate until Aug. 31, so that 
these very satisfactory results are for 
the past eleven months. In a general 
way the increases approximate 25 per 
cent in paid membership, 30 per cent 
in subscriptions and in advertising, 10 
per cent. Total receipts for eleven 
months ending Aug. 1 were $21,459; 
and total expenditures $20,996, leaving 
a balance to the good of $463. The 
amount of cash in bank at the present 
time is $4,620. 
Stronger Than Ever 


“The association is stronger and 
better off at this time than in any previ- 
ous period of its history. 

“The association and Bulletin ac- 
counts are checked up and balanced 
monthly by an auditor. All receipts 
and fees, subscriptions or advertising 
are deposited to the account of the 
association, and payments therefrom 
are made on the approval of the 
finance committee by checks counter- 
signed by the president. A complete 
auditor’s report will be made on Aug. 
31, copies of which will be supplied to 
the various state associations, as well 
as to the individual members who apply 
for them. 


Extension Work Satisfactory 


“The larger portion of the second 
year payments to the extension fund 
have been received and no doubt the 
balance will be paid in before the end 
of the year. The committee has not 
found it necessary as yet to call for 
the additional subscription voted at 
Cincinnati, but may do so later. 

“The extension work has gone on 
actively, and the plan of allowing the 
payment of traveling expenses to state 
associations whose members volunteer 
to do extension work has proved most 
satisfactory. In addition to this, visits 
of representatives of the National asso- 
ciation to the various state associa- 
tions, treated as a part of the extension 
work, have been most profitable. This 
included conferences such as held: at 
Chicago and Atlanta during the year 
with officials of state associations, and 
these activities have all had the effect 
of stimulating work in increasing mem: 
bership. 

“Aside from the increase in member- 
ship, the work has brought about a 
broadening of the relationships among 
the members of the state and national 
associations, which will prove of in- 
creasing value. Since we begun exten- 
sion work in January, 1913, we have 
increased the total membership about 
50 per cent all told. This includes a 
period of 20 months at an expenditure 
of approximately $4,000. 


Weekly Bulletin for All Members 


“The Weekly Bulletin has proved 
most helpful in the extension work and 
has demonstrated its practical helpful- 
ness in association activities by its 
timely articles on current topics along 
the state associations, and its refer- 
ences describing the work of the Na- 
tional association as well as the every 
day happenings in the business. The 


Bulletin is intended to be useful and | 


is your publication, representing your 


cause, it is edited and printed for you ; 


and needs your support and help in 
its every effort to accomplish the ob- 
jects of our association. 

“Your committee believes that ar- 
rangements should be made to send 
the Weekly Bulletin to every member 
of the association. This will entail 
considerable additional expense, which 
we feel should be met, for we know of 
nothing that can compare with this 
weekly visitor to educate our members 
to a realizing sense of what our asso- 
ciation really means to them. We are 
quite certain that all members will give 
their hearty endorsement to this pre- 
announcement. 


Growth of State Associations 


“The state associations have been 
holding this year some particularly en- 
thusiastic and interesting meetings and 
reports are that the attendance has 

















OHIO FARMERS 


INSURANCE COMPANY 


Of LeRoy, Ohio 
ORGANIZED 1848 


F. H. Haw tey, President W. E. Harnes, Secretary 








STATEMENT JUNE 30, 1914 


Reserve for Outstanding Losses - - 
Reserve for Reinsurance - - - 


$ 108,336.18 
2,039,875.71 








Reserve for other Liabilities - - 52,854.00 
Reserve for Emergencies - $ 125,000.00 
Net Surplus - - 1,074,173.85 

1,199,173.85 

Assets - - - $ 3,400,239.74 

SIX MONTHS INCREASE 
In Assets In Reserve In Surplus 
$129, 616,82 $27,263.81 $58,496.49 








C. L. Hecox, Manager, Wisconsin, Illinois and Michigan, 
Insurance Exchange Building, Chicago, IIl. 














J. W. CoLeman, State Agent for Indiana, Warsaw, Ind. 


























CHAS. C. McCLURE, ~ F ‘ . MINNESOTA 
1911 Selby Ave., St. Paul 

| L. C. FLETCHER, p , MICHIGAN 
The Richelieu, Detroit 

A. W. KIRST, . ; : WISCONSIN 
115 Main St., Oshkosh 
| E. M. LILJEBLAD, ’ : ; OHIO 
41 Ruggery Bldg., Columbus, O. 
| F. S. YOUNG, ‘ ; ; ; DES MOINES 





DELAWARE 
UNDERWRITERS | 


AU 3 WG Ff 


Third and Walnut Streets 
PHILADELPHIA 


J. PARSONS SMITH, Manager 


Issuing Policies of the 


Westchester Fire Insurance 


ONE OF THE LEADING AND STRONG- 
EST INSTITUTIONS OF THE COUNTRY 


Co. 


@ Ask a Delaware Underwriters agent his opinion of the 
office and he will give you a statement that will satisfy 
anyone as to its service. 


WESTERN FIELD MEN 
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have nothing further to report and 
| await the action of the convention. 
American Agency Bulletin 


“We are pleased to report continued 
growth in this publication in circula- 


been distinctly larger than heretofore, | success, though we have advices that 
and we note with much pleasure that | the matter is in the hands of the execu- 
each year furnishes abundant evidence | tive committee of the Eastern Union, 
that a ae are developing | which is looking into the matter. 
a life of their own. This progress is A 

o.8 : : ction on Overhead Writin 
made strikingly evident by the readi- 4 












































ness with which educational and con- “Overhead Writing—A discussion of tion and advertising. The increased 
structive work has been successfully | special interest had to do with the can- | receipts have enabled the Bulletin to 
undertaken by them. | vass_ of cooperating companies on | provide for the increased expenses 


“We feel that in the notable in- | overhead writing. It was decided that 
creases in membership during the year, | 2 circular letter be addressed to all co- 
particular reference is due Wisconsin, | 0P¢Tating companies inviting their at- 
which has increased its membership | tention to the rules of the National 
from 179 to 416 paid members. This | 28S0ciation and requesting them to 
result is credited largely to President | Observe the same in the acceptance of 
Zimmerman of the Wisconsin associa- | DuSimess. Replies to the same are com- 
tion. | ing in, but the canvass is not at this 

Topics at Mid-Year Meeting | time complete. 

“The Cleveland National Fire, the 

Interstate of Detroit, and the State of 


made necessary during the past year, 
|including the cost of printing and 
mailing the Weekly Bulletin. The 
usefulness of the Weekly Bulletin 
seems to be recognized by our mem- 
| bers and is accepted as a permanent 
factor. In April application was made 
to the postal authorities at Washington 
for second-class mail privileges, and 
after an extended investigation the de- 
| partment notified us in June that the 
publication had been listed for second- 
class mail. We already have a very 
substantial subscription list which we 
hope may be materially extended dur- 
ing the coming year. 


Quarterly Meetings Suggested 
“It has occurred to your committee 


that the time has arrived in our asso- 
ciation when it would be valuable to 





He ng mid-year meeting held in New | 
y 5 ) 
Yorks March, 1112, was, marked bY | Penngylvania, have been added {0 th 
those in attendance, and consideration cooperating list of companies. 
was given to the matters referred to | Uniform Credit Rules 
the conference and comments thereon | “A canvass of the subject of uniform 
will be included in the reports of the |credit rules among a limited number 
various committees to this convention. | of members seemed to point to a 
Reciprocal Underwriters—This was | rather strong sentiment in favor of the 
brought up at the mid-year meeting | National association investigating local 
| 
| 








and referred to the legislative com- | credit rules with a view to recommend- 


mittee. ing for general adoption some rule have meetings of the officers between 

“Insurance for Members—This was | which might meet the general needs. H. H. PUTNAM, Boston the annual meetings and the mid-year 
referred to the executive committee by | In order to develop further sentiment, Secretary conference. The mid-year conference 
the Cincinnati convention and consid- | the committee has arranged to place —-——— — has proved itself so valuable since it 
ered at the mid-year meeting. It was | this subject upon the convention pro- | Virginia, Georgia, South Carolina and | was inaugurated nine years ago that 
thought to be desirable to have a spe- | gram for further discussion. | North Carolina. the additional meetings of the officers 


cial committee appointed to investigate should have a beneficial effect upon the 
this matter, first ascertaining the canal | Union Wan Casualty Bety welfare of the association. Our busi- 
ment which may exist among the mem- | “Asa result of conference between | “As instructed by the Cincinnati con- | ness has increased, and the number of 
bers and to look into plans of insur- | the officials of the National association | vention your executive committee has | important matters coming up requiring 
ance which may be recommended and | at Atlanta, March 15, and the officials | endeavored to carry out in every way | more frequent consultation, seem to 
considered at some subsequent meeting | and members of the state associations | the wishes then expressed in regard | justify holding these meetings. 
of the association. of the southeastern states, it was de- | to amalgamation with the casualty as- “Furthermore it is the opinion of 
Ccmmeinsions tm Vemes cided to establish a southeastern con- sociation. The casualty section of the | your committee that the executive 
ference committee. The executive com- | Bulletin has been inaugurated and | committee be authorized to employ 
“Texas Agents Compensation—The | mittee of the National association was | many of the state associations have | counsel as the needs of the association 
executive committee was instructed to | directed to formulate a resolution to effected the necessary changes to admit | might require, and that for immediate 
aid the Texas agents in securing a con- | send to the various state associations | casualty agents. Action was taken at | purposes the necessary amount be 
ference with companies in regard to | for adoption with a view to accom- | the mid-year meeting deferring further | taken out of the funds of the association 
their compensation. The committee | plishing this result. We are advised | consideration of the amalgamation un- | and that the committee be authorized 
has used its best endeavors to secure | that the following state associations | til this meeting. No steps having been | to call upon members for further con- 
such conference, but as yet without | have adopted the resolution to date: | taken on the matter since that time, we | tributions if necessary.” 


Southeastern Conference Committee 








NEW YORK UNDERWRITERS AGENCY 


| A. and J. H. STODDART 
Half a Century of Service to Local Agents | 
| 


























First in improved methods. At all times rigorous protectors against 
_ Originators of the daily report. "overhead writing." 
| First to declare "non-solicitation of agency Specialists _in improved and sprinklered 
| expirations." risks. 





Originators of carbon sheet process for agents and property owners. 


typewriting policy, daily report and Represented. in seven thousand local 
agent's record in one operation. agencies in United States and Canada. 


FIRE, SPRINKLER LEAKAGE, TORNADO 
Insurance 


NEW YORK OFFICE CHICAGO OFFICE 
100 William Street 175 West Jackson Boulevard 


_ Devisers of the dwelling-house policy. Engineering department at service of | 
| 
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DIGGS ON COOPERATION 


UNITED ACTION CALLED FOR 





Head of Ohio Insurance Federation 
Tells Needs—Federal Super- 
vision Is Advocated 





“Cooperation of Insurance Agents” 
was the subject of an address by 
William S. Diggs, president of the In- 
surance Federation of Ohio and head 
of the Diggs-Ferris Insurance Agency 
of Cincinnati. He appealed for united 
action of all insurance interests to se- 
cure the repeal of oppressive and con- 
flicting laws and advocated national 
supervision of insurance as the best 
way of bringing this about. His ad- 
dress was in part as follows: 

“Let us pause for a moment and 
look through the clouds of distrust, the 
deceiving mist of paternalism, the 
much making of cure-all laws; yes, of 
the disposition on the part of nearly 
everyone to help regulate and run the 
other man’s business, and see if we can 
not enjoy a clear vision of the sun. 

“We have permitted ranters and in- 
competents to deal out through the 
press and from the platform flagrant 
falsehoods founded on false premises, 
without an organized attempt on our 
part to counteract such teachings with 
sound doctrines. Let us take the lati- 
tude and longitude of our present 
turbulent position and see how far we 
have been driven from the true course. 
Let us be prudent, and before we float 
farther on the waves of social and busi- 
ness uncertainty, call a halt, that we, at 
least, may be able to tell where we 


Number More Than a Million 


Mr. Diggs declared that the insur- 
ance men number more than a million 
throughout the United States. He de- 
scribed the “Underwriting” family, and 
told of the birth of the first child, “Ma- 
rine,” born before the flood, when 
Noah was the first to provide indem- 
nity against the perils of the flood. 
Then followed “Miss Life Insurance.” 
born in 1583; “Miss Fire Insurance.” 
closely related, by association at least. 
to an impetuous individual called 
Conflagration; Casualty Insurance, 
threatening the fame of H. J. Heinz, 
with his fifty-seven . varieties: and 
finally the twins, Fidelity and Surety. 
Continuing, he said: 


Insurance Family Grows 


“The London and United States 
Lloyds, assessment concerns, frater- 
nals, interinsurers and others have 
made application for admission into the 
inner circle and for adoption into the 
family of stable underwriters, but have 
been weighed, found wanting and re- 
jected. 

Lack of Unity Shown 


“The underwriting family, one half 
dozen strong, flourished, until in its 
prosperity, as tusual) they have for- 
gotten the parental roof, the moorings 
of a happy youth, and in some cases 
have become all but estranged. The 
enemy of underwriting, and, I might 
say, of the home and of legitimate en- 
terprise, rejoiced. and looked upon this 
almost indiscernible family schism 
with pleasure and gloated as the breach 
widened. The state of Washington, 
Ohio, Missouri and Kentucky show this 
lack of unity, while Wisconsin presents 
a sad spectacle in insurance under- 
writing. 

“When the members of a_ family 
prosper and are spared the hardships 
that all but destroy the home loses its 
charm, and they forget their obliga- 
tions of mutual helpfulness until at- 
tacked from without. 

“Now that our insurance family is 
being assailed, whether it be in Texas 
or Wisconsin, in Ohio or Washington, 
let us stand together as one united 
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WILLIAM 8S. DIGGS, Cincinnati 
President Insurance Federation of Ohio 





household, building a wall of adamant, 
as it were, about the business of under- 
writing. A victory for one line of in- 
surance, when attacked, will be a vic- 
tory for all. 


Opportunity for House Cleaning 


“When we enlarge our vision suffi- 
ciently to see the universal kinship of 
all forms of insurance underwriting, we 
will be willing to support and defend 
them. Chaotic insurance conditions 
throughout the country present an op- 
portunity for house cleaning and gen- 
eral organization in our business never 
before known and utterly out of the 
question under normal conditions. The 
great business of imsurance is-so vast 
and far-reaching that a true word or 
pen picture of its extent and importance 
is impossible. That a business so 
widespread, I might say so gigantic, 
should have its abuses is not to be 
wondered at. What business of anv 
magnitude or importance is exempt? 
I dare say none. We must remember 
that all business is transacted by men 
who are human, actuated and con- 
trolled by human instincts and frailties. 


Huge Burden of Taxation 


“With a view to having the business 
of insurance, in all its branches, pro- 
tected from unwarranted invasion 
through unjust legislation and freed 
from even the suspicion of corrupt 
practices and improper treatment of the 
assured, organization and general co- 
operation is necessary. Last year 
nearly $20,000,000 were collected by 
the insurance departments of the vari- 
ous states, whereas it took much less 
than $2,000,000 to support all of these 
departments. In other words, more 
than $18,000,000 was collected in excess 
of the need and purpose for which the 
fund was created. The fruits of this 
form of legalized robbery increase an- 
nually. Is it not time to call a halt 
on this outrageous system? 


Not an Experiment Station 


“In view of the excessive fees and 
taxes, especially in life insurance, the 
humbug of state rating in fire insur- 
ance, the tendency toward paternalism, 
with state insurance as its legitimate 
and shameful offspring, the activity of 
the Treasury Department at Washing- 
ton with a view to bonding its own 
employes, we are brought face to face 
with the all-important question—shall 
the states and the government at 
Washington compete with their own 
citizens, whom they tax for support, in 
the opportunities -for a _ livelihood 
offered by the insurance business? 
Superintendent Potts of Illinois says: 

















“There is no justification in the state: 


Forewarned is 
orearmed 


Does the American insurance broker, who has patronized foreign 
casulty companies realize the position in which he has placed his 
clients? Many such companies have hundreds and in some cases thou- 
sands of outstanding unpaid losses. Foreign companies are required 
to deposit with some state or states the sum of $200,000 before they are 
allowed to operate here. This is the only condition imposed by law on 
foreign casualty companies and this is the only security back of the 
vast business transacted. Any and all other assets owned and held here 
are subject to removal or recall at the whim of alien company officials. 


Undoubtedly, if the assets of all the foreign fire companies held here 
were confiscated, a sum could be realized sufficient to cover the present 
outstanding fire losses. However, this would not be true as to foreign 
casualty companies, inasmuch as the policies cover claims in litigation or 
under the Workmen’s Compensation Laws, which involve indefinite 
future obligations, which cannot be at the present time determined, as 
there has been no method as yet adopted for figuring the loss reserve 
on compensation claims, therefore, the perpetuity of these companies is 
the only hope that our American assureds have of being protected, and 
in order that this protection may be had, our insurance commissioners 
should immediately take steps to have all undeposited assets of foreign 
companies, now operating here, turned over to their respective insurance 
departments or state treasurers, pending the continuance of the European 
wars. This plan would benefit the companies inasmuch as good faith 
with American policyholders would be shown and the business of 
these companies would continue as heretofore. Should any foreign com- 
pany refuse to comply with this most reasonable request it would be 
prima-facie evidence that good faith on its part could not be expected. 


The assets of foreign casualty companies held at home consist for the 
greater part in securities of equivalent to our Government, State and 
Municipal bonds, the present and’ future value of which depends entirely 
upon whether or not the countries engaged in the present war shall 
survive as presently constituted. That the map of Europe will again 
undergo a great change there can be no doubt. Many of our active 
business men of today will remember the havoc created by the Franco- 
Prussian war. We are all familiar with the results in financial circles 
created by our own civil war. Reconstructors are not prone to assume 
the outstanding obligations of conquered nations. The value of con- 
federate money gives one a very good idea of what many foreign securi- 
ties will be worth when the war is over. We should also bear in mind 
that the conquering nations will be burdened with such a war debt that 
their securities will depreciate to an extent sufficient to impair the capital 
of many foreign companies. We have no reason to believe that history 
will not repeat itself. . 


The-foreign companies will not discriminate in favor of American 
policyholders; the contrary is natural and should be expected, therefore, 
our state officers should act quickly and take charge of the assets of 
these companies, as they represent premiums which have been paid by 
American policyholders for future protection. 


The insuring public, our brokers and American casualty companies, 
have been taught by the present situation that they should insure with, 
work for and reinsure with American companies only. The Union 
Casualty Insurance Company has not and will not in the future reinsure 
any part of its risks with any foreign companies. 


NION CASUALTY 


INSURANCE COMPANY 


HOME OFFICE 
UNION CASUALTY BUILDING 
PHILADELPHIA, PENNA. 


BRANCH OFFICES 


Chicago, Illinois, 827 Insurance Exchange Building. 
Detroit, Michigan, 602-3-4 Ford Building. 

Cleveland, Ohio, 416 Leader Building. 

Cincinnati, Ohio, 314 Mercantile Library Building. 
Columbus, Ohio, 507 Central National Bank Building. 
Toledo, Ohio, 459 Spitzer Building. 

Louisville, Kentucky, 501 Intersouthern Building. 
Washington, D. C., 526 Woodward Building. 
Pittsburgh, Pa., 307 Commonwealth Building. 
Newark, New Jersey, 300-300A-301 Ordway Building. 
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becoming an insurance experiment sta- 
tion.” His statement is wise and 


Unity of Action Needed 


“I believe the larger questions and 
problems confronting and in some 
cases even threatening the whole struc- 
ture of underwriting can only be solved 
right and for good through intelligent 
unity of action, forming a solid front 
and taking a fearless stand along the 
firing line like men of courage and 
conviction. Shall we stand supinely by 
and see our business demoralized and 
eventually destroyed? A_ defensive 
movement should embrace every insur- 
ance activity, with no diverse opinions 
on the main issues. The consequent 
oneness of thought and general coop- 
eration would spread the gospel of 
sound underwriting, of honest protec- 
tion honestly sold, throughout the civi- 
lized world, reaching with wholesome 
results the great army of insurers. 

“A new song of confidence and se- 
curity would come from the lips of the 
insurance man in the knowledge that 
his chosen profession will not be in- 
vaded by the well meaning, but mis- 
guided lawmakers; that insurance will 
no longer be a political football and 
a stepping stone for the self-seeking 
politician. 

Big Questions Are National 


“All of the big questions affecting 
underwriting are applicable, in the 
main, to every kind of insurance, and 
are national in importance and scope. 
As our country has grown, as our gov- 
ernment has developed, and as our in- 
dustrial fabric is growing, the business 
of underwriting has grown and devel- 
oped until, with leaps and bounds, it 
has spread throughout all civilization, 
with the result that we now spend 
nearly two billions annually for insur- 
ance protection. In financial impor- 
tance, the business of insurance under- 
writing is second only to the great rail- 
way systems of the country. In every 
other respect, it is first. Insurance is 
coextensive with progress, thrift and 
civilization. 

State Laws a Crazy Quilt 


“Uniform laws for the control and 
regulation of all insurance transactions, 
may, upon first thought, seem like a 
dream. In considering it, however, we 
concede at once that with forty-eight 
different states, with as many different 
forms of laws and state regulation, with 
the individual ideals and conflicting 
opinions of four dozen different insur- 
ance commissioners, although in most 
instances, honest and often efficient, 
with the outrageous burden of taxation, 
amounting to extortion, the indescrib- 
able duplication of effort and machin- 
ery, both by the state and companies, 
torm a crazy quilt, a miserable piece of 
patchwork, expensive and _ inefficient. 
It is wholly unsatisfactory to all stu- 
dents of insurance conditions and a sad 
commentary on an otherwise wonder- 
ful history of a great business. 

Laws Should Be National 


“Insurance, therefore, is not only in- 
terstate in its operations, but interna- 
tional. It seems inevitable that any 
Satisfactory and effective regulation of 
business concerns, including insurance, 
having interstate or both interstate and 
international dealings, must ultimately 
come through uniform laws. This will 
not come in a day or through a single 
effort; it will require a spirit of univer- 
Sal cooperation that will excite the ad- 
Miration, approval and support of the 
army of insurance buyers. 

Constitutional Amendment Needed 


“In view of the recent decision of the 
“upreme Court of the United States in 
the Kansas case, it would seem that na- 
tional or federal supervision, whether 
through the medium of an amendment 
to the federal constitution, or other- 
Wise, is the only avenue for relief. Fire 


surance companies have been some- 
what indifferent on the subject, and will 
Probably be the last to lend the move- 














expected also that the various states 
will not willingly abandon their right to 
tax and regulate the business of insur- 
ance. 


Northern Insurance Company 


of New York 


| Liberty Street, === = 


Publicity Bureau Advocated 


“A publicity bureau, national in its 
character, representing every branch of 
insurance activity, should. be main- 
tained. We need to have the inspiring 
facts concerning insurance constantly 
before the public. At the beginning 
of each day, throughout all the land, the 
glad tidings of good insurance and what 
it means to the home and to business, 
should reach the entire public, through 
the medium of the morning press. It 
would correct the vast amount of the 
incorrect news. No false or damaging 
statement need go unchallenged, and 
as a result, few such statements would 
appear in print. Such publicity, in- 
spired by a general spirit of coopera- 
tion, would be the strongest medium we 
could employ in support of uniform 
laws. 
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Financial Statement, January |, 1914 


$ 350,000 
1,338,297.56 
611,984.43 


Capital, - - - - 
Assets, - - - - 
Surplus to Policyholders, - 











Should Welcome Supervision 


| 
| 
| 
| 
“It is important that insurance should 
know exactly how to conduct itself, 
how it can permanently expand and de- | 


Reliable Agents Wanted in 


velop without the constant danger of Minnesota, Wisconsin, Illinois, Michigan, Ohio, Indiana and Missouri 


law violations. Insurance should be 
anchored, as steadfast as the very hills, 
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THE DAYTON MUTUAL 
FIRE INSURANCE CO. 


705-706 U. B. Bldg. 





DAYTON, OHIO 


OuR Company has fully recov- 
ered from the heavy losses 
which occurred under unprevent- 
able conditions that existed during 
the Dayton flood last year. 


‘THE fact that the Company paid 
all their losses promptly with- 
out the levy of an assessment, gives 
usasgood recommendationas could 
be required of any Company. 
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through sane and uniform laws. In a 
way, underwriting is floundering and 
groping around the best it can, subject 
as it has been to the personal judgment 
and often to “strong-armed” methods 
of single individuals, state officials with 
only temporary authority, who have 
probably secured political preferment 
by using our business as an issue in 
their campaign for election. 
Is “Foresight” Movement 


“The federation movement, which 
simply means general cooperation, is 
the foresight, not the afterthought 
movement, the foresight that thwarts 
coming disaster. A blow foreseen is 
easily warded off, and of no effect. 
This movement means the discovery of 
the enemies’ plans before they can be 
executed. It is good military tactics to 
win all your battles before they are 
fought. The homely saying, “An ounce 
of prevention is worth a pound of cure,” 
applies with great force to the pur- 
poses of this movement. 

“Americans have a genius for organi- 
zation, which is the spirit of progress. 
Organizations such as the national 
agents’ movement will teach and dem- 
onstrate its incalculable value. It is 
organization, however, vitalized by 
amalgamation of efforts, and by the 
most sympathetic cooperation, which 
is powerful and significant in the busi- 
ness world. Our future does not lie 
behind us. Let us abandon the defen- 
sive attitude and adopt the construc- 
tive course. 

Individual Is Weakened 


“In music the individual notes are 
worse than meaningless if not com- 
bined in accordance with the rules of 
harmony into a melodious theme. So, 
we may say, that by standing alone, the 
individual is weakened, and that the or- 
ganization made up of such men is a 
useless thing, a meaningless discord, 
unless the individual efforts be com- 
bined through cooperation into a har- 
monious whole. Such earnest coopera- 
tion is undeniably the potent ad- 
vance agent of success. Unorgan- 
ized, we go about like “a rope of sand,” 
breaking here and there, making our 
efforts futile. We may organize until 
doomsday on the most acceptable and 
approved plan, but if we do not cooper- 
ate, the organization amounts to noth- 
ing. This is an age of cooperation, it 
is the law of life and growth, and men 
and institutions cease to thrive without 
it. 

Other Businesses Organize 


_ “Manufacturers with widely varying 
interests find organization necessary on 
both a state and national basis. The 


banks of the country, with conflicting’ 


interests between the national and state 
banks, including the trust companies, 
maintain one organization of great 
power and effectiveness in each state 
and in the nation. 

“The individual problems incident to 
the respective lines of insurance must 
be handled, as a rule, by the individual 
organization, or by a section of a great 
parent organization. General coopera- 
tion of all insurance interests would 
supplement and greatly aid such indi- 
vidual effort. The strength of unity is 
indisputable, whereas, nothing can do 
more to retard the progress of a busi- 
ness or to write failure into the history 
of a movement, than lack of organiza- 
tion and cooperation. 


Reasons Are Two0-fold 
“The reasons for lack of cooperation 


are two-fold; one is that men are often 
too limited in their vision to agree on 


what is best to be done. They miss 
the “main chance,” while quibbling over 
small differences. The other is that 


selfish motives deceive men who are 
self-centered into thinking they can 
succeed better alone. Some men really 
enjoy the delusion. A dispassionate, 
frank exchange of views and ideas will 
correct the first. The recognition that 
the common good of all is the real good 
of the individual, and that it is far 
greater than any good he can hope to 
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" Vice-President 





obtain for himself, will overcome the 
second. We cannot brush aside the 
inexorable law of interdependence. It 
has become fundamental in all business 
life. He who lives for and to himself 
bars progress out, and shuts himself 
in. 


Warning Against Over-organization 


“A presentation of this live and 
growing issue would be defective with- 
out a warning against over-organiza- 
tion. The charge that we are over-or- 
ganized has some foundation in fact. 
Any movement that will not reach the 
rank and file of the insurance men, in- 
cluding those in smaller cities and 
towns, will fall short of its aim. Over- 
organization has the effect of confus- 
ing the average agent. Actual experi- 
ence has shown that many successful 
insurance men do not know to what 
organization they belong, often send- 
ing letters and even remittances to 
the wrong headquarters. Thus the 
benefit of well-directed support is lost. 
If their activities could be focused on 
one well established organization, or 
federation of organizations, their in- 
terest could be aroused and held in per- 
manent support, which would prove in- 
valuable in solving this problem of 
Over-organization. 


Vision of True Success 


“Let us reach out and catch the vi- 
sion of true success; and the willing- 
ness to take the steps which will lead 
to it, even to the extent of self-efface- 
ment, which is not always pleasant to 
contemplate. Temporary success should 
be set aside for permanent growth, 
whether it comes through one medium 
or another, through your way or ac- 
cording to my ideas. The success of a 
great movement is paramount to any 
personal ambition. The important 
thing is that it succeed. Why totter 
alone almost “to the fall” when we can 
marshal our separate forces for the 
great strength and power growing out 
of genuine cooperation and soar with 
the strength of the eagle? In so doing 
the rich reward of success will be in- 
evitable. 

Binds Men for Service 


“The idea of a great national cooper- 
ative brotherhood, including every fac- 
tor and form of underwriting, whether 
welded into a vast organization of indi- 
viduals, or through the cooperation and 
interlacing of present organizations, na- 
tional in their character, should be an 
accomplished fact. This to me is no 
idle dream, and should come as the 
natural outgrowth of the present ten- 
dency toward general cooperation. 

“In its final analysis, cooperation 


binds men into a great fraternity for 
service, yes, service to our companies, 
the assured and ourselves, which al- 
ways makes for success of the highest 
type, and for length and strength of 
days.” 











Grievance Committe 
Has Few Cases 











The report of the grievance com- 
mittee, prepared by Chairman J. K. 
Livingston, of Detroit, showed that 


out exception, we have met with the 
most courteous and considerate treat- 
ment on the part of the companies, and 
I desire to particularly commend 


| Messrs. Herrick & Auerbach and their 
| superintendent of agencies, Charles E. 
| Mann, for the prompt and effective ac- 


only nine cases had come before the | 


committee during the year. A peculiar 
case involving expirations was one 
where the purchaser of an agency 
refused to take the old companies, and 
this case has not yet reached a con- 
clusion. The report of the committee 
was read by Secretary Putnam in the 
absence of Chairman Livingston and 
was as follows: 

“During the past twelve months nine 
actual cases have been referred to your 
chairman. Almost without exception, 
the complaint is made that expirations 
are solicited by newly appointed 
agents, when, for various reasons, a 
change has been made in the repre- 
sentation of a company. Without bur- 
dening the records with the details of 
each specific case, we beg to inform 
you that in each and every instance it 
has been our desire to obtain correct 
information from both the viewpoint 
of the company as well as the agent. 

Reasonable Difference of Opinion 


“Frequently we. have discovered 
there is room for a reasonable differ- 
ence of opinion and we have endeav- 
ored to effect harmonious settlements 
of these controversies rather than en- 
gage this organization in a long drawn 
out conflict with some companies when, 
by adopting a conciliatory attitude, we 
can obtain satisfactory results to all 
parties interested. 

“Some of the cases submitted must 


pass on to the incoming committee, | 


and the entire correspondence, in each 
case, is submitted herewith for refer- 
ence and future action. Almost with- 


tion taken, when their attention was 
called to an unsatisfactory condition 
in Michigan. 

Peculiar Case Arises 


“A rather peculiar and interesting 
case is presented, where an agent dis- 
poses of his expirations and the pur- 
chasing agent refuses to take the 
agency of the companies. This is un- 
fair to the companies and the whole 
transaction should have been arranged 
satisfactorily by the agents, so that 
the companies would have no cause 
for complaint. This matter will be 
passed along for action and the corre- 
spondence is transmitted herewith. At 
times it may be necessary for an agent 
to resign the agency of a company, and 
not infrequently it may be advisable 
for a company to effect a change of 
agents. If, at the time, all parties to 
the arrangement would determine defi- 
nitely and agree among themselves as 
to the treatment of expirations, it 
would relieve the situation and we 
would not be called upon to exert the 
influence of the national organization. 
This committee should be a last resort, 
as it were, and we suggest that occa- 
sional comment, along these lines, in 
the Bulletin will materially assist in 
bettering conditions in the future. 

“A suggestion comes from one of our 
valued members that particulars of 
controversies with companies be pub- 
lished in the Bulletin, we would recom- 
mend this action, and it is unnecessary 
to suggest that complete and accurate 
information be furnished by company, 
as well as agent, before publication.” 
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LEGISLATIVE FIELD SCANNED 





Chairman of Committee 
Problems Confronting Insurance 
and Possible Remedies 





Problems for which legislative solu- 
tions have been proposed were dis- 
cussed in the report of the legislative 
committee, presented by Chairman 
George D. Markham, of St. Louis. An 
alliance between agency and company 
interests in defense of the business was 
seen as a necessity, and the trusting of 
agency organizations which legislative 
work was advocated. The report was 
as follows: 

“The year has developed no striking 
changes in the activities and views of 
state associations. The local agents 
displayed their usual efficiency in de- 
feating hostile legislation, and, aside 
from Kentucky, we note no state where 
disastrous laws were enacted. Thus 
the local agents’ associations have 
again demonstrated their good influence 
in legislation. .The surprise is that any 
one should fail to appreciate how nat- 
ural and inevitable it is for local in- 
surance men to be concerned with 
legislation which affects their business. 
Politicians inevitably take their cue 
from public opinion, and the local in- 
surance men are most influential in 
creating that. Then, besides, many 
ties of friendship and mutual service 
unite the active local agents and the 
law makers. 

Alliance by Necessity 

“When will the managers of our 
business welcome and make use of this 
local influence instead of distrusting 
and opposing it? Ultimately the forces 
of insurance will be driven to alliance 
by pressure of necessity, and coopera- 


Discusses 








GEORGE D. MAREHAM, St. Louis 
Chairman Legislative Committee 





tion of agents will then be secured by 
greater consideration for their inter- 
nd as in every case of true partner- 
shi 

“Multiple agencies, underwriters’ an- 
nexes, writing for brokers over the 
heads of licensed agents and assisting 
brokers to capture lines by writing part 
regular and part scalped—these are 
abuses which too ambitious companies 
impose on the business. When fair 
minded companies join forces with the 
agents to control grasping managers 
who are as dangerous to their col- 
leagues as to the agents, then true co- 
peration can be quickly secured. 


Must Suppress Abuses 


“To help us to abate these abuses is 
no surrender by the companies. 


| mad.’ 


| suppression of these abuses is inevita- 
| ble. The attitude of many insurance 
commissioners foreshadows legal con- 
trol. A wise recognition of public 
opinion, would enable some leaders of 
our business to avoid the whirlwind of 
disgust which has demolished many 
fair reputatons in other lines of busi- 
ness. 

“Yet Chicago is rent asunder be- 
cause of just this unwillingness to yield 
anything to the common good. ‘Whom 
the gods would destroy they first make 
Let us take care that this quo- 
tation does not apply to us, and strive 
to bring about cooperation between the 
agents’ associations and the other asso- 
ciations in our business. 


Interest in Annexes Growing 


“The question of underwriters agen- 
cies or annexes is getting better under- 
stood. Seldom is the claim now made 
that they are ‘separate entities.’ They 
are recognized as nothing more than 
schemes to multiply agents. Conserv- 
ative companies complain about them. 
Insurance commissioners are attacking 
them on every side. They would be 
promptly abandoned as a discredited 
subterfuge if the Hartford would cap- 
italize the New York Underwriters. 

“Commissioner Potts of Illinois 
trying to suppress them by law. 


is 
But 


| there is a quicker way to get rid of 


The | 


them. If the insurance agents all over 
the country who think that under- 
writers annexes are a demoralizing in- 
novation would just withhold good 
business from both the annexes and 
the parent companies, and give such 
business to companies which have re- 
frained from this imposition on their 
regular agents, then the annexes would 
be a drag and disadvantage and would 
disappear. But so long as local agents 
don’t care (and ‘money talks’), why 
should the business grabbing manager 
worry? 
State Supervision of Rates 
“State supervision of rates is steadily 








advancing. During the year the Su- 
preme Court of the United States has 
confirmed this power in the states. 
Local agents have been wiser than the 
managers concerning state supervision. 
Long ago local agents read public feel- 
ing aright and sensed the justice in 
state supervision where the community 
faced rates observed by most com- 
panies. If the assured cannot shop about 
for a cheaper price he demands state 
control, no matter if insurance rating 
is beyond the ken of the state official, 
as Commissioner Epsteen of Colorado 
demonstrates in a recent article. Why, 
even Massachusetts proposed to make 
insurance a commodity to get it under 
the antitrust law! Virginia has an in- 
teresting modification of state control; 
there an assured may complain to the 
insurance commissioner, who must in- 
vestigate, and if the rate is found ‘un- 
fair, unjust, or excessive,’ must report 
to the legislature. . 
Source of the Demand 


“The demand for state control arises 
from a belief that rates are excessive. 
Interesting efforts are now being made 
in managing circles to devise some 
convincing way to disprove this asser- 
tion. All success to such plans! The 
demand for a fixed rate, obligatory by 
law, arises from inequalities through 
cutting, which the public distrusts and 
agents cannot long endure. The con- 
stant narrowing of the margin of profit 
for the companies should shortly make 
cutting less fashionable and thus ren- 
der obligatory rates less attractive to 


agents. 
“Your committee is informed that 
managers have approved a bill for 


obligatory, state controlled rates, to be 
offered in the next legislature of a 
western state and pressed by the state 


local agents association. “The world 
do move!’ 
Agents’ License Laws 
“Massachusetts, Connecticut, New 


Hampshire and New York have passed 
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agents’ qualifications and license laws. 

Other state legislatures have such pro- 

posed laws beforé them, and some of : 
the insurance commissioners, without | 
additional law, have interpreted their 

powers to require satisfactory informa- 

tion as to qualifications from new ap- | 
plicants for licenses. The idea of simp- | 
ly licensing agents on the wholesale 
plan on the payment by the companies 
of a small specified fee without investi- 
gation or other requirement, is fast 
becoming a relic of the past. The in- 
formation gained from the administra- 
tion of existing laws will show benefits 
and defects and supply data upon which | 
improved laws can be passed in other | 
states. 
some of the companies are joining | 


hands with the insurance commission- | 


ers and the agents in favoring qualifica- 
tions laws. A general betterment in 
agency appointments is distinctively of 
benefit to all concerned in the business, 
as well as to the general public, which 
has, and for many years to come, must 


rely upon the agency force for the | 


proper coverage of its risks, and for 


leadership in fire prevention. 
Regulation of Interinsurers 


“Reciprocal underwriters should be 


forced by law to use honest methods | 
and should be compelled to carry ade- | 


quate reserves and submit to state 
supervision and taxation. But such 
legislation would better come from the 
insurance commissioners. If we pro- 
mote it we séem to fear the competi- 
tion. If reciprocals are not adequately 
regulated the poor ones will soon dis- 
credit the good ones. We recommend 
that our committee on conference with 
the insurance commissioners take this 
ci a Excessive Taxation Unjust 
“Taxation reform is making head- 
way. The Virginia local association is 
pressing for reduction before a tax 
commission which will shortly report 
to a specal session of its legislature. 
The taxation of insurance companies, 
beyond an amount necessary to sus- 
tain the insurance department, is an 
unjust burden on premium payers, and 
when the cost of collection through 
agency channels is added, amounts to 
almost four cents in every rate. 
Meet Officials With Facts 


“An authority on the Kentucky | 
‘Lock-out’ is in attendance on this 
convention and you will hear from him, 
so this committee need not comment 
beyond pointing out the similarity be- 
tween this case and the expulsion of 
the casualty companies from Ohio. Ap- 
parently if state officials are not met 
in a conciliatory manner, and their 
minds influenced by an adequate and 
convincing presentation of facts, they 
are prone to go to the legislature with 
the request for greater power. We | 
submit that the influence of the local 
agents’ associations can, if used in 
time, defend the public and our busi- 
ness from such unwise experiments. 


Doubts on National Supervision 


“President Kingsley of the New York 
Life is agitating for national control 
of insurance. He Was asked for the 
views of this association. Your com- | 
mittee is doubtful whether an attempt 
to set aside the state insurance depart- 
ments can succeed, and moreover, 
doubts whether such a change would 
be entirely beneficial. Fire insurance 
is managed quite differently in various 
sections of the country. Both public 
and agents want legal relief of differ- 
ent sorts in one section as compared 
with another. Then besides, our busi- 
ness is still in rapid evolution. As 
matters stand experiments can be tried | 
out in radical states without involving 
the whole area of the business. Be- | 


AUREUS ACER ER 


sides congress is not allwise and is |= 


badly overworked. Business men have | 
had to create the National Chamber of | 

Commerce to protect their interests in | € 
congress. Therefore, on all accounts, | = 


We are pleased to state that | 
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recommend to this convention an en- 
dorsement of national supervision. 


Progress of State Insurance 


“The rapid progress of state insur- 
ance in the casualty field is an omi- 
nous sign. No experienced insurance 
man is deceived by the claims advanced 
by its advocates. We all know that it 
cannot serve the assured so skillfully 
or satisfactorily as stock companies 
can. And yet how shall we withstand 





this heresy? Your committee has had 
some experience in defeating and ob- 
taining legislation, and suggests the 
doubt whether associations which un- 
dertake to handle legislation concern- 
ing life, accident, surety, casualty and 
fire insurance are not overloaded. 

“The value of the local agents’ asso- 
ciations in defeating or advocating 
legislation has been abundantly dem- 
onstrated. The state associations of 
local agents have been largely devel- 
oped, and have ‘found themselves’ in 
such work. Unless the companies find 
some way to restrain the bold and 
reckless efforts toward concentration 
of business and power into a few zreat 
insurance corporations, there will be 
an increasing demand for legislative 
control. 

Are Against Concentration 


“Several years ago the Illinois legis- 
lative investigating committee pointed 
out that ‘the commercial tendency’ was 
too strong in insurance to permit the 
control of a destructive manager by 
his colleagues. Hence legislation is 
inevitable if the medium-sized company 
and the agency system are to be re- 
tained. 

“The public and the agent are against 
concentration. Numerous companies 
are desirable, to compete for the favor 
of public and agents, and the solution 
of the fire prevention problem demands 
the perpetuation and improvement of 
a large corps of competent insurance 
agents. The legislative committee of 
the National assocation and the com- 
mittees of each state association should 
not shrink from the advocacy of any 








J. WALKER — Winston-Salem, 


Vice-President 








laws which may be necessary to con- 
serve the agency system.” 
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HAS CASUALTY MEETING 


STATE INSURANCE DISCUSSED 





W. S. Diggs, President of the Ohio 
Federation, Read His Paper 
at This Session 





(PROM A STAPF CORRESPONDENT) 


Minneapolis, Minn., Aug. 18—Owing 
to the large amount of committee busi- 
ness and new business still remaining 
on hand at the conclusion of the Tues- 
day morning session, it was deemed ad- 
visable to bring over the address of W. 
S. Diggs, president of the Ohio Insur- 
ance Federation, from the Wednesday 
morning to the Tuesday afternoon pro- 
gram. 

Mr. Diggs, on the subject “Coopera- 
tion of Insurance Interests,” brought 
the message which the Ohio Federation 
is sending broadcast throughout the 
land on the great need of all insurance 
men, regardless of the branch of the 
business in which engaged, standing 
together to safeguard interests com- 
mon to all. Insurance is a family of 
many children. 


Victory of One Ig for All 


The: victory of one of its branches, 
when attacked, is the victory of all. 
The chaotic conditions of the present 
day demand cooperation of the widest 
type. It is necessary if the business 
is to be kept free from invasion and 
devoid of suspicion. Only intelligent 
unity can rid the state and federal gov- 
ernments of their tendency to compete 
with their own citizens in efforts to 
secure an insurance livelihood. 


Crazy Quilt Aspect 


Different sets of insurance laws in 
each and every state have combined to 
give a crazy quilt aspect to the whole. 
Because insurance is international, it 
must eventually fall under the control 
of uniform laws. Federal supervision 
offers itself as a desirable way out of 
the chaos. Insurance also stands 
greatly in need of a national publicity 
bureau—one that will rid the press of 
unreliable and unauthentic reports and 
substitute the correct. The federation 
movement is a foresight movement; 
not an afterthought. Fundamentally, 
it abandons the defensive for the con- 
structive. The eventual success of an 
all-inclusive organization of insurance 
men is paramount to the temporary 
success of organizations whose scope 
is restricted. 


Wade Fetzer Assists 
At the conclusion of Mr. Diggs’ ad- 


dress, by motion of E. S. Goldthwaite’ 


of Springfield, Mass., the same officers 
were authorized to preside over the 
meeting of the casualty section. To 
assist in this work, President Hildreth 
called upon Wade Fetzer of W. A. 
Alexander & Co., of Chicago, and prest- 
dent of the National Association of 
Casualty & Surety Agents. 

In the absence of a set program, 
George D. Markham started the pro- 
ceedings with a discussion on state in- 
surance. He stated that Missouri was 
preparing to meet the issue through a 
federation modeled after that in Ohio. 
He questioned whether the time was 
ripe for the federation movement, how- 
ever, and whether it would be of suffi- 
cient strength to cope with the current 
problems. It was his thought that the 
success which has marked the progress 
of the Ohio Federation has been due 
largely to the personality of its leaders. 
Possibly a general federation of insur- 
ance men will prove successful a decade 
from now when agents are handling 
more varied lines. 

Must Be an Awakening 

The big thing now necessary is to 
get the agents awakened in advance to 
the dangers of state insurance in order 





that they will be prepared for the 
emergency. If the public can be in- 
duced to think about the injustice and 
absurdity of state insurance, the evil 
will eliminate itself. State insurance 
removes the incentive and reward from 
a business which to be successful de- 
mands the services of high class men. 
It is to the interests of the public to 
see that the business is kept open to 
private enterprise. How best to do 
this is a question toward the solution 
of which the association should direct 
its best efforts. 


No Merit in Ohio Comparison 


In answer to a question from the 
floor, Mr. Fetzer stated that there could 
be no merit in any comparison show- 
ing that the state of Ohio is returning 
larger compensation benefits to its in- 
dustrial workers of the state and at a 
smaller cost to the employers than are 
the compensation departments of other 
states. This statement has recently 
been given wide publicity through the 
press of the country. Such compari- 
sons are inaccurate, stated Mr. Fetzer, 
inasmuch as the loss ratios are handled 
differently in the several states. The 
cost of government compensation 
abroad, he stated further, has risen 
every year, due to the inability of a 
politically managed system to combat 
as successfully as can private compa- 
nies with the moral hazard in the busi- 
ness. 
surance in this country will not be 
known for many years. The only 
tangible thing not to be had is the 
number of injuries which are happen- 
ing in the different states each year. 


Tell of State Conditions 


Mr. Diggs made a talk on the Ohio 
workmen’s compensation law. Mr. 
Woodworth, from his experience in 
New York, told the agents that they 
are going to be legislated out of busi- 
ness by Socialists and politicians unless 
they get busy. Mr. Fetzer explained 
the various types of compensation laws, 
pointing out their chief characteristics. 

Mr. Zimmerman told of the fight the 
Wisconsin agents are making to pre- 
vent the adoption of state insurance 
amendments to the constitution of that 
state. E. S. Goldthwaite of Spring- 
field gave a lucid explanation of the 
workmen’s compensation law of Massa- 
chusetts. 

N. E. Turgeon Speaks 


On the suggestion of Secretary Put- 
nam, N. E. Turgeon of Buffalo took 
the floor and gave an able interpreta- 
tion of the compensation act which 
went into effect in New York as of 
July 1. It characterized it as the most 


The cost of state managed in- | 








drastic that has ever been passed in 
this or any country. It is crowded 
with clauses which are vague of mean- 
ing. About 400 claims are being filed 
each day under it, yet the state has 
been averaging but 15 awards a day. 
The bill was passed through the in- 
strumentality of the State Federation 
of Labor but it has been working out 
so unsatisfactorily that this very or- 
ganization is now turning against the 
law. Mr. Turgeon urged his hearers to 
make a study of conditions existing in 
compensation in order that they be pre- 
pared to render the best possible serv- 
ice when compensation is introduced 
in their respective states. This can be 
done through an understanding of the 
merit rating plan. 
Resolutions Offered 


W. S. Diggs then moved that the 
committee on resolutions submit a 
resolution that the association go on 
record as favoring the federation move- 
ment between all lines of insurance as 
far as possible and that the best 
methods of going about this be sub- 
mitted to the coming meeting of the 
National Association of Casualty & 
Surety Underwriters at White Sulphur 
Springs. 

George D. Markham recommended 





that a resolution also be offered by 
which the executive officers would be 
instructed to work up a case against 
state insurance and that they also select 
the state which in their opinion has the 
best compensation act on its statute 
books. 

Because of the lateness of the hour, 
the meeting of the casualty section was 
then brought to a close with several 
topics remaining untouched. 





SURCEASE FROM SORROW 


To. all appearances the committee 
from the National Association of Cas- 
ualty & Surety Agents enjoyed the con- 
vention. In fact, “Jack” Morrison called 
it a “surcease from sorrow,” which 
probably means, being translated, get- 
ting away from workmen’s compensa- 
tion insurance in Illinois for a few 
days. The committee consisted of 
John A. Morrison, V. L. P. Shriver of 
Pittsburgh, N. E. Turgeon of Buffalo 
and F. Buchanan Owen of Cleveland, 
all officers or members of the executive 
committee of the association. In addi- 
tion Wade Fetzer of Chicago, president 
of the organization, was induced to 
accompany the committee. Mr. Morri- 
son used to live in Minneapolis and he 
put the party up at the Minneapolis 
Club. 

















Big 


LIBERAL ADJUSTMENTS 








VULCAN 


Insurance Company 
HOME OFFICE—S89 Fulton St., New York 
ANNOUNCE 


Reductions in 
Automobile Rates 


SEE NEW RATE SHEET 


We are Leaders, not Followers, in Reducing Rates. | 
Favor Us with Your Patronage 


We also issue Fire, Sprinkler Leakage and Tornado Policies 





PROMPT SETTLEMENTS 























‘We don’t want 
much— 
Just the 
Lion’s 
Share.” 





| 


944 Security Building 
| MINNEAPOLIS 


Lion Bonding & Surety Company 


OMAHA 





-SCHUNK & PEILEN, State Managers 


Address Home Office 
or Either Branch 


The SERVICE 
Company. 


Write for 
Agency. 


808 Metropolitan Building 
ie Sten ae a Be * 



































5 





August 20, 1914. 





LOCAL AGENTS CONVENTION NUMBER. 








41 











MINNEAPOLIS GLIMPSES 


MANY EXQUISITE FEATURES 





Automobile Ride Took the Visitors 
Through the Picturesque and 
Beautiful Section and Environs 





(PROM A STAPF CORRESPONDENT) 


Minneapolis, Aug. 17—Beautiful, 
blessed Minneapolis! Surely the bard 
who dwelt on “the miserable life. of 
cities” could never have selected his 
theme from this metropolis of the north 
prairies. 

Approaching the city from any of the 
four directions one is likely to wonder 
at the “See America First” inscriptions 
which decorate the sides of railway: 
cars and billboards and signposts. One 
day in Minneapolis and you understand. 
Unconsciously you fall in with the point 
of view of the man who is for Minne- 
apolis, first, last and all the time; 
mentally you resolve that here is the 
one place that looks as good to you— 
perhaps better—than home. 


Go on Automobile Trip 


Today’s entertainment will linger 
long in’ the memories of those who 
were so fortunate as to participate in 
its program. At 3 o’clock a chain of 
100 automobiles drew up in front of the 
Hotel Radisson. Ten minutes later an 
equal number of happy groups of in- 
surance folk were speeding away on 
the start of a 40-mile trip in and about 
a city and vicinity of exceptional gifts. 

The City Beautiful 


Whoever marked out the course must 
have been endowed with full knowledge 
of how to impress the visitors with 
grave doubts of the statement that but 
60 years ago Minneapolis was the site 
of an Indian reservation and the coun- 
try about an unbroken wilderness. 
“Couldn’t be done” is the natural con- 
clusion. One moment the way trailed 
streets of modern business blocks or 
wound in and out among residence dis- 
tricts of admirable tastiness; the next, 
skirted the shores of some rippled lake 
or the high wooded bluffs that guard 
paternally the upper waters of the 
giant Mississippi. 

River Drives 


From the city’s sky-line of grain 
elevators and flouring mills, the route 
finally stole away to the famous east 
and west river drives, which have hid- 
den themselves away under vistas of 
primeval foliage opening artfully here 
and there to permit of glimpses of 
water far below or of wide stretches 
of farm lands melting away at last into 
the bluest of hills. 


Minnehaha Falls 


Pleasing and pretty and happy must 
have been the Indian maid whose name 
is_ being perpetuated in Minnehaha 
Falls. _No Niagara—this; but some- 
thing indiscribably more dainty and 
refined. Little wonder that it has in- 
cited story and song; that i‘: fame is 
globe encircling. From the wesi river 
drive were also obtained view: c‘ the 
immense dams by means of which the 
government will some day link Minne- 
apolis with the sea by an unexcelled 
water route, thus giving it another out- 
let for the many products for which it 
is the great distributing point. 


Stop at the Country Club 


No stop was made at Fort Snelling 
—tederal fortifications commanding the 
river. Instead the machines were 
directed down Shakopee road, which 
cuts itself directly across one «* the 
most wonderful farming countries te 
be found in any clime. Late in ‘he 
aiternoon stop was made at the Coun 
try Club—an admirably equipped estab- 
lishment overlooking the Minnesota 


down to defeat under an avalanche that 
must have found origin in the larders 
of royalty. \ 


North Country at Twilight 
To fully appreciate the north coun- 


try one must see it in the early twi- 


light. Then the swain has ceased his 
labors and is at play; the herds are 
lowing contentedly about the barn- 
yards; myriad insect life is at concert; 
fields and orchards and pastures are 
mellow colored; peace is everywhere. 
The return to the city was all too 
short but none the less pleasurable. 
At dusk Lakes Harriet and Calhoun 
and Lake of the Isles were encircled— 
their surfaces ablaze with boat lights, 
their shores dotted with cottages. 
These lakes have done much for Minne- 
apolis. Why can’t all cities be as 
richly endowed? is your complaint. 
Back finally to convention head- 
quarters at the Hotel Radisson. Hon- 
est now—did you ever have a better 
time? 

Beautiful, blessed Minneapolis! 


ALMOST A MISHAP 


Only a few know how near the whole 
meeting came to being spoiled by a 
mishap that almost occurred at Chi- 
cago Sunday evening. Fred Guenther 
of Detroit was on hand to take the 
Northwestern Limited. Just before the 
train started he showed signs of alarm 
and anxious inquirers were informed 
that he had lost his “secretary,” Eld- 
ridge. “Pop” showed up all right be- 
fore the train started, however, so 
Guenther did not have to borrow from 
his friends in order to meet expenses. 














ENTERTAIN THE LADIES 


LOCAL WOMEN’S COMMITTEE 





Great Doings at the Vaudeville Show 
Given for Gentlemen Only at the 
Elks Club 





(PROM A STAFF CORRESPONDENT) 


Minneapolis, Aug. 19.—(Special.)— 
In addition to the long automobile tour 
in which all participated on Monday, 
there was much in the way of entertain- 
ment during the three days for the del- 
egation of twenty ladies present. On 
Tuesday morning an interesting trip 
of inspection was made through the 
great Washburn-Crosby flouring mills, 
the home of “Gold Medal.” Then in 
the afternoon, while the sterner ele- 
ment was busy with weighty matters in 
the convention hall, another motor trip 
was made out to the Minikahda Club, 
where dainty refreshments were in 
readiness. The return to the city was 
made by a different route from that 
taken on Monday, and in time for the 
guests to attend a vaudeville perform- 
ance at the Orpheum Theater. 


Local Women’s Committee 


The committee in charge of the 
women’s entertainment during the con- 
vention was composed of twenty Min- 
neapolis ladies, a different group tak- 
ing charge of each day’s program. 
Those in charge of affairs on Tuesday 
included Miss Hester M. Shove, chair- 





man; Miss E. J. Cobb, Miss C. H. 
Blecken, Miss R. M. E. Solberg, Miss 
Myrtle McGuire and Miss Erickson. 
Miss Shove also acted as general chair- 
man of the entire committee. 


Mames of Visiting Ladies 


The official convention roll included 
the following visiting ladies: Mrs. D. 
B. Cooper, Greenfield, Ind.; Mrs. W. C. 
Hall, Akron, Ohio; Mrs. John P. Old, 
Sault Ste. Marie, Mich.; Mrs. T. C. 
Timberlake, Louisville, Ky.; Mrs. C. 
W. Thornberg, Huntington, W. Va.; 
Mrs. William Welch, Mt. Vernon, O.; 
Mrs. Emma Hummell, Milwaukee; Mrs. 
E. H. Peck, New York; Mrs. Armin 
Bohn, Indianapolis; Mrs. Charles T. 
Chandler, Chicago; Mrs. Fred W. Cole, 
Atlanta; Mrs. John C. Howe, Superior, 
Wis.; Mrs. L. A. Stephenson, Kansas 
City; Mrs. Walker Taylor, Wilmington, 
N. C.; Mrs. F. E. Warner, Salem, 
Mass.; Mrs. E. J. Walker, Fargo, N. 
D.; Mrs. J. H. Bastert, Quincy, IIL; 
Mrs. A. M. Anderson, Milwaukee; Mrs. 
R. Barnum, Kansas City. 


Por Gentlemen Only 


Tickets were responsible for a desert- 
ed Hotel Radisson on Tuesday even- 
ing and over to the big home of the 
Minneapolis antlered herd went mi- 
grating the whole clan of underwrit- 
ers. Now “for gentlemen only” appel- 
lations may mean a lot of wickedness 
in the bigoted minds of persons unduly 
puritanical. In this particular instance 
it meant long tables heaped with good 
things to eat and things to smoke and, 
yes, a few things to drink. 

It was just a quiet little “get togeth- 
er” and lest some of the ladies enter- 

















tiver and its exquisite valley. Here 
the persistency of the “inner man” went 
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tain grave suspicions as to its charac- 
ter let it be said that nothing happened 
that would not have happened had they 
been present. 

Vaudeville Entertainment 


The vaudeville was opened by a 
Hebrew monologist, who gave way in 
due time to a dancing lady specializing 
in the art of bestowing kisses at close 
range on the exposed pates of certain 
underwriters. The Minneapolis quar- 
tet interpolated these acts with numer- 








ous selections and brought down the | 
house with a little song proclaiming the | 


merits of J. A. O. Preus, 
commissioner of Minnesota. 


insurance 


Naturally Preus had to journey up to | 


the platform and respond with an im- 
promptu, graciously given and enthusi- 
astically received. Up here in Minne- 
sota they’re almost wishing this big, 
whole-hearted man will lose out in his 
campaign for auditor of the state. He 
has made a splendid commissioner for 
the insurance men of Minnesota, and 
they would like better than nothing 
else to see him continue in his present 
office. At the same time they are 
cognizant of the inherent talents in 
their commissioner which may eventu- 
ally carry him to the very top in Min- 
nesota state affairs, and so are anxious 
to see him succeed in realizing the 
next natural stepping stone. 
“Bill Taft’ Offenhauser 


The enforced trip of Mr. Preus to the 
rostrum was the signal for “Bill Taft” 
Offenhauser of Texarkana, Texas, to 
commence raking local vaudeville talent 
from out the ranks of the association 
members, and one by one they were 
dragged forward. Fred Guenther of 
Detroit was among the first to be sure 
and the quaretet sang “For he’s a d—d 
fine fellow” in recognition of the inim- 
itable collection of Irish and German 
stories handed out by this extraordi- 
nary Teuton. 


Among the other 


r speakers were 
President C. F. Hildreth, W. J. Carey 
of Carey & Zimmerman, Cincinnati, 


and William S. Crawford of THE WEst- 
ERN UNDERWRITER. 


Mr. Carey's remarks were limited to 





an announcement of a meeting of the 
newly organized “Bean Club,” at an 
early hour on Wednesday morning. 
This organization is making rapid 
progress and threatens to include the 
entire association membership within 
its ranks within a very short time. It 
is rumored that a gentleman from Cin- 
cinnati was inadvertently made its one 
charter member. 


OLD OFFICERS AGAIN 
AT THE BIG SHIP’S HELM 


(CONTINUED FROM PAGE 3) 
throws it on the rocks. It’s a mighty 
important question. 


Agents’ Qualifications 


Agents’ qualifications will loom up 
larger as an issue as time passes. 
Commissioner Preus got it on the right 
basis before the agents. On the ground 
of benefit to the state and the public 
they can get somewhere with it—much 
further and faster than when it was 
treated on trade benefit lines. 

One noticeable feature of this meet- 
ing was the small amount of talking 
done by Minneapolis agents. Aside 
from making announcements, scarcely 
one of them was heard on the floor. 
They had invited the association here 
and, in most excellent taste, they let 
their guests do the talking, while they 
did the entertaining in a way so de- 
lightful that it will be long remme- 
bered. 


Wednesday Afternoon’s Session 


Wednesday afternoon’s session 
opened with a talk on the Salem con- 
flagration by F. E. Warner of that city. 
The speaker said much of insurance 
value as well as giving interesting in- 
cidents. 

President Hildreth made a report on 
uniform blanks, urging agents to use 
the account current and endorsement 
blanks agreed upon several years ago 
by the joint committee of the associa- 
tion and companies. He said the use 
of them by many agents would force 
companies to adopt them to preserve 
uniformity in their offices. 

Under the head of uniform credit 
rules George Y. Wilkinson of Milwau- 
kee outlined the Wisconsin law on 
granting credit for premiums. 

The question of issuing a certificate 
of membership in the association to be 
used by members on their stationery 
was referred to the executive commit- 
tee 





Uniform Agency Contracts 


Holger De Roode of Chicago spoke 
in favor of a uniform contract, such as 
is in use in other branches of insur- 
ance. He was requested to write his 
views for publication in the bulletin. 

A telegram was read from J. K. Liv- 
ingston of Detroit who was detained 
at home by an operation on his son, 
stating that the boy is doing well. 

Louis L. Rauh of Cincinnati re- 
minded the members that only earnest 
efforts can stop the continued flood of 
husiness to brokers. The Cincinnati 
Fire Underwriters Club has been work- 
ing on the subject and will shortly 
present to the companies resolutions 
signed by all members asking the same 
privileges as are accorded brokers. 
Mr. Rauh said that as nearly as he can 
determine the service rendered by New 
York and Chicago brokers consists in 
“doing something the companies will 








not permit their agents to do.” On mo- 
tion of H. J. Zimmerman a committee 
of three was authorized to place plans 
before the midwinter meeting for 
definite action. 

The resolutions, recommended unan- 
imously by the committee, were adopt- 
ed with one voice. 


Nominating Committee’s Report 


The report of the nominating com- 
mit called forth cheers as one old war 
horse’s name after another was an- 
nounced. A motion for election by 
single ballot was put by A. W. Neale 
of Cleveland and carried and Fred 
Gunther cast the ballot. Then fol- 
towed appropriate speeches by Presi- 
dent Hildreth and Vice-Presidents 
Eldridge, Taylor and Leedom. 

Invitations for next year’s meeting 
were presented from Fort Smith, Ark.; 
Indianapolis, Little Rock, Ark., Mem- 
phis and San Francisco. H. B. Cald- 
well of Fort Smith caused much merri- 
ment by his humorous invitation. Gar- 
ner Curran, deputy commissioner of 
the World’s Insurance Congress of the 
Panama Exposition, presented the 
claims of San Francisco, reading a let- 
ter from President Charles Moore of 
the exposition and presenting the asso- 
ciation with a sealed invitation suitable 
for framing. 


Warner Speaks for Boston 


F, E. Warner of Salem, Mass., asked 
that consideration be given to Boston 
as the site for the 1916 convention, 
dwelling eloquently on the old South 
church and Paul Revere’s ride and the 
wonderful sea voyages that may be 
had out of Hub City. 

After pointing out the need of a 
more pronounced rotation in office in 
the future, George D. Markham pro- 





organization has already accomplished 
and by outlining the great future 
reaching before it. From a position of 
scorn and ridicule it has risen in 18 
years to take the leading place in fire 
insurance organizations. 

The applause had hardly died away 
when F. W. Offenhauser found his way 
to the platform and spontaneously the 
gathering rose to its feet to close the 
1914 convention with the doxology. 

Ladies Are Entertained 


Again on Wednesday did-the enter- 
tainment committee do itself proud. In 
the afternoon, the ladies were taken 
to Lake Minetonka by special street 
cars, where a tour of the lake was had 
by boat, ending in luncheon at the La 
Fayette club. The return to convention 
headquarters was made in ample time 
for the general reception which took 
place in the parlors of the Hotel Ra- 
disson Wednesday evening and which 
was participated in by local as well as 
visiting delegates and ladies. 


Minneapolis Committees 


The committees from the Minneapolis 
Underwriters Asociation, in charge of 
the convention, were as follows: Ar- 
rangements, Jacob Stone, E. G. Fors- 
ter, A. F. Pray; Registration, John Hop- 
pin; Reception, Wagner; Pro- 
gram, E. M. Geggenheimer; Entertain- 
ment, J. P. Thomson; Hotels and 
Transportation, D. E. McLennan; Fi- 
nance, Frank H. Barney; Automobiles, 
F, B. Chute. 





Thomas E. Gallagher, western gen- 
eral agent of the Aetna, was on hand. 
He is one of the managers who always 
makes it a point to attend these agency 
conventions if he can possibly do so. 


| There probably is not another western 
nounced the benediction, so to speak, | 


by a glowing tribute to the work the | 


manager more widely known among lo- 
cal agents or better liked by them. 











RESOLUTIONS ADOPTED 


(CONTINUED FROM PAGE 3) 


of the casualty association to send a committee representing this association to the 
September convention at White Sulphur Springs. The incoming president is required 
to appoint such a committee, and said committee is authorized to confer with the 
casualty association on matters involving cooperation with that association, as well 
as the companies, to advance the general interests of the business. 

We further recommend that this association go on record in favor of ex- 
tending to the business of casualty agents the same protection in respect to 
overhead writing and expiration rights as is accorded to fire insurance agents; 
and that the conference committee above referred to be authorized to secure, if pos- 
sible, the cooperation of the casualty association and the companies at White Sulphur 
Springs, in making principles of mutual good-will and comity effective. 

* * + 

Restoration of Net Lines—We believe that the time is ripe for a movement 
toward net line writing and call upon cooperating companies and our members to 
aid in discontinuing the practice of writing large lines far beyond the carrying 
capacity of the company accepting the same, and therefore req extensive re- 
insurance. This method inflicts an injustice on the other agents and companies in 
the place where the risk is located and simply operates to transfer the placing of 
business to a distant point. Licensed local agents should recover the writing of all 
lines in their locality and the benefit of commissions. P 

We recognize the strength of the influence behind this practice, but believe it 
contributes to the destruction of the American agency system, and we point out to 
local agents that their best interests demand a return to net line writing. 

* * a 


Underwriters Agencies—Whereas, a victory over so-called underwriters agencies 
appears to be in sight, won by the insurance commissioners and by managers and 
agents who have in view the best interests of the insurance business, we call on 
members of this association to stand firm and face this — every means in 
their power. We express the gratitude and thanks of the American agency force 
to the insurance commissioners and pledge our loyal and good support. In fur- 
therance of a complete elimination of the so-called underwriters agencies from all the 
states, we hereby request the committee on legislation to secure from the Insurance 
Commissioners Association, or itself prepare, a uniform law to accomplish this pur- 
pose, The incoming officers of this association are requested to transmit to the 
state associations a copy of said bill, with the statement that it bears the approval 
of the national association and is recommended for support in the legislatures. 

* * * 

Conclusion—We wish to express the thanks of the association to the officers and 
committees for their efforts d the past year, and the program committee for 
its great work in p ring for s convention, and especially to record our great 


repa . 
appreciation of the careful attention to our needs shown by the Minneapolis agents; 
and to thank them most heartily on behalf of our members, as well as the ladies 
in attendance, for the generous entertainment and gracious hospitality of beautiful 
Minneapolis. 
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General Accident Fire and Life 


Assurance Corporation, Limited 


U. S. CHIEF OFFICE, 55 JOHN STREET, NEW YORK 


C. Norie-Miller, U.S. Manager Walter L. Schnaring, First Asst. U. S. Mgr. 
E. O. Howell, Second Asst. U.S. Manager 





“Utopia’ 
Disability Policy 





The Pioneer Disability 
Policy Granting Fifty Per 
Cent Accumulation on 
Principal Sum on Date of 
Issue, without extra charge. 


Also increases ten per cent 
per annum on the weekly 
indemnity feature until 
fifty per cent is earned 





Example—First Year: 
Principal Sum, $5,000—with accumulations 
$7,500. Weekly Indemnity—$25.00. 


Second Year—$7,500 and $27.50 per week 
Third Year—$7,500 and $30.00 per week 
Fourth Year—$7,500 and $32.50 per week 
Fifth Year—$7,500 and $35.00 per week 
Sixth Year—$7,500 and $37.50 per week 


In case of Loss of Life, all Premiums returned 
in addition to principal sum. 











GENERAL LIABILITY POLICIES 





Our System of Inspection guarantees the best possible service 
to the Policy-holder and Agency Connections. 


Agency Representatives Wanted who will appreciate a first-class Company 







Travel 


Business and 
Professional 
Men’s 


Railroad 
Installment 


Weekly 


Travel 
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Roster of Convention 





A 
Arnold, H. F., Galesburg, Ill. 
Anderson, A, M., and wife, 

Wis. 

Allison, Young E., Jr., Chicago. 
Anderson, Lew W., Cedar Rapids, Iowa. 
Ankenbauer, J. F., Cincinnati. 
Ashton, G. A., St. Paul, Minn. 
Allen, J. J., Sioux Falls, So. Dak. 
Allen, J. B., Sioux Falls, So. Dak. 
Akers, W. L., Minneapolis. 
Avery, Newton, Oklahoma City. 


B 
Bower, O. J., Minneapolis. 
Boyland, Charles E., Grand Rapids, Mich. 
Bohn, Armin, and wife, Indianapolis, Ind. 
Bishop, John C., South Bend, Ind. 
Baker, Thomas., Jr., Fargo, No. Dak. 
Bruns, Joseph, New Albany, Ind. 
Brewer, R. A., Birmingham, Ala. 
Brummel, H. C., Chicago. 
Barnum, R., and wife, Kansas City, Mo. 
Bloomingston, H. W., Minneapolis. 
Ballard, W. C., Des Moines, Iowa. 
Barkley, L. A., Minneapolis. 
Bradford, J. C., Nashville, Tenn. 
Boger, Willet K., Chicago. 
Boland, H. J., Green Bey Wis. 
Bear, L. W., freeport, Til. 
Brant, J. A., Minneapolis. 
Baker, Roy T., Fargo, No. Dak. 
Bowman, . A., Winona, Minn. 
Binder, Frank H., Council Bluffs, Iowa. 
Bastert, J. H., and wife, Quincy, Ill 


Cc 


Carey, W. J., Cincinnati, Ohio. 

Carr, J. D., Oshkosh, Wis. 

Chandler, Charles T., and wife, Chicago. 
Coons, H. M., Louisville, Ky. 

Cole, J. D., Chicago. 

Childrey, L. W., Norfolk, Va. 
Crawford, W. 8., Chicago. 

Caldwell, H. B., Ft. Smith, Ark. 
Cooper, D. B., and wife, Greenfield, Ind 
Conway, J. J., Cincinnati. 

Cole, F. W., and wife, Atlanta, Ga. 
Clifford, A. P., Grand Forks, N. D. 
Chartier, Ray E., Wausau, Wis. 
Carpenter, Harry G., Fargo, N. D. 
Card, D. R., Minneapolis, Minn. 


D 


Milwaukee, 


Diggs, W. 8., Cincinnati, Ohio. 
Dunn, E. H., Yankton, 8. D, 
Daniel, L. F., Minneapolis. 


Day, John W., Beloit, Wis. 
Donaghue, Matt, Minneapolis, Minn. 
De Roode, Holger, Chicago. 


B 
Eldridge, W. A., Detroit, Mich. 
Enger, Alfred, Chicago. 
Erhart, Chas. A., Superior, Wis. 

Fr 
Fetzer, Wade, Chicago. 
Fenton, Henry M., Boston, Mass. 
Figeley, A, A., Minneapolis, Minn. 


G 


Goodwin, Mrs. H. P., Boston, Mass. 
Gray, J. B., Louisville, Ky. 

Gunn, W. B., Chicago. 

Geer, Thomas H., Cleveland, Ohio. 
Giberson, J. A., Alton, Ill. 
Guenther, Frederick, Detroit, Mich. 
Gale, W. D., Nashville, Tenn. 
Goldthwaite, E. S., Springfield, Mass. 
Gilliam, W. F., St. Paul, Minn. 
Gallagher, Thomas E., Chicago. 
Graves, W. M., Chicago. 

Golden, W. E., Jr., Milwaukee, Wis. 
Gress, A. R., Minneapolis. 


H 


Hart, W. H., St. Paul, Minn. 
Hartshorn, Walter, Waukesha, Wis. 
Holden, Charles, Grand Rapids, Mich. 
Hanson, Hubert, St. Cloud, Minn. 
Holmes, D. M., Grand Fords, N. D. 
Hitchcock, C. L., Louisville, Ky. 

Hall, W. ¢., and wife, Akron, Ohio. 
Hildreth, C. F., Freeport, Ill. 

Heard, O. E., Freeport, Ill. 
Humphrey, F. B., Indianapolis, Ind. 
Henry, H. W., Cleveland, Ohio. 

Hall, John R., Minneapolis. 

Hummel, H. D., Milwaukee, Wis. 
Hummel, Mrs. Anna, Milwaukee, Wis. 
Howe, John C., and wife, Superior, Wis. 
Holler, B. N., Tonawanda, N. Y. 
Howe, R. F., Omaha, Neb. 

Higley, W. M., Minneapolis. 
Harbeck, J. H., Appleton, Wis. 
Harper, James H., Duluth, Minn. 
Harsh, G. W., Minneapolis. 

Hood, C. H., Minneapolis. 


I 
Ingalls, H. H., Chicago. 
J 


Johnson, M. W., Toledo, Ohio. 
Joseph, J. F., Indianapolis, Ind. 
Johnson, b., maha, Neb. 
Jones, M. M., Albert Lea, Minn. 
Johnson, A. B., Minneapolis. 
Johnson, Elwood T., Quincy, Il. 
K 
Kohl, J. L., Cincinnati, Ohio. 
King, Colin E., Indianapolis, Ind. 
Krumdick, G. F., Minneapolis. 
Kremers, O. A., Milwaukee, Wis. 
Kauffung, H. W., Milwaukee, Wis. 
Krekelberg, J. H., Brainerd, Minn. 


L 


Leedom, James B., Milwaukee, Wis. 
Laufer, J. F., Louisville, Ky. 





Lepper, L. J., Detroit, Mich. 
Lane, W. J., F 


E. B., Oklahoma City, Okla. 
Lill, C. R., Minneapolis. 
Leavitt, S. W., Minneapolis. 


M 


Mills, Tracy, Pine Bluff, Ark. 
Meyer, Frank J., Milwaukee, Wis. 
Meyer, A. J., Indianapolis, Ind. 


| Morrison, J. A., Chicago. 


| 








Merrell, L. C., Concord, N. H. 
Manson, J. N., Wausau, Wis. 
Markham, Geo. D., St. Louis, Mo. 
Matchett, James C., Minneapolis. 
Mason, L. Y., Memphis, Tenn. 
Murphy, John A., Buffalo, N. Y. 
Mattimore, J. E., St. Paul, Minn. 
Martin, Henry, St. Paul, Minn. 
Mott, George C., St. Paul, Minn. 
Manchester, H. R., Cleveland, Ohio. 
McLelland, W. O., Minneapolis. 
McCullough, J. F., Oklahoma City, Okla. 
McClure, John, St. Paul, Minn. 
McClure, C. C., St. Paul, Minn. 


N 
Neale, A. W., Cleveland, Ohio. 


| Nelson, F. E., Minneapolis, Minn. 


Neuburg, L. L., Minneapolis, Minn. 
Nichols, J. F., Oakes, N. D. 


Oo 


Owen, F. B., Cleveland, Ohio. 
Offenhauser, F. Texarkana, Ark. 
Oswald, James B., Cleveland, Ohio. 
Old, John J., and wife, Sault Ste. Marie, 
Mich. 
P 


Pfeil, Herman, Milwaukee, Wis. 
Putnam, Henry H., Boston, Mass. 
Putnam, Mrs. H. H., Boston, Mass. 
Pennell, F. W., Cincinnati, Ohio. 
Page, Morton, Fargo, N. D. 
Pullain, F. T., Richmond, Va. 
Parker, Percy W., St. Paul, Minn. 
Preus, J. A. O., St. Paul, Minn. 
Perry, A. E., Minneapolis. 
Page, Charles M., Fargo, N. D. 
Pellet, C. S., Chicago. 
Peck, HE. H., and wife, New York City. 
R 
Ruhl, John H., Davenport, Iowa. 
Ritchier, R. M., Duluth, Minn. 
Reilly, John J., Indianapolis, Ind. 
Reber, E. H., Fayette, Miss. 
Risteigen, T. P., Fargo, N. D. 
Rolf, Marie E., Wheeling, W. Va. 
Rothschild, K. V., St. Paul, Minn. 
Rogers, Marcus, St. Paul, Minn. 
Rydquist, G. A., Minneapolis. 
Rauh, Louis L., Cincinnati, Ohio. 
Rawlings, Ralph, Lansing, Mich. 
Roberts, G. A., St. Paul. 
Ss 
Shriver, V. L. P., Pittsburgh. 
Smith, Auber, Paducah, Ky. 
Seay, G. M., Dallas, Texas. 
Smith, C. T., Dallas, Texas. 
Shields, R. J., Superior, Wis. 
Simonds, H. M., Knoxville, Tenn. 
Stredelman, William, Cincinnati, Ohio. 
Stredelman, William, Jr., Cincinnati, Ohio. 
Simpson, G. C., Cleveland, Ohio. 
. en L. A., and wife, Kansas City, 
0. 


Stinson, A., Minneapolis. 
Smith, 0. A emphis, Tenn, 
Schwartz, S., Chicago. 
Stone, J. T., Rome, New York. 
Skiles, A. V. and F. D., Minneapolis. 
Stenger, Geo. W., St. Paul, Minn. 

T 


Turgeon, N. E., Buffalo, N. Y. 

Timberlake, T. C., and wife, Louisville, Ky. 
Turner, L. A., Springfield, Ill. 

Thompson, Guy E., Marianna, Ark. 
Thurman, F. E., Bartlesville, Okla. 
Taylor, George North, Streator, Ill. 
Sapte, Walker, and wife, Wilmington, 


Thornburs, Cc. W., and wife, Huntington, 
o Wilks 
Theimer, K, P., Owatonna, Minn. 


V 
Voth, Charles W., Cleveland, Ohio. 

Ww 
White, M. W., Minneapolis. 
Wertin, J. J. E., Duluth, Minn. 
Watson, G. W., Louisville, Ky. 
Whitacre, E. R., St. Paul, Minn 
Williams, Theodore, Mankato, Minn. 
Winkel, J. B., Algona, Iowa. 
Wright, H. E., Minneapolis. 
Warner, F. E., and wife, Salem, Mass. 
Walker, Mrs. E. J., Fargo, N. D. 
Woodworth, C. H., Buffalo, N. Y. 
Webb, George T, Ellendale, N. D. 
Wilkinson, G. Y., Milwaukee, Wis. 
=. William, and wife, Mt. Vernon, 

0. 


Walker, Edward E., Covington, Ky. 
Wittick, Wm. A., Peoria, Ill. 
Weaver, K. D., Minneapolis. 
Wertin, J. J. E., Duluth, Minn. 
White, M. W., Minneapolis. 
Weed, J. H., Minneapolis. 
West, S. P., Minneapolis. 

4 
Young, C. O., Minneapolis. 

Z 


Zimmerman, A, H., Wausau, Wis. 


Zingg, W. H., Minneapolis. 


Minneapolis Registration 


The following agencles were regis- 
tered at the National Convention from 
the Minneapolis local offices: 


American Security Inv. Co. 

Anderson-Davis Ins. Agency. 
* + +. 

Mrs. Frank H. Barnes. 

Badger, W. L., Agency. 

Barney & Barney. 

Baxter, Hector & Co. 

Bell, D. C., Investment Co. 

Berkey Co. 

Blecken, E. F, L. 

Bohen, Frank T., Co. 

Boardman & Ware. 

Beard, M, E., Co, 


Camden Park State Bank (G. B. Sigurd- 


n). 
Campbell, Lewis W., Co. 
Central Ins. Agency. 
Chase & Schanfeld. 
Chute Insurance Agency. 
Conklin-Zonne-Harrison Agency. 
Conroy, J. F. 
Conroy & McLennan. 
Cook, R. R., Co. 
Crosby-Greer Co. 
Coe-Berg Ins. Agency. 

+ + * 
Deming, Portius C. 
Donaghue-Harstman Ins. Agency. 
Dornberg, H. B., & Co. 

+ *” * 
Eichhorn, E., & Sons. 
Endsley, P, M. 
Esterly-Hoppin Co. 
Elliott, W. B. ‘ 


Fletcher Co., Ind. 
Foster, F. W., & Co. 
Fuller, Chas. I. 
Forster, Edwin J., Co. 
: * * 


sO 


* . 


Gale, A. F. 

Gale, Charles S. 

Gorham-Braden Co. 

Gray, Fred L., Co. 

Gross & Manthey. 

Guardian Inv. Co. 

Gillette, R. M. 

Harpmann, Jacob. 

Hazlett, Jas. C. 

Hedwall, C. J., Co. 

Heffelfinger-Barrett Agency. 

Hermann, W. C, J, 

Hill & Garwood. 

Hunter, Asa J. 

Hood & Matschke Co. _ 

Hopwood Investment Co. 
J 7 . 

Jamieson, T. A., & Huse Co. 

Johnston, Geo. S. 

Jones-Davis Agency. 

Joyce, W. B., & Co. 


* + * 
Kane, J. J. 
Kelly & McKusick. 
Kendall, Darmielle Co. 
Kost & Clark. 


Knapp, Geo. Ww. Co, ” 
Lamberton, M. J., Ins. Agency. 
Lane, John A. 

Laraway, C. M., & Son. 
Lauderdale Co. 

Larson Insurance Agency. 
Lewis Insurance Agency. 
Lowry, Scott, Agency. 
Luce-Fowler Agency. . 


McCullough, John. 
McCuaig, J: T. 
McIntyre, J. C., & Co. 


- Mahoney, John, & Sons. 

Main & Haglund. 

Market State Bank Ins. Agency (Paul 
- Ochu). 

Marsh & McLennan. 

Merch. & Mfg. State Bank Ins. 
Minneapolis Insurance Agency. 
Minneapolis State Bank Ins. Agency. 
Minnehaha State Bank Ins. Agency. 
Moore Bros., Brace & Co. 

Mosher, Wendell P., Co. 

Mowry, F. L. 
Marks, Francis A. 
March-Ennis Co, 


Nichols & Tuttle. 
Nickels & Smith. 


O’Brien & Harris. . 


Palmer, F. L, 

Parker, Lyman T. 

Preston, Chas. P., & Co., care of Marsh 
McLennan. 

Peet, Wm. 

Phelps-Eastman, Co. 


| 


Roscoe-Knudtson-Laidlow Co. 
Reidhead, The Albert P., Co. 
Reimke, Nutting Ins. Co. 


Sheehand, R. T. (Twin City Ins. 
Agency). 

Samels, F. A. (Citizens State Bank). 

Schutt og A Co. 

Seeley, Geo. H., Agency. 

Seeley & Co. 

Sexton, C. W., Co 


Shove, Hester N. 
, Skiles & Skiles. 
Smith, C. H. 
Smith-Eastman Co. 
Staring, The, Co. 
Smith, Isaac N. 
Smith, John L. 
South Side State Bank Ins. Agency. 
Stocker, Alfred C., Co. : 
Stone-Pray Co. 





Sulflow & Maas Co. 





Sutherland, L. L. 
Shockel, W. H., & 


Tabour Realty Co. 

Thayer, E. A., Mortgage Co. 
Thompson Bros, 
Thompson-Hayes Co. ‘ 


Wagener, F. H., Agency. 

Waleen-Morgan Co. 

Walstead-Pearson Inv. Co, 
* Walton, E. G. 

Webster, D. D. 

be & Griffith. 


Inv. Co. 
Wolford, W. L. 
Woodruff, C. S. 
Wilson & Force. 
Wells & Milfarch. 
Whited Brearley Co, 
* 


Yale Realty Co.. 


Co. 
+ * 


* 


Ziemer, George V. 


UPHOLD FOREIGN COMPANIES 


Agents in Hotel Lobby Express Ut- 
most Confidence in the Continu- 
ous Stability and Safety 





Minneapolis, Aug. 18.—(Special.)— 
Naturally there has been much war talk 
in the hotel lobby. The daily papers 
are eagerly scanned for the latest bul- 
letins. Local agents express the great- 
est confidence in the stability of foreign 
companies and display manifest loyalty. 
Regardless of national prejudices, 
when insurance is referred to, the local 
men regard all the agency companies as 
belonging to the same lodge, so to 
speak. The managers’ themselves 
could not champion their cause any 
more convincingly than has been done 
by the agents. 

_This considerate spirit is a fine exhi- 
bition of the real fraternity in insur- 
ance. 

* 


CONVENTION HALL A BEAUTY 





Excellent Environment and Appoint- 
ments Seen—Is a Favorite Loung- 
ing Place—Pyrene Tests 


Minneapolis, Aug. 19.—(Special.)— 
All of the work of the convention was 
carried on in the “Gold Room” on the 
second floor of the Hotel Radisson. 
Its rich beauty and superb decorations, 
combined with excellent ventilation, 
made it a favorite lounging place out- 
side convention hours and helped those 
present to partially forget the heat 
which prevailed throughout the con- 
clave. All of the special committee 
meetings were also held in this room. 

On the same floor were several rooms 
set apart for exhibit purposes and for 
the entertainment of the visitors. John 
R. Hall, Minnesota state agent for the 
Phoenix of England for the past seven 
years, held forth in a “rest room” at 
the top of the building, taking advan- 
tage of the occasion to meet and talk 
with the visitors. Of late the ambition 
of the company to get in closer touch 
with its agency force has been marked, 
and now instead of telling its agents 
just what to do as was the custom in 
the past, the reverse is holding true. 
With men of the caliber of Mr. Hall 
among its field force the movement 1s 
sure to bear results. 

Interesting tests were conducted by 
the Pyrene Company of Illinois in its 
exhibit rooms. These were in charge 
of J. D. Cole, president of the com- 
pany, and L. A. Turner, general sales 
manager, both of Chicago. G. Ss. 
Ashton of the Minneapolis office also 
assisted. The Gray Company of Louis- 
ville conducted an exhibit of insurance 
supplies which attracted much atten- 
tion. 





No Minnesota Meeting 


Minneapolis, Aug. 19.—(Special)— 
Owing to the large number of mem- 
bers present from Minnesota, plans 
were prepared early for a meeting of 
the Minnesota state association, to be 
held at the conclusion of the main 
convention procedings on Wednesday 
afternoon. As it was close to 6 o’clock 
before the latter were brought to a 
finish, the Minnesota meeting was 
called off and wil be held later. 
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HOME: OFFICE. BOSTON, MASS, 


INCORPORATED UNDER THE LAWS OF MASSACHUSETTS 


HUN 





EVERETT C. BENTON, President WALTER ADLARD, Sec’y and Managing Underwriter = 
JAMES J. STORROW, Vice President JOHN J. DOWNEY, Ass’t Sec’y and’ General Agent = 
WALTER B. HENDERSON, Vice President JAY R. BENTON, Assistant Secretary 
GUY A. HAM, Vice President and General Counsel FRANK E. BUXTON, Treasurer 
= 
TU 


IAAT MTN 





A Strong Agency Force 
Backed by 
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ASSOCIATION 


OF PHILADELPHIA a's 


Age 97 yrs. Established 1817 








Capital $750,000.00 Surplus to Policyholders $3,308,865.00 







Agents in Central and North Pacific States Apply to 


WESTERN DEPARTMENT 


J. W. COCHRAN, Manager 
W. J. HAGGARTY, Asst. Mer. F. H. BURKE, Asst. Mgr. 


Insurance Exchange, CHICAGO 











THE WESTERN. UNDERWRITER. 
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JAMES NICHOLS, President 
H. A. SMITH, Vice-President 
G. H. TRYON, Secretary 


NATIONAL FIRE 


Insurance Company 


STATEMENT JANUARY 1, 1914 


Bonds and Stocks 


Loans on Bond and Mortgage : - - - - . - 1,566,150.00 
Interest Accrued - - - - - - - - 160,012.84 
Real Estate Unincumbered_ - - - - - - - - 610,167.49 
Cash on band and in banks - - - - - - - 897,853.54 
Cash in hands of Agents and in Course of Transmission - - 1,491,808.51 
Total Assets - - $15,485,761.53 
LIABILITIES 

Capital Stock - - - - - - - - - - $ 2,000,000.00 
Reserve for Reinsurance - - - - - 8,140,335.93 
Reserve for Losses (Adjustments Pending) : - - - 612,522.66 
Reserve for Taxes and Other Expenses - - - - - 275,000.00 
Special Reserve for aingent Liabilities - - - - - 300,000.00 
All other Claims - - - - - 75,462.06 
Net Surplus over Capital unit osha Liabilities - : : 4,082,440.88 
$15,485,761.53 


Surplus to Policyholders, $6,382,440.88 


THE NATIONAL OF HARTFORD has stood during its entire Niiacy for first class indemnity, 
efficient service, prompt settlement of losses, both during usual times 


Its record sbeaks for itself. Nattonal Agents know. 


WESTERN DEPARTMENT 


175 W. Jackson Boulevard, CHICAGO, ILL. 


FRED S. JAMES, 
. General Agent 


SOUTHWESTERN DEPARTMENT 


TREZEVANT & COCHRAN, General Agents, Dallas, Texas 


F. D. LAYTON, Ass’t Sec’y 
S. T. MAXWELL, Ass’t Sec’y 
C. S$. LANGDON, Ass’t Sec’y 


Of Hartford 


ASSETS 





and in periods of conflagrations. 


GEO. W. BLOSSOM, 
Ass’t General Agent 


GULF DEPARTMENT 


EMERY & NORTON, General Agents, New Orleans, La. 


E. E. PIKE, Ass’t Sec’y 
F. B. SEYMOUR, Treasurer 
W. J. FREDRICK, Ass’t Treas. 


- - $10,759,769.15 











CHAS. RICHARDSON 
Ass’t General Agent 


PACIFIC DEPARTMENT 


WAYMAN & HENRY, Joint General Agents, San Francisco, Cal. | 


























